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E COMFORT” 


) Wa Steel Furnaces 


e\ J : ; 

oS @ Exaggerated claims are always tiresome. Get- 
ting twice the heat from half the fuel is out 
of the question. Most furnaces don’t get 
half the heat from the fuel they burn. Just 
plain facts are always interesting. They give 
you a chance to draw your own conclusions. 
Here are a few **Home Comfort’’ Facts. 
There’s no exaggeration here: 

@ The Body of the ‘‘Home Comfort’’ Furnace 
is formed from one sheet of steel. This makes it 
strong and durable. 

@ The Radiators are built on curved lines with one- 
piece curved elbows. Double flanging the con- 
nections insures against gas leakage. 

@ Vhe Grates shake independent of one another. 
No amateur mechanical devices or cog wheels. to get 
out of order. 

q The Doors fit perfectly. Each fitted to its frame 
and machined so as to be absolutely tight. Extra 
heavy castings too. 

@ The Special Hot Blast Equipment is regarded 
by experienced furnace men as the most perfect 
arrangement for burning the gases. It gives wonder- 
ful results from the use of soft coal. 

@ We could go on and mention all of the hundred or 


( 
more good points of the **Home Comfort’’ Fur- 
nace, but our catalog was made for that purpose. 





“Home Comfort’? Furnace No. 7. 
Showing Double Feed Door. 


Wrought Iron Range Company 


ST. LOUIS, MISSOURI 


@ Send for this catalog—it may be the means of opening 
a new furnace field for you. Write us today. 












ALPHABETICAL INDEX AND CLASSIFIED LIST OF ADVERTISERS, PAGES 70 and 71 
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Kelsey Warm Air Generator ‘Battery System 
for large residences, schools and churches 


DEALER APPLICATION 
Kelsey Heating Co., Syracuse, N. Y. 


Please send Dealer Proposition as adver- 


tised in AMERICAN ARTISAN. 








Wanted A Kelsey Dealer in Every City 


We want a hustling, progressive dealer in every 
city to handle KELSEY Generators. Dealers 
who want to go after the biggest and best 
jobs and appreciate the advantages which 
the KELSEY brings to the business. 


KELSEY Warm 
Air GENERATORS 


have been recognized as leaders for twenty-five years 
The dealer gets the advantage of the unrivaled repu- 
tation and prestige of the KELSEY as well as prac- 
tical help and assistance in its sale. 


Kelsey warm air generators are sold direct to the 
trade and all inquiries from prospective customers 
which come to us direct are referred to our dealers. 


Our engineering department is always at the 
service of Kelsey dealers. 


Fill out the dealer application and send to us 
today and we will prove to you that the KELSEY 
as a business getter will help you in many ways. 


Kelsey Heating Company 


301 James St., Syracuse, N. Y. 
New York Office 156Y Fifth Ave. 



























them. 


coal.”’ Get our proposition at once. 





— The J. B. Howard Combustion 


IS FOUND ONLY IN THE 


SEARCHLIGHT UTILITY 
RETURN FLUE FLOOR HEATER 


Because of the many patents protecting this inven- 
tion, manufacturers have hesitated in “‘stealing’’ it—so 
they do the next best (or worst) thing. They denounce 
the “‘Searchlight’’ as impractical, and an experiment. 
And why not? How long do you suppose the so-called 
base burners would last after every dealer had compared 
the SEARCHLIGHT UTILITY with them? 


For forty years the manufacturers of so-called base 
burners have been putting out stoves that give about 
50% of the heat, that coal actually contains. 


Start today in this campaign of ‘‘more heat from less 







J.B.Howard,Inventor ¥ 





The SEARCHLIGHT Utility Base Burner merely * Combustion Damper Wi a 
shows people how utterly impossible these ‘‘fake’’ base 


burners are. To show your customers the actual figures 
: , eu’ DEALERS!! 
representing the coal wasted each year would astonish ee 


You can make 50% profits by selling the 
SEARCHLIGHT UTILITY BASE BURNER, 
and unless you make at least 50% profits you can- 
not hope to ex'st. The price of stoves has not ad- 
vanced as fast as the cost of doing business. That 
is on account of the competition in the stove bus- 


The Utility Stove & Range Co. iness. The only way out of it is to sell a stove un- 


like any other—a distinct specialty—the SEARCH- 


216 Board of Trade Building - INDIANAPOLIS, IND. LIGHT. Think it over—then act quickly. 
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"||| THE FOSTER LINE 
| 
- 




















E have added a new **Base Burner’’ to the many other new 
and improved patterns of **The Foster Line’’ making it 
now one of the most complete and desirable on the market. 

Foster’s ‘“‘Aer-Dome”’ is without doubt one of the handsomest 

and best proportioned Baseburners ever brought out. The design is 

fully protected by patent and the stove has already proven to be an easy 
and profitable one to sell. If you like its appearance, secure the agency 





by sending in your order. Remember you run no risk as we guarantee 
every one to give satisfaction, and after having had a fair test your 
money will be cheerfully refunded for any one that fails to do so. 


YOUR INQUIRIES EARNESTLY SOLICITED. 


THE FOSTER STOVE CoO. 


Makers of THE FOSTER LINE of Stoves and Ranges IRONTON, OHIO 


dll 
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A just the ranges for your fall trade, 
MR. DEALER. You can keep out of 
the ordinary class by selling the 


‘ALL QUALITY” 


A high class range made for hard service and 
long service. 








We positively guarantee satisfaction with 
our Quality Ranges, and a proof of this 
satisfaction will be found in the ever increas- 
ing number of Quality Ranges that have 
been sold during the past few years. 















**All Quality”’ 


Reservoir and High Closet 
For Soft Coal er Wood 


We have a new proposition open to progres- 
sive Dealers. Write for it. 






BELLEVILLE - = =-: ILLINOIS 








QUALITY STOVE & RANGE CO. 

































“Quick Meal” Wick Oil Stove 


The Original Oil Stove with a Glass Fount 











Has porcelain burn- 
er drums, which 
cannot rust, and 


Simple as a lamp. 
Makes a clean and 


powerful blue flame. a oe 
i automatic wick stop 
Easy to re-wick or : 

which prevents 


regulate. They burn smoking. A profit 


ordinary coal oil. maker for the dealer. 














RINGEN STOVE CO. wie 














SAN FRANCISCO, CAL. 825 Chouteau Ave. NEW CATALOGUE 

















976 Indiana St. ST. LOUIS, MO. NOW READY 
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The “MODERN” Steel Furnace 


Fills the Large Demand for 


Warm Air Plants 


because it disproves the popular 
idea that a building can be heated 
better and with less fuel by hot 
water than by warm air. It is 
universally acknowledged that 
warm air heating is the best from 
a sanitary point of view. The 
only reason why the demand for 
warm air plants has not been filled 
is because there has not been a fur- 
nace on the market, built on correct 
principles, that would thoroughly 
convince the prospective buyer 
that the particular furnace in 
question would give plenty of fresh 
warmed air economically. There 
has not been such a furnace until 





ee ae 


Broken View—Showing Large Heating Surface the advent of 


THE “MODERN” WARM AIR STEEL FURNACE. 


With the ‘*MODERN’’ Furnace we have satisfactorily solved the warm air 
problem. Warm Air Heating is no longer the bugbear of the heating business. 
The ‘*MODERN”’ Steel Furnace fills the bill. It has been contrasted with all 
comers in the warm air heating field and come out at the top every time. 


Our sales have increased so rapidly that we have had to enlarge our facilities 
from year to vear. 


Now, Mr.-Dealer, do you want to do business with us? The demand exists— 
and we have the goods. Do you want to fill the demand in your territory and get 
the cream of the business? Remember we are pushing our business and it may be 
your competitor who gets the agency for our goods if you are not quick to investi- 
gate our proposition. Very often the first notice received of an agent selling out 
has come from his competitor asking for our line. We are ready—how about you? 
Write and tell us. 


W. U. KOONS 


Manufacturer 


219-225 W. Van Buren St. 


DANVILLE, ILLINOIS 
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GEO F. MEYER, presioent j DO. MEYER, wee rneswewr, GEO. HARMS, secretary ano Tazasuren * 
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STOS PAPER ASBESTOS CEMENT 


L SUPPLIES FOR FURNACE WORK. 


is Sri 
tS 





Ay E- 


PEORIA ILL. 5/2/13. 7 | 


Dan Stern, 
C/o American Artisan, 
Chicago, Ill. 
Dear Sir:- 


I have your kind letter of the 29th and 


it certainly pleases me to note the progress that 





you are making and the success that you have had 


with your valuable paper. The removal to Larger 








quarters is the best evidence of this fact. Te 
have always considered your paner as the very hest | 
for bringing our goods before the public and cah 
truthfully say that through these eds, we have 
had many inquiries and we attribute many orders 
directly to them. Whereas your vaper had 

done valuable service in the nast, no doubt, with 
your new equipment, you will do still better. 

YVishing you every possible success, we are, 


Yours truly, 


F. MEYER & AMO. CO.. 
per a | 
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HANDY FURNACE PIPE 


— OSTS no more than the kind you make. 
wt | It is manufactured and sold in such large 
: | : quantities that we are enabled to sell it to 
you at a figure lower than what it would cost 
you to make your own pipe in your shop. 










































, Consider the time and worry saved by in- 
stalling with Handy Furnace Pipe. No 
tools necessary—just connect the stacks and the 


job is finished. 


Handy Furnace Pipe means perfect 
and quick installation to you. You can realize 
the profit you figured on in the estimate, which 
is not the case where inferior pipe demands three 
or four visits after completion of the job. 


Handy Furnace Pipe comes com- 
pactly crated in freight-saving boxes. It is car- 
ried in stock by the leading jobbers of the west. 
It can be had immediately. 


Send for a sample of Handy Pipe. No 
obligations on your part. Examine the original 
positive lock found only in Handy Furnace | 
Pipe. Note the fine finish and. appearance. 
You will be convinced of the. money-saving and 
profit-making qualities of Meyer’s Handy 
/ Pipe. A postcard brings it. 


1 E F, MEYER & BRO. CO. 


Peoria, Illinois 


Handy Furnace Pipe, Fittings and Nested Tin 
and Galvanized Pipe are carried in stock by all 
leading jobbers everywhere at factory prices, 
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The Easy Sale 


of Houses, Bungalows and Flats in which are 
installed the well-known 


AJAX 2” EMPIRE 


Warm Air Furnaces, and the knowledge that such homes 
satisfy and STAY SOLD are facts of vital importance 
to every progressive dealer and builder alike, and should 











be well considered when de- 
ciding on what furnace to 





handle or install. Come in and let us show them to you. 
Always glad to explain our goods. We have them on the 


floor. 





Write for 1913 Pamphlet illus- 
trating and describing The New 
Ajax. Also for prices and terms. 





Co-Operative Foundry Co. 


ROCHESTER, N. Y. 
WESTERN BRANCH 


505 So. Clinton St. (Hafieon 6373) CHICAGO, ILL. 
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Save Your Money by Saving Your Fuel 


USE THE 


Hammond Underfeed 


Furnace 


All fuel forced in under the fire, the 
proper place for fuel to enter the fire 
box and not on top of the fire where 
50% of the combustible products in 
the fuel get out of range of the com- 
bustion temperature before being 
consumed and is thus wasted, pass- 
ing up and out of the smoke stack. 











Every part of the fuel -must; pass 
directly through the fire insuring 
greater efficiency in the HAMMOND 
UNDERFEED than in any other 
modern furnace. 


Locomotives consume about one- 
third more coal than would be nec- 
essary if the fire could be fed without opening the doors and cooling off the combustion chamber. 


In the HAMMOND UNDERFEED this defect has been remedied and, at the same time elim- 
inated the nuisance of Smoke, Dust and Dirt from the operation of feeding. 


Our catalog will tell you how easily it 1s operated. Write for it, NOW! 


THE PECK HAMMOND CO. $3 3 Cincinnati 
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GET A DIVORCE 


from the old fashioned heating methods. 
Get away fror. the competitive type of 
furnace that has made you sharpen your 
pencil every time you figured a job. You 
can sell more square pot furnaces with 
less energy and more profit than you ever 
did with the old style furnace. Hundreds 
of other dealers are doing it. 

Write at once for square pot catalog. Let 
us prove to you beyond a question of doubt 


that the square pot furnace has the kick that 
gets the job. 


WHY NOT INVESTIGATE ? 





ae 





a aah Peed 





Boynton’s Square Pot 
Crusader Furnace 


CHICAGO 


NEW YORK JERSEY CITY 


























Points of Excellence in the “Fr ont Rank” 


ALL-STEEL WARM AIR 


FURNACE 


@ Made of extra heavy steel plate. 

q Has largest possible direct radiating sur- 
face. 

q Extra long flue travel. 

@ Built on vertical lines, self cleaning. 

@ Burns hard or soft coal, wood or any 
kind of fuel. 

@ A Special Hot Blast Firepot for soft coal 
burning can be furnished. 

@ Independent grate bars without cogs. 

@ An agency agreement that is just as at- 

tractive as the **Front Rank’’ Furn- 

ace, awaits you. 


Send for tt and ask for our new Catalog. 


aL Haynes-Langenberg Mfg. Co. 
5 4045-57 Forest Park Blvd. 
ST. LOUIS, MO. 
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Hero Ventilating Room Heater 


AS been built to supply the large demand for a 
modern room heater that will heat evenly all parts o 
the room, give good ventilation without draft, and 

supply the proper moisture. That’s what the Hero 
Room Heater accomplishes, because it is built by men 
who have studied the problem, had long experience and 
possess the facilities. The Hero Room Heater i: 
guaranteed to make good. 


OW, Mr. Dealer, the demand is right there in your 
territory—all you’ve got to do is to fill the orders. 
We are doing a big business and here’s a chance for 

you to represent us. 


ET us show and convince you. Make us explain every 
feature of the Hero Room Heater. Why the 
non-radiating jacket reaches the floor, why the 

vapor pan, and all the parts of merit that clinch the sales 
immediately. Points of merit that talk and sell. If you 
‘come from Missouri’? so much the better. We'll show 
you—and get your business too! 


BIG territory to heat, Mr. Dealer. Schoolrooms, 

‘ churches and all buildings without basements that 

use old-fashioned stoves. Get our catalog on the 

Hero Room Heater, the combined ventilator and 

heater. Read it—then write and tell us what you think 
of the Hero Heater. 





CHAS. SMITH COMPANY 


Pan, and with Jacket cut away, show- 57 West Lake Street, CHICAGO, ILL. 


Sectional View of Hero Heater, showing Vapor 


ing interior construction. 
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There’s a Big Difference— 


see do BEST 

To make the 

VERYBODY knows that. It’s an axiom as old as the 

hills—yet you'll find many manufacturers who don’t 

practice what they preach, which is especially true in 
the furnace construction field. Many of our competitors buy 
their furnace castings and fittings from jobbing foundries at 
the cheapest figures obtainable and then exhibit the finished 
product as the “most efficient,’’ “highest grade,’’ ‘‘most 
durable” and many other descriptive superlatives which go 
by the name of “stock talk” among trades people. And 
here is where there’s a difference. 


T X 7E operate our own foundries and factories. We make 
and test our furnace castings and materials before as- 
sembling them. Our furnaces are constructed by 
skilled and high-salaried mechanics. The furnaces have per- 
fect fitting deep cup joints and all parts made to withstand 
the great heating power of the furnaces; all parts exposed to 
the direct action of the heat are made extra heavy. In our 


Monarch Air Blast Furnace 


There is embodied every practical feature and design which 
insures a dependable service at the least cost; for a lifetime. 
Real furnace value to the buyer. Each sale makes an 
enthusiast for the Monarch Furnace. He isa big advertising 
aid to the Dealer. 


E want to tell you more about the Monarch Warm Air 
Furnace. We have a good square proposition for 
every progressive dealer. 


Write for our catalogs 


Forest City Fdy. & Mfg. Co. 
Ceveland onic 





The Monarch Air Blast Furnace Showing 
Double Feed Door 
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The ROBINSON GEM FURNACE 


is designed to meet the demand for a popular priced Warm-air 
Heating furnace. It is built on common sense principles— 
not a collection of ‘‘experiments.’’ The ““ROBINSON GEM”’ 
always gives satisfaction. 


Can be furnished with either cast iron or steel radiator. Deflector 
damper in radiator furnishes a direct and indirect draft feature. 


We can quote you good prices on the “ROBINSON GEM.” Get ac- 
quainted with the entire Robinson Line of Furnaces. It’s a money 
making line for dealers. 








Write for new Catalog just out. 


ROBINSON FURNACE COMPANY 


65-67 West Lake Street CHICAGO, ILLINOIS 








Mr. Dealer, Stop and Consider ! 


HE difference in the FREE AIR DISCHARGING 
CAPACITY of the Registers on the market today. 

If you are not using SYMONDS you are not get- 
ting all that is required of a Register and, at the same time, 
losing the prestige that our Registers adds to your chances of 
capturing the furnace business in your locality. 

The very large capacity, the ease with which the deflec- 
tor is operated and many other distinct individual features 
commend them for use in building-up the best heating for a 
home: ‘‘a good furnace, and a REGISTER that will do 
it justice.” 

Let us send you our new Catalogue showing a line of Reg- 
isters that meet the requirements of modern methods of heat- 
ing one to six rooms with one stack by using SYMONDS 


FRET TS SN ORME PBN, i EY, 


REGISTERS. 
SYMONDS REGISTER CO. 
1102-04 Madison Street ST. LOUIS, MO. 
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ichigan Safety Furnace Pipe 


IS NOW MADE WITH 
Automatic Locking Device 


(PATENT PENDING) 


D° YOU REALIZE the great advantage of having -pipe 

that locks automatically? The pipe is ina mabe and 
locked at the same time—with the only 
device ever invented which actually 
locks the pipe. Not a mere slip, joint. 
This means a saving of at least 50% 
in labor. 








Progressive furnace men everywhere 
will recognize the great advantages this 
new pipe offers, and will send for sam- 
ples we are distributing to the trade. 





Sold by first-class jobbers everywhere 
—or write the manufacturers direct. 


Michigan Safety Furnace Pipe Company 








Corner Brooklyn and Abbott Streets DETROIT, MICHIGAN 
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“FLORAL” CITY FURNACES 


MADE FOR USE AS WELL AS FOR SALE 


The man who makes and the man who sells an inferior article is living 
from hand to mouth, 
_ He who wishes to build up a permanent and profitable trade, must con- 
sider quality, and not price only. 
It is an old saying but none the less true, that “Quality is remembered 
long after the price is forgotten.” 


Through our efforts in trying to keep our goods in the lead, we have 
gained, during our thirty years of existence an envious reputation for 
dependable, straightforward, honest dealings. 


We are in a position to give you the best of service and guarantee satis- 
faction. Write for our new booklet, illustrating the heater here shown, 
or our complete catalog. 


The Monroe Foundry and Furnace Company | 
MONROE, MICHIGAN L 


Se] “CAPITOL” Especially adapted for use in houses having low basements. 
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@ Monet Geld 





An efficient heater made in five sizes from 18” to 30” firepots. ' Y 
Rus 
CUT THI6 OUT STC 
M O N a R | E F AMERICAN ARTISAN AND HARDWARE RECORD Itism: 
Daniel Stern, Publisher and Proprietor Eive F 
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ing. 
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Agen ts week for three months. At the end Of that fime Packe 
we willremit Two Dollars for one year’s subscrip- fifty 3¢ 
stand by us year tion or 50 cents in case we decide to discontinue. saleby 
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Let us tell you. 
The T. E. Henry Furnace Co. 





\ 











Your Reputation! 


Do you care about it? 
Then sell 


GILT EDGE Furnaces 


They are reputation builders but they are 
profit makers as well 


Some of the dealers now on our lists are the sons of 
men who have made both reputation and profits 
with GILT EDGE Furnaces. 


If you are not now selling them you will want to 
write us for catalogues and proposition. 
R. J. SCHWAB & SONS Cco., GO AFTER IT 


283 Clinton Street, Milwaukee, Wis. The agency for the furnace 
built on new principles— 














the best furnace on earth. 


: age S 
is a modern, practical warm air heater at ay prague 
attractive price. It burns any kind of fue 

and gives satisiactory service to the user on an Underfeed Furnace 





economical basis. Strongly built of best ma- 
terials by men who know how. : 
For fuel economy it has 
ee may safely recommend it to your no equal. The new Une ' 
aia al se derfeed Grate will surely : 
xe ne agency—it means money to you. interest your trade. Send 
Send for Descriptive Catalog to-day for descriptive 
SCHEIBLE-MONCRIEF matter and prices to the - 
trade. Also ask about 
HEATER CO. i 
(ie land special inducements to 
1444 W. Ninth St. eyerand agents. 





Sprague Foundry & Mfg. Co. 




















to the Purse is Publicity. COUNCIL BLUFFS, IOWA 
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EUGENE NEW YORK 


€ hy incon doen 
Munsell’s Mica*: “= 


642 S. Dearborn St. 


THE STANDARD FOR HIGH GRADE STOVES =: 








“ALAMO 





” Furnaces and Hot Water 


CHARLES SMITH, 24 West Lake Street, Chicago, Illinois 


Specialties for Combination Heating 
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Biue Poli shed Stecla nd 
isco: ned onee ent rust- 
ing. “Made inall siz —_ iH 
Pai pe me F 


fifty 
* iebythe Jobb obit nave “4 ' 
throughout 
the United States 
Mfd. by HEMP & CO. 
ST. LOUIS, nO. ‘ 
In the event ‘of your & 
jobber does not ha’ ndle 
this plane bow ptr inquiries to us, 





THE GEO. W. COPE 
STOVE PATTERN 
WORKS woovsnivceste. 


DETROIT, MICHIGAN 


PATTERNS 


FOR STOVES AND HEATERS 
First-Class in Wood and Iron 


VEDDER PATTERN WORKS 
Eetablished 1835 TROY, N. Y. 


PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Co. 


(Evelond 


WELLER PATTERN (0 


QUINCY, ILL. 
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} ve 
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PEERLESS ENAMEL 


GLOSS BLACK 


for STOVE PIPES AND ALL SHEET IRON WORK 


ALUMINUM 


for RADIATORS, PIPES, ETC. 
Handled By All Leading Jobbers. Samples Free On Request 


NICKEL PLATE STOVE POLISH CO., Mfrs. 


CHICAGO 














MICA CHIMNEY 









aa 


56-318 N. THIRD St 


St Lous 










FURNACE STOVE 


REPAIRS 








The COOPER Oven 


Thermometer Co., 


Pequabuck, Conn., 
MANUFACTURERS OF 


OVEN THERMOMETERS \\. \34S@=44/ 
for indicating heat of ovens of A 


Wood, Coal, Gas, Oil and Electric 
Stoves and Ranges 





(One-half actual size.) 











TTR 1ST 
iis — wea il . 


limba 


Sent Postpaid on Receipt of Price. 





DANIEL STERN, 


' 910 Michigan Boulevard CHICAGO 
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THE YOUNGSTOWN SHEET AND Tu BE 
GOMPANY 


Do You Want Your 
Roof To Last? 


The following is an extract from 
a letter recently received by us: 


4 





“Our prospective customer has had 
a sad experience with the so-called Gen- 
uine Iron Sheet made in Open Hearth 
Steel Furnaces, and he wants something 
that is likely to last for 20 years. On 
their Plant they have some of the old- 
fashioned Iron made about 25 years ago, 
which is still in good condition.”’ 


Our DOUBLE REFINED, PUDDLED IRON SHEETS are 


made in exactly the same way they were made 25 years ago. 





WRITE US FOR FULL PARTICULARS 
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ESTABLISHED 1880 
Representative of 
~The Stove Tin Hardware 
Heating and Ventilat- 
ing Interests 
PusLisHED Every SATURDAY 





2 St: 910 South Michigan Avenue 
é «. Chicago Illinois 
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Address all communications and 
remittances to 


DANIEL STERN 


Publisher and Proprietor 


TERMS OF SUBSCRIPTION IN THE UNITED STATES AND ITs PossEsstons (Invariably in Advance) ONE YEAR PostaGE Pap $2.00 
ForeiGn Countries ONE YEAR PostaGE Paip $4.00 CANADA ONE YEAR PostaGE Paip $3.00 


Entered as Second-Class Matter June 25 1885 at the Post Office at Chicago Illinois under Act of March 3rd 1879 





_ 
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WHENEVER retail merchants meet in convention one 
of the subjects that is sure to come up for discussion 
Garnishment #S that of collections, and usually the sug- 

Law gestion is made that the State Govern- 

Not the ment ought to make the garnishment law 

Solution. more strict. So fesolutions are passed 
for such a measure and money and time are spent by 
individual members of the association, as well as by 
the association, in trying to get the proposed law 
passed, generally against the opposition of organized 
labor, which is always on the lookout for anything 
that is likely to interfere with “labor’s rights.” 

A fair garnishment law is a good law to have on 
the statute books, but. it is by no means the solution 
of the troubles which the average retail hardware mer- 
chant has in getting the money due him for merchan- 
dise sold on credit. 6 

The point which the average retailer is prone to 
forget whenever the matter is discussed is the real 
basis for his troubles, and until that point is taken care 
of in the proper manner, the best garnishment law that 
can be written will not be of much use to him. 

The first thing he must do is to cure himself of his 
habit of extending credit indiscriminately. His great- 
est losses are caused directly by his fear, if you please, 
of losing a sale to his competitor if he does not grant 
credit. For instance, here is a man who earns fairly 
good wages, but he drinks, and so he is usually out 
of money when he needs a certain tool, and the “good- 
natured” hardware dealer takes his word that “he will 
pay it next Monday.” But next Monday the customer 
needs the money for something else, so he does not 
pay up, and the merchant is afraid that if he “duns” 
him he will not pay at all. In another week the cus- 
tomer comes in, pays his bill, but wants some more 
tools or other articles, and the bill, which is larger 
this time, is “put on the book” again. 

Why? Because the hardware dealer thinks that he 
can “handle” the customer all right, but also in a large 
measure because he is afraid that Jones, down the 
street, will sell him if he refuses credit. And now the 
trouble is well nigh beyond his control, for the cus- 
tomer has “sized him up,” and because of this very 
fear will be able to run up a still larger bill, until finally 
the hardware dealer one day finds that a man who may 
not be worth a dollar owes him twenty, thirty, fifty 
dollars, 

Now, who is actually to blame for this condition? 
The poor fellow may have had the best intentions in 
the world to pay for what he “bought,” but now, when 
he finds himself so heavily indebted he can see no way 
out except “skipping,” all because the hardware dealer 





did not have backbone enough to tell him that a man 
like he was not entitled to credit, and did not enforce 
collection while the bill was small enough to be col- 
lected without any hardship on the customer. 

To be sure, he knows the man by his first name; 
but is that any reason why he should not use common 
sense in his dealings with the man, and when common 
sense tells him that “John” is not likely to pay when 
he promises, then common sense should be allowed to 
rule, but, instead of that, sentiment decides the ques- 
tion—and usually with disastrous results. 








SOME retailers have made it a rule to refrain from 
taking an active part in political affairs of their 
Retailers COmmunity, and even more so of the 
Should Take state government. In fact, many retail 
Part in’ merchants today consider it “poor policy 

Politics. to be in politics.” 

In one way they are right. <A retail merchant can- 
not afford to become a seeker for office, and in that 
sense it is poor policy for him to be in politics, but 
that is the only sense in which this so-called rule 
applies. 

Every retailer should take an active part in politics, 
and an important feature of a commercial organiza- 
tion’s work should be the investigation of public affairs 
and proposed legislation, as well as an active campaign 
for the enactment of proper laws or against the enact- 
ment of undesirable legislation. 

If the retailers and their organizations in Missouri, 
for instance, had taken the proper interest in legisla- 
tive matters, they would not find themselves facing a 
condition which is likely to cause them a great deal 
of trouble. 

A law was passed affecting the fite insurance com- 
panies, and as a result many of the oldest and most 
reliable companies have notified their Missouri repre- 
sentatives not to accept any business in this state after 
April 30. 

This might not seem an important matter, but the 
fact is that the effect of this decision has been to 
curtail the credit, which has been extended to Missouri 
retail merchants, to a very considerable extent, and 
now, after the law has been in force for some time, 
the business interests are moving heaven 2nd earth to 
have it repealed—simply because they failed to take 
sufficient interest in what was going on ir their legis- 
lature. 

And the Missouri legislature is by no means an 
exception, but rather an example of what one finds 
in every state—a lot of men who, possibly with the 
best intentions, conceive, introduce and_ pass laws. 
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without knowing exactly how these laws will affect the 
people whom they are supposed to benefit. 

With the proper interest and activity shown on the 
part of retail merchants in the affairs of their city, 
county and state governments, many of the evils under 
which both distributors and consumers today suffer 
would never have been created, or at least would have 
heen obviated with comparatively little trouble. 








Ir 1s interesting to note, and also an encouraging 
sign, that retail merchants in all parts of the country 
are agitating for the enactment of state 

The Bogus jaws to prohibit and punish fraudulent 

ee advertising, and it is especially worthy 
of note that this agitation was started 
by the merchants themselves, and not by the public. 

As an exponent of progressive merchandising meth- 
ods, AMERICAN ARTISAN has always maintained that 
honesty is not only the best policy, but the only policy 
on which lasting success can be built, and is therefore 
in thorough sympathy with the movement. 

When advertising was introduced as a means of 
inducing larger sales, retail stores were not conducted 
as they are today. “Let the Buyer Beware” was the 
idea most prevalent. An article sold was not for what 
it was, but for what the buyer could be induced to 
think it was, and if later on he found out that it was 
not as represented, he stood the loss. 

So it was’ no wonder that advertising methods 
evolved at that time should be shaped on the same 
plan, and that gross exaggeration, both as to quality 
and to value, was the rule rather than the exception. 

When merchants came to see the wisdom of guar- 
anteeing their wares and of offering to refund money 
on unsatisfactory purchases, they also did away, to a 
large extent, with the practice of having their sales- 
pecple diverge from the truth in describing the article 
to the customer, but the advertising departments did 
not take the corresponding step, so we found plated 
goods advertised as silverware; brass finished rods 

offered as solid brass, pocket knives described as hav- 
ing the finest of steel blades, although only a poor 
quality was used. Much of this has, however, dis- 
appeared, and is now seldom, if ever, found in any 
respectable retail hardware merchant’s advertisement. 

The store with an established business cannot afford 
to publish tales of this sort, and the management 
realizes the fact, so the movement which is now being 
pushed is not directed against the advertising methods 

of reliable merchants, but against unscrupulous per- 
sons who conduct fly-by-night enterprises, and who, to 
attract large crowds for a short time, resort to all sorts 
of dishonest practices, such as offering cast iron stoves 
as “steel,” adulterated rubber hose as “pure gum,” 
“seconds” of enamel ware as “firsts,” etc. 

Possibly the most common form of exaggeration is 
that of overstating the “regular” price. Articles are 
advertised as being “worth $1.50, now 98c,’’ when 
they were never intended to sell for more than a dol- 
lar. This is prohibited by the laws which have been 
enacted. 

Another evil which will be done away with under 
these laws is the bogus fire, bankrupt or receiver's sales 
which travel from one town to another, staying long 














enough in each place to demoralize business for the 
established merchants and usually taking away a |o 
of money from people who always flock to these 
“sales.” 

The retail hardware merchant may not have heen 
hurt as much by these dishonest practices as merchants 
in other lines, but every retail hardware merchant who 
believes in the square deal should assist in having a lay 
passed in his state similar to the one recently enacted 
by the Minnesota and Pennsylvania legislatures. 








In TIMEs gone by, when labor was paid for at irreg. 
ular intervals, or at longer intervals than is now the 
custom, the “Mechanics’ Lien Law’’ was 

: Why necessary in order that the mechanic 

‘Mechanics’ _. , » 

Lien?” might be sure of getting his wages, and 

the name was used because the law was 

intended for that purpose, and for that purpose only. 

But now that conditions have changed, and labor is 

paid every week, there seems to be little necessity for 
such a law. 

Lately, however, the law has been invoked to pro- 
tect contractors and subcontractors for material fur- 
nished in erecting or repairing buildings, and this has 
made it possible for a considerable number of irre- 
sponsible persons to engage in this business and 
thereby cause what might be termed unfair competi- 
tion, because they have little or no capital invested and 
are therefore often willing to take contracts for less 
than the figure which would be charged by a respon- 
sible firm. 

There seems to be no reason why material used in 
the construction of a metal roof should be protected 
by a “lien” law, any more than a stove or any other 
piece of merchandise, but the fact is that a supply 
house can actually invoke this law to collect direct 
from the owner if the contractor should fail, and thus 
feels free to furnish material to persons who are not 
entitled to credit—which seems to be a rather unfair 
condition for the man who is able to pay his bills and 
does pay. 








For every 100 miles of railway main track in the 
United States in 1900 there were 129 miles in 1910. 
One Reason [Or every 100 acres of improved farm 

for lands in 1900 there were 115 acres in 

Higher 1910. That is, the “railway plant” of 

Prices. the country increased its facilities more 
than twice as fast as the “agricultural plant.” 

The population of the United States during this 
decade increased by about 21 per cent, while the out- 
put of the ten principal crops increased only 9 per 
cent, which, in conjunction with the increase in acre- 
age during the ten years means that the average acre 
of improved farm land actually decreased over one 
per cent in producing capacity. 

In fact, the only large division of effort, or industry. 
which did not at least keep step with the increase in 
population is the agricultural division—and this, as 
shown in the foregoing, showed an actual deficit. 

While this is not a new discovery, it was not unt! 
recently that any concerted effort has been mace 
toward changing this condition, because only when 
prices on the necessities of life began to mount alto- 
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vether out of proportion to the earning capacity of 
“ average man did any one make any serious attempt 
to find the reason. 

Now, however, social economists have concluded 
that one of the chief reasons for the high prices is 
the fact that production has not kept step with con- 
sumption, and that the failure is due to the imperfect 
and misdirected management on the part of the aver- 
age farmer. But they did not stop at pointing out 
the reason. In every state agricultural colleges and 
experimental stations are doing excellent work educat- 
ing the younger generation to conduct the farm 
along the same scientific lines which obtain in a well 
managed factory or store—with the object of reaping 
the greatest possible returns from the effort expended, 
and this means, of course, that the effort must be well 
directed. 

Inasmuch as the retail hardware merchant is sure 
to benefit materially from this movement, in the way 
of increased business on labor-saving appliances, he 
should do everything in his power toward stimulating 
the interest among the farmers. 








RANDOM NOTES AND SKETCHES. 


BY SIDNEY ARNOLD. 

Some years ago there was a wealthy old man living 
in Hillsborough, Ohio, who had a large balance in the 
bank. One spring there were rumors that one of the 
banks was going up—not the one in which old Sand- 
ford had his money deposited, however—and the old 
man became greatly alarmed. 

He drew all of his cash out of the bank and then 
set to work to make himself a treasure box. He 
bought some heavy boards, nailed them together, mak- 
ing a heavy box and over the outside he tacked metal 
sheets. He then constructed a heavy door and fast- 
ened in onto the box. Then starting around town he 
showed his new safety deposit vault to every one he 
met—incidentally pointing out to any embryo thief 
where the latter might find the money. 

When Sandford showed his new creation to Frank 
Marshall, Frank grinned cheerfully, then said: “I’m 
afraid, Sandford, that safe wouldn’t protect your 
money.” 

“Why not?” bellowed the old-man. 

“Look at the hinges,” said Frank. 

The old man had used leather hinges. 

* * * 

Cheer up! There is still hope for you men of 50 and 
over, who fear that you are traveling into the sere 
and yellow. Whatever old Doc Osler says about kill- 
ing off men when they are past 60 may now be dis- 
counted. For “Doc” Wiley, of pure food fame, says 
that it isn’t until a man reaches 50 that he actually 
attains to majority. In fact, a youngster of 45, he 
says, is very much like the college youth of 18. Doc- 
tor Wiley said the other day in an interview that the 
average man does not reach the maximum age of effi- 
‘iency until he is 60. He says that the great services 
to humanity are rendered by elderly men and women 
and not those performed by the champions of the 
prize ring, rowing regatta, on the gridiron or on the 
liamond, and even a homer that should bring in four 
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runs at a crucial moment in the game would not con- 
vince him that he was wrong. 

But perhaps he is not a disinterested witness, for he 
is 68 and nearing 69. But, on the other hand, his 
very activity and the effective work he has been doing 
and still is doing really give him some cause for his 


claims. 
* we x 


They call it passing the buck when one person 
throws the responsibility or the blame for anything 
upon some one else’s shoulders, and the following 
story of Senator Bryan of Florida is quite interesting, 
in view of the present tariff discussion in Washing- 
ton. 

Senator Bryan was talking about a certain clause 
in the proposed tariff law, and made this remark: 
“The advocates of this clause prefer to pity the work- 
ing man. The working man must suffer, if the clause 
fails, they admit. They won’t suffer themselves— 
they always will have to pass the suffering on to the 
working man,” and Senator Bryan, with a chuckle, 
added, “It is like the young lady to whom a friend 
said: ‘Why are you feeling so badly today, Marie? 
and Marie replied, ‘Our servant is ill, and poor, dear 


Mamma has to do the washing.’ ” 
* * * 


After sixteen long years of waiting, the home of 
Mr. and Mrs. William Petersen, Lyons, Iowa, enjoys 
the presence of a young lady, by name Elizabeth Mae, 
who arrived on the 22nd day of April, 1913. 


Congratulations! Better late than never, William. 
e 6-2 


Brother Kiser has a unique way of putting things, 
but he usually hits the nail pretty square on the head. 
The following bit of poetry is a good example of his 
philosophy. 


The optimist goes down the street 
With gladness gleaming in his eyes 
And feeling sure that he will meet 
Good fortune or some glad surprise; 
If with his face a splash of mud 
Collides and thereby makes a thud, 
He does not say rude things or whine; 
But, keeping bravely on his way, 
He thinks that possibly it may 
Turn out to be a lucky sign. 


The pessimist thinks all is wrong; 
His shoulders droop, his head is down; 
With shuffling steps he moves along, 
His face distorted by a frown. 
At every corner he expects 
Some foe to lurk, and he detects 
Dark pitfalls where no pitfalls are; 
If others greet him with good cheer, 
He thinks they must be insincere, 
His spirit never reaches par. 


The optimist may never claim 
The joy he thinks is just ahead; 
There may be few to speak his name 
With kindness after he is dead; 
There may be few who care at all 
How great his worth is or how small, 
But, hopeful while he is alive, 
He often valiantly imparts 
A bit of cheer to doubting hearts 
And helps contentment to survive. 


The pessimist, though Fortune take 

Him where rich prizes may be found, 
Will still discover things to rrake 

Him think that trouble !urks around; 
No triumphs that he may achieve ~ 

Will ever cause the poor who grieve 
And daily helps to make the earth 

To give him thanks or wish him well 
He gives no hope, imparts no mirth, 


A gloomy place on which te dwell. a 
—S. E. KISER. 
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Up to the Minute News Siftings 


Trade News Gathered From All Sources and Brought Down to Date 








The Howard Stove Works of Ralston, Nebraska, 
has increased its capital from $200,000 to $300,000. 

The Lava Heater Manufacturing Company has been 
incorporated in New York City, with Ida Skutch of 
Brooklyn as a director. The capital is $100,000. 


The Seaman-Clark Hardware Company, Albia, 
Iowa, recently gave a practical demonstration of the 
Perfection Oil Stove, made by the Standard Oil Com- 
pany, at its store in that city. The special features 
of the stove are the economical fuel consumption and 
elimination of danger from explosion. 


.@-~ 
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CANADIAN SECURES PATENT ON BRUSH. 








United States patent rights under No.~ 1,060,029 
have been granted to John E. Sargent, St. John, 
New. Bruns- 
wick, Canada, 
for a brush 
<4 comprising a 
wire bent to 
form an _ elon- 
gated loop, the 
body of which 
is twisted and 


bunches of fiber 
Newly Patented Brush. tied in a knot 





1,060,029. 






around the wire and locked in the bend of the loop, 
a portion of each end covering the outer surface of 
its respective loop and additional fibers secured be- 
tween the twisted portion of said loop. The handle 
socket is formed from a continuation of the same 
piece of wire which is twisted between the ends of the 
loop and the socket. The end portions of the wire 
being shaped to form a handle engaging socket. The 
application was filed September 24, 1910, and the serial 
number is 583,604. 





COOKING A BIG MEAL AT SMALL FUEL 
EXPENSE. 





The Foster Stove Company, Ironton, Ohio, make 
cooking stoves and heaters of equally good quality. 
These stoves are said to be exceptionally well made— 
both for wearing qualities and looks—and are econom- 
ical in fuel. 

The Foster “High Grade” cooking stove is made 
from heavy cast iron, and if an oven plate is damaged “ 
it has the additional advantage that it can be replaced 
with a new one at small expense. A look at the illus- 
trations in their booklet—or, better still, a glimpse 
of the real article—will satisfy you of their handsome 
appearance. 

That these stoves are economical may be gathered 
from the fact that two pans of biscuits, one after the 
other, and a large meal may be cooked with a small 
amount of coal in a short time, and in the meantime 


the stove will be heating 12 quarts of water in the 
reservoir. 

Among the many convenient features of this new 
stove may be mentioned a firebox large enough to 
hold fire over night, so that one does not have to vet 
up on a cold winter’s morning and trot out to the 
woodshed, only to find that the bov has forgotten to 
break up kindling. The flues are large, so that any 
kind of fuel may be used, and perfect baking is as- 
sured the competent housewife. A simmering or sec- 
tional lid in three pieces is provided, and a large nicke! 
towel rod on which the dish towels or other articles 
may be dried. An oven thermometer with a brass 
case is located in the oven door, by means of which 
one can tell when the oven is hot enough to bake. 

The Foster Stove Company will be glad to take up 
with you the matter of prices, or will give you any 
details of their line that you may wish for, and we 
would greatly appreciate a mention of AMERICAN 
ARTISAN. when you are writing to them. 


oe 


SPECIAL DESIGN OF STOVE TOP PATENTED. 








United States patent rights under No. 1,060,086 
have been granted to John F. Hay, Erie, Pennsyl- 
vania, and as- 
™ signed to the 
. i Malleable Iron 
Company, Erie, 
P e nnsylvania, 
3 FI Se for a stove top 
1,060,086, of special de- 
So Ses. Spat sign. The par- 
ticular feature 
of this stove top 
consists in the 
combination of 
a rear part 
flanged along its rear edge and having a centrally lo- 
cated pipe opening and plain ends. The side part 
against which the ends of the rear part abut are 
flanged on their outer edges and their plain ends are 
cut flush with the rear edge of the rear part. An in- 
sert at the rear ends of the side part connects the rear 
flange so that the insert can be securely fastened to 
one of the before mentioned parts. The application 
was filed July 2, 1912, under the serial No. 7168. 


~— 


PENNSYLVANIA’S STOVE SALESMEN’S 
ANNUAL OUTING JUNE 7. 
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Newly Patented Stove Top. 








The Stove Salesmen’s Association of Pennsylvania 
has issued invitations for their annual outing and 
dinner, to be held June 7, 1913, at the Old Mohican 
Club House, Morris Junction-on-the-Delaware, New 
Jersey. Secretary George L. Woodburn, 117 Arch 
street, Philadelphia, should be communicated with for 
tickets not later than May 31. The fee for each mem- 
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ber is $2.00, which also gives admission to the fine 
shad dinner which is a regular feature of the Asso- 
tiation outing. 
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SECURES PATENT RIGHTS ON STOVE. 





United States patent rights under No. 1,060,335 
have been granted to Charles M. Genthner, Middle- 
ton, Pennsylvania, as- 
signor to the Win- 
croft Stove Works, 
Middleton, Pennsyl- 
vania, for a design 
of a cooking stove 
composed of a com- 
bination with a ver- 
tical side wall plate 
“having a ledge arm 
aperture and the top 
plate extending beyond the side wall plate and hav- 
ing a depressed lid-supporting ledge. The lid plate is 
mounted pivotally at one end upon the ledge and has 
a rigid arm extending from the edge thereto through 
the aperture above mentioned, with a counter balance 
directly attached to the end of the projecting arm, and 
a catch engaging the top plate at the opposite end of 
the said lid plate. 











0 1 060,335. 


New Design of Lid Plate. 
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MODERN IMPROVEMENTS IN GAS STOVES. 





There are few men in the United Kingdom who 
have so intimate and wide a knowledge of the develop- 
ment and possibilities of gaseous fuel as has Mr. 
Francis W. Goodenough—a fact sufficiently demon- 
strated by his being chosen to deliver the two Cantor 
lectures on the subject at the Royal Society of Arts, 
of Great Britain, on March 3 and 1o. 

It is safe to say that no more favorable case could 
have been made for the use of gas for all domestic 
purposes than was made by. the lecturer. 

Mr. Goodenough pointed out that at no time did 
the gas fire “dry” the air to a greater degree than 
other fires. What really happened was that this en- 
closed fire, like the other so-called radiators, heated 
the air of the room by convection rather than radia- 
tion, and that this heated air, coming into contact with 
all the moist membranes of the eyes, mouth, throat, 
and skin, proceeded to satisfy its thirst for moisture, 
to the great discomfort of the persons whose bodies 
supplied the moisture required for that purpose. 


“Whereas the old type of fire gave out only some 25 
to 30 per cent of its heating power as radiation, and an- 
other 25 to 80 per cent in high temperature convections, leav- 
ing a good 40 to 50 per cent to go up the flue,” said Mr. 
Goodenough, “the modern gas fire sends out well over 50 per 
cent of its heat in radiation, and only about 20 per cent of 
heat in the form of convection. The convected heat is at 
such a low temperature that the air of the room is only very 
gently warmed, never to such a degree as to cause physical 
liscomfort. Twenty to 25 per cent of the heat, too, performs 

e necessary work of ventilation. 

The extreme cleanliness of the modern gas stove was 
redited with having played a part in at least one instance in 
the solution of the servant problem. Mr. Goodenough related 
the instance of a nursing home in Harley Street which, 
through a general equipment of gas stoves, had been able to 

pense with one servant. On a calculation based on the 
gas bill of that particular home and the wages and keep of 
‘he servant in question, it was estimated that the home had 
cained a material advantage of at least £10 per year by 
the change. 
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“It is not, however, a question of whether hy adopting 
smokeless in place of smoky fuel you can economize in serv- 
ants,” observed Mr. Goodenough, “though that is a very im- 
portant one to very many households throughout the coun- 
try—it is one of whether by that means you can so lighten 
and improve the conditions of domestic service as to check 
the constant and growing tendency of the girl who has been 
decently educated and brought up to refuse to consider domes- 
tic service as a calling worthy of her ability. Personally I 
look to the time when domestic service shall not be consid- 
ered inferior to the Civil Service as a field for women’s ac- 
tivities; when a girl will be as proud to be a cook or a par- 
lourmaid as to be a Post Office clerk or a telephone girl. 
That time can never come until appliances for the saving of 
unnecessary work and drudgery are as readily installed on 
that account in the home as they now are in office, factory, 
or workshop.” : 

Comparing the relative merits of the existing sources of 
heat for domestic purposes, Mr. Goodenough gave gas the 
first position for all-round advantages. Coke he showed to 
possess advantages under special circumstances, but electricity 
he ruled out of the running on the point of extravagance. 

“I should no doubt be regarded as a prejudiced person,” 
he said, “in referring to the possibility of electricity proving 
a serious rival to gas as a domestic fuel, but no one who 
has studied the figures recently published as to the relative 
amount of heat obtainable from the quantities of gas and 
electricity that can be obtained at the prices at which the 
two sources of heat can be supplied with profit, and no one 
who has taken the trouble to verify these figures by practical 
tests, can regard electricity as being in any sense at present, 
or as likely to be in the future, a serious competitor of coal 
gas as a domestic fuel. It is not, as in the case of illumina- 
tion, a question of infinite possibilities. The possibilities in 
the case of converting any form of potential energv into heat 
are strictly limited and defined. Electricity as a heating agent 
has its field, but it is a limited one, until at any rate the cur- 
rent can be supplied at a mere fraction of its present cost. 

“Smokeless solid fuels, other than coke,” said Mr. Good- 
enough, “such as coalite, carbo, and cther similar forms of 
incompletely carbonized coal, have hitherto proved too costly 
in manufacture to command anything but a very restricted 
market. Oil stoves have their use, more particularly in coun- 
try cottages, but they have also their disadvantages, and are 
not found to be displacing coal in any serious manner in 
cities where coal and gas are at reasonable prices. Closed 
anthracite and coke stoves also have their users and their 
advocates, but I cannot regard them as_ suited either in 
regard to convenience or comfort for use in this country of 
intermittent seasons.” 

Some interesting details of the extent to which the use 
of gas fires was assisting in London’s smoke abatement were 
given by Mr. Goodenough in conclusion, together with statis- 
tics showing the growth of the use of coal fires within the 
Metropolis. “In the 20 years from 1891 to 1911,” he said, 
“the number of gas heating, cooking, and hot water appli- 
ances sold, hired, or loaned to their customers by the met- 
ropolitan and suburban gas companies increased from 46,000 
to 1,494,000. In the year 1912 the number increased by at 
least another 100,000, and the process still goes rapidly on.” 
—___+@- 


PATENT GRANTED FOR OPEN FIRE PLACE 
DAMPER. 





Norman Keith Reid, Toronto, Canada, has secured 
patent rights on an open fireplace damper, under 
number 1,059,906. Claims were ‘filed January 25, 
1912. The device is to be operated in connection with 








1,059,906 


Damper for Open Fireplace. 


a chimney; and consists of a frame having bearings, 
longitudinally extending flanges between said bearings 
and inverted “V” shaped projections on said flanges 
near the ends of the frame; the projections support- 
ing damper wings; a horizontal bar extending across 
the middle of the frame and a lever pivotally con- 
nected with the cross bar; a slotted plate and notched 
push bar extending through the slot éperate the de- 
vice. Claims were filed January I, 1912. 
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GEORGE W. JEFFORDS. 





When a good bookkeeper graduates into the pro- 
fession of salesmanship you may be reasonably cer- 
tain that he will make a good salesman, and George 
W. Jeffords is no exception to the rule, for he was 
a crackerjack bookkeeper and he is recognized as one 
of the best enameled ware salesmen in the country. 

George was born in Portsmouth, 
Ohio, and at one time was assist- 
ant postmaster of his home town. 
In 1879 he came to Chicago, enter- 
ing a wholesale fish concern as 
bookkeeper, and later on going to 
La Crosse, Wisconsin, where he 
kept books for a saddlery and tan- 
ning company. Here he proved his 
inventive genius by devising what 
is known as the “Marker System” 
of checking posting, which is in 
use in thousands of offices today. 
In 1886 he connected himself with 
the Scharff & Tausche Hardware 
Company, also of La Crosse, and 
from this concern he graduated in- 
to the enameled ware business, tak- 
ing a position as traveling “mis- 
sionary” for Niedringhaus Broth- 
ers, of St. Louis, Missouri, the 
originators of enameled ware in 
this country. For three years he 
“preached” enameled ware to the 
hardware merchants—without so- 
licting orders. He was then given 
a responsible position in the home 
office, later becoming purchasing 
agent. 

Upon the formation of the Na- 
tional Enameling & Stamping Com- 
pany he resigned to accept the po- 
sition of superintendent of Charles 

Lindemann & Sons, Milwaukec, 
Wisconsin, but in 1902 he returned 
to his first love and again became 
actively interested in the enameled 
ware business, becoming the south- 
ern representative of the Colum- 
bian Enameling & Stamping Com- 
pany of Terre Haute, Indiana, a 
position which he still holds. 

George is known over the entire Southland as the 
“Enameled Ware Specialist,” a title of which he is 
just as proud as if he were president of the United 
States. He preaches the “gospel of enamel’ when- 


ever opportunity presents itself, and he is not at all 
bashful about taking opportunities. If you listen to 
him long enough you will actually come to believe that 
until enameled ware was introduced into this country 
housewives led a miserable existence, but that, thanks 





to George, every housewife can now cook her meals 
in the “most sanitary and least expensive cooking 
utensils ever invented.” 

But George is not tiresome in his enthusiasm, so it 
is no wonder that he has such a lot of friends and that 
he has won such a pronounced success as a salesman. 


& 


=“ 


At the conventions of the Southern Hardware Job- 
bers’ Association’ you can always be sure of finding 
George busy looking after the comforts of everybody 
and incidentally putting in a good word for enameled 
ware. 

Whenever you meet George—on the road or in his 
home—you will get a good story. He has a wonder- 
ful assortment of them, and in some way he always 
manages to make a good point. 
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HALL OF FAME 








WALTER E. VOIGT. 


Meals 

oking \ man who can meet adversity with a smile on his 
face and who will make a fresh start after misfor- 

SO it tune has overtaken him just as vigorously as if he 

| that never had any bad luck, must have back bone. 

man. That is the kind of man you will meet when you 


shake hands with Walter E. Voigt; who is in charge 








of the eastern business of the Milwaukee Corrugating 
Company, Milwaukee, Wisconsin, manufacturers of 
sheet metal ceilings, sheet steel and architectural sheet 
metal work. 

And when you shake hands with Walter you will 
feel at once that you would like to be his friend. 

He is a man in the prime of life and looks as if he 
had never had a sick day since he first saw the light 
of this world on May 21, 1866, at Mattoon, Illinois, 





where the old homestead is still occupied by relatives. 

Walter went through grammar and high school in 
his home town and learned to sell hardware there, 
too, but he made up his mind that as soon as he could 
manage to do so he would see something of the 
world outside of Illinois. 

As the first step this 
goal he connected himself with the 
Chicago branch of the Wheeling 
Corrugating Company of Wheel- 
ing, West Virginia, in 1895, anda 
year later changed to the Berger 
Manufacturing Company, Canton, 
Ohio, representing this company 
from Chicago to Winnipeg. 

In 1906 with others he bought 
out J. H. Eller & Company, Can- 
ton, Ohio, incorporated the busi- 
ness under the name of J. H. Eller 
Company, and served as vice presi- 
dent until 1908, when he retired 
went 


toward 


from the management and 
to Europe for three months to re- 
cuperate from the hard work he 
had done. 

Upon his return he opened a 
New York office to represent the 
Milwaukee Corrugating Company 
there and he is still in charge of 
the eastern territory. 

His trip to Europe in 1908 act- 
ed as a stimulant on his traveling 
proclivities, and in the late sum- 
mer of 1911, he started on a tour 
around the world, leaving at San 
Francisco and stopping at Hawai, 
Japan, China, the Philippines, the 
East Indian India, Ara- 
bia, Sudan, Egypt, Palestine, Tur- 
key and the chief European coun- 


Islands, 


tries, returning after an absence 


of nearly a year. 






Everywhere he went his camera 
was brought into action and many 
és subscribers to AMERICAN ARTISAN 
published last year. 
in the character of an Arabian Sheik. 

Walter has never found “the” woman, so he main- 
tains bachelor quarters in New York, where he enter- 
tains his friends in royal style. When Matthewson 
or Marquard pitches for the “Giants” you can bank 
on finding him right back of the home plate in one 
Otherwise he likes motoring and takes 





have had the pleasure of reading 
his stories in a series of articles 


The photograph represents him 


of the boxes. 
much interest in outdoor sports of almost every kind. 
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AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 64 to 69 inclusive. 








The Electric Nail Company, Battle Creek, Michi- 
gan, will erect a new factory building at that point. 

Francis I. Dupont, of the Dupont Powder Com- 
pany, has been nominated for mayor of Wilmington, 
Delaware, by the Progressive party. 

Funk Brothers Manufacturing Company has been 
incorporated at Chicago Heights, Illinois, with a 
capital of $50,000, to manufacture -tools and appli- 
ances. 

The hardware store of W. D. Cooke, at Green Bay, 
Wisconsin, was robbed the other day for the second 
time in a month, the burglars taking several revolvers, 
but no money. 

The Churchill Hardware Company, Galesburg, IlIli- 
nois, have just received the largest shipment of nails 
ever made to Galesburg, which consisted of an entire 
carload, valued at_nearly $1,000. 

The Beall Tool Company has been incorporated at 
Alton, Illinois, with a capital of $300,000, to manufac- 
ture tools, the incorporators being Charles L. Beall, 
J. Montgomery Malcolm and Henry S. Baker. 

The Foote Pulley Company was incorporated at 
Cincinnati, Ohio, with a capital of $100,000, to manu- 
facture a patented pulley. The incorporators are: 
Paul A. Falbush, James H. Foote, James Rossiter, 
W. L. Taylor and George W. Spreen. 

The Gifford-Pierce Company has been incorporated 
at Chicago, Illinois, with a capital of $2,500, by 
Charles P. Gifford, Milo M. Pierce and Raymond J. 
Darby. The company will manufacture builders’ hard- 
ware, sheet plate and structural iron work. 

Asher D. Armstrong, secretary and treasurer of 
the New Richmond Hardware & Plumbing Company, 
New Richmond, Wisconsin, has been elected to a seat 
in the council of that city. Mr. Armstrong has the 
honor of being the youngest man ever chosen for this 
office. 

Cash-Melton Hardware Company have succeeded 
to the business of the Tom Fritts Hardware Company, 
Chattanooga, Tennessee. Norman Melton is credited 
with being one of the best posted hardware men in 
the South, and it goes without saying that the busi- 
ness will be successfully managed. The new con- 
cern is said to have ample capital behind it. 


_—_——_*-0o- 


A BOOK ON FILES ‘WORTH WHILE. 





Away back in Civil War times, the first Nicholson 
file was made. At that time—forty-nine years ago— 
a Nicholson file was a good file, and today, when a 
mechanic sees the name Nicholson and the two files 
in the trade mark, he knows from experience in many 





cases that the file he is looking at is just as well maie, 
and possibly a little better. The Nicholson File Com- 
pany, Providence, Rhode Island, states that it has con- 
centrated its effort on file making and designing, and 
that its efforts during the forty-nine years of its exist- 
ence have been along the line of steady improvement. 
It has recently issued a book entitled, “File Filosophy 
and Catalog,” in which are shown 600 illustrations of 
the various styles of files, together with information 
indicating their various uses. Any retail hardware 
merchant who wishes to post himself thoroughly on 
files should write for this book, which is sent free on 
request. When doing so, please mention AMERICAN 
ARTISAN. 


SECURES PATENT ON COMBINATION LOCK: 





Joseph Alexis Phillippe de Guise, Maisonneuve, 
Quebec, Canada, has secured United States patent 
rights under No. 1,060,234 for.a combination lock, 
which consists of a bolt in a doér“frame and catch 
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1,060,234, 


Newly Patented Combination Lock. 


block adapted to engage the bolt and means for holding 
said catch lock in operative position. By a special 
mechanism the lock can be rendered inoperative or op- 
erative at the will of the person manipulating the lock. 





SMOKELESS LANTERNS PROVE GOOD 
SELLERS. 





It will be a great many years, probably, before the 
use of lanterns becomes obsolete. Some day it may be 
that the farmer will go out to do his chores on a dark 
winter’s morning carrying in his hand an electric 
torch, but at the present time he must depend upon 
a different sort of lighting. 

A satisfactory lantern is not such an easily found 
article as one might think. If you ever have tried to 
flag an interurban car on a windy night or drive a 
skittish horse up a pitch dark road with only the old 
type of lantern as a light, you will understand why 
farmers use such care in selecting the lantern that 
they are buying. 
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he Buhl Stamping Company, Third and Larned 
Streets, Detroit, Michigan, have been making lanterns 
for twenty-five years, so that they ought to know 
something about what kind of an article will do the 
best work. Their latest design, the Buhl “Little 
Giant” cold blast lantern, is said to be the kind that 
buvers have been looking for. The Buhl Royal 
Tubular lanterns have these advantages; they clean 
easily—a desirable feature—they can’t smoke, are 
strong and serviceable but not high priced. 

Write them today for prices and particulars, and 
when writing if you will be good enough to mention 
AMERICAN ARTISAN, we will appreciate the courtesy. 


* 
oo 


NEW TRADE MARK FOR HARDWARE 
SPECIALTIES. 





Harry Vissering & Company, Louisville, Kentucky, 
and Chicago, Illinois, have secured trade-mark rights 
for the word VILOCO and the 


special design shown herewith. 
This trade-mark appears on va- 


Ser. No. 68,193. rious articles of hardware, 
New Hardware Trade- plumbing and steam fitting sup- 
plies, such as grab iron, angle clamp holders, saw 
hangers, door latches or fasteners, door brackets, 
metal valves, cocks and nozzles. The company filed 
the application January 29, 1913, and claims use of 
the trade-mark since December 24, 1909. The serial 
number is 68,193. 

HELPS TO MAKE MACHINERY RUN 
SMOOTHLY. 





Anything that will make the world run a little 
smoother ought to be listed among the desirable things 
in life. Dixon’s graphite products may not make 
the world turn on its axis with less friction, but it 
will help to make the running of almost any other 
kind of machinery easier. 

The Jos. Dixon Crucible Company, Jersey City, 
New Jersey, is one of the old respectable companies 
somewhat like the kind that-are seen in England, with- 
out the old fogeyism that so often clogs the progress 
of our British rivals. It was founded in 1827, and 
since then has been one of the best known companies 
in its line. Ask a school boy what the Jos. Dixon 
company makes, and he can tell you right away at least 
one of their products. Ask the boy’s father, who may 
be the president of a large factory or one of the coal 
hustlers in the boiler room, and he also knows the 
name of Dixon. Ask the next taxicab driver you 
meet what he knows about the Jos. Dixon Crucible 
Company, and he probably will give you a verbal tes- 
timonial for that enterprising concern. 

Graphite is one of the most remarkable substances 
that the average man knows of. In one form it is 
used to write the great poems that will please men 
for centuries or the check that will! please the wife 
until the next time. In another it is used as lubricant 
lor machinery. It is a form of carbon, and is mined 
practically like coal. Forming one of the family of 
arbons, graphite has as its distant relatives coal and 
c:amonds—equally valuable in the winter time. 


The diversity of products of the Jos. Dixon Com- 
pany is astonishing to one who is not well acquainted 
with that company or who knows it only for one of 
its many lines of goods. They make air brake grease 
and artist’s pencils; automobile greases and boxes; 
motorcycle beit dressing and graphite brushes ; brazing 
crucibles and erasive rubbers; graphite nozzles and 
silica-graphite paint; stove cement and yacht plum- 
bago. 

If you need any of these various articles, or, in fact, 
anything else in this line—for this is but a partial 
list—write to them, and when writing, if you mention 
AMERICAN ARTISAN we will appreciate the favor. 

elaine sie 
OLD ST. LOUIS HARDWARE JOBBING HOUSE 
CHANGES NAME. 


By unanimous vote of the stockholders of the Nor- 
vell-Shapleigh Hardware Company, St. Louis, Mis- 
souri, at a meeting held May 1, it was decided to 
change the name of the company to the Shapleigh 





R. W. SHAPLEIGH, President of the Shapleigh Hardware 
Company. 


Hardware Company. It is said that the change in 
name does not carry with it any change in the man- 
agement or in the officers, who remain as they have 
been for the last two and one-half years. 

The business of the company has been conducted in 
St. Louis for about seven years, and the company is 
known as one of the largest wholesale hardware con- 
cerns in the country. Several changes have been 
made in the firm name, but the Shapleigh interests 
have always been prominent in the direction of the 
company’s affairs. 

Mr. S. Norvell, who until two and one-half years 
ago was associated with the company as president, 
retired from active work on January 1, 1911, but still 
retains an interest. 
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Hardware Window Displays 


W hat Trimmers Have Done and What They May Do 











THIS DISPLAY SOLD MANY SCALES. 





This display, designed and executed by Max J. 
Elliott, window trimmer for the Wimberly & Thomas 
Hardware Company, Birmingham, Alabama, stimu- 
lated the sale on this class of goods considerably. 

The color scheme is white and green, relieved with 
red and gold. The window measures ten feet in 








Underneath is built up of an arrangement of shell 
boxes covered over with green cloth. The floor jis 
in white, the painting on the face of the beam is done 
in red, gold and black, and white ribbons are used as 
center directors. The rich coloring necessarily is 
lost in the photo. The arrangement of spring balances 
speak for themselves. 

The display met with much comment and public ap- 











Effective Display of Scales, Arrangea by Max J. Ellnott for the Wimberly & Thomas Hardware Co., Birmingham, Alabama. 


width, ten feet in height and eleven and one-half feet 
in depth. The entire background is of white canvas 
painted with water color. 

The large beam is made of 2x2 planks covered with 
canvas painted white, then given a treatment of mica, 
which gives the effect of a massive piece of white 
stone. The columns and bases were treated in a sim- 


ilar manner. 

The beam is eight feet long and 24x24 inches thick. 
The columns are 10xIo inches, five feet high, with 
bases 16x16 inches, and 18 inches high. The beam 
and columns are erected in the center of the window. 





proval and, as all good windows will do, produced 


sales. 
+oo 


ATTRACTIVE WINDOW DISPLAYS OF ROPE 





To the ordinary person rope would not appear to be 
a very good subject for window displays, but the book 
let which has just been issued by the Columbian Rope 
Company, Auburn, New York, shows that a very ef- 
fective window display can be made with compara 
tively little effort. In the introduction to the bookle 
the company emphasizes the importance of a wel! 
trimmed window. Among the statements made 









of 
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AyeRICAN ARTISAN calls attention to the following: 

he well trimmed window is your best salesman. 
Compared to the few that come into your store to 
meet your clerks, there are hundreds that pass by who 
can be influenced and made prospective buyers by the 
window. If you have any doubts on this subject, wit- 
ness the number that stop before any well trimmed 
window. Those who stop and look, even if they do 
not step in and purchase, go away with an impression 
that will bring most of them back when they need the 
al ticle.” 

\MERICAN ARTISAN has for years preached the same 
doctrine, and advises retail hardware men to send for 
the booklet, as it contains a number of very cleverly 
designed and effective displays of all sorts of rope. 
The booklet will be sent free upon request, and when 
you write for it or for any information in regard to 
Columbian Rope, we shall appreciate it if you will 
mention AMERICAN ARTISAN. 


GOOD WINDOW DISPLAY OF TOOLS AND 
BUILDERS’ HARDWARE. 





The well designed and effectively executed display 
of tools and builders’ hardware shown in the illustra- 
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The narrow panel at the bottom was divided into 
three smaller ones in which were arranged hinges of 
various kinds and sizes, padlocks, door locks and keys. 
Cement tools, pliers, braces and breast drills were dis- 
played on the floor, while levels, wrenches, tool grind- 
ers and planes were shown on the step above the 
lower panel. Two large balls of soft material were 
suspended from the ceiling, into which were stuck 
pocket knives and other sharp tools. 

Advertising placards furnished by manufacturers 
were used to good advantage, but in this display there 
was the usual disinclination shown to give prices, and 
while the display is said to have brought good returns, 
there is no doubt that still better sales would have 
been obtained if there had been a liberal use of price 
tickets. 


oa 
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WINDOW DISPLAYS PAY LARGE RETURNS. 





One reason why retail hardware merchants do not 
give sufficient attention to their window displays is 
that they are not fully aware of the great benefits to 
be derived from this form of publicity, and are loath 
to spend the time in dressing their windows which 
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Display of Tools and Builders’ Hardware, Arranged by Edwin Vogler, for Kircher & Son’s Hardware Company, Belleville, Il!. 


tion herewith was arranged by Edwin Volger for 
Kircher & Son’s Hardware Company, Belleville, IIli- 
nois. 

The special feature of this display was the American 
flag in the center, which was made from red, white 
and blue carpenters’ chalk, with a large piece of rope 
for a flag pole. In the puffed cheese cloth border 
around the flag were inserted colored electric lights, 
which gave life to the display at night. 

The color scheme was green and gold, the back- 
cround being covered with green felt on which panels 
were bordered with gold colored puffed cheese cloth, 
nd in each panel, as well as in the door on the side, 

ere inserted colored electric lights. Across the en- 
tire back of the window was a long narrow panel in 
which cross cut saws, hammers, hatchets and axes of 
various kinds were displayed. In the panel to the 
left of were chisels and augers, while on the right 
were compasses, pliers, zigzag rules, etc. 


they feel could be better utilized in some other di- 
rection. However, the number of merchants who 
do not take full advantage of their windows grows 
smaller each year, and the principal reason for this 
result is the fact that window displays have proven 
in a thousand ways that they are fully worthy of the 
attention bestowed upon them, and will .more than 
repay the merchants for any extra care and attention 
he expends in making his show windows attractive. 
A well dressed window is not only a direct sales-pro- 
ducer, but it creates a desire in the mind of the cas- 
ual passer-by of which he was not heretofore aware, 
and which will ultimately result in a sale. This 
is the best and most productive form of publicity. 


Furthermore a good window display never fails to 


exert a psychological effect on the mind of the ob- 
server in favor of the merchant who takes the pains 
to make his windows attractive. If the display is 
unique in any way, it becomes the talk of the town, 
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and the dealer gains the reputation of being live, 
wideawake and up-to-the-minute. 

All of these advantages may be gained by a little 
extra effort on the part of the dealer or clerk, and it 
is to stimulate interest in this respect, and make it 
doubly worth while that AMERICAN ARTISAN has in- 
stituted a prize window display competition in which 
it will award cash prizes aggregating one hundred 
dollars to the merchant or clerk who sends in a pho- 
tograph of the best window displays up to August 15, 
1913. Here is a grand opportunity to show your 
townspeople that your store is an up-to-the-minute 
organization and a most desirable place to trade; and 
at the same time you have a chance to win one of 
these valuable cash prizes. Every hardware mer- 
chant or clerk is eligible to compete, and should com- 
pete. It makes no difference what the actual display 
consists of, so that it comes under the general head 
of “hardware.” It may be sporting goods, cutlery, 
athletic goods, household utensils, woodenware or 
metalware; or say a hundred articles commonly sold 
by the hardware man. You may send photos of as 
many differerit displays as you please, and the more 
you enter, the better your chances for a prize. Do 
not delay entering this contest. If you have not a 
display already arranged, get busy and make one; 
then have it photographed and send the picture in at 
once. Make it as interesting and unique as possible, 
and you will stand the best chance of winning a prize. 
It will take but very little time to prepare a good 
window display, and judged from any standpoint, the 
time you invest in making your windows more attrac- 
tive will pay wonderful dividends. Following are the 
conditions: 

The prizes will be awarded as follows: 

First prize, $50.in cash for the best photograph and 
description of window display of hardware. 

Second prize, $25 in cash for the photograph and 
description second in excellence. 

Third prize, $15 in cash for the photograph and 
description third in excellence. 

Fourth prize, $10 in cash for the photograph and 
description fourth in excellence. 

Following are the conditions: 

The photographs may be sent by mail or express 
charges prepaid, and must reach this office not later 
than August 15, 1913. Address all photographs to 
AMERICAN ARTISAN Prize Competition, South 910 
Michigan Boulevard, Chicago, Illinois. 

Each photograph and description must be signed by 
a fictitious name or device and the same name or 
device must be put into a sealed envelope containing 
the real name and address of the contestant. This 
sealed envelope is to be enclosed with the photograph. 

A competition committee of three will be appointed, 
one of whom will be an expert window dresser and 
one an experienced hardware man. This commiftee 
will pass upon the merits of all photographs and de- 
scriptions received, without knowing the names or 
addresses of the senders, and will decide the winner 
of the contest. 

AMERICAN ARTISAN reserves the right to publish all 
photographs and descriptions submitted in this com- 
petition. 
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WRENCHES THAT CAN BE USED UNDER 
UNUSUAL CONDITIONS. 





There are times when farmers, mechanics and ai- 
tomobile owners find the old-fashioned type of wrench 
a most unhandy tool. With the development of new 
machinery for both the farm and city dweller, new 
problems are presented that require a new kind of 
tool. 

The toolmaker, as might be expected, immediately 
sets to work to satisfy this demand, and with the 
production of the “Eagle Claw Wrench,” Ambler, 
Holman & Company, 565-571 West Washington 
Street, Chicago, Illinois, think they have solved the 
problem of supplying a wrench which will do all that 
other wrenches will do and much work that no other 
tool can accomplish. 

This wrench takes many different grips with ease, 
some of which are illustrated on a handsome adver- 
tising card which they send to dealers who handle 
their line. These cards are of strong cardboard, and 
on them are mounted different types of Eagle 
wrenches. As a window display, they are attractive. 
Ambler, Holman & Company would be glad to have 
you write them for particulars, and we would appre- 
ciate it if you mention AMERICAN ARTISAN when 
writing them. 


oS. 





PATENT RIGHTS GRANTED FOR SAFETY 
RAZOR BLADE. 

Henry J. Gaisman, New York City, has secured pat- 
ent rights for a razor blade under No. 1,060,245 and 
has assigned same to the 
Auto Strop Safety «Razor 
Company, New York City. 
The blade is of the’ safety 
razor variety and comprises 

< a blade member having a cut- 

Patented Razor Blade. ting edge and a relatively 
thick back with a web extending from the back in a 
direction opposite to the blade, and of being of prac- 
tically the same length as the back. In this web there 
are recesses at each end at points between the back 
of the blade and the outer edge of the web. The cor- 
ners of the web are beveled and are adapted to be 
clamped by the blade holder of a safety razor and the 
recesses in the ends of the web are shaped so that 
they may fit into the blade retaining device attached 
to the blade holder. 
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TOOLS THAT HAVE STOOD THEIR TEST OF 
TIME. 





The Stanley Rule and Level Company, New Brit- 
ain, Connecticut, has been in business for over sixty 
years, and their tools are sold in every civilized coun- 
try. Naturally, there is a reason for this. A com- 
pany whose business stretches over a large space of 
time and territory does not arrive at this happy result 
by selling inferior goods in a haphazard manner. 

For one thing, their catalog is a friend maker in 
itself. It is a handsomely printed and illustrated 
bound book, and its arrangement is such that the 
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reader may find what he wants with a minimum of 
trouble. 

[he tools that are listed in this catalog, the company 
claims, are fully up to the standard that even the 
most conscientious might set. They are carefully in- 
spected before shipment and are guaranteed, the 
company offering to replace free of charge any article 
that shows a defect in workmanship or material. 

Of their metal gauges, the company states that they 
should be easy sellers, because their compactness, ease 
of adjustment and accuracy of graduation make them 
attractive for all classes oi work. 

In the last year ‘they have added a number of new 
tool styles and patterns, to meet the demand for these 
tools. 

If you want a really handsome and convenient tool 
catalog, write to the Stanley Rule and Level Company, 
New Britain, Connecticut, and when writing, please 
be good enough to mentior. AMERICAN ARTISAN. 


DOOR LATCH PATENTED BY ENGLISHMAN 





Patent rights under number 1,059,555 have been 
granted to George John Money, London, England, on 
a fastening device or latch for doors, windows or the 
like. The device comprises a latch, a beam carrying 
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Newly Patented Door Latch. 


said latch and the fulcrum on which the beam rests 
loosely, so that the latter may pivot thereon and can 
be removed therefrom. By means of a finger plate 
on the door the lock is pushed against the latch, there- 
by pushing the latter into its inoperative position, or 
in other words, locking the door. Claims were filed 
August 31, IgII. 





A GUARANTEE THAT MEANS SOMETHING. 





Did you ever have a claim against a railroad for 
lost or damaged goods? In either case you, of course, 
made a claim against the railroad, but found that there 
were yards and yards of red tape to be unwound even 
in the making of the claim. But it was finally sent in, 
and after a wait of many months you got your money. 

Now, you were paid all right for the damage, but 
were you satisfied with the treatment you received? 
Not so any one could notice it. The damage was so 
obvious that it seemed to you that all you should have 
had to do was to point to the goods, and that the 
local agent ought to pay you right away, without writ- 
ing to headquarters. 

This is the way many customers feel when they 
buy an article that they have seen advertised as guar- 
anteed, “Your money back if not satisfactory.” If 
the goods don’t suit, they not only want their money 
back, but they want it back right away, and without 
red tape. If after waiting many months they finally 
vet back the dollar or two that they have paid for the 
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article, the fact that they got their money back is lost 
track of in the fact that they had to wait so long. 

The Van Doren Manufacturing Company, Chicago 
Heights, Illinois, makers of warranted hammers, ap- 
preciate this fact, for they claim that their system of 
“no questions asked” guarantee does away with all 
red tape and with all waiting on the part of the un- 
satisfied customer for his money. They know that 
even among the best hammers—the kind it is said 
they are turning out—at times one is found with flaws, 
and for this reason a hammer maker must stand ready 
to make good the defective article. They, therefore, 
advise dealers who buy their product to give the cus- 
tomer his money back without bothering to refer to 
the factory first, and they will make good to the dealer 
the cost of refunding. 

Their booklets, ““A Talk on Hammers” and “How 
to Talk Hammers in a Way That Sells ’Em,” give 
more details of this guarantee system. Write to them 
for their catalogs or booklets, and when writing to 
them, please mention AMERICAN ARTISAN. 


GUN CLUBS HELP INCREASE SALES OF 
AMMUNITION. 





It wasn’t so many years ago that farmers and the 
inhabitants of the small villages of the country were 
wont to hold rifle shoots, generally for turkeys, ducks 
or other poultry, and sometimes for medals. About 
Thanksgiving time one would notice the old timers 
polishing up the old muzzle loader, and when the 
appointed day arrived one would see strings of ve- 
hicles—of antediluvian appearance—wending their 
way towards the field where the great contest of the 
year was to be held. 

These were exciting events for the men who other- 
wise lived quiet lives; they gave pleasure not only to 
the contestants and to the lookers-on, but also to the 
wives and children, who got a day off and a chance 
to play and gossip while their lords, masters and 
fathers were showing that the old Shiloh sharpshooter 
still had his eagle eye with him. But in spite of the 
fact that this was the most healthy and innocent kind 
of a way of spending a pleasant day, these old rifle 
shoots died out—to a great extent—with the passing 
of the old time soldiers and hunters’ In recent vears, 
however, an equally healthy and-innocent recreation 
has sprung up in the form of gun clubs, the main 
object of which is trap shooting. Clay pigeon shoot- 
ing requires all the skill of quail hunting—if the angles 
are unknown; it gets the business man out into the 
open, and rivalry between members and different clubs 
arouses a spirit of good-natured competition that puts 





an added zest in the weekly or annual shoots. 

Probably in your town there are one or more gun 
clubs. There may be a few old established organiza- 
tions, and more than likely there is at least one in 
process of formation. It would be well for you, there- 
fore, to let the members of the old or the yet unborn 
club know that you sell sliells, and for this purpose 
the E. I. Du Pont De Nemours Powder Company, 
Wilmington, Delaware, will send you their electros 
to advertise their Du Pont, Ballistite, Schultze or 
Empire Smokeless Shotgun Powders. 
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Write to them for their “Helps for Dealers,” Dept. 
12, which gives full information about gun club organ- 
ization, and when writing them please remember that 
we would be glad to have you mention AMERICAN 


ARTISAN, 
8 


LAWN MOWERS THAT MAKE AND HOLD 
TRADE. 


About this time of the year your next door neigh- 
bor comes over to your house and borrows your brand 
new lawn mower. About next Christmas time, when 
a particularly hard snow storm has covered the 
ground with a deep blanket, he will return it with 
many thanks and a request, for a snow shovel. Gen- 
erally he permits you to house the machine during 
the winter time, but he will relieve you of its care 
during the whole summer. 

The next time Mr. Jones calls for this purpose, 
remind him of the fact that you sell lawn mowers, 
as well as loan them free, gratis, and that you much 
prefer to make a sale to lending one. 

3ut before you do this, see that you have a good 
line, so that you can show him one that will induce 
him to join the lending class rather than the borrow- 
ing class. The Supplee Hardware Company, Phila- 
delphia, Pennsylvania, claim that their “Pennsyl- 
vania” lawn mower will sell rapidly. These mowers 
are said to be made of fine material, the blades being 
of crucible steel, hardened and tempered in oil. All 
bearing parts are drilled and reamed to fit so that 
the mowers will run easily. 

The company has been making lawn mowers for 
thirty years, and has the reputation of being skillful 
and careful manufacturers. 

They will send you their catalog and prices if you 
drop them a letter, and if in your communication you 
mention AMERICAN ARTISAN, we will appreciate it 
as an act of friendly courtesy. 





MODERN STYLES IN BUILDERS’ HARDWARE 
ARE PROFIT PRODUCERS. 





A live retail hardware dealer will keep his eye on 
the building permits, which generally can be found 
with a very little trouble. These permits often are 
in the name of the contractor, but it would be a simple 
matter—a matter of a cigar or two—to find out who 
are the owners of the buildings that are going up. 

As soon as you learn the names of the men who 
are building the new edifices, go after them, send a 
letter describing your goods, or, better still, have your 
best salesman call on them. The orders for hardware 
for a new building generally are large enough so that 
it will pay you to send out your “star” man. 

But before going after this business, be sure that 
you have a line that will satisfy your new customers. 
The Taylor & Boggis Foundry Company, Cleveland, 
Ohio, are said to be specialists in the manufacture of 
builders’ hardware. They make a number of hand- 
some articles that are designed for the most up-to- 
date buildings. If you handle their line, in all prob- 
ability you can meet the demands of any new house 
or store builder in your town with satisfaction both 
to the customer and to yourself. They will send 


on demand their well arranged and illustrated catalog. 
When writing them, please mention AMERICA, 
ARTISAN. 
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RED DEVIL STANDS FOR QUALITY. 





We were told when young to beware of the devi|— 
that he was a gentleman whose acquaintance it would 
not be well for us to cultivate, but when he appears 
before us in the form of the well known “Red Deyil" 
trade mark of the Smith & Hemenway Company, 1;0 
Chambers Street, New York City, we would advise 
you to look the gentleman over before telling him to 
get behind you. 

Besides this satanic trade mark, the Smith & Hem- 
enway Company also has registered the “S. H.,” 
“Eclipse,” “Red Man,” “Giant” and “Ran Tan Ka 
Rus.” 

This company is a large and well known one. They 
make over 3,000 tools which carry the “Red Devil” 
trade mark. For some years they have been issuing 
the “Green Book” of the “Red Devil” tools, and that 
has become as well known in its way as the company 
that puts it out. 

“Quality remains after price has been forgotten” is 
the published motto of the Smith & Hemenway Com- 
pany, and they have made a strenuous effort at all 
times to keep their goods en such a high plane, as far 
as quality goes, that no one could question this motto. 
On the other hand, they declare that for many years 
they have done business on an exceptionally small 
margin, so that the retailer and his customer have 
been given the benefits of this way of doing business. 

It might be well for you to write to the Smith & 
Hemenway Company, either at their New York office 
or to their Canada branch known as the Smith Hard- 
ware Company, Limited, located at Montreal, and ask 
them for their catalog, and when writing, if you see 
fit to mention AMERICAN ARTISAN, we will appreciate 
the courtesy. 
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BUSINESS WAGONS PROFITABLE SIDE LINE 





There is an old song about “she was a good old 
wagon, but she done broke down.” 

“DeKalb Business Wagons,” made by the DeKalb 
Wagon Company—formerly Sycamore Wagon Works 
—of 109 Garden St., DeKalb, Illinois, are good 
wagons. In time they become old, but breaking down 
is not one of their habits. 

These wagons, the company states, are built for 
service; they are durable and well made. In addi- 
tion, they are designed along pleasing lines, and, as 
many business men know, a neat and bright looking 
wagon is a traveling advertisement. 

They will be glad to send you a catalog which con- 
tains full details of their various wagons, and the 
allot unassigned territory to the enterprising dealer 
that takes the matter up with them. 

lf among your customers you have a business house 
using one or more wagons, they will forward thei: 
big catalog, containing descriptions of wagons fo 
every trade, and help you to make the sale. 

They guarantee full protection and sincere an 
complete co-operation. Drop them a letter today, and 





don 


wil 


Nev 
plicé 
necé 
Nev 
he yW 
was 
at I 


Sim 
tem 
the 

Con 


the 
Ma 
in 
tifie 
tha 
par 
Ah 
Sin 
me 


the 


mo 





rt) 
italoe 
dlog, 


RICAN 


vould 
Pears 
evil” 
» 150 
dvise 
m to 








will be appreciated. 
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Daniel Simonds. 


On May 5th Daniel Simonds died at Larchmont, 
New York. Last July he was taken ill with a com- 
plication of diseases, and in October it was found 
necessary to remove him to a sanitorium in Dansville, 
New York. This afforded only temporary. relief, 
however, as two months ago, while in New York, he 
was again stricken and was taken to his summer home 
at Larchmont; Long Island. 

Mr. Simonds, the son of Abel and Jane (Todd) 
Simonds, was born in Fitchburg, Massachusetts, Sep- 
tember 18, 1847. His early €ducation was gained in 
the public schools of his native town and in Comer’s 
Commercial College, Boston. 

Mr. Simonds was for many years president of 





Daniel Simonds. 


the Simonds Manufacturing Company of Fitchburg, 
Massachusetts, which was founded by Abel Simonds 
in 1832. Since 1868 Mr. Simonds has been iden- 
tied in an important way with this company. In 
that year the old firm of Simonds Brothers & Com- 
pany was incorporated, with George F. Simonds, 
Alvan A. Simonds, Thomas T. Simonds, Daniel 
Simonds and Edwin F. Simonds among its charter 
members. Shortly after the Simonds Company began 
the manufacture of circular saws and later started 
producing crosscut, band and hand saws. Mr. Si- 
monds meanwhile was learning the practical side of 
the business of saw making. Starting in the factory, 
he worked there for several years, then taking a cler- 
ical position in the office so that he knew both the 
‘anufacturing and the office end of the business. 
After a thorough groundwork was gained, he was 
selected as superintendent of the works. Later he 
was made a director, and in 1875 he was chosen vice- 


don't forget that a mention of AMERICAN ARTISAN 
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president and treasurer of the company. When George 
F, Simonds, the first president of the incorporated 
company, gave up that position in 1888 to form a new 
company in a different line of business, Mr. Daniel 
Simonds was chosen as his successor, and during the 
succeeding years has ably managed this constantly 
growing concern. 

Mr. Simonds took a great interest in the welfare 
of his employes, and was largely responsible for the 
formation of the Daniel Simonds Recreation Club in 
1906. At that time a room on the top floor of the 
factory at Fitchburg was set apart and furnished with 
reading tables, chairs, settees, pool tables and a piano. 
Magazines and papers were supplied for the reading 
room. Within a few months the growth of the club 
was so great that more space was needed, and three 
rooms were given up to this organization. 

Mr. Simonds married Miss Ellen M. Gifford of 
Fitchburg, Massachusetts, and had three sons, who 
are now associated with the business. They are Alvan 
Tracy, vice-president of the Simonds Manufacturing 
Company; Gifford Kingsbury, treasurer of the com- 
pany, and Harlan Kenneth, who entered the factory 
a few years ago to study the manufacture of the goods 
by spending some time in each department. 

Mirza Ranson Manhard. 

On Thursday, May 1, Mirza Ranson Manhard, 
the oldest Master Mason in Marquette, Michigan, and 
pioneer hardware dealer of the Upper Peninsula, 
passed from life at his home in Marquette, Michigan, 
after a lingering illness from diabetes. Mr Manhard 
was born July 9, 1840, in Brockville, Ontario. In 1861 
he came to Marquette to work at the tinsmith trade 
which he had learned at his home in Canada. Two 
years later he launched into business for himself and 
in 1886 he erected the Manhard building, in which the 
business has since been conducted. The present name 
of the firm is M. R. Manhard & Son. Mr. Manhard 
was prominent in masonry and was the oldest mason 
in point of membership in Marquette. He leaves one 
son, Ranson, who is a member of the firm. Mrs. 
Manhard died a year ago. 

OEE EAE NE 
WOULD NOT MISS ONE COPY. 


To AMERICAN ARTISAN: 

Please change the address on my AMERICAN 
ARTISAN from Dwight, Illinois, to go8 West Jefferson 
Street, Ottawa, Illinois. Please see to this at once, as 
I wouldn’t miss a copy for a whole vear’s subscription. 

FRED TIMM. 

Ottawa, Illinois, April 23, 1913. 
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SOME SYSTEMS OF 


BY E, ST. ELMO LEWIS 


PAYING WAGES. 





The piece work wage plan is based on the principle of 
paying the employe for the exact amount of work he is 
capable of doing. He gets so much per piece or so much per 


hundred pieces, and therefore has a chance, theoretically, and 
to a considerable extent in practice, to earn according to his 
efforts and abilities. 

The tendency of workmen to lag when paid by the day 
or hour is so universally manifest in all kinds of business that 
the manufacturer must realize that if he is paying too much 
for his labor he uses this nolan. 

In order to remedy this defect in the day rate plan, the 
piece rate was instituted. No sooner did it go into effect. 
however, than the rate of production in some factories jumped 
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by leaps and bounds and men who were formerly employed 
+ and $3.00 per day began to earn wages of $4.00 and 
.00. 

This fact immediately showed the manufacturer that he 
had been imposed upon by his workmen while operating under 
the day rate plan. In order to adjust properly the wages to 
the class of work being done, he made a cut in the rate per 
piece. 

The inevitable cut shows the workmen that if they pro- 
duce too much they will only set for themselves a high speed 
standard and still be unable to earn more than a certain maxi- 
mum amount. So human nature again creeps in and the men 
begin to work just fast enough to get the highest wage with- 
out going beyond the limit that will mean a cut. 

In this way the full advantage of a piece work rate is 
considerably modified. 

This system also makes it necessary to-inspect carefully 
all parts because of the increased rapidity with which they 
are made and the corresponding liability to faulty workmen- 
ship. Each workman is held responsible for the parts rejected 
and in this way compelled to exercise care in their manu- 
facture. 

It requires tact and expert judgment to change from a 
day rate to a piece rate plan, and care must be taken that no 
intimation of the new plan gets abroad. For days, the rate 
of production of the men engaged in the different classes of 
work must be quietly observed in order to arrive at a fair 
price per piece. 

It has been the experience of many manufacturers that 
when a price was thus arrived at, it was found to be far too 
high, as proven by the enormous increase of production fol- 
lowing immediately after the piece rate went into effect. Be- 
cause of this, considerable friction arises between the men 
and the manager before the piece rate is finally adjusted to 
the point where equity is guaranteed to both. 

Another failing of the piece rate plan is this: If each 
man is allowed to earn according to his utmost power of pro- 
duction, there will always be found some, who by virtue of 
unusual skill, will earn a very large amount. This makes the 
manufacturer feel that he is paying too much for his labor 
and at the same time arouses the antagonism of the other 
workmen who can’t earn an equally large amount. 

An adequate cost system is necessary to the most effective 
handling of piece rate workers’ time and earnings. Labor 
distribution tickets are used the same as with the day rate 
plan, the time required for making a certain nutnber of parts 
being recorded. This information gives the cost keeper an 
opportunity to find out whether every workman is doing his 
best. Some men, who could earn $3.00 per day by applying 
themselves are content to earn $1.75 to $2.00 and ease down 
on their work accordingly. This is a detriment to the general 
efficiency of the factory and must be discharged.—(A Chapter 
from Cost Keeping Short Cuts, copyrighted by The Burroughs 
Adding Machine Company.) 
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RETAIL HARDWARE DOINGS. 


Henry Goulet has purchased a half-interest in the Persons 
Hardware Company at Onamia, Minnesota, and will add his 
stock to that of the company. 

An addition is being built to the hardware store of H. F. 
Koechel at Waseca, Minnesota. 

J. H. Burrell has purchased the interest of G. C. Persons 
in the Persons Hardware Company at Onamia, Minnesota, 
and will establish a hardware business at Green, Iowa. 

Frank Moritz has acquired a hardware store at Lincoln, 
Nebraska. 

The hardware business of John Paulson, at Holstein, 
Iowa, was purchased by W. F. Putnam, Jr., who disposed of 
the stock to other parties. 

The store of the Holland Hardware Company at Spring- 
field, South Dakota; was recently destroyed by fire, causing a 
$13,000 loss. 

Ed. Hanson has purchased the interest of C. Lehman in 
the hardware business conducted by Mr. Lehman and _ his 
son at West Union, Iowa. 

The Boldt hardware store at Durant, Iowa, has been pur- 
chased by J. Miller. 

A hardware store will be opened at Randolph, Wiscon- 
sin, by Geo. Ruh of Mapleton, Wisconsin. 

L. J. Martin has sold his hardware store at North Branch, 
Minnesota, to I. H. Buckle. 

H. A. Wingerson and Charles Weidel have purchased the 
hardware store of C. C. Planck at Hartley, Iowa. 

Geo. W. Sargeant has sold his hardware store at Ripon, 
Wisconsin, to Charles Dodge of that city and Charles H. 
Graham of Fond du Lac. 

John Bryngelson has purchased the hardware business of 
Ried & Wackman at Callaway, Minnesota. 

John H. Sharon of Omaha, Nebraska, has purchased the 
hardware store of J. E. Knudson & Sons at Sibley, Iowa. 

Clyde Reed has acquired an interest in the hardware 
business of P. A. Nelson at Watertown, South Dakota. 

The hardware stock of Mr. Veith at Fullerton, Nebraska, 
has been purchased by F. W. Wake. 











A. Tuefel has sold his hardware business at Lohr, ; 
Iowa, to C. L. McLure of Rockwell City, Iowa. 

The Buck Hardware Company, Stevensville, Montana 
has opened for business. 

Ed. Jones of Ipswich, South Dakota, has acquired the 
hardware business of H. L. Sexler at Aberdeen, South 
Dakota. 

Collins Brothers have sold their stock of hardware at 
Redwood Falls, Minnesota, to Louis Leonard, 

A hardware store has been opened by Dissinger & Bryan 
at Bouton, Iowa. 

Anderson Brothers have sold their interest in the Connel] 
Hardware Company at Connell, Washington, to H. E. Carr, 

The Berg hardware store at Ponderay, Idaho, has been 
purchased by E. W. Sims. 

Paulson Brothers & Peterson have sold their hardware 
stock at Minot, North Dakota, to Peter Hanson of Ryder, 
North Dakota. 

R. C. Gibson has sold his interest in the hardware firm 
of Gibson & Meyer at St. James, Minnesota, to F. F. Uhlhorn, 

. L. Lemerond, Green Bay, Wisconsin, has added a ful] 
line of shelf hardware to his stock. 

The Fockler-Carpenter hardware stock at Winona, Wash- 
ington, has been nurchased by M. W. Fockler. 

The Mattke-McKensie Mercantile Company will open a 
hardware store at Valier, Montana. 

The F. W. Wodin hardware stock at Teck, Idaho, has 
been purchased by Walker & Parks. 

The Bowden Hardware Company, Gregory, South Dakota, 
has sold out to H. E. McKee. 

Nicholas Entringer has sold his hardware store at St. 
Cloud, Wisconsin, to Frank Kohlmann of Fond du Lac. 

The Bohn hardware stock at Clintonville, Wisconsin, has 
been purchased by M. B. Lendved of Antigo, Wisconsin. 

A hardware store will be opened at Great Falls, Montana, 
by W. R. Vailer and D. R. Grove of Wihaux, Montana. 

Byrum & Fricke have sold their stock of hardware at 
Sheboygan, Wisconsin, to Herman F. Mallmann and Fred 
Martin. 

The Pearce Hardware Company at:Dollar Bay, Michigan, 
has built an addition to its store. 

The Taylor Hardware stock.at Homer, Illinois, has been 
sold to Ira Duncan, of Kingman, Indiana, 

A fire which broke out in.the hardware store of Bump & 
McCabe, Petoskey, Michigan, a few days ago, damaged the 
stock to the amount of $18,000. 

A number of improvements are being made in the build- 
ing occupied by the Rockwood Hardwafe Company at Rock- 
wood; Minnesota. 

A splendid assortment of garden tools*is being displayed 
by the Burnett Hardware Company at Omaha, Nebraska. 

A new hardware store will be openedssoon at Alva, Okla- 
homa, by Harry Mead of Wichita, Kansas. - 

A. J. Quigg and Mr. Dunbar of Essex, Iowa, have pur- 
chased a stock of hardware at Glidden, Iowa. 

Cyrus Beam of Crawfordsville, Indiana, has acquired the 
hardware business of Charles A. Snyder at Waynetown, 
Indiana. 

Nels Duckstad is building an addition to his hardware 
store at Columbus, North Dakota. 

Andrew Brann will erect a modern hardware store build- 
ing at Sturgeon Bay, Wisconsin, on the site of the old build- 
ing, which has been torn down. 

The Farmers’ Hardware Company has been incorporated 
at Lamar, South Dakota, with a capital of $3,000. 

The Fairview Hardware Company has been organized at 
Fairview, Oklahoma, with a $12,000 capital. 

The hardware stock of A. J. Sigdem, Bagley, Minnesota, 
was destroyed a few days ago, the loss to stock and building 
being $30,000. 

C. E. Smoot, Beaumont, California, has removed his hard- 
ware stock to a new building on D street. 

The addition to the Waibel hardware store at Huron, 
South Dakota, has been completed. 

A. H. Sayre has disposed of his hardware store at Sun- 
field, Michigan. 

Fire recently destroyed the hardware stock of L. J. and 
H. H. Harrell at Prescot, Arkansas, causing a consider- 
able loss. 

C. F. Ladner, a hardware dealer at St. Cloud, Minnesota, 
will erect a modern two-story store building. 

Harley Wolcott of Kinsley, Kansas, has purchased the 
hardware stock of J. Appelhaus & Sons, at Larned, Kansas 

Willis F. Lumb, a hardware dealer at Zanesville, Ohio, 
who was forced out of business by the recent flood, has re- 
opened his store in a new location. 

The Boon Hardware Company at Boon, Michigan, has 
sold out to a Mr. Miltner of Cadillae, Michigan. 

C. H. Meusel of Galena, Illinois, has purchased the hard 
ware business of Charles Snyder at Charles City, Iowa. 

Fire recently destroyed the hardware store of V. | 
Edwards at Johnson, South Carolina. 

A. Riggs has purchased the hardware stock of J. S. Firt! 
at Shakopee, Minnesota, who afterwards sold to R. C. Gibso! 
of St. James, Minnesota. 
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Advertising Criticism and Comment 


Helpful Hints for the Advertisement W riter 








he advertisement of House-Bond, the “Convenient 
“arc Store,’”’ Memphis, Tennessee, in the Com- 
mercial Appeal, contains several features worthy of 
recommendation. Two of the items are illustrated 
and definite prices are quoted on six different articles, 
but with a little care the advertisement might have 
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been still more attractive. _For instance, there are too 
many rules in the body of the advertisement; one of 
these rules separates the description of an electric iron 
from the illustration and price. Another fault which 
AMERICAN ARTISAN has repeatedly pointed out is that 
the name of the city is not given, although in the right 
hand corner there was the best possible space for it. 
However, if every hardware merchant followed the 
example of House-Bond in using illustrations, good 
descriptions and definite prices, there would be less 
talk about the evil of mail order house competition. 


> * - 


A good example of feature advertising in small 
space is shown in the two column advertisement of 
the Schoedinger-Marr Company, in the Columbus, 
Ohio, Dispatch. A coffee mill and a granite saucepan 
stand out prominently, and no doubt attracted a con- 
siderable number of customers to the store. It will 
be noted that these items were both on the second 
floor, and that both values were restricted to the Sat- 
urday sale. 

When a store has established a reputation for ser- 
vice, or for quality or for low price, it is a good thing 
to feature this in each advertisement, and the Schoe- 


dinger-Marr Company has a good slogan which is 
printed right above the firm name. 

Another feature worth mentioning is the suggestion 
of telephone orders by the printing of the telephone 





The Big Hardware Store 
Perfect Coffee Mill 
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EVERYBODY KNOWS SCHOEDINGER QU ALI, 


The Schoedinger=-Marr Co. 
} evecare.” 106 N. High St. Serie 










numbers in the two lower corners, balancing the street 
address. 


W. J. Pettee & Company, Oklahoma City, Okla- 
homa, have been referred to several times on this page, 
and the advertisement taken from the Oklahoman is 
another sample of this firm’s excellent advertising. It 
will be noted that the Parcel Post is not regarded as 


THE HARDWARE STORE 
Imported Bamboo 
Baskets 


From Japan — a rich, dark 
mahogany finish ; many odd ar- 
tistie shapes. One for every 
purpose, vases, flower aid 
fruit baskets, sandwich trays, 
waste paper baskets, fern 
baskets, sewing ‘baskets. The 
prices are very moderate, from 
75e up. * Household goods de- 
partment.. 


Will-O- ‘Kraft Baskets 25c Up 


LIVE OUT OF TOWN? 


Then fake advantage of the Parcel Post. It will bring any- 
thing from Pettee’s direct to you. The service is prompt. 
Order today—delivered tomorrow. Mail us veur name and 
address for our Mailing List. Mail it today, care Mail Order 
Department. 


Order W. J. PETTEE & CO. Order 
By 121-23 W. Main Phone PBX94 By 
Mail Oklahoma City, Okla. Mail 


THE HARDWARE STORE 


a bugaboo by this up-to-date hardware firm, but that 
it is used as a means of increasing business, and in 
keeping with this it is well worth mentioning that 
the name of the city, the street address and the 
‘phone number are featured by good sized type. 
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President Southern Hardware Jobbers’ Association. 
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Annual Convention of Southern 
Hardware Jobbers 





The twenty-third annual convention of the South- 
ern Hardware Jobbers’ Association was held at Mo- 
pile, Alabama, May 6, 7 and 8. The beautiful New 
Battle House was the official headquarters, and the 
executive sessions were held in the ball room of the 
hotel. The attendance, as has been the case with 
every convention of this Association, was large, and 
the delegates showed a great deal of interest in the 
\arious matters which came up for discussion. The 
addresses delivered at the meetings were listened to 
attentively, and the speakers showed that they had 
given careful study and thought to their sub- 
jects. 

The delegates, as well as the visiting ladies and rep- 
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Official Badge of Convention. 


resentatives of trade papers and other guests, were 
provided with handsome badges designed by Secretary 
F. D. Mitchell of the American Hardware Manufac- 
turers’ Association. These badges contained in the 
clasp the name of the delegate or guest and the con- 
cern represented by him. 

The local reception committee, under the chairman- 
ship of M. Waring Harrison, had outdone itself in 
providing entertainment for the delegates, and on 
ll sides were heard appreciative remarks about the 
splendid manner in which Mobile was dispensing hos- 
pitality. Many of the delegates, some of whom had 

ver been in Mobile, expressed themselves to the 
ect that if the treatment rceeived by them during 
cir sojourn was a regular sample of Southern hos- 
tality, they would want nothing better than to come 
ick to the Southland whenever chance offered. 


TUESDAY, MAY 6. 





The first session of the Southern Hardware Job- 
bers’ Association was a joint one with the American 
Hardware Manufacturers’ Association. The meeting 
was open to the public, and the auditorium of the New 
3attle House was crowded to the doors when at 10 
o'clock President C. H. Ireland called the meeting 
to order. 

After invocation by the Rev. Matthew Brewster 
and the chorus “America,” the address of welcome 
was delivered by His Honor, Mayor Laz Schwarz. 
Mr. Matt Mahorner, Jr., director of the Chamber of 
Commerce, welcomed the convention on behalf of 





Cc. H. Ireland, Retiring President. 


the business men, after which President C. H. Ireland 
responded on behalf of the Jobbers. Mr. Ireland, 
with true Southern eloquence, exhorted the delegates, 
guests and visitors and pointed out the great strides 
which have been made by the South during the last 
generation, citing, for instance, that the manufactur- 
jng interests of the South today are largely in excess 
nf those of the entire United States thirty years ago. 
Mr. Ireland touched upon many of the subjects which 
would come up for discussion in the executive ses- 
sions, and his address was listened to with rapt atten- 


tion. 
ADDRESS OF PRESIDENT C. H. IRELAND. 
Fifteen years ago at Savannah, Georgia, this Associa- 
tion attained the high tide of its popularity, and from that 
time may be dated the era of its influence as an accepted 


fact by the hardware trade as a medium through which 
could be transmitted the multitudinous interests which 
pertain to the complex hardware business. 

Until that time the work of the Association had been 
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looked upon as an annual gathering for pastime and 
pleasure, and the future of the Association hung in the 
balance. But then, as now, there have always been those 
who realized that it had a real mission in life to perform, 
and have ever lent their best interests toward bringing 
this to the front. 

A glance at the roster of that meeting brings back 
the names and memories of some who have passed out 
of the vision of human sight, but the result of their labor 
and unselfish work abides today. 

And now again, after these years, we find ourselves 
encamped close to the shore of that great gulf which is 





S. St. J. Eshleman, First Vice-President. 


enveloped in the bosom of this mighty continent, close to 
the heartbeat of a nation whose impulses are moved with 
such humanitarian. desires that the whole world has its 
eyes turned upon it today as the beacon light for the 
oppressed of all the earth. 

From the midst of this encircling gulf, whose each 
warm pulse beat éiects from its inmost source that 
stream of beneficent influence which flows until it reaches 
the utmost bounds of human need, approaching the 
shores of far distant Norway, it rears the majestic spruce 
upon its lofty hillside, and clothes its hills and valleys 
with a succulent growth for flock and kine. It breathes across 
the icy expanse of chilly waters, touches the frigid shores of 
Iceland, and makes it habitable for man. It toys with the 
coasts of Ireland, and brings the shamrock in all its beauty 
of suggestion until it claims a place in the anniversaries of its 
adopted land. 

It stretches its influence across the Scottish border, and 
causes the heather to spring forth in all its purple beauty, and 
sprinkles it with an odor as sweet as the magnolia from its 
far distant home. 

How like the eternity of God it is—flowing in the midst 
of a world of needs, reaching the outer bounds of human- 
ity’s wants without banks to confine it, or confines to end it, 
it flows silently and deeply on, blessing the world according 
to its needs without beginning and without end! 

When last we met it was amidst the clover blossoms of 
Bellemeade, and the stately cedars of the Hermitage. We 
meet today beneath the emerald shades of the live oaks, and 
are regaled by the sweet odors of the magnolia blossoms. We 
sat then beside the restless Cumberland and the Tennessee, 
and today beside the quiet waters of the Tombigbee and the 
Alabama. 

May I suggest each of these as a fit setting for both then 
and now? 

The restless, changing conditions which threatened then, - 
and which have since come into fuller fruition, call for our 
most considerate thought, for surely we have fallen upon 
strange times, and it behooves all who would keep abreast 
with the onward moving trend of affairs that they bend the 
best thinking powers of which they are capable toward solv- 
ing the problem of what ought to be done next 

Let us, therefore, gather around our campfires along the 
shores of this Gulf, watch its restless tides rise and fall, and 
plan (if we may) that kind of a craft that shall be able to 
withstand all conflicting tides, and weather the storm of com- 
mercial adversity should it come. 

What are the conditions which confront us today? A 
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casual glance at all of the fields of human endeavor {orc¢, 
one to the realization that everything is changing, thit r.. 
ligious, social, political, and commercial life are all undergoing 
rapid changes—shall we say for’the better, or for the v, orse3 

Constituted as I am, I cannot feel other than hope iu! o; 
the outcome, and I mark each movement as it is recor«ed a; 
but another step in the development of that which is best jp 
every phase of human life. 

RELIGIOUS. 

Surely there is a change coming over all the world jp 
this department of life. Things that were once regarded with 
great disfavor are no longer looked upon in the same light. 
Profession has given way to life, creed to action, and sacri. 
fice to service. The world has reached the point today where 
it demands that a man’s creed square up with his actions. T, 
be a Christian means to be a good citizen and business map, 
The need of the world has its claim upon him in proportion 
as he has the ability to supply it. The brotherhood of man 
and the fatherhood of God have burst the bounds of eccle. 
siastical swaddling clothes, and now stand at the portal of 
every business home and factory in the land, and insist upon 
a recognition of their claims. 

SOCIAL, 

We of the South have had but few cities in the past, and 
to deal with some problems in rural communities has been 
a difficult matter. It is with gratitude, however, that we note 
that the changing conditions of this country are not confined 
to our section, but embrace the cquntry as a whole, and it is 
with great interest and pride that we have noted the mighty 
struggle of men of heroic faith and unflinching zeal all over 
the land, in their efforts in behalf of the man lower down. 


The day of tenement back alleys and sunless inner rooms 
in the big city will soon be gone; the sweat shop will be 
declared an alien to be driven from our shore; the minimum 
wage will be the natural heritage of every toiling citizen, and 
compulsory compensation for accidents will stand as a bar 
to prevent the entrance of many a working man’s family into 
the alms-house. 

And we of the South have taken upon ourselves the prob- 
lems of rural education, good roads, farm demonstration and 
home economics, thus making possible a continuance of strong, 


John Donnan, Secretary- Treasurer. 


vigorous American manhood and womanhood to replace the 
population consumed in the city’s grinding life. 
POLITICALLY, 

Surely changes never so momentous in all the history of 
the world have taken place! For fifty vears the whole coun- 
try has accepted the theory of a protected tariff and govern- 
ment for the classes, but, inside of twelve months, with 4 
unanimity almost unknown in the past, the country |has 
turned from a party hoary with age and whose traditions 41 
of this hue, and has committed all its vested interests to 20- 
other party whose trend and principles are altogether diffcr- 
ent. In the past the acme of statesmanship was expressed 10 
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ve termed conservatism, or government trusteeship, but 


1 
a ve witnessed in the last few weeks the departure of 
men ‘rom the halls of government, whose principal character- 
‘tics have been conservatism, more latterly known as “stand- 
patism’ —gone, may we hope, never to return! 


[he old method of forcing through with profanity what 
not be carried by persuasion has given place to the new 
progressive, who comes with no claim to inherent position 
only as it expresses the cry of American ’manhood—a servant 
of all, a preacher of righteousness and of fair dealing to the 
common man. The conditions in our national law-making 
body have been so changed that it would not be surprising 
to hear them characterized as a prayer-meeting crowd. It is 
needless for me to say that I can place my faith more con- 
fdingly in a set of men whose obligations rest upon them to 
such a degree as to cause them to accept their appointment in 
the light of a divine obligation and the faithful service of 
their fellow-man rather than with those whose sole concep- 
tion was to hold place, serve a few special interests and, by 
bluster and bulldozing, retain their hold upon their job. 

The doctrines promulgated a few years ago, and branded 
as political heresy, have so permeated the minds of the pub- 
lic as to be accepted practically as a unanimous verdict of 
“orthodoxy.” The man .most dreaded of all men in the presi- 
dent’s chair sits today at the desk of the Secretary of State, 
directing the policy of the world diplomacy, while a congress, 
elected supposedly in opposition to corporate wealth, has 
elected as its leader a man whose whole interest is wrapped 
up in the steel industry. May we not hope that the new 
name given to the elements in charge of our political affairs 
today shall be Radicalism, tempered by Conservatism, until 
progression will mean for the future the harmonizing of our 
law-making bodies with the prevailing public opinion, not 
as expressed by the interested few, but by that great body of 
freeborn American citizens, the richest legacy of our great 
republic, and which we have until recently overlooked and 
allowed go to waste, and may our diplomacy of the future 
be stamped with the imprint of American manhood rather 
than the dollar mark! 


COM'MERCIAL. 


In no realm of life are there such changes taking place 
as there are in our commercial life today. In no nation of 
earth, and by no people has the “business” been developed to 
such a degree of perfection as in this country of ours, for 
today, under the skillful prosecution of so many able advo- 





W. A. Pitkin, Retiring Second Vice-President, Elected to 
Executive Committee. 


cates, it has been taken out of the class of mere barter and 
advanced to the class of universal service. So that the law- 
making, scientific, the ministry and the business callings stand 
upon the same level; but in no other nation of the earth can 
this be found, because no other nation has given the free rein 
01 opportunity to so many of its forceful citizens, hence any- 
thing that threatens the perpetuity of these conditions is, to 
say the least, worthy of our most careful scrutiny. The rapid 
changes of these last few years of business environments from 
the individual-managed institution, where the details of. each 
affair was looked after by the owner and where each expres- 
sion of business both in conduct and output bore the imprint 

the forceful man at its head, has long since given place 
to the great corporation where one stamp stands for all; 
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where quality consists simply in the color of the label, and 
where all letters are mimeographed and individuals are known 
by numbers as convicts in a penitentiary, and where griev- 
ances are about as easily corrected in one case as in another. 

We have been familiar with these things in the produc- 
tive or manufacturing sphere of business, but we had almost 
reached the point of believing that these could never repeat 
themselves in the mercantile world. We can all recall the 
fiasco of the Hardware International Hyperdomical—ad in- 
finitum—Consolidation attempted a few years since, and the 
failure attending same. The trouble with those gentlemen 
was not their scheme, but that, like Bryan, they were born 





General Irby Bennett, Retiring President of the Old Guard, 
Chairman for Life of Reception Committee of 
Southern Hardware Jobbers’ Association. 


ahead of their generation. If they had waited for today, who 
knows what might have been the result? 

The rapid development of our carrier system, the co-op- 
eration of the Parcel Post and reduced express cost and 
rural free delivery system, together with the recent “Collec- 
tion on Delivery” orders, has so completely annihilated dis- 
tances that Chicago is nearer to Alabama today than Atlanta 
was five years ago. It is but a short time since we were re- 
galed with a lengthy discussion on the impropriety of cata- 
logue house competition, and yet within a monti of my com- 
ing here [ read a typewritten letter from one southern jobber 
and a printed booklet from another, both making prices in- 
discriminately to the trade that would have called forth the 
anathemas of high heaven upon a catalogue house that would 
have dared to make such prices two years ago. Manufac- 
turers are constantly encroaching upon the jobbers’ territory, 
assigning as their reason that certain retailers buy large quan- 
tities, and therefore will not buy from jobbers, and unless 
they sell them their competitor will. This in the face of the 
oft-proven assertion that seventy per cent of all hardware 
merchandise in this country is handled through the regular 
channels; so that to meet these mighty changes in distribu- 
tion in the country as a whole, it looks like a mighty match- 
ing of gigantic capital in distribution in order to match over- 
developing capital in manufacturing exploitation. 

Co-operative buying and factory flirtation with retail 
dealers at their annual gatherings are but straws to indicate 
the trend of the times. To deal with these matters in other 
sections is not our province, but for the territory embraced 
in that section which our membership represents, we feel that 
we can demonstrate to the satisfaction of both manufacturer 
and retailer that our present method of distribution must of 
necessity remain as it now is, and that what we want to do 
is to render that mode more efficient and capable of doing its 
work. 

In this I am happy to report a most cordial sympathy 
on the part of most of the membership of the American Hard- 
ware Manufacturers’ Association. Of one thing I feel quite 
assured, that never in the history of our business before did 
we need a strong association so much as we do now. Our 
future growth and development must depend very largely 
upon co-operation and united action, and therefore each one 
of us should attend the business meetings and, during the 
interim between sessions labor to accomplish through your 
Association those things which we may never succeed in 
accomplishing as an individual concern, but which are quite 
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possible as Association Measures, and thus bring to pass what 
I believe to be the best for all concerned—united co-operative 
action rather than concentrated capital or cut-throat com- 
petition. 

OUR TERRITORY. 

And surely we have a goodly heritage! I wonder some- 
times if we ourselves appreciate the enormous possibilities of 
this country we call the Séuth. How many of us ever think 
that the whole of New England could be hidden four times in 
the State of Texas alone, and then have 15,000 square miles in 
which to look for them? That the Empire State of New 
York lacks nearly 1,100 square miles of territory of being as 
big as North Carolina, and that the state in which we now 





H. H. Beers, Sergeant-at-Arms for Life. 


meet—Alabama—has nearly 7,000 square miles more of ter- 
ritory than Pennsylvania, while Ohio could be dropped into 
Georgia and have nearly 20,000 square miles to rattle 
around in? 

We have only touched the borders of our undertaking, 
hence we need not look beyond for our problems! For, 
though our population is only thirty to the square mile 
whereas the Northern and Western States have a hundred 
and forty-four in the same territory, our climate is unsur- 
passed and our land the most fertile on earth and therefore 
the population must come. And why not? Has gold ever 
failed to draw men. For, mark you, the cotton crop of the 
South in the last ten years has exceeded the world’s output 
of gold and silver both together by $2,800,000,000! There 
is not a year that we do not demand that the world pay us a 
tribute of over $1,000,000,000, and but for the hoarded 
capital stored up prior to 1902, it would have taken every cent 
of gold and silver that the world had mined since then to 
pay for our cotton that has been consumed. Our agricul- 
tural resources are now $840,000,000 annually, and in a few 
years will be many times multiplied. Our annual factory 
wealth is now greater than the whole United States produc- 
tion prior to 1881, while the investment in factories alone is 
over $700,000,000 and the national bank deposits exceed by 
$200,000,000 the bank deposits of the nation prior to 1881. 

The South dominates the sulphur market of the world, 
and will shortly control it entirely. The pig iron and steel 
industries lie as a virgin field to be utilized whenever the 
hour comes. That America will be a world nation is no 
longer a question. When Panama is no longer an isthmus, 
and the traffic of the earth begins to pour through these gates, 
look up and fear not, for the day of our opportunity is come! 
That for which the great God has held us in reserve so long! 
It was for this that he harrowed us with the scourge of four 
years of fratricidal war; brought us to poverty that we might 
learn to trust in Him for strength; has laid the rod of afflc- 
tion on our backs that we might learn the lesson of patience, 
for He will require of us great things. Our answer to the 
challenge for the test so surely to come is to do wisely and 
discreetly those tasks which are committed to us today in 
order to prove our fitness for greater things. 

FINANCIAL, 

Our needs—not paltry dollars! I’ve just stated that we 
have resources and to spare, but capital born of a trained 
mind to conceive a faith to undertake, a courage to pursue, 
and a heart to enthuse with sufficient capital to produce 
caution. These, when properly matched with the bursting 


opportunities lying at every turn in city, town and hamle 
will result in the next two decades in consequeaces that jj) 
read to the coming generations as fairy tales and produce jp 
reality those Aladdin Lamp accomplishments which hithert, 
have been only in the wild delirium of a vivid imagination, — 


EMIGRATION. 


Of all our needs, possibly none bears more heavily poy 
us than the need of more people. But there are people ani 
people, and we of the South have always cherished the rig}; 
and guarded the privilege of choosing our associates, and 
much as we need an increase in our population, we prefe; 
to select the kind that are to come. Someone has said that 
the best way to obliterate Mason and Dixon’s line is by the 
feet of many persons going and coming from both sides 0; 
the line. In many particulars, I confess this would be , 
much desired consummation; but even here we acknowledge 
a conservatism for some of the old things that we never 
want to see obliterated, as strictly Southern. The home, as 
dearer than a man’s life; our womanhood, as beyond compv- 
tation in dollars and cents; our open Bible everywhere as th; 
safeguard of our liberty; the Christian Sabbath as an heritag, 
which must not be impaired—all of these are of priceless 
value to transmit to generations yet unborn. To an emigrant 
who can take this pledge of citizenship and practice these 
privileges of fidelity the land lies open and the warm grasp of 
friendship and brotherly welcome await him at every turn, 
and he shall never know the feeling of an alien in a strange 
land. But, to those who cannot subscribe to these things 
I thank God that the South has another resource of amp\ 
material out of which to create brick to construct a Chinese 
wall, if need be, to keep out any such emigrants who are not 
thus inclined. 

OPPORTUNITY. 


No doubt some will smile at the item of our needs, when 
I’ve spoken of such ample supplies heretofore, but, did you 
ever run a race with a handicap? Did you ever meet a com- 
petition in which you were paralyzed? Have you ever been 
compelled to lift a weight in a circumscribed area, where your 
muscles did not have full play? If:.so; yau-.catch my mean- 
ing. Our achievements in the.past_have. not beén- insignificant, 
for in forty years we have, from -nothtige exceeded the 
achievements of the whole nation prior to that time. But, 
unloose the captive from the galling yoke of debt, strike off 
the shackles of prejudice which have bound the muscles of 
our activities, sever the leaden weights which have retarded 
the swift feet eager to pass over the race-course of world- 
wide activity, and then you will see how much the word 
opportunity means to us! To some of you who are present 
I have no doubt the question has arisen as to the delicacy of 
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speaking of these things to our guests and visitors on this 
occasion. If I have overstepped the bounds of propriety, fo: 

give me, I pray you, because I feel that I want you to know 
them. I like your looks, I court your gcod-will, I desire your 
enlistment. May I have the temerity to say that you are the 
kind Sf people we desire down this way, and should your 
eyes fall upon a spot whose beauty bewitches you to the extent 
that you desire to locate there, or should opportunity ris 
before you in such huge proportions as to demand your ¢' 


o 


gaging in the development of it, I can only say to you, 2 
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where you will and the glad hand and welcome smile will 
await you wherever you may turn in all this great Southern 


Empire. 
THE LADIES, 


To you, ladies, who have graced this occasion by your 
presence, I feel like the Hebrew prophet, who, when looking 
upon the beauty of the city of his love, and when contem- 
plating the sarcedness of its priceless treasures, he exclaimed: 
“Tf | forget thee, let my right hand forget its cunning and 
my tongue cleave to the roof of my mouth if I prefer thee 
not to all these others.” 

We hope the pleasant occasion of this visit will be em- 
halmed in your sweetest recollections as a remembrance deli- 
cate as the odor of the magnolia, white in its innocence of 
harmless pleasures and as perennial as the waxen sheen of 


its emerald foliage. 

On behalf of the American Hardware Manufac- 
turers’ Association, President Pierrepont B. Noyes 
thanked the City of Mobile and the Committee on 
Arrangements for the cordial and hospitable recep- 
tion which had been extended the delegates. J. B. 
Moore, of the Moore-Handley Hardware Company, 
Birmingham, Alabama, was presented as a represen- 
‘ative of the National Hardware (Jobbers) Associa- 
tion, and D. D. Peden, vice-president and treasurer of 
the Peden Iron & Steel Company, Houston, Texas, 
re; resented the Texas Hardware Jobbers’ Association. 
\V. H. Banks, of the Banks Supply Company, Hunt- 
ington, West Virginia, responded as secretary of the 
Southern Supply & Machinery Dealers’ Association, 


and short remarks were also made by Lewis C-. 


Abbott, former president of the National Retail Hard- 
ware Association and G. H.-Jantz, former president 
of the American Hardware Manufacturers’ Associa- 


tion. 
General Irby Bennett delivered his report as chair- 


inan of the Entertainment Committee, and received. 


many congratulations for the excellent entertainment 
which had been provided. 

The following well known members:of the Old 
Guard Southern Hardware Salesmen were presented 
with gold, white and canary énameled buttons. They 
have been put on the roll of honor of the Southern 
Hardware Jobbers’ Association as a recognition of 
their efficient work. »:Allkof-them have sold goods to 
the Southern hardware jobbing trade for thirty years 
or longer: H. H. Beers, Richmond, Virginia, 47 
vears; Irby Bennett, Memphis, Tennessee, 35 years; 
W. W. Crandall, 31 years; W; A. Chenoweth, Birm- 
ingham, Alabama, 38 years; O. C. Mead, Louisville, 
Kentucky, 38 years; John K. Wilson, Baltimore, 
Maryland, 44 years, and Charles Forsythe, Meriden, 
Connecticut, 33 years. The buttons are very hand- 
some; the inscription of the Association circles the 
wargin of the button, with the words, “Roll of Honor” 
standing out prominently in the center. 

The meeting adjourned at 12:30. 

The afternoon session was held in the ball room 
of the New Battle House, and was an executive 
meeting, at which the annual.address of the President, 
the annual report of the Secretary-Treasurer and the 
report of the Executive Committee were read and 
iavorably acted upon. 

J. D. Moore, J. C. Bering and Sam. C. Dinkins were 
“|:pointed a committee to consult with the Manufac- 
turers’ Committee as to the time and place for the 
lext convention. 

During the evening an informal reception was held 
tor the delegates, their ladies and visitors, at the New 
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Battle House, and many were the excellent stories 
that were told, all of them emphasizing the apprecia- 
tion of every one concerned of the cordial reception 
«nd entertainment provided by Mobile. 

A charming feature of the entertainment extended 
to the delegates was the reception given Tuesday eve- 
ning in compliment to the ladies accompanying their 
husbands to the Southern Hardware Convention. 

The reception took place at the grand old Ketchum 
home, a typical fine old Southern structure, set in 
grounds with beautiful old shade oaks, and flowers all! 
in bloom because it is May time. The splendid old 
porches with vines, and studded with roses, and hon- 
eysuckle climbing over the stone balconies provided 
many cosy nooks arid corners where those so inclined 
might commune with each other and Nature. 

The charming chatelaine, Mrs. William D. Strat- 
ton, was assisted by a committee composed of Mrs. 
Matthew Brewster, Mrs. M. Waring Harrison, Mrs. 
H. Munroe Price, Mrs. George Vaughan, Mrs. Wil- 
liam R. Bringhurst, Mrs. James W. Little, Jr., Mrs. 
Charles A. Cunningham, Mrs. George C. Gaillard, 
Miss Mabel Heustis, Miss Meta Huger, Mrs. Henry 
Hall, Mrs. T. C. Booth, Mrs. S. S. Rubira, Jr., Mrs. 
F. J. Inge, Mrs. F. I. Thompson, Mrs. W. H. Monk, 
Jr., Mrs. W. F. Tebbetts, Mrs. Perrin Bestor, Mrs. 


Mark Lyons, Jr., Mrs. F. E. Overall, Mrs. George 


Robinson, Mrs. C. P. Robinson and Mrs. William R. 
Marshall, and all had a band in preparing the wel- 
come accorded the visitors. 

The dining room was the place where the guests 
tarried longest, for one of its many attractions was a 
bevy of Mobile’s most lovely society girls flitting about 
serving the sweetmeats and dispensing the punch. 

Several hundred attended the reception, which last- 
ed from 5:30 till 7:00 p. m., and all were profuse in 
their expressions over the hospitality extended by 
Mrs. Stratton. 


WEDNESDAY, MAY 7. 





The Wednesday morning session was called to order 
promptly by the President at 10 o’clock, and the report 
of the Executive Committee was thoroughly discussed, 
after which the question box was opened, which was 
followed by a general discussion- among the mem- 
bers of matters of policy. 

At the afternoon session, which was also an execu- 
tive one, the reports of the Metal Committee, the 
Supply Committee, Transportation Committee, the 
Grievance. Committee, the Steel Shape Committee, 
the Ammunition Committee, the Scovil Hoe Commit- 
tee and the Steel Goods Committee were read and 
the subjects which had been selected for discussion 
at this session were gone into with much enthusiasm 
and interest: 

First—With the Rapid Changes in Business Meth- 
ods, What Should the Hardware Trade Do in Order 
to Meet These Conditions? 

Second—If Our Members Refuse to Adhere to a 
Resale Price, What Other Plan Can Be Devised for 
Bringing up the Average of Profit? Third—How 
Can Parcel Post Be Made Profitable to the Jobber ? 
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A feature of the entertainment for Wednesday 
afternoon was a card party for the ladies at the 
Mobile Yacht Club, and in the evening all the dele- 
gates and their friends were guests at a dance in the 
auditorium of the New Battle House. 


THURSDAY, MAY 8. 








The meeting was called to order at 10 o'clock 
sharp by President Ireland, and after reports by 
special committees and miscellaneous business, pro- 
ceeded to the election of officers for the coming year. 

The new officers are as follows: W. A. Parker, 
of the Beck & Gregg Hardware Company, Atlanta, 
Georgia, president; S. St. J. Eshleman, of Stauffer, 
Eshleman & Company, Limited, New Orleans, Louisi- 
ana, first vice-president; J. C. Bering, of the Bering- 
Cortes Hardware Company, Houston, Texas, second 
The executive committee consists of 
the following: W. M. Pitkin, of A. Baldwin & Com- 
pany, Limited, New Orleans, Louisiana; W. C. 
Thomas, Tampa Hardware Company, Tampa, Flor- 
ida; F. B. Dunlop, Speer Hardware Company, Ft. 
Smith, Arkansas, and O. B. Barker, of Barker-Jen- 
nings Hardware Company, Lynchburg, Virginia. 

After the new officers had been inducted into office 
and congratulatory addresses made, as well as of 
acceptance, motion was made to adjourn the con- 


vice-president. 


vention. 

White Sulphur Springs, Virginia, was recommend- 
ed for the next convention. 

As a fitting wind-up of the local entertainment com- 
mittee’s work, the delegates enjoyed a boat ride on 
Mobile Bay and partook of a bountiful dinner on the 
shore, and the evening was spent in an impromptu 
entertainment and leavetakings. 

The opinion expressed by every one present was 
that the local committee in charge of the entertain- 
ment was entitled to great credit. Every feature of 
the entertainment was carried out to perfection, and 
the beautiful weather made it possible for the dele- 
gates and their hosts to enjoy the various functions 
in the greatest measure. 

The | ball where the executive sessions 
were held, was appropriately decorated and was a 
very comfortable and airy room, being very large 
and with a capacity more than was needed, so that 


room, 


no crowding was experienced. 

At the rear of the stage was a huge American 
shield containing electric lights, and five flags sur- 
rounded this emblem. Mobile is the only city in the 
United States which has lived under five great civ- 
ilized flags, and the French, British, Spanish, Amer- 
ican and Confederate flags were displayed. On one 
side of the hall in large gold letters “A. H. M. A 
and on the other side the letters “S. H. J. A.” were 
nicely arranged. Under each of the letters various 
tools and implements were pictured in gold designs, 
including hammers, saws, wrenches, pincers, hatchets, 
etc. The whole effect, together with the numerous 
streamers and bunting and flags, was unique, and 
was the work of an expert designer. The Mobile 
boys who had charge of this did themselves proud. 


9 
*s 











The Jobbers named the following Committe. 
Screen Doors; Mr. W. L. Sanford, Mr. Parsons, \\, 
Cross; Resolutions: B. J. Shuster, Mr. Wintie, \; 
Tatum; Ammunition; F. B. Dunlop, J. C. Sprou 
Mr. Baker of McClung Company; Auditing: Rus) 
Simpson, Samuel C. House, Mr. P. Jamieson; Mem. 
orial: Houston Dudley, W. Jacoby, L. Fox; Change 
of By-Laws: O. B. Parker, Oscar Teague, W. L. 
Sanford; Place of Meeting: J. D. Moore, J. C. Bering 
and S. C. Dinkins. 





ooo 
> 


MEETING OF OLD GUARD SOUTHERN 
HARDWARE SALESMEN. 

The famous Old Guard Southern Hardware Sales- 
men met for their annual convention on Wednesday, 
May 7, with General 
Irby Bennett in the 
chair. Fifty - five 
members responded 
to the roll call, after 
which the minutes of 
the last convention 
were read and ap- 
proved, together with 
the Secretary’s  re- 
port. 

REPORT OF SECRETARY-TREASURER GUY MITCHELL FOR 
PAST 12 MONTHS, 


We have had two deaths in our membership since our last 
meeting. Mr. Fred S. Seeley passed away on December 23, 
1912, after an illness of several months and Mr. John H. 
Hisgen died suddenly in his company’s office on March 19, 








Official Button of Old Guard. 


* 1913. Both were charter members and were loved by all who 


knew them. Their widows were sent promptly a check each 





Guy M‘tchell, Retiring Secretary-Treasurer of the Old Guard. 


for $250, and the Executive Committee has before them the 
matter of memorials as is provided by our Constitution. The 
Secretary-Treasurer called an assessment of $3.50 from each 
member at the time of Mr. Seeley’s death and every member 
responded. No assessment has yet been called on account o! 
Mr. Hisgen’s death. 

Mr. John E. Avery was elected a member to succeed Mr. 
Seeley, but no one has been elected as yet to succeed Mir. 
Hisgen so we have 99 members and we have several applica- 
tions on file. At last meeting of Southern Hardware 
Jobbers’ Association, held in Nashville last May, seven 
our members were very much honored by the Southern Har‘- 
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are lobbers’ Association by being put on a Roll of Honor 
as having traveled the hardware jobbing trade thirty years or 
fonger. A special badge has been provided and their names 
vill placed on programmes at each meeting of the Asso- 
"The members so honored were: 
Mr. C. F. Forsyth. 
7 Bennett. Mr. John K. Wilson. 
A. Chenoweth. Mr. O. C. Mead. 
Mr. Will W. Crandall. 
The finances of the Association are in good shape as 
1y the cash balance on hand May 25, 1912—$614.34. 
Respectfully submitted, 
Guy MITcHELL, 
Secretary-Treasurer. 


One member, Charles P. King, was reported sick in 
the hotel, and a special committee was appointed to 
visit him with flowers, after which the meeting ad- 
journed until 4 o'clock, in order to give the committee 
which had been appointed to change the by-laws and 
constitution an opportunity to get its report in shape. 

At the 4 o’clock session this committee’s report was 
adopted by a waiting committee“as a committee of the 
whole, the most important feature of which is that 


cjatio! 


Mr. H. H. Beers. 


shown 





W. A. Chenoweth, President of the Old Guard. 


traveling hardware salesmen must have sold hardware 
in the South for fifteen years instead of ten, in order 
to become members of the Association. 
VOTE OF THANKS TENDERED DANIEL STERN 

In recognition of the hearty assistance rendered 
the Association by AMERICAN ARTISAN, and_ by. its 
publisher, a vote of thanks was tendered.to Mr. Daniel 
Stern, and a committee composed of Al. Sisson and 
Charles Forsythe escorted Mr. Stern into the conven- 
tion, where he received the hand of fellowship and 
was elected an honorary member of the Association. 
President Bennett expressed in eloquent words the 
appreciation of the Association of the great service 
rendered by Mr. Stern in assisting the Association in 
so many ways. His remarks were responded to feel- 
ingly by Mr. Stern. 

lhe officers elected for the coming year are the fol- 
wing: W. A. Chenoweth, President; W. W. Cran- 
dall, First Vice-President; Frank A. Bernet, Second 
\ice-President ; George P. Hillman, Secretary-Treas- 
r; W. P. Smith, Chairman; Fred M. Huggins, A. 
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W. Bond, J. S. Sanders, Lewis N. New and Chalmers 
M. King were elected to serve on the Executive Com- 
mittee. 


A resolution was passed to present a medal or 
charm to former Secretaries Fred M. Huggins and 
Guy Mitchell, in recognition of their efficient service. 





W. W. Crandall, First Vice-President of the Old Guard. 
Short congratulatory addresses were made by the re- 
tiring and incoming presidents, and a vote of thanks 
extended to the retiring officers. 

E. W. Lee, of the Winchester Repeating Arms 
Company, New Haven, Connecticut, and Charles H. 





George H: Harper, Retiring Second Vice-President of the 
Old Guard. 
Bennett of the Daisy Rifle Company, Plymouth, Mich- 
igan, were elected new members. 

The Executive Committee of the Old Guard on 
Thursday Morning presented former Secretary Hug- 
gins with a diamond ring and Secretary Guy Mitchell 
with a diamond stud. 
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PIERREPONT B. NOYES. 


President American Hardware Manufacturers’ 
Association. 
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American HardwareManufacturers 


in Convention 





The Twenty-fourth Convention of the American 
Hardware Manufacturers’ Association met on May 
6th, 7th and 8th, at Mobile, Alabama, and was at- 
tended by a large number of delegates, many of whom 
brought ladies, and other guests. 

\s noted elsewhere, the New England, New York 
and Pennsylvania delegates traveled on special train 
and arrived at Mobile early Monday morning. 

\onday, May sth, at 3 p. m., a meeting of the 
executive committee was held, although the conven- 
tion proper did not begin until the following forenoon. 

The meetings were held on the Roof Garden of 
the New Battle House, with the exception of the open- 
ing session, which was a joint session with the South- 
ern Hardware Jobbers’ Association. All the other 
meetings were executive sessions, of which no ex- 
tended report can be made. 

As will no doubt be remembered, the officers of the 
Association are elected at the fall meeting. 

The officers are: 

resident, Pierrepont B. Noyes, Oneida Commu- 
nity, Limited, Oneida, New York; 1st Vice-President, 
Chas. S. Hubbard, Ames Shovel’ & Tool Company, 
Beaver Falls, Pennsylvania; 2nd Vice-President, Wil- 
liam H. Matthai, National Enameling & Stamping 
Company, Baltimore, Maryland; 3rd Vice-President, 
Henry R. Towne, The Yale & Towne Manufacturing 
Company, New York City; F. D. Mitchell, Secretary- 
Treasurer, New York City. 

The members of the Executive Committee are: 

Chas. J. Graham, Chairman, Graham Nut Company, 
Pittsburgh, Pennsylvania; Frank Baackes, American 
Steel & Wire Company,’ Chitago’ ‘Illinois; Frank 
Gould, Henry Disston & Sorts; Inc., Philadelphia, 
Pennsylvania; E. M. Kemp, Wabash Screen Door Co., 
Chicago, Illinois; Samuel D. Latty, The Kirk-Latty 
Manufacturing; Company, Cleveland, Ohio; Chas. B. 
Parsons, P, & F. Corbin, New Britain, Connecticut ; 
Wallace L. Pond, Nicholson File Co., Providence, 
Rhode Island; H. G. Reynolds, Reynolds Wire Com- 
pany, Dixon, Illinois. 

The Advisory Board, which consists of the ex-presi- 
dents of the Association, is composed of the follow- 
ing: 

Julius C. Birge, Ames Shovel & Tool. Company, 
Seymour Manufacturing Co., St. Louis, Missouri; D. 
S. Kretsinger, American Fork & Hoe Co., Evanston, 
lilinois; Charles W. Asbury, Enterprise Manufactur- 
ing Co., Philadelphia, Pennsylvania ; Hon. Robert Gar- 
land, Garland Nut & Rivet Company, Pittsburgh, 
Pennsylvania; G. H. Jantz, The American Wringer 
Company, New York City. 


—_— 


TUESDAY, MAY 6. 





le Opening session on Tuesday, May Oth, was a 


joint meeting: of the Southern Hardware Jobbers’ 
Association, and is fully described in the account of 
the convention of the latter body elsewhere in this 
issue. ; 

The delegates all were supplied with handsome 
identification badges, designed by Secretary-Treasurer 
F. D, Mitchell. The visitors and ladies wore the same 
style of badge, but with different colored ribbon. 

An executive session was held Tuesday afternoon, 
the meeting being called to order by President Pierre- 
pont B. Noyes, who remarked on the members’ enthu- 
siasm and loyalty, calling attention to the fact that 
the membership roll now contains 309 members. 
President Noyes also expressed his gratification that 
when the notice was sent out last November, announc- 
ing an increase in dues, 192 members paid their dues 
before the end of the month. 

The conference which was held in Chicago last De- 
cember between committees from the Manufacturers’, 
Jobbers’ and Retailers’ Associations was referred to 
by President Noyes, but he did not go into details in 
regard to the resolutions passed at that time, as it 
had been decided by the Executive Committee to con- 
sider it more lengthily first in the meeting of the Com- 
mittee on Resolutions. 

He called attention to the fact that the Association 
now had own publication for promulgation of such 
information and notices as it is found necessary to 
send to the membership at large. The name of the 
publication is the American Hardware Manufacturer, 
and two numbers have already been issued by Secre- 


. me 


tary Mitchell. , 

President Noyes complimented the Association on 
the handsome new headquarters which had been se- 
cured in the splendid Woolworth building in New 


York. 

The closing part of his address, all of which was 
extemporaneous, was given up toa graceful recogni- 
tion of the hearty co-operation which he had received 
during his term from his fellow officers, and he par- 
ticularly extolled the exceptionaly brilliant accom- 
plishments of Secretary-Treasurer F. D. Mitchell. 

After the President’s address, the minutes of the 
last meetings were read and approved, as were also 
the reports of the Auditing Committee, the Executive 
Committee, the Membership Committee, the Enter- 
tainment Committee, the Credentials Committee and 
the Promotion Committee, as well as the report of 
Secretary-Treasurer F. D. Mitchell, all of which were 
commended in very complimentary terms. 

At the close of the session, President Noyes ap- 
pointed the following as members of the Committee 
on Resolutions: 

Samuel D. Latty, of The Kirk-Latty Manufacturing 


Company, Cleveland, Ohio; T. H. Taylor, American 
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F. D. MITCHELL. 


Secretary-Treasurer, American'Hardware Manufacturers’ 
Association. 
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steel & Wire Company, New York; E. S. Jackson, 
\filler Lock Company, Philadelphia; G. H. Jantz, 
American Wringer Company, New York; W. A. 
Graham, Wallingford Manufacturing Company, New 
York 


WEDNESDAY, MAY 7. 





The members convened and were called to order 
by President Noyes on May 7th at 10 a. m., and the 
creater part of the meeting was given up to an address 
on “Trade Relations,’ by Lewis C. Abbott, Marshall- 
town, Iowa, former President of the National Retail 
Hardware Association. Mr. Abbott’s address was lis- 
tened to with great interest. He was congratulated 
by many other members on his very forceful contri- 
bution to the program. 

Mr. Abbott’s address follows % 


I appreciate fully the compliment you have paid our as- 
sociation when you invited me to mect here with you, and | 
feel doubly honored when you placed me on the program. 





Lewis C. Abbott, Former President, National Retail Hardware 
Association. 


Whether this invitation was extended on account of my thirty- 
four years experience in retailing hardware, or of my being 
Ex-president of the National Retail Hardware Association, 
or as chairman of the Committee on Trade Problems, makes 
but little difference. I only hope that I can present to you 
through practical experience some of the problems that con- 
front the man selling your products. You also want to know 
what the retailer thinks of the present trade conditions. Be- 
fore commenting further, I want to admit many of the de- 
ficiencies in the make-up of our ranks. When we see in so 
many stores of hardware men such lax methods of business 
we cannot help but think that many evils in the trade that 
we think exist are only imaginary or trivial, made big by tak- 
ing plenty of time to brood over them. 

Yet. with these conditions existing, there are reasons for 

the retail merchant feeling discouraged when the producer 
deliberately and with intent, after soliciting the orders of 
he retail merchant at one price, creates another channel of 
listribution to the consumer at another price, which in the 
pinion of the latter, places the retail merchant in either the 
osition of a robber, or of being so ignorant that he is un- 
le to buy his goods at a price that will meet competition. 

I don’t believe this intent was one of business treason— 
1r from it. It was eagerness to sell goods, to market over- 
oduction. Profit at this time overshadowed judgment as to 
- future policy, and when the manufacturer finally realized 
he mistake, this channel of distribution was so thoroughly 
chored to his organization it was impossible to pull away 
ym it. 
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THE LOGICAL WAY TO MARKET HARDWARE. 

_ Efforts have been put forward, and partially successful in 
adjusting these difficulties on many standard lines. But there 
is work ahead of you, gentlemen, and in this work there must 
exist with you a feeling of loyalty on the pari of all distrib- 
utors of your wares until they arrive in the hands of the 
consumer. Providing we all still agree that the present meth- 
od of distribution through the jobber or broker, and retail 
merchant, is the logical and most practical way to market 
your products. If this method is not admitted to be the cor- 
rect one, then all affiliation, conferences, and resolutions are 
of little benefit in trade advancement. 

Classify your buyers: A jobber jobs. A retailer retails. 
In other words, a retailer enjoying the same close prices of 
the jobber is in a position to undersell the retailer supplied 
by the jobber. This is one of the present trade problems, 
and what has it developed? The concealed broker, the imag- 
inary go-between in the billing of merchandise. and the 
“mushroom jobber.” Many a producer that does not sell di- 
rect uses a go-between, one of the distributors just mentioned. 

JOBBERS’ BRANDS WERE CREATED, 

These conditions have created with the legitimate jobber 
the special brand. He claims he is forced to this’ position as 
the profits on standard lines have been so terribly slashed by 
direct to consumer competition that it is a losing game in 
selling them. In many cases these special brands have been 
wonderfully successful, and profitable to both jobber and re- 
tailer. As against this competition, the producers of the 
standard lines affected are going direct to the retail trade to 
maintain the market for their output. Competition sharpens 
the intellect, and to offset this, in addition to low attractive 
values on factory brands, comes the special brand of the 
mail-order house whose advertising and convincing argument, 
complete catalog, lowest printed price of the smallest size 
made attractive by the side. of the picture, and a broad and 
liberal distribution of their silent salesman, has convinced 
many minds that these articles are far superior to the stand- 
ard productions sold by the manufacturers today. 

Think of it, you men who have made it a life study to 
produce and create an article of merit! Goods that have 
stood the test of years of service being side-tracked 1n cer- 
tain channels of distribution by the visionary advertising of 
brands that in many cases were produced in the same factorv. 
It is difficult to convince any live dealer that a manufacturer 
will deliberately produce a better quality of goods branded 
for the price than he would produce backed up by his own 
personal guarantee of service and quality. 

PRICE THE MAIN QUESTION. 


Do you men who design and produce trade commodities 
realize what a problem it will be ‘to continue these selective 
trade conditions with one channel choked up with inflated 
values, expensive overhead charges, and excessive credits? 
We cannot call it anything else. |f another channel can take 
the same line of goods and develop a profit annually by their 
methods of distribution, you cannot say that it is service, 
quality, personality, and display. It’s the big book, and the 
PRICE. 

Assure the merchant that his interests will be protected 
as far as your output is concerned. See that he is not handi- 
capped with a prohibitive price. It will be an incentive tor 
him to put snap and ginger into his business. You say the 
trade has lost confidence in the retailer. This may be so. 
But, is the retailer entirely to blame for these conditions?’ 
Standard goods have been made leaders by this direct to con- 
sumer competition, to a point where the buyer’s attention 
was immediately arrested. This was the entering wedge in 
this competition, wherein price was the commencement of all 
our trade problems, and the belief is firmly fixed in the minds 
of, I may say, millions of consumers, that the entire line is 
cheaper than any goods sold by the local dealer 

Now, bringing all these historic happenings down to the 
present day, we have the commercial reports to rely on, which 
state that a little over three per cent of our merchants have 
a profit out of their business today. Of the balance, some 
make a living, but the majority find rest in the “financial 
graveyard” of experience, and, in many cases, why? 

Before direct to the consumer competition ever entered 
the field, and it is a creation of the present period, the matket 
for your products was the local retail store, and had you 
extended him the same favors there would be no cry today 
for price comparison. The PRICE has been their slogan in 
their advancement without competition, and the retailer to 
protect his business is simply adopting the same tactics which 
you manufacturers look upon with doubt and suspicion. For, 
if you are not willing that your goods should be valued at 
their printed retail prices the position you maintain is cor- 
rectly understood. 

A REVOLUTION IN MERCHANDISING METHODS. 

A continuation of these conditions will develop but one 
thing—a complete revolution in the production and distribu- 
tion of merchandise. 

The merchant that cannot be elevated by your encourage- 
ment, advice, and fair values, is beyond the assistance of 
anyone. 
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A manufacturer that fails to see the justice of compar- 
ative values in the selling end of his products (if he has faith 
in our methods of -distribution) belongs in the same school 
A certain manufacturer told me once in our 


of experience. 
talks on present trade conditions, in substance as follows: 


A dealer that studies his business, alive to the welfare of 


the community, and posts himself as to values, has no time 
to cry mail-order competition. i 
is in human nature. 
order houses, and these retailers were advertising his goods 
to the consumer within ten per cent of my cost from the job- 
bers. Tote fair. It’s no sin to sell the mail-order house, but 
it is a sin and a crime, if you sell them cheaper than you do 
the retail trade. I cannot help but feel that the present “jum- 
ble” in price and distribution is as much, if not more so, your 
responsibility than ours, 

The producer is responsible for its creation. He con- 
trols the policy, regulates the price, and outlines the channels 
of distribution, and when his products become entrenched in 
a certain channel of trade, it is a difficult problem to remove 
it, and I doubt the wisdom in attempting it. 

But, when said article is a household necessity, or a 
standard tool for the mechanic, and is a leader by one distrib- 
utor because he is favored in the purchase price, it is but 
natural for the other channel of distribution to come out, and 
take and stand, and demand the same concessions enjoyed by 
his competitor. This is but natural, and when the conditions 
are so serious as to demand an organized body of men to 
take such action as the resolution that the Chicago conference 
adopted, it is well for us all to look well ahead and study 
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out some plan equitable for all merchants. It is poor policy 
to scold and blame the other fellow for our loss of business. 
This competition is here to stay, don’t overlook it, and qual- 
ity improving every day, and as to PRICE, why, with their 
buying powers they haven’t scratched the price yet. 

PRESENT METHOD HISTORIC. 

The present method of local retailing, which is largely 
from the jobber, is historic. It dates back generations, and 
it is logical when you cover the entire field. The wants of 
seventy-five per cent of the retailers in. quantity are so 
small, and assortment so varied, that direct buying is im- 
practical. To attempt it would mean financial suicide, caused 
bythe inactivity of his capital, regardless of his ability, and 
the less ability the more important the necessity of the price. 
For, without ability—personality, service, and salesmanship 
could never go into partnership with PRICE. 

The retailer is not responsible for these methods of dis- 
tribution. He is either the logical output for your salable 
merchandise, or the burial grounds for your dead stock. He 
may be in many cases inefficient, but that is purely local. He 
is not a factor that is establishing these low retail prices. His 
business is confined to the trade tributary to his city, town, 
or village. 

This concentration of trade competition that is bidding 
for the consumer’s business from coast to coast, the Gulf to 
the Dominion, is a creation of the producer and wholesale 
distributor, and in its infancy was encouraged in its race for 
business, until today it appears before us as a gigantic power 
reaching out to control all, and is developing such a buying 
power that in many lines they have become producers of 


What a curious phase there 
This manufacturer was selling mail- 


goods, today, that are competiing for your busines Th 
profits of two only of these large mail-order hous:s, ee 
year, were ten million dollars, and it is conceded by th- most 
conservative that in our line of merchatidise this dics ,,, 
exceed ten per cent of the volume of business done. a 

We are all proud of this great country of ours, and do. 
ted as it is here and there every few miles with its lages 
towns, and cities, and its well-kept farms, we realize \ jj; ; 
serious menace it would be to our mercantile interests wer, 
the retail merchants a feature of*the past. 

RETAILERS DO NOT WISH TO FORCE CHANGE. 

Realizing a few years ago the necessity of ett; ing 
together and appealing to the producer for a fair show, we 
organized our State Associations. In all this period the — 
thest from our thoughts were price control, boycott, or ¢o. 
ercive methods, We do not want to change the present meth. 
ods of retailing goods. But we do feel that we are entitled 
to all the favors, and no more, that our competitors are en- 
joying. And, unless this request is granted by the “powers” 
that have the power to grant it, the figures of 10 per ‘4 nt and 
90 per cent as above mentioned may be reversed. 

The strength of any community, either in a social, relj- 
gious, or business way, is confidence, and when we lay an 
article before our customer it takes nerve to ask seventy-five 
cents when you know that its established retail value is only 
sixty cerits. Yes, I can hear service, dclivery, responsibility, 
etc., buzzing through your minds. I grant the power of these 
gifts, but twenty per cent is too broad a margin to work with 
every day in competition with the articles, beautifully illus- 
trated and priced, in the catalog on the sitting room table of 
one of your best customers. It’s coming, and coming soon 
when the price must and will win. We want the present 
methods of distribution left just as they-are, if you can make 
the price. If not, then the retailers must make the volume 
just as attractive to the producer as cur competitors have, 
and volume always gets the PRICE. 

The retailer is giving the volume to the producers, today, 
in excess of any other channel, by nine to one, but the steady 
business throughout the year is lost sight of temporarily when 
the few large orders are placed with the other fellow. In 
other words, eagerness for business often displaces judgment 

We are all human. Man has his weakness, and when 
the opportunity comes to “slide one” over on the other fel- 
low we enjoy the joke hugely by “our ionesome,” even if we 
didn’t make a cent. Now, we have come closer together the 
past year than ever before. Why? By simply saying truth- 
fully what is in our mind, and laying our cards on the table. 
face-up. 5 
COMPETITION ON STANDARD LINES. 

The statement was made by one of the Committee at the 
Chicago conference that there were not over five or six trade 
articles mentioned. Gentlemen, that was on account of lack 
of time, and not ammunition. I will be very glad to give you 
forty items sold by our retail competitors in Chicago, at prices 
that the retail merchant cannot meet, and buy of the jobbers: 
that is, meet and even reach a margin that will cover one-Half 
the cost of doing business. Of these forty items, there are 
about one-half strongly competitive, lines of standard make, 
and quality, old established firms whose products have become 
a household, farm, or mechanical necessity. 

The two channels of distribution are not comparative. 
Why? From producer to jobber, to retailer, then consumer, 
splits the profit. From producer to our competitor, thence 
the consumer, profit is one. Where the profit is split, the 
overhead splits it again. Where the profit is one, the over- 
head only splits it once. 

We cannot evade this problem. While we have the vol- 
ume of business still with us, we must get together and build 
up an attractive and profit-sharing plan with the retailer 
This can be done by recognizing all lines- of trade as retailers 
that sell consumers. 

You cannot eliminate quantity-buying. Five to ten per 
cent is not selective on quantity purchases, but twenty to 
twenty-five per cent below the merchant’s retail price proves 
the efficiency of our competitor’s buying force, or else -he is 
enjoying the closest jobbing quotations. If neither of the 


above is true, then the jobber is getting too large a profit for 


his merchandise. 
According to Mr. Fernley’s statement at Jacksonvill: 


there are plenty of jobbing firms anxiots to dispose of their 


business. They have got to “go some” if the percentage e% 
ceeds the desire of the retailers. 

Isn’t it natural for the one-profit man to go after the vol- 
ume with the PRICE? Is there anything else that gets th: 
business but the price? Are we retailers asking for anything 
else but the price? Are we asking for any better price? 

Let me ask you, gentlemen, you who originate, gt 
and market the hardware of today, are you satisfied with th 


present condition of the retail end of this game? Do you 


think the chances of the small retail merchant are encour- 
aging? Do you see under the present range of selective pric« 
where he is going to expand and succeed? 
THE BURDENS OF THE RETAILER. 
He is up against all the demands of charity, subscriptio: 
lists, Y. M. C. A., and church buildings, taxes, rent, and sun 
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ises, keeps a sample room of standard articles, pays 
ire, gets all the credit business, and the cash goes 
ing to a lower market where prices are made possible 
1c producer who little realizes at the time by so doing he 
undermining the very channel of trade it should be his 
build up. 

ilerstand me, please. I am referring largely to the 
ditions that exist in the small centers. The larger the 
nd city, the wider the trade area, and the less the mail- 
ompetition is felt, But, the smaller the trade center, the 
wider the acquaintance, the smaller the assortment, and the 
harder the catalog works, opportunities for purchase limited, 
knowledge of price meager, and what’s the result? This is 
where the big catalog works overtime, and if you are a bit 
skeptical about it, visit the freight station most any day when 
the local comes in. 

The retailer is not objecting to values. If it is necessary 
+) raise or lower same that is your privilege, but whatever is 
done, look out for the interests of the man that is distributing 
4) per cent of your output. The retailer must study and plod 
for the right price. He must keep his eye on the established 
retail value of every article on his shelves. ee 

When the salesman calls and cannot meet the price, it is 
only another step advancing towards direct or syndicate buy- 
ing. For your consideration, I will mention a few articles 
that today a retailer cannot buy and sell and compete with 
their printed retail values, and break even with the cost of 
doing business: 


Anvils and vises. 


dry © 
clerks 


glim! 








condi 
town, < 
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Conduit and gutter. 


Percoiators. Hay tcols. 

Traps. Steel goods. 

Food choppers. Washing machines. 
Squares. Vacuum cleaners. 
Revolvers. Enamel ware. 
Rifles. ‘ Barn door hangers. 
Barrel churns. Tackle blocks. 

Oils. Farm and church 
Grindstones. bells. 

Galvanized tanks. Planes. 

Forges. Litter carriers. 


Poultry netting. 
Pump jacks, Corrugated iron. 
Single and double Stove boards. 
trees Prepared roofing. 
Milk cans. Tank heaters. 
Poles, shafts. Tool grinders. 
Chains. Belting. 
Circular saws. 


I have alluded to the articles only, but if any of you 
gentlemen wish to take any one item up with me by mail, I 
will be glad to reply and send you a detailed statement of 
mail order prices, and the cost to the retailer, and be specific 
im my statement as to brand, quality, and size of each. 

These items are referred to, as the questions are often 
asked, “What lines is it that are competitive?” “What line 
of goods are you not buying right?” My information has 
come during the past three years as a member of the Com- 
mittee on Trade Relations, and from the retail merchant, and 
in most cases from the smaller merchants in the smaller 
towns. I have had the manufacturer tes] me that the jobber 
was asking too much for his goods. I have had the jobber’s 
salesman say that price was below his catalog cost, emphasis 
on the word catalog. 

Now there is only one way to benefit each other in this 
three-cornered controversy, and that is a mutual understand- 
ing that we are all to blame for some of the weak points in 
this mercantile problem. Each one can solve individually 
his price situation. We all can collectively agree that we will 
use our best endeavors to improve trade conditions. In other 
words, see if by a united effort on our part we cannot make 
the business life of our merchants more profitable. 

If some of the jobbers and manufacturers that I have 
talked with could say to their trade what they have said to 
me, I know many a retail merchant would sit "p and listen 
I have been told many a fault by you men when you did not 
realize that what you were saying was striking home. 

Where any kind of competition exists, financial suicide 
awaits the storekeeper (not merchant) that buys his goods 
regardless of values, expects his jobber to be his banker, pays 
when he feels like it, looks upon a bank draft for an account 
past due with indifference, collects his accounts when forced 
to by financial conditions, and looks upon the profit known 
as discount as a premature decline in his bank balance. A 
usiness built on this kind of a foundation has but a few 
short hours to live, and may an all-wise providence find a 
ad keep the proprietor from want during the balance of 
his days. 

There is a percentage of men in business of this caliber, 
out we are glad to say that they lack some of being the ma- 
jority. What we are trying to solve is this puzzle, for the 
ive dealer, study out a profit in his business by getting a 

irgin between the cost and selling price that will admit of a 
it beyond the cost of doing business. Now, there is no 
t of this partnership where the chances are better to start 
ething than from the producer. When the retailer is to 


Bolster springs. 
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blame, be candid in telling him so. We don’t hesitate to tell 
you what we think. It may be more ne,ve than judgment, but 
it is getting us acquainted, and acquaintance always develops 
a better understanding. A man’s nerve does not always make 
friends, but it always gets him somewhere. ‘ 

All the evils that ‘exist in the hardware trade today could 
never be solved by any body of men, even if no more were 
added. The best we can do, and it must be recognized by 
all branches of the trtade, is to correct prices as far as we 
are able, on such articles as we are responsible for, and in 
so doing avoid any radical steps that might lead to a misun- 
derstanding or failure. The retailer is a narrow gauge prop- 
osition that tries to prevent his favorite jobber from selling 
his competitor at home, or refuses to buy a brand of goods 
that are listed in the mail-order catalogs. These are the 
tactics of a decade ago. If it is necessary to have these goods 
to satisfy the trade, get them, but get them at the PRICE. 

Trade evils will exist just as long as business continues. 
The human mind is a creation of mistakes, and always will be. 
Hence we are appealing to your organization for a remedy. 
If you cannot furnish it, at least join us in a consultation, and 
I am sure jointly we can correct many of our perplexing 
sale problems that bear no profit. 

A farmer comes to my store for a vill of goods, and the first 
item called for, if the price I ask and the price his retail cat- 
alog gives show a differential of over 10 per cent, I have lost 
not only his entire bill, but his confidence and future trade, 
and in his estimation am classified as a robber, and his knock- 
ing will do more damage than fifty loyal friends can patch up. 
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The manufacturer has catered to the man that went after 
the trade with the price, and through this leverage this mail 
order firm has built up volume and also price. And, this was 
at the time when quality was inferior, a condition that does 
not exist today. Hence, we are passing our troubles up to the 
men responsible for at least part of these conditions. If the 
price is not the dictator as to which channel of distribution 
merchandise follows, then we must ignore the price and avoid 
in our assortments of merchandise any and all lines of goods 
that are not protected by individuality and brand. 

The mail order house has been solicited with both price 
and quality until today the retail merchant stands amazed at 
the statement that 90 per cent of hardware is sold through 
retail channels. Yet, all we ask is to be allowed a price that 
will, with a fair allowance for service, retail to our trade at 
a living profit. The manufacturer must not forget that it is 
the volume of business that pours steadily into his coffers 
every year from the retailer and jobber that declares the div- 
idends. The advantages held by these large interests are 
going to do just what you all agree should not be done, if 
allowed to continue and grow as rapidly in the future as in 
the past. Eliminate the retailer, not completely, but as an 
influence and an asset to his community. the jobber follows, 
and then what? The increase of the already overcrowded 
centers of population. Develop the rural communities and 
you produce wholesome conditions. Crowd the cities, and 
you breed filth, crime, and poverty. 

Now, don’t think we are overly pessimistic. The pros- 
pects for. the year 1913 are very encouraging for the retail 
business. Many of our troubles are caused by a “don’t-care” 
and listless manner of meeting them. We admit it. But, to 
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be handicapped by a barrier of selective values that our 
competitors enjoy, and surrounded as we retailers are, by a 
system of distribution that is at least double the expense of 
their system, is a problem too serious for you men to pass 
idly by. And, gentlemen, unless a revisicn is started by those 
who control the situation, there is going to be only one finish 
to this drama: Direct buying by the retailers, who will join 
together to purchase volume. When this happens, at least 
half of the retail merchants will be obliged to retire from 
business, for the big retailer will get bigger, and the small 


retailer by virtue of this handicap will be a relic of the past. 


In addition to paying excessive amounts for the cost of 
distribution, we pay better wages to our employes than the 
average paid by the mail order house. There isn’t a channel 
of expense from the time an article leaves the factory until it 
gets in the hands of the retailer, but what possibly is neces- 


sary under the present system of our buying. We are exist- 
ing even with this enormous overhead. This is serious 
enough without the other great handicap—THE PRICE. 


I don’t criticise the systems as much as I deplore condi- 
tions. If we must meet our competitors on equal grounds 
bidding for the trade of our farmers, merchants, and mechan- 
ics, you producers must look upon the retailer with the same 
consideration that you do the mail order house. If this rad- 
ical difference is going to continue, the retailer must take 
some radical steps to protect his interests. In other words, 
cut through another channel of distribution, for it is not what 
merchandise is worth that causes trade upheavals. It is what 
we are paying for same. If I had a differential of 15 cents 
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per 100 lbs. on a car of nails over my competitor, it is evident 
who would sell nails in my town. 

When a producer sells his wares at jobber’s prices to 
the mail-order house (who is a retailer) he is undermining 
his own business, and why? He cannot consistently expect 
his goods will be received with favor or pushed by either 
jobber or retailer, for loyalty to any line does not exist where 
the profit is not apparent. It goes without saying that such 
tactics will always develop antagonism, keen competition, and 
substitution, whereby all suffer in the end. 

Every time the salesman fails to make the dealer a price 
to meet this direct mail order competition, he is only adding 
his mite to the upbuilding of co-operative quantity buying. 
To the live retailer these conditions are being carefully con- 
sidered, and he is awake and watching the movements of the 
nren that make the goods. It is on these dealers that the Com- 
mittee on Trade Relations are banking for support. To the 
dead retailer we have but one thing to say—an earthquake 
would only rock him to sleep. 

The trade of the small retailer is largely with the farmer. 
The farmer, today, is not of the same caliber he was twenty- 
five years ago. Let me repeat what I said at Jacksonville 
about the average farmer being a better buyer than the aver- 
age merchant. If the farmer can get posted as to values, the 
dealer with his opportunities must be asleep. 

We retailers are encouraged to send in mail orders, and 
many of our jobbing friends advertise the wonderful work 
of this department. My experience does not warrant doing 
this. Why? I must have the price, and no mail order system 
has ever been shown me that gave it: 

I want to say just a word on the buying of goods through 
the Successful Merchant of Chicago. Opposition may be too 


strong for them to cope with, they may fail through | 
encouragement, or through the protests of other trad; 
nels, but I predict that unless better facilities are otfe; 
retail merchant in getting his goods at the right pi 
system will be installed before long that will stand up 
all fire and criticism. 

His efforts have been to get the price, and all comp:; 
have been with the catalog house values. Then why 
any opposition develop if,-as we retailers have been to! 
and again that our interests are mutual. The retaile; musi 
have a profit to live. We have waited for years for the pros, 
and once in a while you let us see it, but like the rain rr 
disappears when almost within our grasp. Our associa; 
direct, or through our Committee on Trade Problems, 
advocating or supporting any system, business organi?,tio, 
or manufacturer, in any way beyond this point. To ap, 
channel that is legitimate, that offers inducements to oy; 
membership, that with service and quality can make the p; 
we will give all the moral support we can 

When we adopted that resolution at Chicago, we mean; 
it: “That the prices made by catalog and mail-order houses 
are those at which the manufacturers are willing their good. 
shall be sold to the consumer.” And, if not wiiling, wh) 
does it exist? We as retail merchants are striving every day 
to develop a buying power, and an influence with you produc 
ers that will allow us the same privilege. 

You need us. We need you. Why juggle the question? 

I have tried in a plain manner to give you the retailer's 
position from my viewpoint, and I do not expect that what | 
have said will meet the approval of all our members. This 
could not be expected under the most favorable conditions. 

Kindly accept all these criticisms with the best of feeling. 
Nothing personal and no motive beyond a business connec- 
tion. We are all in this game for the profit, and to make the 
work more pleasant and profitable, we come together at thes: 
Conventions for mutual advantage and improvement. But, 
in many cases relative to price and distribution, a confession 
is due from somebody, or else this 90 per cent volume of busi 
ness that is passing through the jobber and retailer is a joke 
that has been told so often that you have got the retailers to 
believe it. 


Following Mr. Abbott’s address, addresses were 
made by J. D. Moore, Birmingham, Alabama; 1. 
James Fernley, Philadelphia; Edward Trefz, of the 
National Chamber of Commerce; also by C. W. Bur- 
rows, who spoke on one-cent letter postage. 
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In the afternoon the delegates were free to enjoy 
themselves as they liked, and many of them took part 
in the entertainment provided for the ladies at the 
Mobile Yacht Club. The evening’s entertainment was 
in the form of a dancing party, to which were also 
invited the delegates and guests of the Southern 
Hardware Jobbers’ Association. The ball took place 
in the Auditorium of the new Battle House. 

President Noyes appointed Chas. J. Graham, Jos. 
McCaffery and F. D. Mitchell as members of a com- 
mittee on time and place for the next meeting, in- 
structing them to consult with the Jobbers’ committee 
for the same purpose. 


THURSDAY, MAY 8. 





The closing meeting of the Association: was called 
to order on Thursday, May 8th, at 10 a. m., by the 
President, and the following report was brought in 
by the Committee on Resolutions: 

“Whereas, the National Retail Hardware Associa- 
tion last December invited the National Hardware 
Association and our Association to send a committee 
to discuss trade conditions; and whereas the result 
of this conference was that the National Retail Hard- 
ware Association and the National Hardware Ass 
ciation passed the resolution which follows and 
referred it to our Association for consideration: 

““Resolved, That we, as distributors, wholesale and 
retail, assume that the prices made by catalog and 


mail order houses are those at which manufacturers 
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are willing their goods should be sold to the con- 
sumer, and we feel that it is only just and proper that 
those who distribute to the consumer for the manufac- 
turer shall be properly remunerated for the service 
rendered.’ 

“After a very full discussion on the part of this 
committee appointed to draft resolutions setting forth 
the ideas and position of our Association, the fol- 
lowing is presented: 

“Resolved, That the American Hardware Manufac- 
turers’ Association is strongly in favor of fair and 
equitable returns to merchants for service rendered 
to the public and to manufacturers in the distribution 
of merchandise. It believes in freedom of action as 
to prices and conditions which manufacturers and dis- 
tributors deem it wise to promulgate. 

“Its membership is entirely voluntary, and your 
committee is of the opinion that no action of the 
Association should be proposéd which departs from 
the foregoing statement. It finds the interests of its 
members so dissimilar that no uniform action could 
be secured in direction of the resolution of the Na- 
tional Retail Hardware Association and the National 
Hardware Association.” 

The committee also recommended the following 
resolutions : 

“The members of the American Hardware Manu- 
facturers’ Association desire to express their apprecia- 
tion of the very marked improvement in practical effi- 
ciency of our consular service during the past few 
years. 

“It has been our experience that consuls are of 
little assistance to those interested in foreign markets 
until they have been stationed in their particular ter- 
ritory for several years, and vice versa. That their 
knowledge of local conditions after continued resi- 
dence in any given country becomes an asset to the 
American Manufacturing and Trading Community. 

“We therefore urge upon the present administra- 
tion at Washington that the development of this con- 
sular organization so vital to the future of American 
commercial interests be not retarded by unnecessary 
changes by Congress in the personnel of our repre- 
sentatives abroad.” 

“At the close of our convention held in Mobile, we 
desire to express most hearty appreciation of the 
courtesies and kindy attentions shown to our mem- 
bers by the committee of Mobile hardware jobbers 
with special recognition of the untiring efforts of Mr. 
M. Waring Harrison. We also take pleasure in ex- 
pressing grateful acknowledgment of the charming 
hospitality of the Committee of Mobile ladies who 
left nothing undone to make each entertainment a 
brilliant success.” 

After a number of minor matters had been dis- 
cussed, the meeting adjourned. 

Thursday afternoon the delegates enjoyed a boat 
trip on Mobile Bay and a shore dinner. The 
evening was given up to impromptu entertainment 
and leave-taking. 

The opinion expressed by everybody was that the 
convention had been a huge success, and that Mobile 
had contributed very largely to the splendid time 
which the delegates and their friends enjoyed. 
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Two hundred and fifty men and sixty ladies en- 
joyed the boat ride of eighteen miles down Mobile 
Bay, during which instrumental and vocal music were 
furnished. William Sanford of Sherman, Texas, de- 
livered an eloquent address on Alabama. 

The Shore Dinner, which was served en route, was 
an excellent example of the bountiful hospitality for 
which the South is so rightly famous. 

Some one has remarked that Americans somehow 
dislike to express themselves in song while assem- 
bled in public gardens, but the singing of “Nearer My 
God To Thee” at the conclusion of the invocation 
belies the notion. Perhaps it was because of the in- 
spiration drawn from the prayer by the Rev. Matthew 
Brewster, rector of Christ Episcopal Church, but any- 
way the session of the convention was opened propi- 
tiously with the first song from the throats of several 
hundred visitors and delegates, including many ladies. 

G. H. Jantz, formerly president of the American 
Hardware Manufacturers’ Association and now a 
member of the advisory board, expressed himself as 
follows: “I think the attendance of this convention 
is remarkable and our business sessions have been 
very interesting and helpful. We are. grateful for this 
fine weather which you have provided for the meet- 
ing, and delighted with the hospitality. The open air 
meeting on the roof garden was an innovation and a 
pleasing one. It is the coolest meeting place we have 
found in our travels. 

“We knew in a measure what to expect in coming 
to Mobile, for two years ago, passing through on our 
way to the Dallas convention, we stopped here sev- 
eral hours and were delightfully entertained by local 
hardware men. We were glad the meeting came to 
Mobile, for the day ride and for the entertainment 
generally, and our sojourn here will linger with us as 
a pleasant memory.” 





THE HARDWARE MANUFACTURERS’ SPECIAL 
TRAIN NEW YORK TO MOBILE WAS 
A HUGE SUCCESS. 


The much advertised “Hardware Special,’ which 
carried the eastern delegation to the convention at 
Mobile, was finely arranged, and much praise is due 
to those who were in charge, as well as to the Atlanta 
hardware men, who took the party in hand for five 
hours Sunday, the 4th, and demonstrated what real 
Southern hospitality is. 

About 35 took the 11:08 Pennsylvania out of New 
York city Saturday morning, and at places along the 
line a number of others boarded the train, which 
arrived at Washington at 4:20. Here the party was 
placed in three cars, which were attached to the train 
leaving there at 4:35 p.m. The company was made 
up of both ladies and gentlemen, and a more congenia! 
body could not -possibly be brought together. Excel- 
lent service was maintained by the railroad company, 
and at each place the train stopped it was on time, 
and Atlanta was reached according to schedule. The 
committee which had charge of the arrangements for 
the train consisted of Secretary F. D. Mitchell, Presi- 
dent P. B. Noyes and Charles J. Graham. Their 
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splendid efforts were surely appreciated by all on 
board. 

During the trip dull moments were scarce, as the 
party had some very capable singers who did not con- 
fine themselves to any one car, but went from one to 
the other, singing old as well as new songs. 

When the train arrived at Atlanta, it was met by 
the hardware manufacturers and dealers of that city. 
After greetings were exchanged, a photograph was 
taken, after which the party was placed in automo- 
biles and driven to the Capitol City Club, where re- 
freshments were served. After a rest of thirty min- 
utes, the party was taken to the many points of 
interest in the city, and had an opportunity of seeing 
what a city of homes this famous old Atlanta is. The 
weather for the trip was ideal, and it was very thor- 
oughly enjoyed and appreciated. After a two hour 
ride, the party adjourned to the Piedmont Driving 
‘Club, where entertainers had prepared a spread, which 
was served on the spacious grounds of the club, the 
tables being placed under huge shade trees. The 
menu consisted of the following: 


Grape Fruit 
Martini Cocktail 
Soft Shell Crabs 


Chicken Asparagus on Toast 
Peas Carrots 
Salad 
Ice Cream and Cake 

Coffee 


Not satisfied with this, the committee saw that 
liquid refreshments were served to all those who 
wished them. 

After the meal had been served, Charles J. Graham, 
acting as toastmaster and spokesman for the guests, 
called on President P. B. Noyes for a few remarks. 
Mr. Noyes was brief, but said that he surely had 
tasted true Southern hospitality by the way he had 
been treated since coming to Atlanta. He said that 
the people from the North hoped that they would 
some day have the pleasure of trying to reciprocate 
in a like manner. Mr. J. T. Rose was called upon 
for a few remarks, and hoped all had been well 
taken care of. 

W. A. Parker was then called upon, and he stated 
that he was sorry it was the Lord’s Day, and told 
of the standard of Atlanta in a religious way, and 
that it was uncommon for the ladies of that city to 
participate in entertainments on the Lord’s Day. He 
hoped that the next time those present were the guests 
of Atlanta it would be on some other day than Sun- 
day. Charles P. King was asked to say a few words. 
He was the pacemaker in his runabout, and apologized 
for the dust which was met with on the automobile 
trip, and said that he was so full of it he could say 
no more. Mr. Parker then insisted that the genial 
toastmaster, Mr. Graham, say something. The latter 
said that he was sure that Mr. Noyes had covered 
the feelings of all present when he referred to the 
genuine Southern hospitality displayed by the Atlanta 
hardware men. 

The party then took the trip back to the station, 
and before the train started much singing was in- 


dulged in, and a general jolly time had by all \ho 
could sing or thought they could. 

Those who were responsible-for the most excellen; 
time consisted of the following well known persons: 
J. T. Rose, Atlanta Steel Company; Clyde L. King 
and F. S. Dean, Atlanta Agricultural Works; W. 4. 
Parker and Eugene Lyle, Beck & Gregg Hardware 
Company; R. M. Crumley, Crumley-Sharp Hardware 
Company; Julian Prade, Peters Cartridge Company: 
J. S. Lester, C. P. King, American Iron and Stee! 
Manufacturing Company; S. C. Dinkins and H. |. 
Davidson, Dinkins-Davidson Hardware Company; |. 
N. Goddard, Conklin Tin Plate and Metal Company: 
Charles N. Dannals, Jones & Laughlin Steel Com- 
pany ; Mr. Schwab, Spring Bed Company; H. P. Nel- 
son, National Tube Company; George E. King, Jr. 
and R. W. Peeples, King Hardware Company. 

Those who went to Mobile on the “Hardware Spe- 
cial” were as follows: 


Mr. O. B. Barker, Lynchburg, Virginia. Barker-Jenning; 
Hardware Company. 

Mr. W. D. Biggers, Detroit, Michigan. The Continental 
Company. 

Mr. A. J. Bihler, Pittsburgh, Pennsylvania. James C. 
Lindsay Hardware Company. 

Mr. Frank R. Blauvelt, New York, New York; Mr. 
Benjamin F. Harrison, R. K, Carter & Company. 

Mr. J. S. Bonbright, Philadelphia, Pennsylvania. Supplee 
Hardware Company. 

Mr. E. C. Bowman, New Britain, Connecticut. Corbin 
Screw Corporation. 

Mr. T. B. Coles, New York, New York; Mrs. T. B. Coles. 
Miss Charlotte Coles. American Steel & Wire Company. 

Mr. W. J. Corbett, New York, New York. 

Mr. Frank G. Drew, New Haven, Connecticut. Win- 
chester Repeating Arms Company. ' 

Mr. T. James Fernley, Philadelphia, Pennsylvania; Mrs. 
T. James Fernley. National Hardware Association. 

Mr. Frank Gould, Philadelphia, Pennsylvania. Henry 
Disston & Sons, Inc. 

Mr. Chas. J, Graham, Pittsburgh, Pennsylvania; Mrs. 
Chas. J. Graham. Graham Nut Company. 

Mr. E. C. Griswold, Philadelphia, Pennsylvania. Amer- 
ican Hardware Corporation. 

Mr. T. C. Ham, Pittsburgh, Pennsylvania. Jones & 
Laughlin Steel Company. 

Mr. W. B. Haggerty, Chicago, Illinois. AMERICAN ARTISAN 
AND HARDWARE RECcorD. 

Mr. W. R. Hill, New York, New York. Yale & Towne 
Mfg. Company. 

Mr. Jos. M. Hottel, Philadelphia, Pennsylvania. Delta 
File Works. 

Mr. Edward S. Jackson, Philadelphia, Pennsylvania. 
Miller Lock Company. 

Mr. H. H. McCombs, New York, New York. Capewell 
Horse Nail Company. 

Mr. H. J. Menges, Pittsburgh, Pennsylvania. The Jos. 
Woodwell Company. 

Mr. Fred S. Merrick, New Brighton, Pennsylvania. 
Standard Horse Nail Company. 

Mr. F. D. Mitchell, New York, New York; Mr. H. C 
Oechsler. American Hardware Manufacturers’ Association 

Mr. Pierrepont B. Noyes, Oneida, New York; Mr. John 
H. Noyes; Mr. Wilbur T. Earl. Oneida Community, Ltd. 

Mr. James H. Oliver, New York, New York. Oliver 
Brothers Purchasing Company. 

Mr. C. S. Packard, Reading, Pennsylvania; Mrs. C. S. 
Packard. Reading Hardware Company. 

Mr. C. W. Plumb, Terryville, Connecticut. Eagle Lock 
Company. 

Mr. Jos. H. Plumb, Philadelphia, Pennsylvania; Mrs. W. 
A. Rolin. Fayette R. Plumb, Inc. 

Mr. Jos. H. Porter, Higganum, Connecticut. D. & H 
Scovil, Inc. 

Mr. C. M. Power, Pittsburgh, Pennsylvania. Standard 
Chain Company. ; 

Mr. J. T. Skelly, Wilmington, Delaware. Hercules Pow- 
der Company. 

Mrs. D. K. Stucki, Buffalo, New York; Miss Clara Houck 
Stucki & Company. 

Dr. P. St. Germain, New Bedford, Massachusetts. 

Mr. Alfred T. Sullivan, New York, New York. The 
Sullivan System, Inc. 

Mr. T. H. Taylor, New York. New York: Miss Stella 
Taylor. American Steel & Wire Company. 

Mr. S. L. Webber, Greensboro, North Carolina. 
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\ir. E. R. Yarnelle, New York, New York. American 
iron, Steel and Heavy Hardware Association. 

Mr. and Mrs. Arthur Foster Hebard, Remington Arms, 
VNew York City. 
~F, B. Davis, Lynchburg Plow Works, Lynchburg. 

F. N. Hobbs, C. R. Leonard Hardware Company, Peters- 
burg, West Virginia. 

W. P. Clark, George B. Mitchell, Jones & Laughlin Steel 
Company, Pittsburgh, Pennsylvania. 

G. O. Fisher, United States Cartridge Company, Lynch- 
burg. West Virginia. 

G. T. Curtis, Remington Arms Company, New York City. 

V. M. Duke, Barrett Manufacturing Company, New York 
city. 

“W. J. Egbert, Flintkote Manufacturing Company, Boston, 


Massachusetts. : Ae 
Rush Simpson, Wimberly & Thompson, Birmingham, 


\labama. 
S. L. Webster, Delta File Works, Philadelphia, Pennsyl- 


vania. 
Edward Lee, Winchester Repeating Arms Company, New 


Haven, Connecticut. 
W. A. Parker, Beck & Gregg Hardware Company, At- 


lanta, Georgia. bes 
James Hutchins, Stanley Works, New Britain, Con- 
necticut. 
S. C. Hause, Hause-Hasson Hardware Company, Knox- 


ville, Tennessee. . 
D. D. Prusser, Lufkin Rule Company, Saginaw, Michigan. 


+o Cl 


CONVENTIONALITIES. 


Notwithstanding that the heat on Saturday was 
intense, the trip on the “special” train South was a 
success in every way. The Committee on Arrange- 
ments for the trip saw that those who wished liquid 
refreshments could get same by calling at the com- 
mittee room, where beer on ice was a treat over the 
water served by the Pullman Company, as nothing 
stronger was served by them. 

Messrs, Yarnelle, Hebart, Blauvelt and McCombs 
furnished very fine music on the way to Washington. 
From then on there were plenty of leaders, including 
Charles Graham. 

If ever you meet Jim Skelly and he is in a reminis- 
cent mood and tells certain original wit of a certain 
departed friend, you will certainly have plenty of 
material to give out at the next place you stop to 
hold your audience. 

On Monday night the boys who are still young, 
or rather who claim to be, came into the lobby of 
the hotel singing. As they arived at the cigar counter, 
the young man behind had an automobile horn, and 
let out a danger cry with it, which caused the singing 
to stop on a sixteenth note. However, the party re- 
sumed, and some very excellent harmony was the 
result of their efforts, which was very much appre- 
ciated by those who did not participate in the singing. 

Secretary Fred D. Mitchell is the only known living 
man in his line who carries his physician with him 
whenever he travels. The genial secretary certainly 
is a good advertisement for this new field for doctors. 
Dr. St. Germain made a very favorable impression 
on all who met him, but we are very much afraid that 
on several occasions he did not keep very close to 
his patient, as we were with the doctor some—and 
then some. 

About the only time when his good nature was ruf- 
fled was when he found that there was no water to 
be had for shaving purposes. The conductor, being 
sent for, agreed to stop the train at a point about fifty 
miles further on. This did not suit Mr. Gould, how- 
ever, who demanded that the train back up to the last 
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station where water might be procured and this was 
done. 

Frank Gould is regarded as a valuable asset for the 
Disston Company and on the “Hardware Special” he 
maintained his reputation as a pleasant, companion- 
able and interesting man. On Sunday morning until 
the last call for breakfast he furnished music for 
those that already were astir. 

At one of the stations further down the line Mr. 
Gould planted himself on the steps of the car as the 
train was about to start and the members of the 
party who had gotten off to stretch their iegs, found 
that they must use force to pass him as he seemed de- 
termined not to allow them to board the slowly mov- 


ing train. 
Sn ae 


WANTS ADDRESS OF MANUFACTURER. 


To AMERICAN ARTISAN: 
Wish one of your readers would favor me with the 
address of the Hercules Ladder Company. 
Yours truly, 
FRANK J. RIEDER, 
1022 Chartiers Avenue, McKees Rocks, Pennsyl- 
vania, April 21, 1913. 
RE 
PNEUMATIC MATTRESSES. 
To AMERICAN ARTISAN: 


Will one of your readers please give me the ad- 


dress of the manufacturer of Pneumatic Mattresses: 
Yours truly, 
H. W. DIeterte, 
Care Murphy-Maclay Hardware Company. 
Great Falls, Montana, April 30, 1913. 


—___-@-e_—_— 


METAL CHURCH PEWS. 








To AMERICAN ARTISAN: 

Can one of your readers give me the name of a 
firm that makes metal church pews? 
Yours very truly, 

HERMAN BECKER, 
606 Sixth Street, Marietta, Ohio, May 4, 1913. 
‘ EE ee 
Keep still. When trouble is brewing, keep still. 
When slander is getting on its legs, keep still. When 
your feelings are hurt, keep still—till you recover 
from your excitement, at any rate. Things look dif- 
ferently to an unagitated eye. In a commotion, once 
I wrote a letter and sent it, and wished I had not. In 
my later years I had another commotion, and wrote 
a long letter; but life rubbed a little sense into me 
and I kept that letter in my pocket against the day 
when I could look it over without agitation. I was 
glad I did. Less and less it seemed necessary to send 
it. I was not sure it would do any hurt, but in my 
doubtfulness I learned to reticence, and eventually I 
destroyed it. Time works wonders. Wait till you 





can speak calmly and then possibly you will not need 
to speak. Silence is the most massive thing conceiv- 
able, sometimes. It is strength in very grandeur.— 
Doctor Burton. 
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Heating and Ventilating 


Notes and Treatises on Pertinent Subjects 








HOT WATER HEATING SYSTEMS FOR 
PRIVATE DWELLINGS. 


BY B, TICE. 

At a recent meeting of the Institution of Heating 
and Ventilating Engineers of London, England, Mr. 
B. Tice, a member of the Institution, read an inter- 
esting paper on the subject of Hot Water Heating 
Systems for private dwellings, especially those occu- 
pied by people of the middle class. His points are 
well taken and the paper contains so much useful in- 
formation that AMERICAN ARTISAN herewith prints 
the most important parts: 


For some years past I have mentally speculated as to the 
reason why heating by hot water, though making great and 
rapid strides as regards its adoption in public buildings, large 
country houses, business blocks, churches, schools, etc., has 
yet seemed to make very slow progress in the homes of those 
whom, for the want of a better term, one defines as the middle 
classes. In my own, and fellow heating engineers’ experi- 
ence, it is still rare to find a hot water heating installation 
in the city man’s ten-roomed villa, the doctor’s house, the rec- 
tory, the vicarage, or even the fine old manor houses scattered 
up and down the country side. Particularly in the garden city 
neighborhood, decent-sized houses have been and are spring- 
ing up like mushrooms, though it is ¢he exception to find hot 
water heating apparatus, or even any provision for its future 
installment by the occupier. From personal experience, 
whether obtained by interviewing owner, architect, or pros- 
pective tenant, I have invariably found that the neglect of this 
vitally important requirement (I am speaking in an altruistic 
vein, of course), was due to the following reasons :— 

First—Imperfect knowledge of the many advantages and 
beneficial results obtained from heating by hot water, com- 
pared with the ordinary open fire. 

Second—Exaggerated ideas of the initial cost and subse- 
quent upkeep of a heating installation. 

Third—That it is an unhealthy form of heating, provoca- 
tive of general discomfort and a nauscating stuffiness of at- 
mospheric conditions in all the rooms of the house, with a 
consequent proclivity to colds on the part of the inmates. 

Last—That in some occult way it is responsible for many 
of the outbreaks of fire, described in the daily press “as due 
to a defective flue of the heating apparatus.” 

Taking these points seriatim, and dealing with them as I 
have done with my clients is, I think, not altogether out of 
place here, though I apologize for the necessity of drawing 
to some extent on my personal experience and voicing my 
own opinions. 

First, as to the want of knowledge regarding the benefits 
to be derived from a heating installation; this, I believe is, in 
a great measure, due to the lack of educative facilities at 
present available. How is a prospective client to learn that a 
house can be thoroughly warmed throughout at a daily cost of 
less than 1%4d per room unless the information is by some 
means brought home to him? 

Would not a small grant for payment of an occasional 
well written article in a popular magazine or daily paper deal- 
ing succinctly and clearly with the advantages accruing from 
the modern heating installation be money well spent? I admit 
that many trade papers and publications and particularly our 
bright and shining official organ do often contain most admir- 
ably written articles dealing with and exxplaining the most 
salient points of all and sundry systems of heating, but these 
must of necessity entirely fail to reach the eye of the general 
public. 

Probably something might be done by a judiciously illus- 
trated lecture or two, free from technicalities and available 
for loan purposes with a prepared set of slides. There are 
many literary and debating societies where similar lectures of 
far less interesting subject matter attract evening audiences 
of suburban dwellers of the better class. How extremely 
magnetic and electrifying would be, for instance, a cinema-film 
portraying the delights to be obtained from low pressure 
heating. 

Would not a bright, chatty little brochure dealing pic- 
torially and clearly with the modern heating installation, ex- 
emplifying its great advantages and adaptabilities, illustrating 
the latter by a typical window seat radiator, showing how 
cosy a corner can be with its diminttive and settee-covered 


heater, as modest and retiring in its self-effacement as the 
occupants of the corner could desire to be, giving also an 
approximate idea of the cost per radiator of the average ip. 
stallation, explaining also the simplicity of temperature con- 
trol, the healthfulness of breathing pure warmed air, and the 
economic advantages of hot water heating, compared with 
the extravagances of the open fire, be received by the house- 
holder with greater appreciation than the catalogue extracts? 
I venture to assert that the business results of such a pamph- 
let would be for both manufacturer and engineer extremely 
satisfactory. : 
My second point as to the exaggerated idea of cost, both 
initial and subsequent, is, in my opinion, one of, if not the 
greatest difficulty to be faced with this class of client. Should 
the house be in course of erection there is certainly a better 
chance for the engineer to instal an apparatus, as the initia] 
expense is less, and, if the owner be the prospective occu- 
pant, another £80 or £100 added to the cost of the structure 
is sometimes more easily put in with the cost of the house. 
Afterwards it is not so easy as the money has often gone in 
other luxuries, and the expense of cutting away and making 
good is naturally greater. Here, again, I think much might be 
done by the architect or engineer to iessen costs. If your 
client insists on the absolute concealment of all pipe work, a 
two-pipe system with an expensive stokehold is practically 
a sine qua non. The sunk stokehold in many parts of the 
country, particularly in my experience of the Thames Valley, 
Wiltshire, Oxfordshire and Surrey, often means water to con- 
tend with, entailing more expense. In very many cases, how- 
ever, if you know your man or he Iznows you there is little 
difficulty in persuading him of the advantage in prime cost of 
placing the boiler at ground level and putting in an overhead 
one-pipe system, concealing the mains in floors as far as pos- 
sible, and dropping to ground floor radiators in an unobtrusive 
corner or recess ‘There is a little more display of branch 
and submains certainly, but with good management, and tak- 
ing advantage of cornices and curtains, this is but little det- 
riment to a good appearance and the cost per “point” probably 
reduced 20 to 30 per cent, a difference that often makes “all 
the difference.” I had a case in point not long ago where 
£90 was required to heat quite a small house on the former 
system and only £37 10s. on the latter; an expensive stoke- 
hold representing nearly half the gross amount required. 
One other point to which I have given considerable at- 
tention, is the possibility in moderate-sized houses, of utilizing 
the waste heat given off by the outside casing or waterways 
of the self-contained flue type boiler to assist the radiators 
and pipes in warming the house. One has only to enter the 
average stokehold to realize by the temperature of the air 
what leakage there is in this direction, and all to no useful 
purpose, except to provide comfortable housing for the 
“Weary Willie” type of gardener on chilly days. During the 
last few years the slow combustion anthracite stove, usually 
placed in the hall, has made rapid strides in popular favor, 
and bids fair to be no mean competitor of heating by hot 
water in this class of residence. It was the extremely benef- 
icent effects of these stoves, placed in the very lieart of the 
house, that led me to wonder if more could not be done by 
the employment of some form of boiler that could be placed 
in the hall, the external heat from which would then be 
utilized to the best advantage, and also effect some economy 
in the amount of radiating surface (to be provided by the hot 
water), where it has usually to be largely employed. The 
placing of an ordinary coke-fire boiler, whether of sectional, 
cylindrical or box shape, in the hall would be out of the ques- 
tion, both on account of its unsightly appearance, and also 
from the noxious fumes when removing clinker or ash. 
There is no real objection to the use of a slow combustion an- 
thracite boiler stove encased in some sort of tiled outer shell 
having the appearance of a good class heating stove, provided 
a suitable boiler could be fitted. I am aware that one or two 
slow combustion stoves fitted with boilers are already on 
the market, but they are of the wrought, welded or gunmetal 
block boiler type, and, unless a good draught is maintained, 
the cooling action of the surrounding waterway on the rela 
tively small amount of fuel in combustion soon deadens the 
fire and induces considerable fluctuations in the water tem- 
perature of the system to which they are attached. The price 
of these boiler stoves, owing to the cost of a boiler of the 
type referred to, is fairly high for a small installation, anc 
the amount of draught required calls for frequent attention t 
the fire and involves the user in rather high fuel bills. / 
hope I may be forgiven for talking shop, but the results o/ 
my rather crude experiments on these lines have been the 
evolution of a slow-combustion boiler stove, costing but a few 
shillings more than the ordinary stove and developing a very 
quick and steady circulation, partly, I believe, from the pro 
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direct fire action compared with the small amount of water 
contained in the waterways of boiler, and to the heat thrown 
back on them by the firebrick lining of the outer shell. 
Placed in the. hall, what little heat escapes externally is, of 


_ of assistance to the hot-water system. The boiler has 
been patented, and will, I hope, in some small way help to 
pularize the placing of a hot-water heating installation in 
lass of residence with which this paper deals. 

In meeting the third objection as to atmospheric dis- 
miorts occasioned by heating installations, let comfort, like 
ari begin at home; see that your own house has its 
typical up-to-date hot-water installation. By the way, why is 
it so many heating engineers treat their homes like the prover- 
bial cobbler did his children’s shoes? Let him use his house, 


his wife allow, as a text showing that preaching and prac- 
ce do sometimes go hand-in-hand—the effect of such domes- 
ic engineering is always powerful. Let the local offices and 
business premises follow suit, and have in operation suitable 
ventilating radiators showing how air, warm and fresh, can 
be introduced by simply-operated apparatus. Let there be a 
small but complete installation of domestic hot water, with 
towel rail radiators in operation’ in the show-room, and one 
or two rooms equipped with suitable inlet and exhaust 
arrangements for atmospheric control. Explain the causes 
which produced the effects experieficed in the steam-heated 
train and hotel and the client will’soon appreciate the differ- 
ence between the burnt air of the furnace, and metal at high 
temperature, and the pleasant warm air ascending from your 
ventilating hot-water radiator. An appeal like this to the 
sensory nerves of the prospective client is worth heaps of 
text-book arguments, though the placing in his hands of that 
compact little brochure containing a few well-chosen opinions, 
medical and otherwise, as to points of hygiene and warmth 
is by no means to be despised in following up your own 


demonstration. 

Lastly, and very briefly, as to the dread of fire in connec- 
tion with a heating apparatus. 

There is, I know, a great temptation to take advantage of 
an apparently good, sound flue that comes just right, for the 
position of boiler rather than erect a hideously ugly cast-iron 
shaft or expensive stone or brick chimney, but the most 
severe examination ought to precede the connecting of boiler 
flue, as in houses of the Tudor, Elizabethan, or Jacobean 
periods the builders simply revelled in placing timber, stone 
and brick in close association, particularly in chimneys. I 
had a very nasty jar myself only last month on this very 
point; my fitters had replaced a saddle boiler by a modern 
one, and as the shaft serving it had a height of about 40 
feet, and was brick-built, there seemed no reason to expect 
but that there would be an excellent draught. On firing the 
boiler for the first time, however, there was practically none; 
an immediate examination was made, with the result of find- 
ing an opening big enough to insert one’s head in the hori- 
zontal flue, and this immediately under the wood joists of the 
drawing-room floor (the boiler heated an adjacent conserva- 
tory). No doubt a contractor or builder had cut a hole at 
some time for a pipe or drain and had left the opening. 

One of the reasons why I think more attention might 
well be paid to these smaller installations is that personally | 
find them more profitable to handle, proportionately, of 
course, than large contracts, a fact which is no doubt attrib- 
utable to the absence of competition and the preparation of 
expensive specifications and estimates—a rather heavy item in 
dealing with a £2,000 job, particularly when the siher fellow 
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MODERN FURNACES GIVE SATISFACTION. 


All over the land for the next few months there 
will be young couples setting up their brand new dove 
cotes for the first time. There will be new cottages, 
bungalows and mansions built for the brides. Even 
the couples who can not afford to build this year will 
be “looking around,” for they expect to have a home 
of their own as soon as they get the money to build it. 

Practically all the houses that will be contracted 
for this spring and early summer will have a furnace 
in them. 

The “Modern” steel furnace has been built by W. 

. Koons, 219-225 West Van Buren Street, Danville, 
llinois, for a number of years, so that it may be 

iid to have passed the experimental stage. It is a 
varm air heater, constructed, it is said, with the 
createst care and of the best material. The dome or 
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shell is constructed of one heavy sheet of steel plate, 
which encloses the ashpit, firepot and combustion 
chamber. The seams are riveted in the same way 
as a steam boiler head, so that gas or smoke can’t leak. 
The radiator heads also are so built that leakage is 
impossible. 

This is really a double furnace. Combustion takes 
place in the first or fire drum, and from this the prod- 
ucts of combustion enter and pass through the radi- 
ator connected to the main drum. 

This furnace is a rapid seller, if one is to judge 
by the increasing business of the manufacturer, and 
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The Modern Steel Furnace. 


it would be well for you to look into their ageticy 

proposition before your rival does. When writing 

W. U. Koons, Danville, Illinois, please mention 

AMERICAN ARTISAN, 

VENTILATING APPLIANCES NEED NOT BE 
UNSIGHTLY. 


The public and private buildings being constructed 
today not only are more comfortable, more convenient 
and more sanitary, but in many ways they are better 
looking. Take the matter of ventilating systems 
alone. Some years ago, ventilation in office buildings 
was due entirely to cranks—at at least at that time 
we called them cranks. When the room became un- 
endurably stuffy the lonely “fresh- air crank” in the 
office opened the window, and we rebelled or shivered. 

Then primitive ventilating systems were installed, 
but they were inconvenient and unsightly. 

Today not only is the designing and installing of 
ventilating systems a business in itself, but the air 
shaft openings—which a few years ago we thought 
were necessarily ugly looking—are covered with orna- 
mental screens. 

The Harrington & King Perforating Company of 
610 North Union Street, Chicago, Illinois, are special- 
ists in the manufacture of grilles and ornamental 
screens for radiators, ventilators, air vents and heat 
vents. For both public and private buildings they will 
construct special designs to suit local requirements. 

They also manufacture goods—as the old saying is 
—“useful as well as ornamental.” Besides these both 
useful and ornamental grilles and screens they tura 
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out many articles with utility rather than beauty. as 
their basic quality. 

They make and sell perforated steel plates and 
sheets—black and galvanized—perforated sheet cop- 
per, brass, bronze, aluminum, lead, zinc, monel metal— 
in fact, alloys of all kinds. 

Their line is extensive. They offer you screen 
plates and sheets for ores, coal, stone and cement. 
They make others for such widely diversified pur- 
poses as grain cleaning and sorting apparatus for 
centrifugal linings, filter press plates, drying floors, 
false bottom strainers, extractor baskets, revolving 
screens, shaking screens and chute screens. 

A pushing and honestly dealing concern, they wel- 
come correspondence, and letters may be addressed 
either to Harrington & King, 610 North Union Street, 
Chicago, Illinois, or to their New York office at 114 
Liberty Street. When writing to them, please remem- 
ber to mention AMERICAN ARTISAN. 
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FURNACES ADAPTED TO EVERY KIND 
OF FUEL. 








When a furnace embodies every improvement it is 
possible to make in an article of this kind and is 
adapted to every sort of fuel, it is bound to meet with 
success. The Robinson Furnace Company, Chicago, 
Illinois, say that their well-known line of warm air 
furnaces exactlyfits the above description, and ai- 
firm that they are not content to rest on their oars 
but are continually making improvements in the Rob- 
inson line, endeavoring to lengthen the life of the 
casting or strengthen any part of the furnace. 

It is claimed by the manufacturers that the Robin- 
son line is the only tubular furnace having direct 
draft and return flue. They also have a direct 
damper which when turned down allows the smoke to 
enter the pipe direct, but when inside the smoke 
divides and makes two complete circuits of the radi- 
ator around the flue before entering the exit. The 
statement of the fuel combination of each different 
type of furnace is also interesting. As a case in point, 
the Robinson Tubular Furnace burns hard coal or 
wood; the Robinson Crescent consumes hard or soft 
coal or wod; the Robinson Hot Blast operates with 
soft coal or lignite. In fact, there are furnaces de- 
signed for every kind of fuel. 

A prominent item of the Robinson line is known as 
the Gem furnace; and is made in two sections. The 
dome or combustion chamber is heavily corrugated 
and much higher than is the general practice. The 
Robinson Furnace Company claim that this height is 
very desirable because the gases from soft coal are 
burned before entering the smoke pipe and thus the 
heating capacity of the furnace is greatly increased. 
There is a broad and deep ash pit inside, which allows 
a fair circulation of air under the grate, which, it is 
asserted, greatly lengthens the life of the casting. 
Moreover, the dust flue in the damper permits light 
ashes to pass into the combustion chamber and out 
into the basement. 

The Gem furnaces are supplied with triangular bar 
grate. The feed doors are large, so that big pieces 
of fuel can be fitted to the furnace, and hot blast 
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plates form a prominent part of the equipment. 4). 
together the Robinson line is a highly desirable one 
and contains several advantageous features not found 
in other lines. If you are anxious to increase you; 
profits and handle a line of furnaces which will not 
only satisfy your customers in every respect, but also 
increase your prestige in the heating trade, you wi| 
do well to investigate this line. The manufacturers 
will be glad to supply full details and also a hand- 
some catalog, and we urge your writing today, ad- 
dressing the Robinson Furnace Company, Chicago, 
Illinois. Mention of AMERICAN ARTISAN when writ- 
ing will be appreciated. 





FURNACES THAT MAKE AND KEEP 
CUSTOMERS. 


The dealer who tries to sell an article rather than to 
please his customer may sell to a man once, but only 
once. A satisfied purchaser of a baseball, wire fenc- 
ing or a furnace is a business asset, not only of the 
retailer, but also of the manufacturer. 

The Monroe Foundry and Furnace Company of 
Monroe, Michigan, appreciate this fact, for they state 
that their “Floral City Furnace” is “made for use 
as well as for sale.” 

The retailer who expects to do business with the 
people of his town or city year in and year out must 
give them satisfactory goods. If he sells an inferior 
article he may do a large business for a short time, but 
the attachment “will get him if he don’t watch out.” 

To build up a permanent as well as a profitable 
business, he must have customers who “call again,’ 
and to insure this he must consider quality as well as 
price. 

You may fail to land a new customer because you 
are unable to meet the price a rival dealer makes on 
a similar but inferior article. But suppose the cus- 
tomer is a purchaser of a furnace, an article that is 
used day after day, month after month, during the 
cold weather. Let your rival sell his inferior article 
to the new customer—that customer will be no friend 
of his. After a few wrestling matches with a greedy, 
unstable furnace, the customer will remember the 
statement of the “Floral City” people that “quality is 
remembered long after price is forgotten.” 

In the same way, the manufacturer who expects to 
have pleasant, profitable and permanent relations with 
dealers must supply them with goods that not only 
will sell but also will satisfy. Through over thirty 
years of a reputable business life, the Monroe Furnace 
& Foundry Company has made untiring efforts to 
keep their goods in the lead, not by flashy salesman- 
ship methods, but by dependable, straightforward and 
honest dealings. 

They offer excellent service, and their guarantee of 
satisfaction insures pleased customers. 

Their “Capitol” furnace, an efficient heater made in 
five sizes from 18-inch to 30-inch firepots, is suitable 
for low-ceilinged basements, and is shown in their 
handsome new booklet. Write for that to the Monroe 
Foundry and Furnace Company, Monroe, Michigan 
or for their complete catalog. A mention of AMERICAN 
ARTISAN would be an appreciated courtesy. 
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“TRUE MERIT” WINS FOR THESE FURNACES. 


\o heating apparatus is complete unless due pro- 
yjsion has been made for proper ventilation. Ventila- 
tion consists of two operations, the removal of foul 
air, and the introduction of fresh air; neither opera- 
tion can go on without the other. In the winter 
months “warming and ventilating” are so mutually in- 
volved that it is necessary to consider them together. 
Much of the heat is conveyed away through various 
openings, and when ventilation is adequately provided 
for, there is further loss by the outflowing currents of 
vitiated air. To replace thus constantly disappearing 
air is the object of a contrivance for warming, and no 
heating system will be a complete success unless these 
facts have keen taken into consideration. 

In the construction of the Gilt Edge Radium fur- 
nace the R. J. Schwab & Sons’ Company, Milwaukee, 
Wisconsin, are said to have embodied all the foregoing 
principles in a most effective way, and the result is 
claimed to be a furnace which is a constant source 
of satisfaction to the user. In construction and de- 
sign the Gilt Edge Radium is said to be the result of 
long experience. It is of unusually large proportions, 
being from twenty-eight to thirty-two inches in height 
and from thirty-seven to forty-eight incies in diam- 
eter. The dome, or combustion chamber rises directly 
over the firepot and is of the same diameter, giving 
ample space for the perfect ignition and combustion 
of gases. The castings and steel plate used in the 
Gilt Edge Radium are all very heavy, the steel of the 
combustion chamber being No. 8 and 10 gauge. The 
base is constructed of cast iron, and consists of a base 
plate, or ash pit bottom, and an outer ring connected 
to it by from four to six arms. ‘The ring is provided 
with a high flange to hold the casing. The ash pit is 
of a large capacity, affording ample room for ashes 
and also leaving a sufficient space below the grates to 
prevent their burning out. 

The firepot of a furnace is subjected to the most 
wear, and therefore, the Radium Gilt Edge is cast ex- 
tra heavy. It is made in two sections to allow for ex- 
pansion and contraction at the point most needed, the 
contention of the manufacturers being that a firepot 
cast in one piece will eventually break regardless of 
the thickness. Every Gilt Edge Radium is provided 
with the patented Anti-clinker gate, and which is 
claimed by the manufacturers to be the most service- 
abie and economical ‘furnace grate made. Another 
feature of this furnace is the fact that each one is 
provided with a check draft by means of which the 
fire can be regulated to any degree desired by means 
of chains and attachments from the room above, thus 
obviating the necessity of going into the basement for 
the purpose. 

The manufacturers also call special attention to the 
superior quality of the casings used on the Gilt Edge 
Radiums. The outer sheet is of heavy galvanized 
iron, covered on the inner thickness with a suitable 
thickness of asbestos fibre. This effectually prevents 
the heat of the furnace from radiating into the base- 
ment. The inside casings are made of bright tin, and 
are separated from the outside casings by corrugated 
galvanized iron separator strips, fastened near the 
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upper and lower edge of each section, thus maintain- 
ing a uniform space throughout. This tin casing 
serves the double purpose of reflecting the heat of the 
furnace away from the casing and forming a cham- 
ber between it and the outer casing, through which 
a sheet of cool air passes, from the bottom of the fur- 
nace, carrying any heat in this chamber to the top of 
the furnace, thence to the hot air pipes. 

These are only a few of the many advantages pos- 
sessed by this furnace, but they should prove enough 
to convince any wideawake dealer that a thorough in- 
vestigation of all the superior points of the Gilt Edge 
Radium will prove both interesting and profitable to 
him. And this information is very easy to secure. 
The manufacturers have prepared a very interesting 
booklet, giving full details concerning this furnace, 
and they will be glad to send a copy to any dealer who 
addresses R. J. Schwab & Sons Company, Milwaukee, 
Wisconsin. Write for your copy today, and when 
doing so, kindly mention AMERICAN ARTISAN. 





A FURNACE THAT GETS ALL THE HEAT 
OUT OF THE FUEL. 





It is a well established fact that exaggerated claims 
usually result in dissatisfaction upon the part of the 
customer. When an article is thoroughly reliable and 
well fitted for the purpose which it is to serve, exag- 
geration is not only useless, but actually harmful. The 
Wrought Iron Range Company, St. Louis, Missouri, 
manufacturers of the “Home Comfort’ Furnaces, 
realize this fact, and in all their illustrations and de- 
scriptions of their various products confine themselves 
to the actual facts about them. Among the points 
which they emphasize in talking about their “Home 
Comfort” furnaces, this one is worthy of special con- 
sideration: That many furnaces do not get half the 
heat from the fuel which they burn, and the com- 
pany states that it is due to this feature that so many 
furnaces are classed as poor heat producers. In order 
to overcome this difficulty, the “Home Comfort” fur- 
nace is made with a body formed from one sheet of 
steel, and the radiators are built on curved lines with 
one-piece curved elbows. The double flanges in the 
connections insure against gas leakage, and therefore 
act as a means of keeping the air pure. Another im- 
portant feature is the fact that the grates shake inde- 
pendent of one another, and that-there are no com- 
plicated devices or cog wheels to get out of order. 
This and many other arguments which are useful in 
the sale of a furnace are outlined in the catalog which 
the company has recently published and which will be 
forwarded free upon request to any furnace man. 





When writing for the catalog, please mention 
AMERICAN ARTISAN. 
PARAGRAPHS. 





The plant of the American Radiator Company, at 
North Birmingham, Alabama, will be ready for oper- 
ation some time in June. 

Van Doehren & Da Pron is the name of a new 
plumbing and heating concern recently organized at 
Davenport, Iowa. The members of the firm are Otto 
Van Doehren and Charles W. Da Pron. 
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Practical Helps For The Tinsmith 


A Department Devoted to,the Problems of the Tinshop 








- PATTERNS FOR HOODS. 





BY O. W. KOTHE. 

The two hoods, as illustrated in the plan view of 
the steam exhaust system a few issues back, are 9 
feet long, 30 inches wide by 12 inches high, with a 
6-inch opening in the center. The patterns for this 
hood must be laid out by triangulation in order to re- 
tain correct measurements. So, first draw the quar- 
ter plan, making A-B equal to half the width and A-C 
equal to half the length, and from the center, C, strike 
the quarter circle equal to the radius of the pipe, which 
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Halt Pattern for Steam Heed. 


is 3 inches in this case. Next divide this quarter circle 
into any number of equal spaces; then by setting your 
trammel points to the corner B and using 1 as a radius 
strike arc to 1’ on the line B-4. In like manner strike 
arcs from 2-3 and 4 until they cut the line B-4 as 
shown ; also pick the line 1-A and set it as B-A’; next 
measure the height 12 inches and place it as B-O and 
the triangular lines are your true lengths to develop 
the pattern. For the pattern draw any line as A-C 
equal to twice the length of A-C in plan; then set 
your trammel points equal to 0-4 in diagram, and 
using points A and C as centers strike and cross arcs 
as in point 4. Set your dividers equal to one of the 
spaces in the quarter circle and using point 4 in pat- 


tern as center strike small arcs as at 3; then pick the 
line 0-3 from diagram and using A and C in pattern 
as centers cross arcs in points 3 as shown. Next strike 
the small arcs 2 and 3 as centers and cross them with 
line O-2 from diagram by using A-C as centers. Re- 
peat this way until point 1 is established in pattern: 
then set your trammels equal to the distance A-]) in 
plan and using A and C in pattern as center, strike 
arcs as at B indefinitely. Next set your trammels 
equal to O-A’ in diagram and, using points 1 in pat- 
tern as center, cross arcs in points B as shown. 
Through all these points where arcs cross draw lines 
and you have the half pattern for the hood finished. 
The amount of material to be allowed for lower base 
and for wire can be readily established by setting your 
dividers to that width and striking arcs from different 
points as shown, and then to draw lines tangent to 
these arcs. 

The method employed for attaching the lower rim 
to the hoods over the tank is shown by the sectional 
view through hoods over tanks; by “M” and “N.” At- 
tention is called to the slip-lock which must be sol- 
dered on top, thus holding the rim firmly in place, and 
obviates all rough edges, and also saves double seam- 
ing or riveting to prevent breaking off. As a means 
for holding the pipes rigid, the illustration shown by 
“OQ” is very simple, cheap and quick to put in place. 
The idea is to saw out a board to the curvature of the 
pipe and then nail it to the joists, after which a piece 
of hand iron or other heavy metal is fastened around 
the pipe underneath and nailed to the board, thus hold- 
ing it securely. Band iron braces can also be employed 
and spread in different directions, thus holding the 
pipe rigid and presenting a good appearance. 
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SIMPLE PATTERN FOR THREE-WAY BRANCH 








BY C. KERSTEIN. 

In the AMERICAN ARTISAN Of March 8, “Kansan” 
asks for the patterns for a three-way branch and the 
accompanying drawing shows a simple way of obtain- 
ing them by triangulation. 

As no plan was submitted, it has been assumed that 
a plan view would show that a line drawn through 
the centers of the three profiles of the branch pipes 
divides the branch into two equal parts. This being 
the case, no plan is required. 

Commence by drawing the outline or elevation oi! 
the branch, of which one-half is sufficient and with 4 
as center and 4-7 as radius describe the quarter prof- 
ile F. 

Then with d and k as centers and with kh’ or da 
as radius, draw the half profile E and the quarte: 
profile D. 

Divide F into equal spaces and from these points 
erect vertical Jines' to the base line 4-7. Next divide 
E into twice the number of spaces as were used in /’ 
and transfer half these spaces in E to D. From the 
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various lettered points in D and E drop vertical lines 
ersecting the top line of the branch. 
\ true section on the miter line 1, 4 in elevation 
must now be obtained. To do this draw, at right 
angles to the miter line 4, 1, the line 4, 4” equal in 
length to 4, 4’ in F. From 4” draw a free hand curve 
to 1. A practical way to draw this curve is to make 
it fornt part of an ellipse. The segment 1-4-4”-1 may 
be lettered G. Now divide this curve into as many 
equal spaces as there are in D and from these num- 
bered points project lines parallel to 4”, 4, intersecting 
the miter line 1, 4. 

Then connect the various points between D E and 
G F with the usual solid and dotted lines as shown. 
Then these lines represent the ‘base lines of sections 
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5 5’ in F. A line connecting e’ to 5’ in J is then the 
true length of ¢, 5 in C. 

To obtain the true lengths of the dotted lines in 
branch C, proceed as before by taking the various 
dotted lines in C and starting at x in J. Set them off 
on line x d°. Erect perpendiculars from these points 
equal in length to corresponding lettered heights in E. 
Lines drawn between the proper points, as 1, b’; 2”, c’, 
3”, d’, etc., will then be the true lengths of the dotted 
lines. 

To obtain the half pattern for prongs A and C, 
draw any line, as g, 7 in K, equal in length to g, 7 inC, 
which shows its true length, and with 7 in K as center 
and 7, f’ in J as radius draw an arc, intersected by an- 
other arc, using g as center and one of the equal spaces 
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Trve lengths of similar numbered lines in elevation 


Development of Pattern for Regular Octagon Miter. 


to be constructed, the altitude being equal to the vari- 
ous heights in D E F and G. 

To obtain the true lengths of the solid lines in 
branch C, draw the horizontal line d, d° in section J 
and perpendicular to it, the line x 4’. Now take the 
various heights in F as 4, 4’, 5, 5’ and 6, 6’ and set 
them off on line x, 4’ in J. Next take the heights 
3, 3” and 2, 2” in G and set them off on line x, 4’ as 
before. Then take the various solid lines in elevation 
as b, 2 to f, 6 and set them off on the line x, d in J, 
always starting from +. 

Erect perpendicular lines from these points estab- 
lished, making them equal in length to similar lettered 
heights in E. Now draw connecting lines between 
b’, 2”; c’, 3”; d', 4’, etc., which will be the true lengths 
of the solid lines in branch C in elevation. For ex- 
ample, take, say, the line 5, ¢ in elevation and set it 
off as e, x in J. Erect a perpendicular line at e and 
make e, e’ in J equal to e, e’ in E and #, 5’ in J equal to 


in E as f’,g as radius. Now with f as center and f’, 6’ 
in J as radius, draw an arc intersected by another arc, 
using 7 as center and radius equal to one of the equal 
spaces in F, as 7, 6’. 

Continue in this manner taking alternately, first 
the proper dotted line from J, then one of the spaces 
in E as radius for the spacing arc, now the proper 
solid line, next using one of the spaces in F as radius 
for spacing are and so on until point 4 in K is estab- 
lished. 

At this point the radius for the spacing arcs in that 
part of the pattern, which miters against the center 
prong, is obtained from one of the spaces in G. 

Continue in this way with the rest of the pattern, the 
line 1, a in K being equal to 1, a in C, which also shows 
its true length. 

A line drawn through the various points of inter- 
section completes the half pattern for the two end 
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prongs, to which laps must be allowed for seaming 
or riveting. 

The pattern for the center prong B is developed in 
a similar manner and a careful study of the drawing 
will make further explanations unnecessary. 
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PATTERNS FOR TAPERING ELBOW. 








BY EWALD A. DINGLER. 
Draw elevation of elbow at any angle desired and 
draw miter line H-K as shown. Establish height and 
diameter of small end as V-o and extend the lines 
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HOW TO GET PROMPT SERVICE ON SHEET 


METAL ORDERS. 





The Wheeling Corrugating Company, Wheelin, 
West Virginia, has a number of sales offices, branc); 


offices and stores where they carry heavy stocks. 


shipments are made from their nearest warehouse. 


they are able to give you prompt service and the ad 
vantage of short hauls. Their goods are carefull, 
inspected before leaving the factory, and they guar- 
antee them to be exactly as represented. 

This company manufactures a great number of 
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Development of Pattern for Tapering Elbow. 


I-V and 9-0 until they meet at B, which will cross the 
miter line H-K as shown. From these intersections 
draw horizontal lines to the side B-9, as shown from 
1 to g. With B-9 as radius draw the arc 
9’-9’ equal to the circumference of full sec- 
tion S. From the points on 9’-9’ draw radial 
lines to the apex B, which intersect by arcs 
struck from B as center, with radii equal to the 
upper arm and R-G-9’-9’ pattern for lower arm. 
Allow for locks. 


Don’t whine. Tell people you are a failure and they 
will believe you. Talk and act like a winner, and in 
time you will become one.—Stephen Harte. 





different articles for the hardware trade. Among 
other lines, they produce black and galvanized sheets, 
tin and terne plates, roofing and siding, conductor 
pipes, eaves troughs, ridge rolls, gutters, valleys and 
other roofing supplies. They make metal lath, metal 
shingles and metail ceilings. 

Their catalogue is an especially attractive one, and 
contains a great amount of useful information. 
Among other things, they quote the act of the Senate 
and the House of Representatives by which a stand- 
ard gauge for sheet and plate iron and steel was 
established. They give advice about the care of roofs 
and the painting of them. They tell how to apply 
corrugated roofing and siding to wood framing. And 
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they give diagrams for measuring different types of 
buildings. 

This catalog is a book of 192 pages, and it is a 
desirable one for the retailer to have in his possession. 
If you write to them for this catalog or for prices and 
information, please mention AMERICAN ArTISAN, for 
which courtesy we will be truly thankful. 
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MAY MEETING OF MILWAUKEE SHEET METAL 
CONTRACTORS HELD WEDNESDAY. 


The regular monthly meeting of the Milwaukee As- 
sociation of Sheet Metal Contractors was held at 
8:30 p. m., on May 7, with the following members 
present and with President L. Hoffman in the chair: 

Consolidated Sheet Metal Works, Hollitz & Bogen- 
berger, Schumann & Roden, Gallun & Weltzein, A. 
G. Goethel, P. J. Lavies & Co., Klubertanz Bros., 
Hoffmann & Baur, John Graf & Co., Millen Bros., R. 
Jeske & Bro., Nick Stollenwerk, Eslein Sheet Metal 
Works, Feix & Goethel. ; 

Communications from National President, J. H. 
Husey, in reference to the ensuing Washington Con- 
vention, and also letters from Secretary & Treasurer, 
P. J. Jacobs, of the Wisconsin Retail Hardware Asso- 
ciation, were read and placed on file. 

The President requested Mr. John Bogenberger to 
make a report on the Racine trip, which was attended 
by a Milwaukee delegation, in pursuance to the invi- 
tation from the Racine Association. 

As per National President J. H. Hussey’s request 
to elect delegates and alternates for the Washington 
Convention, the following members were elected, and 
the Secretary was instructed to send in these names at 
once: 

Delegates: Paul L. 
Louis Hoffmann. 

Alternates: A. G. Goethel, H. E. Bartelt, R. Jeske. 

A discussion also arose in reference to effecting a 
state organization, but as the hour was late, it was 
deemed advisable to defer this until the next meeting 
in June, and the President instructed everybody to 
gather such data which may prove beneficial for the 
cause. 

There being no further business before the meet- 
adjournment followed at I1 p. m. 
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WHEELING CORRUGATING COMPANY’S 
NEW TRADE MARK. 





The Wheeling Corrugating Company, Wheeling, 
West Virginia, has secured trade-mark rights under 
serial No. 67,911 
CORCO for the word 
CORCO and the 

Ser. No. 67.911. 
New Trade-mark. 


design shown here- 

with, to be used as 

a trade-mark on the following articles: Cooking uten- 
sils of various kinds, such as baking, frying and roast- 
ing pans, skillets and griddles; valleys and gutters, 
roofing buttons, lead washers, adjustable conductor 
pipe and elbows, rain water cut-offs, sheet metal pipe 
angers, eaves troughs and miters, end pieces, caps and 
utlets, and adjustable wire eaves trough hangers. The 
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application was filed January 13, 1913, and the com- 
pany claims use since November 11, 1912. 


IMMENSE PLANT TO BE BUILT BY 
AMERICAN ZINC AND CHEMICAL 
COMPANY. 





The American Zinc & Chemical Company, a sub- 
sidiary corporation of the American Metal Company 
of New York, has bought 350 acres of land near 
Burgettstown, Pennsylvania, a few miles outside of 
Pittsburgh, together with 2,500 acres of coal land, and 
will immediately commence construction work on a 
large manufacturing plant and a model town. The 
initial investment is said to be about $2,000,000, and 
when completed the plant, together with the land 
will represent an expenditure of about $5,000.000. 
The company expects to have the entire plant in 
operation inside of three years, but part of it will be 
ready for use during the latter part of 1913. The 
annual producing capacity will be approximately 40,- 
ooo tons of sulphuric acid and 20,000 tons of zinc. 
N. L. Heinz of La Salle, Illinois, has been appointed 
manager, and is now at Burgettstown supervising the 


work. 
+o — 


VENTILATOR SUITABLE FOR SINGLE ROOMS 
AND ENTIRE BUILDINGS. 


A ventilator which for many years has been known 
as one of the best of its kind is an article which no 
retailer should lose sight of and which no doubt will 
bring him increased” profits if he undertakes the 
agency for it. Such a product is the Lee Ventilator, 
manufactured by Thomas Lee, Cincinnati, Ohio. 
These ventilators have made an enviable reputation 
for themselves, both through the high quality of their 
construction and the simple and perfect ventilation 
which they produce. 

The first types of ventilators put out by the manu- 
facturer had a metal top, but it was soon realized 
that there were many places where light was an ab- 
solute essential and in an endeavor to secure light 
for the required amount of ventilation, the Lee Glass 
Top Ventilator was introduced. This ventilator is 
said to be adapted to ventilate a single room or an en- 
tire building, and being scientifically equalized, the 
best results are obtained by its use. The illustration 
herewith shows a 
finished ““U” of the 
Lee Glass Top Ven- 
tilator. It is said 
that the mechanism 
for operating the 
damper of this ven- 
tilator is very simple 
and can be operated 
by a child, and when 
the damper is open it is unnecessary to fasten the 
operating cord to the wall or base because the lock- 
ing device holds the damper down in the required 
position, therefore the proper amount of ventilation 





Lee Glass-Top Ventilator. 


can easily be. secured. 
A further advantage of the Lee Glass Top Ven- 


tilators is the fact that they are easily applied to 





ut 


buildings, and in many cases they serve their purpose 
as well as saving the expense of a skylight. It is 
pointed out by the manufacturers that any firm whose 
factory is not properly ventilated is losing money 
simply because their employes by breathing impure 
air cannot put forth their best efforts. 

In an interesting booklet put out by Thomas Lee, 
the manufacturer, these ventilators are described in 
detail. There is also a short discussion on their 
value for ventilating factories, ‘foundries and machine 
shops and in fact any industrial establishment. It 
would be well worth the while of any interested per- 
son to send for this booklet, as it will prove a valu- 
able source of information on this subject. Write 
for your copy today and if you will mention AMEri- 
CAN ARTISAN it will be appreciated. 


o>. 


METHOD PREVENTS PIN HOLES IN IRON 
SHEETS. 








Pinholes and other imperfections in enameling on 
iron sheets are due on a small scale to somewhat the 
same causes that produce volcanoes. Usually pinholes 
are traceable to the chemical or physical reaction of 
impurities in the iron or sheet steel used. These im- 
purities cause a gas to form, and the gas blows out 
as Vesuvius does, causing, however, not great loss 
of life and property, as in the case of a volcano, but 
considerable profanity on the part of the buyer of 
inferior sheets. 

It is said of “Vismera Iron,” made by the Inland 
Steel Company, whose offices are in the First National 
Bank building, Chicago, that by its use enameling free 
from pinholes is possible. To insure this freedom 
from flaws in the enameling, this company purges 
the iron of all impurities by the use of manganese. 

The Inland Steel Company maintains at its works 
at Indiana Harbor, Indiana, a finely equipped chemical 
and physical laboratory, both for the protection of 
the customer as well as for their own protection. In 
this laboratory all the ores that are sed in their great 
works are analyzed, and ores of varying properties 
are combined in each blast so as to produce the best 
iron. 

Great care is used in cleaning the surface of the 
“Vismera” sheets, so that the buyer may be sure 
that the enamel will stick permanently and uniformly. 

The Inland Steel Company will be glad to send you 
samples of these iron sheets, so that you may test 
them for yourself, and when writing to them, please 
mention AMERICAN ARTISAN. 


~~ 
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GALVANIZED GARBAGE CANS HAVE PROVEN 
THE BEST. 








The proper disposition of garbage in cities is a 
question that has been considered by lawmakers, doc- 
tors and others. Crematories have been constructed 
at great expense, other methods of disposal have been 
built, sometimes at greater expense, and in many cases 
this expense does not provide the freedom from dis- 
ease that the sponsors expected. 

The men that drive garbage wagons in many cases 
are the shiftless, do-nothings that can’t get any other 
work. There is a prejudice against this kind of labor 
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which makes it hard to get good men to perform it, 
Garbage cans often are left unemptied for days ai a 
time, because the collectors are loafing. 

For this reason, the house owner must protect him- 
self. He must have a garbage can which is sanitary, 
so that even if the city employes are negligent, 110 
harm will be done. He must have a can that is strong 
and tight and will stand wear and tear. 

The old fashioned barrel or common wooden box 
for this purpose long ago was proved to be unsatis- 
factory. A metal can apparently is the only thing 
that will suit the householder, the lawmaker and the 
sanitary experts. 

The American Can Company of Toledo, Ohio, and 
Atlanta, Georgia, with many offices in the large cities 
of the country, is putting out a can called the “Canco” 
garbage can, which they think will answer every de- 
mand on it. It is said to be built like a dreadnought, 


‘and to give the best of service and satisfaction. 


When writing to them, please mention AMERICAN 
ARTISAN, an act of thoughtfulness and courtesy for 
which we will be truly grateful. 


a> 
. 


SHEET METAL ROOFING THAT GIVES FULL 
SATISFACTION. 








Metal roofs that are fire and lightning proof, that 
are permanent and therefore economical and make a 
pleasing appearance, ought to attract the attention of 
any one about to build. Such roofs are made by the 
Milwaukee Corrugating Company, Milwaukee, Wis- 
consin, with a branch in Kansas City, Missouri. 

If your customer is planning the building of a 
house, a store or factory building, or even a small 
garage, he should give the claims of the makers of 
metal roofing due consideration before deciding what 
material he will use for his roofing. The Milwaukee 
Corrugating Company offer twelve different styles, 
one of which, at least, should suit him. Located, as 
they are, in a new and modern factory building, 
carrying a large stock and with exceptional shipping 
facilities, they ought to be a good firm with which 
to do business. 

3esides metal roofing, they make crimped-edge cut- 
ters, interlock conductor pipes, “Tite-lock” shingles, 
invisible joint metal ceilings, elbow mitres, Kuehn’s 
Korrect Kutters, eaves troughs and many similar 
articles. It would be well for you to write to them 
about their goods. When writing, please be good 
enough to mention AMERICAN ARTISAN. 





os 
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SOLDERING IRON OF UNIQUE DESIGN. 





The ideal workman—who, by the way, probably 
would be a most unpleasant fellow socially—would do 
the maximum of the best kind of work in the shortest 
amount of time; the ideal tool for this ideal workman 
should do the same thing. a great amount of work, 
good work and quick work. The “New Marvel” self- 
heating soldering iron, made by Lyon, Conklin & Com 
pany, Inc., Baltimore, Maryland, is said to approach 
perfection as a fast, good and easy working tool. This 
soldering iron is guaranteed by the company to make 
good, and if it doesn’t, they stand ready to take it back. 
The cost of operating it is said to be two cents a day 
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\mong the many advantages of the “New Marvel” 
the facts that the fire is inside and under absolute 
control. It can be heated quickly to any point that 
desired, and by attaching a brazing burner to the 
erator you have a torch. 

yon, Conklin & Company will be happy to send 
you a catalog of this tool or of their conductor pipes, 
eaves, troughs, stove pipes, elbows and many other 
articles that they handle. When writing to them, we 
would feel that you were favoring us, if in your letter 
you placed a mention of AMERICAN ARTISAN. 


is 
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INSTRUCTION BOOK FOR SHEET METAL 
WORKERS. 


If you want to cover a building with tar paper, sid- 
ing and shingles, metal roofing, siding or any other 
material and wish to find the/quantity required, mul- 
tiply the length by the width of each surface to be 
covered. To the resulting surface measurement should 
be added 10 per cent to cover the end and side laps. 

For instance in a building with a shed roof like in 
figure A, supposing the rear wali to be 10 feet long 
a - 4 and 4 feet high, there 

wouid be 40 square feet 
of space to be covered 
and 44 square feet of 
material should be 
* - bought. Supposing the 
Shed Roof. front wall, 10 by 6, 
contains 60 square feet, 66 square jeet of siding would 
be needed. If we suppose the roof to be 8 by 12, 96 
square feet of surface, 105.6 feet of material will be 
needed. The side walls 6 feet high in front, 4 feet 
high behind and 6 feet wide, using our old friend the 
area of a triangle, we find contains 30 square feet aiid 
therefore needs 33 square feet of material. 

When the building has a ridge roof the measure- 
ment is a good deal the same. The roof measure- 
ment and the size of all the sides except the front— 
at the left of the cut—can easily be found. 

The rule for gable measurement is to multiply the 
width by the height and take one-half of the result. 
Using this rule, the measurement of the end wall is 
simple. 

Supposing the height at the side to be 9 feet, the 
height in the middle 13 feet and the width 8 feet, we 

find that there are 88 

square feet in this side. 
Sy, Adding 10 per cent for 
the laps, we find 96.8 
square feet of material 
would be needed. 
ae If the gable in fig- 

Ridge Roof. “ure C is 8 feet long and 
4 feet high, covering 16 feet of surface 17.6 square 
feet of material will be needed to cover it. 

This and a great deal of other useful information 
is contained in a book issued by the American Sheet 
and Tin Plate Company, Pittsburgh, Pennsylvania, 
manufacturers of “Apolle” roofing. The book is en- 
titled “Better Buildings,” and will be sent free to any 
one interested in sheet meta! work. When writing, 
please mention AMERICAN ARTISAN. 














PRLS SE, a ae 














AMERICAN ARTISAN AND HARDWARE RECORD 59 


" SECURES PATENT RIGHTS ON SOLDER. 


John T. Dwyer, St. Louis, Missouri, has secured 
patent rights under No. 1,059,982 for soft solder, com- 
posed of the following ingredients mixed in approxi- 
mately the proportions specified: 4114 per cent tin, 
2 per cent antimony, .02 per cent phosphorus, 6614 
per cent lead. The application was filed January 2, 
1913, under the serial No. 739,806. 

Dasiediecrhectonsbibiiicamdadiccacens 
CORRUGATED SHEET METAL SERVES MANY 
PURPOSES. 


Of the different qualities the builder demands of a 
building material, we might mention the following: 
He wants a material that is not too high priced. He 
wants one that is fireproof. He wants a material that 
will wear well, will withstand the destroying action 
of the weather, that will give service not only this 


year but for many years. And he wants one that 


will look well, that will lend itself to decorative 
effects. 

Corrugated-metal is becoming more and more popu- 
lar every year. Its price makes it attractive. It is 
fireproof and durable and most pleasing designs may 
be supplied for any type of building. 

The Moeschl-Edwards Corrugating Company, Cov- 
ington, Kentucky, are turning out sheet metal which 
they claim should meet every requirement of even 
the most exacting builder. Their designs are well 
thought out and the workmanship is said to be excel- 
lent. ; 

A letter to them will bring their 1913 catalog, which 
contains full information about the many different 
sheet metal articles that they are prepared to deliver 
to you. When writing them, it would be an act of 
courtesy to mention AMERICAN ARTISAN, for which 


we will be indeed grateful. 
ibiaincl Rasalan 


WEATHER VANES USEFUL AND 
ORNAMENTAL. 





Straws show which way the wind blows—we know, 
for last summer our brand new panama gave a con- 
vincing demonstration. But for one who wants accu- 
rate knowledge, we should suggest a weather vane 
rather than a straw, and not one of the old-fashioned, 
home-made kind, either. 

We have seen farms with brand new barns on 
them, brand new coats of paint garmenting the barns 
and a brand new home-made weather vane on top 
of the structure that spoiled the looks of the whole 
thing. 

Many farmers put their amateurish looking home- 
made weather vanes on their barns because they never 
have seen the ornamental types of copper -or other 
metal weather vanes. They would buy such an article 
if their attention were called to them—having spent 
much in order to have neat looking farm buildings, 
they would not object to a slight additional expense 
for this purpose. And the first dealer in even a small 
town who displays a good line may expect a ready 
sale. 

E. G. Washburne & Company of 317 Fulton Street, 
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New York City offer copper weathér vanes of every 
description. These, they state, are made of the best 
material, and not only will adorn a new barn—or the 
old one, in fact—but are sure to give long service. 

They also make self-lubricating rotary screen ven- 
tilators that produce a vacuum, thus giving the kind 
of ventilation that is most desirable. Their goods are 
in wide demand and should prove a marketable ar- 
ticle. They will be glad to quote prices and give full 
information. When writing them, please mention 
AMERICAN ARTISAN. 





METAL CEILINGS MIMINIZE FIRE DANGER. 


Metal ceilings are becoming—or rather one should 
say they have become, for they have been well known 
for some years—one of the most popular decorative 
features of the modern store. But it is not alone be- 
cause of their handsome appearance they are well 


liked, for their usefulness, perhaps, makes them even’ 


more desirable. 
In favor of metal ceilings it may be said that they 


are liked by the insurance men because they are fire-_ 


proof as well as soundproof and vermin-proof. They 
are easily and rapidly built and they are economical 
because they are erected with a small amount cf labor. 

The “Classik” steel ceiling, made by the Berger 
Manufacturing Company, Canten, Ohio, is an espe- 
cially attractive one. The design is a pleasing one, 
and should make a good impression on visitors to 
a store. 

In order to provide good service, the Berger Manu- 
facturing Company maintains branches in New York 
City, Boston, Philadelphia, St. Louis, Minneapolis and 
San Francisco. When writing to them for particulars, 
address their nearest branch, and oblige us by men- 
tioning AMERICAN ARTISAN. 


NOTES AND QUERIES. 








NESTED STOVE PIPE. 
From a Subscriber. 

We would appreciate having names of manufac- 
turers of Nested Stove Pipe and Elbows in Chicago 
territory or West of that point. 

Ans.—Excelsior Steel Furnace Company, 517 West 
Monroe Street, Chicago, Illinois; A. Geisel Manufac- 
turing Company, St. Louis, Missouri; Hemp & Com- 
pany, St. Louis, Missouri; Jackes-Evans Manufac- 
turing Company, St. Louis, Missouri; Kinne Manu- 
facturing Company, Minneapolis, Minnesota; F. 
Meyer & Brother, Peoria, Illinois. 

FOLDING IRON GATES. 
From E. D. Shellenberger, Mound City, Missouri. 

We would like some Folding Iron Gates and desire 
to know who makes them. 

Ans.—William R. Pitt Composite Iron Works, 136 
West Twenty-fourth Street, New York City; Fred 
J. Meyers Manufacturing Company, Hamilton, Ohio; 
W. S. Tyler Company, Cleveland, Ohio; Standard 
Company, Harvester Building, Chicago, Illinois; 
American Steel & Wire Company, Chicago, Illinois ; 
Brown Brothers Manufacturing Company, Twenty- 
second Street & Campbell Avenue, Chicago, Illinois. 


TRUNK HARDWARE, 


From Leo F. Noirot, 209 South Michigan Avenue, Peor;,. 
Illinois. 
Will you please inform me where I can purchase 


Trunk Hardware other than from St. Louis Hari- 
ware Company? 

Ans.—Eagle Lock Company, Terryville, Conne-- 
ticut; R. C. Jenkinson & Company, Newark, New 
Jersey; Milwaukee Stamping Company, West Allis, 
Wisconsin; J. H. Sessions & Son, Bristol, Minnesota ; 
Stanley Works, New Britain, Connecticut. 

SAW SHARPENING MACHINES. 

Also can you inform me where I can purchase Say 
Sharpening Machines? 

Ans.—Baldwin, Tuthill & Bolton, Grand Rapids, 
Michigan; Chicago Saw Sharpening Machiner\ 
Company, 473 West Erie Street, Chicago, Illinois: 
Henry Disston & Sons, Tacomy, Philadelphia, Penn- 
sylvania; Hunter Saw & Machine Company, Pitts- 
burgh, Pennsylvania; Vulcan Engineering Sales Com- 
pany, 2013 Fisher Building, Chicago, Illinois; Smith 
& Hemenway Company, 150 Chambers Street, New 
York City; Simmons Hardware Company, St. Louis, 
Missouri. 

ENAMELED OIL STOVE. __ 
From Fred H. Ohms, 1015 West Sixty-ninth Street, Chi- 
cago, Illinois. 

Where can I buy Blue or White Enameled Oil 
Stoves? 

Ans.—Hibbard, Spencer, Bartlett & Company, 
State Street Bridge, Chicago, Illinois; Ringen Stove 
Company, St. Louis, Missouri; A. C. Barler Manu- 
facturing Company, 58 West Lake Street, Chicago, 
Illinois. 

ADDRESS OF MANUFACTURER. 
From Smith System Heating Company, 821 Washington 
Avenue S. E., Minneapolis, Minnesota. 

Please give us if possible the address of Columbian 
Hardware Company. We recently saw a register face 
manufactured by them which interests us. 

Ans.—Columbian Hardware Company, Cleveland, 
Ohio. 

ADDRESS OF MANUFACTURER. 
From Utgard Hardware Company, Amherst, Wisconsin. 

Can you tell us who makes the Skokie Lawn 
Mower? 

Ans.—This machine is manufactured by the Wor- 
cester Manufacturing Company, Worcester, Massa- 
chusetts. 


~~ 





The Trumbull Steel Company is building a new 
sheet and tin plate plant at Warren, Ohio, which will 
have a capacity of 50,000 tons, and will employ nearly 
1,000 men. The plant is expected to be in operation 
in July, and only the highest grades of sheet and tin 
plate will be manufactured. 


~ 
~-oo 


The man who is worthy of being a leader of men 
will never complain of the stupidity of his helpers, or 
the ingratitude of mankind, nor of the inappreciation 
of the public. These things are all a part of the great 
game of life, and to meet them and not go down in dis- 
couragement and defeat is the final proof of power.— 
Elbert Hubbard. 
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1,059,970. Sash-Lock. Robert O. Beach, San Francisco, 
Cal. Filed Dec. 14, 1912. Serial No. 736,761. 

1,060,019. Door-Lock: Gunder Pederson, Greenbush, 
Minn. Filed Jan. 6,.1913. Serial No. 740,292. 

1,060,048, Jar-Holder. Rose A. Wetzel, Buckhannon, 
W. Va. : Filed Aug. 24, 1912. Serial No. 716,940. 

1,060,061. Electric Flat-Iron. Richard Boomer, Detroit, 
Mich., assignor to Florence Electric Tray Company, Detroit, 
Mich., a Corporation of Illinois. Filed Nov. 11, 1912. Serial 
No. 730,650. 

1,060,081. Milk-Bottle Safe. John A. Gurchke, Detroit, 
Mich. Filed Nov. 16, 1911. Serial No. 660,585. 

1,060,100. Milk-Pail. John Heustis King, Mobile, Ala. 
Filed Jan. 3, 1913. Serial No. 740,067. 

1,060,110. Window-Sash Lock. Thomas L. Mortimer, 
New York, N. Y. Filed Mar. 6, 1913, Serial No. 752,270. 

1,060,166. Razor-Guard. Oriel E, Crater, Constantine, 
Mich. Filed Apr. 22, 1912. Serial No. 692,434. 

_ 1,060,167. Lifter. Ray S. Crocker, Wellington, Ohio. 
Filed Nov. 27, 1912. Serial No. 733,842. 

_ 1,060,185. Ratchet-Wrench. John E. Hitt, Goodlettsville, 
Tenn. Filed Apr. 23, 1912. Serial No. 692,668. 

1,060,191. Vacuum Cleaning-Tool. Eugene M. Kent, 
Rome, N. Y., assignor of one-third to Fay T. Kent and one- 
third to Gordon E. Kent, Rome, N. Y., and one-third to Bert 
M. Kent, Washington, D. C. Filed Sept. 24, 1912. Serial No. 
722,141. 

1,060,193. Towel and Clothes Rack. Delnius L. Laro, 
Sioux City, Ia. Filed Oct. 25, 1911. Serial No. 656,766. 

1,060,203. Saw-Gaging Tool. Joseph Morin, Seattle, 
Wash. Filed Jan. 3, 1912. Serial No. 669.198. 

1,060,298. Washboiler. Aleksander Tonkiewitz, Philadel- 
phia, Pa. Filed Aug. 28, 1912. Serial No. 717,611. 

1,060,310. _ Window-Cleaner. Thomas K.  Berntson, 
Washington, D. C. Filed June 21, 1912. Serial No. 705,044. 
_ 1,060,312, Extension-Frame Hacksaw. Frank S. Brad- 
ley, West Haven, Conn., assignor to The West Haven Mfg. 
Co., West Haven, Conn., a Corporation. Filed. Sept. 9, 1912. 
Serial No, 719,440. 

1,060,318. Door-Hanger. Joseph Caneavri, Port Arthur, 











Tex., assignor of one-half to Frederick C. Fisher, Port Ar- 
thur, Tex. Filed Mar. 8, 1913. Serial No. 753,096. 

1,060,340. Tool-Holder. Daniel Howard, Kenosha, Wis. 
Filed Apr. 19, 1912. Serial No, 691,876. 

1,060,362. Attachment for Window-Screens. Auguste 
Rettstadt, Philadelphia, Pa. Filed Sept. 18, 1912. Serial No. 
721,009, 

1,060,413. Lock. Peter F. Augenbraun, Stamford, Conn., 
assignor to The Yale & Towne Manufacturing Company, 
Stamford, Conn. Filed Mar, 16, 1912. Serial No. 684,290. 

1,060,424. Door-Lock. William E. Buckhalts, Bradley, 
Ala. Filed Dec. 23, 1911. Serial No. 667,422. 

1,060,445. Lawn-Edging Implement. Frank S. Fields, 
Portland, Ore. Filed Aug. 27, 1912. Serial No. 717,315. 

1,060,456. Screen-Door. John Hockett, Wabash, Ind. 
Filed Apr. 7, 1909. Serial No. 488,404. 

1,060,458. “Water-Jacketed Stove. Michael Kelly, New 
York, N. Y. Filed Apr. 3, 1912. Serial No. 688,236. 

1,060,465. Bean and Pea Huller. John D. Leathery, 
Harrisburg, Pa. Filed Dec. 11, 1912. Serial No. 736,161. 

1,060,483. Self-Weighing Scoop. John Hoe Morehead, 
Globe, Ariz. Filed June 20, 1912. Serial No. 704,850. 

1,060,484. Lock. Linnaeus Smith Newton, Council Biuffs, 
Ia. Filed Dec. 14,:1912. Serial No. 736,793. 

1,060,512. Chimney-Cap. Albert W. Swender, Carroll, 
Ia. Filed Aug. 21, 1911. Serial No. 645,073. 

1,060,524. Blacking-Brush. Leonard F. Wolfe, North 
Weymouth, Mass. Filed Apr. 13, 1911. Serial No. 620,925. 

1,060,533. Brush-Holder. William P. Brown, Siler City, 
N.C. Filed Jan. 17, 1912. Serial No. 671.662. 

1,060,546. Gate-Latch. Alfred R. Green, Ensley, Ala. 
Filed May 8, 1912. Serial No. 695,952. 

1,060,552. Incubator. George Howard TI.ee, Omaha, 
Nebr. Filed Aug. 18, 1911. Serial No. 644,728. 

1,060,557. Gate-Latch. John L. Powers, Indianola, la. 
Filed Sept. 19, 1912. Serial No. 721,307. 

1,060,564. Washboard. Lyle Warren Geer, Holstein, Ia., 
assignor of one-fourth to Peter J. A. Schnoor, Holstein, la. 
Filed May 16, 1912. Serial No. 697,764. 
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Weekly Trade and Market Report 


Trade Tendencies Up to Going to Press Compiled From Reliable Sources 








STEEL. 

The prices in the steel market during the past week 
remained unchanged from the week before. The mills 
now are in a position to promise better deliveries than 
they could be a month or so ago. Although they have 
on the books as large a tonnage of specifications for 
plates, shapes and bars as they have been carrying 
for some time, still, because there is at present less 
pressure for material and because the tonnage for 
third quarter delivery now is definitely decided they 
are able to run in an order now and then with the 
promise of a comparatively early delivery. Thus 
although the mills still are carrying the same amount 
of orders on their books the situation is somewhat 
easier. 

The mills also are in a position to make earlier de- 
liveries of sheet steel. Although deliveries on blue 
annealed are slow, on black sheet at regular prices 
they are fairly prompt while on galvanized sheets one 
can get good deliveries at $2 a ton under the regular 
figure. The tariff in some quarters is held responsi- 
ble for the slowing down in the steel market but well 
informed steel men give other reasons as well. For 
more than six months there has been no important ad- 
vance in steel prices and in some important products 
the buyers already have specified for their summer 
needs so that the ordinarily expanding spring business 
has been anticipated. 

Among the large contracts of the week may be 
mentioned one of 1,300 tons for caisson work on the 
Panama canal given to Jones and Laughlin, one for 
1,800 tons for an addition to the Colorado Fuel and 
Iron Company given to Riter-Conley Company, one 
for 1,200 tons for the Carnegie apartments in New 
York City, given to the Hinkle Iron Works and one 
of 1,000 tons for the Schiff apartments in the same 
city given to Ravich Brothers. 

Pittsburgh quotations for mill shipments are steel 
bar, $1.40-$1.45; 28 gauge black sheets, $2.35; 28 
gauge galvanized, $3.50; 10 gauge blue annealed 
sheets, $1.75; tank plates, base, $1.45-$1.55; steel 
sheet piling base, ‘$1.60. 

COPPER. 

Copper was somewhat stronger during the past 
week than during the week before. On Monday fa- 
vorable war news caused a feeling of confidence and 
prices advanced ten points above the market for Fri- 
day. It is thought that the producers’ stocks will be 
reduced about 15,000,000 to 20,000,000 pounds which 
also caused a tendency towards high prices. Increas- 
ing purchasing operations on the part of foreign and 
domestic consumers helped this upward movement. 

For comparatively small orders of electrolytic cop- 
per the Germans paid $15.80 and even $15.85. The 
American consumers have been more or less lookers- 
on while this movement was being made in the Lon- 
don and other European markets, and although their 


business seems to keep up well they are not going so 
strong on the buying of copper for future delivery. 

For prompt and May delivery Prime Lake is quoted 
at $15.70 to $15.75; electrolytic, $15.60 to $15.65, and 
casting at $15.40 to $15.50. For June delivery Prime 
Lake stands at $15.65 to $15.75; electrolytic, $15.55 to 
$15.65, and casting, $15.35 to $15.45. 





TIN. 

Steady prices for tin prevailed during the week in 
London and the American market was in sympathy 
with it. Buyers, however, showed little interest in 
futures. There seemed to be a desire among the spot 
buyers to put up the price nearer the cost of import 
than it has been running. It was thought, however, 
by some well informed traders that this was due more 
to the efforts of the buyers to put the price up than to 
increased demands from the consumers. On the other 
hand the surplus on hand is small and there is but lit- 
tle tin being shipped in and as dealers expect the for- 
eign demand to continue it is thought that the price 
must go to the import price within a short time. 

The prices seemed to be advancing towards the 
end of the week. The New York wholesale price is 
$50.70, and in ton lots $50.75. May wholesale is $50.65 
and June $50.37. 

The Chicago price for pig tin is $54.00, and for bar 
tin $55.00. 


TIN PLATE. 

The prices for tin plate remain unchanged from 
last week, although business has been steady. It is 
thought that the ¢ellers will have a heavy business 
when the mills begin making deliveries on time. April 
was a month of slow business in this line. 


Coke tins, 14x20, I. C. for prompt and future de- 
livery f. o. b. mill were quoted at $3.75; 100 pounds, 
$3-60 ; 95 pounds, $3.55; 90 pounds, $3.50, and 20x28, 
200 pounds, $6.90; eight-pound coated ternes 20x28, 
I. C., $7.20. 


NAILS. 

The prices for nails showed no change during the 
last week from the prices that have prevailed for 
some time. Cut nails Pittsburgh and Wheeling prices 
for car load lots were $1.70; cut nails f. 0. b. East 
Pennsylvania mill, $1.80, and wire nails in car load 
lots to jobbers, Pittsburgh quotation, $1.80. 





LEAD. 

Business is dull in the lead market and there is a 
feeling that prices are likely to decline even more 
than they have. During the week the trust made a 
reduction to $4.35 with no apparent reason. The mar- 
ket was somewhat erratic. On Tuesday for instance 
there was a IO point advance in New York on all 
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months and on the same day a Io point decrease in 
East St. Louis. 

The prevailing New York prices are spot, carloads, 
trust price, $4.35; outside, $4.40; spot retail, $4.55; 
Mav and June $4.35. East St. Louis reports a weak 
market with a price of $4.20 to $4.25. 

Chicago quotations are $4.60 for American pig and 
$;.10 for bar. 


WIRE. 

The wire market continued to stand at the level at 
which it has remained for some time. The market 
for wire is firm and the mills seem to be doing a fair 
business. For plain wire in car loads to jobbers, Pitts- 
burgh quotation, the price is $1.60; plain wire galvan- 
ized, $2.00; barb wire painted, $1.80, and barb wire 
galvanized, $2.20. 


ZINC. 

Sheet zinc f. 0. b. smelter was quoted at the same 
price as last week, $7.75. Zinc blende was quoted at 
Joplin at from $41.00 to $44.00. The reports of the 
month of April that have been coming in from the 
Joplin district indicate that the greatest part of the 
business centered in the shipment of second grade 
blende ores. 

The market throughout the week was steady at the 
prices above mentioned. 


COKE. 

The market on coke during the week was dull and 
weak and material concession were made by several 
of the well known ovens in the Connellsville region 
on standard brands. In an effort to increase buying 
some of these ovens shaded the price from 5 to 20 
cents a ton for some of the standard brands. On the 
other hand the majority of the ovens kept to the 
prices which were about the same as last week. 

The situation apparently is this. The producers 
of coke are holding off believing that the price will 
be better later; the buyers are holding off thinking 
that later they can buy at a better figure; for this 
reason there is little business being done as buyers 
and sellers neither can agree on present prices or 
what they think the future prices will be. 

The prices which were maintained by a majority 
of the ovens are Standard Connellsville and Latrobe, 
48-hour furnace at ovens prompt shipment, $2.00- 
$2.25; contracts, $2.25-$2.50; Standard Connellsville 
and Latrobe 72-hour foundry at oven, prompt ship- 
ment, $3.00-$3.50; contract, $3.00-$3.50. 


P.G IRON. 

The pig iron market is in a puzzling state, but it is 
thought by the well informed that no great advance in 
price is possible. Many furnaces are idle at the pres- 
ent time, while a further decline is predicted because 
of the accumulation of stocks in the south and east. 
On the other hand the activity of the steel mills in 
the Pittsburgh region has caused a decrease in the 
amount held in that locality. These steel mills are 
not buying, however, although it appears that they 
vill be busy for some months to come. 

The seasons sales have been large but sofne of the 
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smaller interests are not entirely sold out so that they 
could and may cut the price. There is a rumor that 
one large interest has more ore on hand than it had 
figured on but this rumor does not go so far as to 
state whether or not they intend working it off on the 
market which might cause a break or whether they in- 
tend running their own blast furnaces to their full 
extent. The Pittsburgh region watched the enquiries 
of the Westinghouse Company during the week as 
many small buyers follow that company. From that 
city it looks as if the supply of Bessemer in Western 
Pennsylvania is small and the stock of basic and 
foundry extremely small. 

Concessions of 50 cents a ton and more were made 
by the Southern and Illinois blast furnaces for their 
output when offered in the Chicago market ‘and other 
sections of the central west. Some Tennessee and 
Alabama stacks quote as low as $12 and even down 
to $11.80 for number two foundry at Birmingham, 
but even at those prices their business does not seem 
to have improved greatly. The Illinois furnaces cut- 
ting prices to a basis of $16.00 at their stacks also 
have made but small increase. 


The figures for the week are given as: 


BiRMINGHAM MARKET. 
ee ae ae os lie ....$12.00@12.50 
NS eg. og Sta sn ec hls 0, a orale ovine 11.50@12.00 


fos eile ne. aah sss Sak bas eat 11.00@11.50 


Re Sn ee ae $15.90@ 16.00 
Se one a Oh aie eenet ew stiy nese ekan 15.50@ 15.65 
EE oi ecg ck ais oo aia Oe 17.90 
NI te is et Se cane og dw dso Sink p64, cd Pep 16.65 
a ea, te ada hala wala woaen'a 6 0 16.40 
SS ONE Ga et 1 ree eT 
SSC ODED A EE 15.90@ 16.40 
CuicaG? MARKET. 
17.25 


a Se Se ae eer 


Peokeern Poutdry NO.2...” 52... occ seen eee 16.75 
Naser soumety NO. Si... . 5.22. csc wees 16.25 
Ce 2 at GA ee ee 17.35 
SS 18.00@ 18.75 





Rogers Brown & Company’s market report, Cincinnati, 
Ohio, May 10, 1913: 

A somewhat better demand is current locally, but not of 
sriking proportions. Most of the buying is for prompt de- 
livery and in small lots, with some larger business in prospect. 
Prices are without life and the situation is one. generally 
which would take but small effort to bring about a lively and 
active market if enough people made up their minds that it 
was the time to buy. 

The whole metalrade condition is one of uncertainty as 
to what the immediate future will bring forth, particularly in 
connection with the discussion of the tariff on raw material 
and finished products of the metal lines. 

Coke is without change, with perhaps a slightly better 
demand, mostly for spot business. 





Matthew Addy & Company’s market report, May 10, 
1913: 

Underlying conditions in the iron trade are satisfactory, 
and if the crops turn out well we should have a good year. 
The first half of the year is assured. There has been a fine 
iron business since last October and all branches are still 
busy, with some lines pushed to the limit, as, for example, 
the bridge concerns. There were so many bridges damaged 
and destroyed by the recent floods that the labor of restor- 
ing them has forced the bridge shops to work night and day. 
But in every direction there is a demand for finished mate- 
rial and there is no fear but that presently there will be a 
good demand for pig iron, However, inquiry at the present 
is slack, with very little doing. The week’s sales have been 
a negligible quantity. Tariff agitation is universally blamed 
for the present condition of affairs. It has introduced an 
element of uncertainty that did not previously exist. Tariff 
changes mean readjustments; they mean alterations all along 
the line and no one can tell exactly what will happen until 
the tariff is actually in operation. The trade can theorize 
all it wants to, but theory and fact are sometimes hard to 
reconcile. So, while the iron men are a unit in objecting 
to the new tariff, yet if it has to be they want quick action, 
so that this unsettled period may be ended and so that we 
may get once more on firm ground. 
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Current Hardware and Metal Prices. 
AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly, 























BEATERS. 

Carpet. Per dos, 
No. 13 Tinned Spring Wire . ‘7 “ 
No. 11 Spring Wire coppered . 

No. 10 Preston.............. i. 

Egg. Per doz 
No. 50 Imp. Dover ......... $0 75 
No. 102 “* = mned.... 9 
No. 150 “ va, ll 1 60 
No. 10 Heavy hotel tinned... 2 1g 
No. 13 25 ... 8% 
No. 15 * - ni . 36 
No. 18 “ “ oo 4 50 

eeneneh eur 

Blacksmiths’ .. - 65% 

Hand. 
nn, PERT PETE per doz. $8 5¢ 
PNG iss eas bao das 10 5 

Moulders’. 

Pas wits'stuch ne oars 2g 13 0 
BELLS 

Call. 

3inch Nickeled Rotary Bell, 
Bronzed base...... per doz. $5 00 

Cow. 

High Grade......... pie vs. 00% 
Kentucky.... +» 65&10% 

Door. Per doz. 

New Departure Automatic. . . $6 


— 


3 -in. Old Copper Bell.. 40 
3 -in. Old Copper Bell, fancy. 6 00 
3 -in. Nickeled Steel Bell... .. 4 5 
34-in. Nickeled Steel Ball... -- 50 
Hand. 
Hand Bells, polished....... . 40&10%, 
White Metal..................@% 
Nickel Plated.. és . . 80% 
UR Tiseks 6os%ececaees2 40& 334% 
wer Chita adsi ic ceicecc. 334% 
Miscellaneous. 
Church and School, steel alloy. .50% 
Farm, fbs..... 0 © 7% 10 
Each........-81.90 2.40 3.55 4.75 
BEVELS, TEE 
gator! s, rosewood mente new a 
. ets 
Staniey’ s iron handle. . . Nets 
BINDING, OILCLOTH. 
Zinc... . . -758&10% 
Brass... . .70&10% 
Brass plated... +. 15% 
BITS. 
Auge» 
Extra Double Spur....... . .70&10% 
Fora’s Car and Machine... .40&10% 
ot ee 40& 10% 
MR ets 5 Lie ing &5.0ib 5a Ee hs 50% 
Russell Jenning’s. . .80&10% 
Clark’s Expansive.. 65% 





METALS. LEAD. AUGURS. 
oe peislee ees iednvee $4 60| Boring Machéne............00005 70% 
BPs 0200 tebe sabes beben bien 510 sos 
FIRST QUALITY BRIGHT National (White) brands (in less Ret hinksstia dink ceévanes 40&10% 
PLATES. than 100 tb lots), per fb......... Te! Carpenter's Nut......00000sccees 20% 
Per Box. | Sheet. H 
4 “4 Bes becceoosenes . S Full coils......... per 100 tbs. $6 25 ? 
—— > a Cut coils.....:.... per 100 tbs. 6 25) Bonney'’s—list $30.00.. Reser “3 
IxXx Re i Ce eae 9 50 
emerns, HO Bis. 56 so ote cane 36 00 
IXxxX ES a 6 sobs boeken 10 60 ALUMINUM 
ED. . 5. oc veeecesen 11 70} Carioad lots. " Post Hole. 
7 oo a adh adele ge ag - 7 No.1 Pure Ingot..... per lb., $0 24) Digwell, 8inch....... per doz. 12 50 
IXX — ee 19 00 BOS... 6c'sctwacten ? 33; Iwan’s Post Hole and Well.. 40% 
IXXX 20x08. 2222222221 21 TIN Vanghen's, 4 t0 Sn. per des. 8.99 
ERA TUM. ........5-00058 wettest os $54 00| Rafting. 
COKE PLATES. OGG. 2285s ahdeuiawssecnes 55 00] Snell’s......... . .50&5% 
Cokes, 180 Ibs....... 20x28 $ 8 30 Ship 
Cokes, 200 Ibs....... 20x28 8 50 HARDWARE is 
Cokes, 216 Ibs.......IC 20x28 8 80 . Ford’s,with or wi'out screw.40-10% 
Cokes, 270 Ibs....... IX 20x28 10 50 Snell's“ % 
PIG IRON. 
North'n Fdy.,No.1........0064 $15 00 — Brad — 
North’n Fdy., No.2........... 14 50|Carpenters’. ; 
Mesth’n Wy... No.8. .....--.... REM SIS oc boecnecncnccuen 40% | No.3 Handled....... per doz. $0 40 
Southern Fdy., No. 1.......... 16 10 No. 1050 Handled.....  “* 95 
Southern Fdy., No. 2.......... 15 85|Coopers’. Shouldered, assorted, 1 to 4, 
Southern Fdy., No. 3.......... OS Gl RE Bin koo bn cncxcabasaaues L/S per gro. $3 60 
Lake Sup.Charcoal ........... BE Es nso ce ck od xsbawbebos 15%| Patentasst’d,lto4... “ 7 
Os 50.5 a ssseuancunmnnes 14 50 
Ratlroad Harness. 
r rpg ANN pages o SP GT et ren 199i Come... cc csess J 95 
, Se ae per ; hb cc ice eh aee ot 
ee ET per 1001bs. 2 30| 544. i 7 
No. MAREE per 100 Ibs. 2 35 erie sete eeeeensecceseees 40% | Peg. 
ss sce oa 100 . WES Sioosetesabusdeaak eee 15 
per ie, 5G 7 eins... ‘ 150 
ONE PASS COLD ROLLED BLACK Patent...........+.. x 65 
No. 18-20........ $2 70 AMMUNITION. 
No 22-24 eee ee wee eee 2 5 Scratch. 
NO. BOMB. oe earn eee ese eercees Caps, Percusston—per 1 ,000. 
ot SERA ee er 2 80 F. L Waterproof, 1-10s 47c No 1 handled.. ..... Bs 4 80 
SES ees 2 85 Sateen yarns) sumieeott: 35c No. IS, socket handled per doz. 1 25 
No. Bosco s osetia o--ss+, SNE Aatiebccessasecevestsoavensilie| eee case 189 
GALVANIZED 
Shelis, Loaded— Boy's Handled AXES. 
ite: itso per 100 Ibs. $3 40 ee 
re a sess per 100 Ibs. 3 55| Loaded with Black Powder....40%| Lippincott, 3 tb.......per doz. $6 50 
Nes. 23-24........ per 100 Ibs. 3 70| Loaded with Smokeless Powder, Marshall Falls City... 5 50 
SS ees per 100 Ibs. 385| medium grade........... 40 & 5% | Broad. 
aera per 100lbs. 400) Loaded with Smokeless Powder, Plumbs, West, Pat.......... 333% 
eee Pee per 100Ibs. 415 high grade......... 40 & 10 & 10% ~ Can. Pat.. 35% 
SS eee per 100lbs. 4 45 7 Firemen’s (handled) 
Within, <2... ae Pf ebsseveer kane ane per doz $19 00 
POLISHED SHEET STEEL. | smokeless Repeater Grade. .40 &5% Plumbs, Miners’ (handled) 9 00 
oe ° | Single Bitted (handled) 
Pe Smokeless Leader Grade.40&10&10% ‘ - 
enh per 100 Ibs $4 70) pice Powder................ 40% | Blood’s Champion .......... $12 00 
oom “4 bine tana per = og _ ne Blood’s Dull Finished....... 10 50 
SS SS S. PMNS PRUNE. so a's os ev 0 bass 8 75 
RR tg tone per 100 Ibs. 5 00/@"» Wads—per 1,000. ERRORS 7% 
. Perfect Pre F t Cli 10 00 
Winchester Gun Wads......... 15% Duquesne _—_ ; 467 : Pie 6 75 
SMOOTH STEEL. Sinele Bi ‘ 
p Rech ingle Bitted (without handles) 
Wood’s Smooth,No. 20.......... $8 26] 0a? ‘ rene wong tare ee eeceees $9 50 
i. a | ee 3 30 ’s Dull Finish ........ 9 00 
. ae ee 3 35 DuPont’ s Sporting, — cones: . - Rough Rider.............. 7 25 
= a: BS 3 40 « fs ; — oe i Electric Chopper........... 8 25 
No. 8.......... 3 0) DuPont's Canisters... 1-Ib., 25 ae, pees stir seg tee eC “ = 
“ RE tIb., | 15) Double Bitted (without handles). 
PATENT PLANISHED SHEET ) ne — “* Blood’sChampion, 3} to 44 ths. 
; IRON. & Pe Ken 2 eerab enrages Pike $11 50 
ss -" i-Kegs 6 08) Flint Edge 4 9 75 
Patent Planished Sheet Iron, * * 10-Can Drum 4 86) Perfect Premier “ =“ 11 00 
UR oc kaces Sock aek when $9 71 : +-Kegs 3 12! The above prices on axes of 3to 4 Ibs. 
. Canisters 54 are the base prices. 
=e 34 to 44 tbs. advance 25c 
PATENT PLANISHED SHEET t. {to 5 Ibs. advance 0c. 
STEEL. Drop shot, sizes smaller than Mt to OF Ten. adverse Me. 
a i B, 25-Ib. bags, per bag... ... 1 95 
Dickey Planished Sheet Steel... ...88¢] provp shot, = poh ym a $ BAGS, PAPER NAIL. 
25-tb. bags, per bag.......... 2 20| Pounds......... o® «6B 2 DS 
Buck Shot, 25-tb. bags. per bag 220 Per 1,000. be cccece $2.50 3.75 4.50 5.00 
SOLDER. Chilled Shot 25-tb. bags, “* 2 20 
XXX Guaranteed } & $..perlb. 30c BALANCES, SPRING 
Commercial § & 4........ per lb. 29c ANCHORS PUR. vachevncvinswevas ces bau 40% 
PeD.: 2 es cn eussancbsanes 26c To eee 
Expansion Screw Anchors ....... 00% 
BARS, CROW. 
SHEET ZINC. ANVILS Pinch or Wedge Point..per cwt. $3 75 
I ss ba dns Fos vatccmee hae $8 00 4 
Less than Cask lots...... 8 25 to 8 75| Trenton, 70 to 80 fbs...... 93c per Ib} clothes. BASE EES. 
Trenton, 81 to 150 tbs...... 9tc per tb.| Small Willow.. . per doz. $7 00 
Medium Peo ee m 8 75 
COPPER. ASBESTOS. Large aivnr< temeee ¢ 10 50 
Galvanized Iron. 3 bu. 1 bu.l * uv. 
Gopper sheet, base............+ 21¢ Board and Paper.......... 2.75 Cwt. . Per doz........ $375 540 720 


Stser’s ** Small list, "$22. 00. 25% 
cf “ Large “ $26.00 .25% 
PI Oa St Sn aie 50% 
Ford's ob ee pattern 
Car... . .40&10% 
a os ie etd wikia - 15% 
Countersink. 
No. 18 Wheeler’ ae per doz. $1 6C 
No. 20 = 2 40 
American Snailhead. ss 1 10 
Rose ab wie 1 20 
lik Sen 1 00 
Mayhew’s Flat.. e 90 
sig 1 40 
Dowell 
Russell Jennings.......... 30&10% 
Gimlet. 
Standard Double Cut.. 40% 
German Pattern...... per, doz. $0 60 
GS oC ahs s cea es 65 
OS ae eee *? 80 
PN aids pies «5 6 " 157% 
Countersink......... : 1 30 
Reamer. 
Jenning’s Square..... “ 2 50 
Standard Square..... si 2 00 
American Octagon... “ 1; 
Screw Driver. 
Ne. 7 Commoe..s<.:.:- “* o 
Ne 3-Teowek......° * 12 





— 
pLACKI 


Butchers’. 
Standa 
Clock § 
Star..- 

Hack. 
Disstor 

lexibl 
Star... 

Wood 
Jackso' 
Disstor 
Trnum] 


Snatch. 
Woode 
Steel.. 

Tackle. 
Iron St 
Com. § 


Stove. 
Wabas 
Wabas 
Wabas 
Wabas 
Wabas 


Wash. 
No. 76 


No. "68: 
No. ‘se 


No. "80 
No. 17: 


No. 96 


Carpente 
No. 2 
No. 00 
No. 0 
No. 3 
No. 4 
No. 11 
No. N 


Carriage 
Carria 
and 
Carriz 
ert 


Mach 
and 
Mach 
ert 
Plow 
Stove 
Tire. 
Wag 
Mortts, 
Gem, 
Gem, 
Barrel. 
Cast. 
Wror 
Wro1 
Flush. 
Wro' 
Spring 
Wro' 
Wro 
Square 
Cast 
Wro 


Angul 
Mill 
Bung. 


Ent 


Mail, 
Per 

Miter 
Nev 
Sta 
Sea 


Fray’ 


Hay- 


Shelf 
Cas 
Clo 
Clo 


Wire 
No. ( 








tear aa 
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BLACKING, STOVE. (See Polish). BUCKETS. Cable Log Chain. 
BLADES, SAW Pump, Rubber. Advance 25c per 100 fb. on Gable 
Butchers’. Wychoff............ ro. $4 75 Coil. 
Standard, # & _ _ 35% Siseer ukyerssnvcee pai. 4 75 ; 
Clock Spring.. eee - +857) Champion........... «“ 7 §0|C2t Chains, German Pat, 
Stat. «= 16%) Victor.............. i A MID coax cscavsecccccss 
Hack. a cihi’ iis tases 5 IE ass cciusensonpeese. 663% 
DisStOM S.ceeseeeereceeenee 25&5% RS Se ea eae “ 6 75 od 12 65% 
Flexible. ... 00s 06600 0d6eioe'e 30% aes cr eee eeeewsaeeses A 
Rereetin k seaeaated Galv'd Ots...... 10 12°14 German Pat. Halter Chains 
doz . $2.90 -25 ; 
acksOn’S.cadssce sees per doz. $2 <4 MINCESE are han cet icedawes 663% 
Pisston's-No. 6, 16, 26 & 045.. 4 76] Wooden, so woe eg ages >< 2 OS 65% 
Triumph. 20+ theese sbpew ens 3 50 4n6--4.. . 60% 
BLOCKS BUCKS, SAW. 
Snatch. Folding per doz. $2 40 German Machin: Chain. 
a sodevaseeses age eh» wl lee sada Mh dieing > 3/0—2/0—1/0—1. . ........ ..408&10% 
Steel... .cccceswine dives ccvecen 0 
Tackle BURRS, RIVETING. a Oey oe we 
Iron Strapped. . - -70&107%| Copper Burrs only ............-- 15%| Light Brass, 3 ft...... per doz. $0 60 
Com. Steel poecceseeceeeseceeees 60% Tinners’ Iron Burrs only..... ‘ .65&5% Maeve Dan 3 ft : -_ 1 00 
BOARDS. 
Stove. BUTTS. Pump Chain 
Wabash Crystal........ Net Prices} Cast Iron.. --60&5%| Galvanized, per 100 Ibs........$5 60 
Wabash Oriental Ev ewes 2 Wrought Brass (New List).. -- 40&10% 
Wabash Mosaic........ ¥ Wrought Steel, Bright........... 65 % |\Safety Chain. 
Wabash Aluminum..... * | Wrought Steel, Japanned ........ eR 60% 
W a Art Inlay...... . . 
Wash CALIPERS. Sash Chain. (Morton's.) 
No. 760, B t Globe, 1+) 
°. ye ee: be 3s bs pac SEES CEE EOEEE 35% Steel per 100 ft. 
No. 652, Banner Globe (single) Inside and Outside............. MEE 5 ss wagdehisesrsd ces sled $1 20 
PP A Re sar die I a on oo 5S SE), OS aos cbse wecesecccccoececes Ae 
No. 862, White Hen “(glass) Sided cas sek scuabaiaee 2 40 
Me per doz. 3 75 7 
No. 800, Brass King... ‘“* 3 60 CALKS. Copper 
No. 172, Our Best (soap saver) Logger’s Boot. ___| NEESER ame >" 2 00 
eens tsar ten eeeetes per doz.3 25] (Lufkin R.Co.’s), per M...... $3 75] op 2 70 
No. 964, Royal Blue (ename]) eee eee eee ee ee ee ee ee 2 
+ 00 ke'sa near ete per doz. 3 25 = bis +. BGs a wa ade es bok ce 6 0s'e.0'0eerunee 
IEG Giiavccss cvs per 
BOBS, PLUMB. 5 6b etecd<deaee “ 44¢|Champion Metal 
Carpenters’. American “ Tel on 300 
No. 2, iron ee per doz $0 70 Swedes. Pra, Oe oe eee eee eee eee ee) 
Ne @ 9 coe: ‘ Say: wEErEEEE RED Ses 4000 bees ASR: ee Gragg 4 50 
No. @ ” ceagaews ss ty 2 75 
No. & ben@istiends 32% vd 2 75 o CANS. Cable Sash Chain 
Ne. @ 7 eile. ce; X: 3 40) Mik. SA stek vogicvtndaorsenses 35% 
No. 113, brass plated... “ 1 10 a re ee fo Seer eT Tee Cee. 25% 
No. N30, nickel plat’'d. “ 1 30 os 
+ oan... 5S 8 10 |Special Stes! Loading Chatn 
' BOLTS. Per doz... .$20 25 $22 70 $23 95} Inch.......... ; *% ts 
Carriage, Machine, etc. Per 100 lbs $16.00 $13.50 $12.50 
Carriegs, 4x6 and sizes sumealier, - Gem Pattern. eens s ‘ . : 
and shorter. 10 ee rag os 402 F 
Carriage, sizes larger and long: 2 Gals roe Stretcher Chains. 


er than_$x6.. 65&5% 





Machine, §x4 add sizes smaller Illinois Pattern. 
and shorter........ - 708 eS E.2 £E.3 
Machine, sizes larger and long- tt Necnectaee 8 10 
er than hxdx4 eee eee eeeee 65&10% Per dozen........- $23.50 $26.50 
PIOW ile badacss vs cane 60&10% Jersey Pattern. 

StS sci vebswee ns. bose 66s 80&10% Nos He 80 81 
TO cate ei aais sce s = 6x on 75% Geis. see 8 10 
Pm yg ere Per doz. -+ $23.00 $27.00 

ortss, Door 
Gem Maids UG > 520.0 odes 60% CAN “OPENERS. 
Gem, bronze plated... 20% | See Openers. 
Barrel. CAPS, GUN. 
CUR iscidaetash.c wk semua 60% tin Aspeeition. 
WreGWReios a sccnss “Sere 75&10% 
Wrought, bronzed.......... 50& 10% CARPET STRETCHERS. 
— See Stretchers. 
WEE wiv) 00400 dene ws 40&10% 
‘ pring Hey. CARRIERS. 
SOMME Gs bikes 66 ao0 asec 75&10% | Diamond, Regular....... 
Wrought, heavy.... 70&10%| Diamond, Sling Peeen ct - 
Square. Myers’ Imperial . 
Oe erg ae 50&10%| Myers’ Clover Leaf. 
WreuQ avinunccugs ces teens 70% CARTRIDGES. 
por BORERS. See Ammunition. 
ngular. 
Miller's Falls........ per doz. $13 75 CASTERS. 
Bung. Standard—Ball Bearing...... .50&10% 
ME hates, £ic6 sb sec tweeted 60&5% 
Enterprise Mfg. Co’s No 1. .15&5%| Common Plate 
* No 2..15&5%]| Brass Wheel.............. 60&10% 
BOXES So Saaremaa 
Mail, No.. 1 2 10 Philadephia Plate, new list..... 60' 
Per doz.. ‘$3. De EE SUE Bis cc din 0 once ses cesecs cas 
Miter. Fuauents LOE ee ye ie 75&10% 
Nee Lana... Pret + CATCHERS, GRASS. 
tanley’s se eeees Q | ; 
SeaveMneih s Gack ous 2s: ‘each, $1 50 ——.. ou de Oe 
BRACES. rongy ta 
Fray’s Genuine Spofford’s....... .60% —— nae Bins . aa 8. % bar 25 
5 a Oe 7 pT eee $675 $9.50 $10.00 
eee 50 
MAM accieccsacsc-. 300] CHAIN AND CHAINS. 
NO, GMD... 0 seserseces 3 30| Breast Chains. 
Doubleslack. . .doz. ts, $5 75 
Hay-Rack. BRACKETS. wie serett Snaps. Rat : . 
Wenzelmaun’ s No.1, per doz. $9 50 Without Slide...._. ” 2 85 
No. 2, " 10 00 ae) oC Chasns 
Shelf. }-in t-i in. $5.45 per 100 lbs. 
Cast Iron, bronzed...... .50-10&5% Cable ‘Col Chain. 
Clover Wrought Steel......... 75%| Inch...... iy } i 
Clover Folding...........: '. . 65% Per 100 Ibs. = “3 ‘00 $6.20 
oil BROILERS. Per 100 tbs. $0°bo #5,00 $5.75 $5,06 
No. Crown,Self-basting, Odes .. $2 60| Per 100lbs..2...85'85 $665 $5. 


10 
Per doz... $17. 75 $20 25 $21 45 





fe-in. $8.50; }-in. $7.75 per 100 Ibs. - 


Tie-Out Chains. 
Se rr 
Trace Chains. 
Western Standard. 
i |) Se nies = 


- 10&5% 


33c 
og OY ee 38c 
Add 2c per pair for Hooks. 





Saw Filers. 
Disston’s list, $30.00.. re 
Stearns’, No. 0, $3.50; "No. 3 
$11.50; No. 3, $5.00 doz. 
Wentworth’s, No. 1, $6.25; No. 3 


$8.75. 
CLAWS, TACK. 
Cast, wood hdle...... . per doz.45@60c 


Forged steel, wood hdle “ $0.80 
= “2 1 00 
ER RR Pa ae ~ 50 
CLEANERS. 

Drain. 

Iwan’s Adjustable.............55% 

Iwan’s Stationary.......... .40&5% 
Pot. 

Lee ..per doz. $0 75 
Side-Walk. 

Dict 6 easess eo per doz. $3 25 
ss rer 
CLEAVERS 

Family. 
Griffin, Inch.. 6 8 
Per doz.. » $5.50 1 $6.25 
Royal..... .per doz. 2 25 
Butchers. 
RG Si cies wets de <0 0.60% 02 25% 
CLEVISES 
IIE SE ice waisin caniw'e o.a be .6c fb. 
CLIPPERS. 
I Series Repaaa cave wdc $1.90@4.75 
CLIPS 
SG Laat shite oth oie «A> v0 eas 65&5% 
Damper. 
Standard per doz. 65c 
Troy... ” 38c 
Ra ain ip ound aia as a : 17 
CLOTH 
Emery 
Star.. .. 10% 
B.& A .. 0% 


Hardware W vote sulle (100 £ &) 


2 to 3 incl., Galv.—in full roll. . 3 00 
4 and 5. 3 25 
ee 3 50 
i 4 00 


Screen Wire. 
12 mesh, painted, per 100 sq. ft.. 1 20 


COCKS AND FAUCETS. 


Compression Plain Bibbs... . .60&10% 
Lever Bibb Cocks...........60&10% 
Compression Hose Bibbs. . . 50, 10&5% 
Telegraph Faucets (new list). .50--5% 
Racking Cocks (new list)... . .60&10% 


Compression Lock C’ks(new list) .60% 
Andrew’s Brass Faucets.........70% 
Angle Plug Faucets, perdoz..... $0 85 
Milk Can Faucets, per doz. .$2.60-4.20 
Petroleum Faucets. re 


COLLARS, ier ere: 


Add 2c for Twist Link ci 
nc 
ot ereeebaaamen y | Plain Tin. .per gro.$1. 0 $2.40 $3.50 
Per 100 lbs....... $6. $6. “bo $5.5. | Japanned Tin 3.00 3.50 4.25 
CHALK, CARPENTERS’. Lacquered Tin “* 3.60 4.20 4.80 
Da diate t.ho 6 600608 om, gro. 80c 
Waite. », Faiseaetiae “ a COMBS, CURRY. 
Common White School Nos... 000 11 15 39 89 | 108 
reman 2 “s Dey $.37 60 1.90 90 1.15 80 
CHARCOAL. oz. . $. j <. oe 
DEL ic A ob eeke Rise we per bag 95c| Nos... 299 ¥ 320 390 532 620 1400 
CHECKS, DOOR. Per 
nen eos BSB 1S 1D 2 1s 
0 eee 25% 
CHIMNEY woes. COMPASSES. 
(wan’s Volcano.. " 2 RO errr rer 60% 
CHISELS. Pencil—Faber'’s... .per doz. $1.00 
3 
, He 88 mm, ; 14 COPPER—See Metals. 
Round r doz.. ‘9 50 $3.80 
fist pe 5.00 5. COPPERS. 
= 
“Sood ON eee: eer per tb 36}c 
oo a “ pores: - 13¢ it “ae 33hc 2 tb... 9 B2he 
maller size per doz.. aa « 
Socket, Framing and Kira. ee eee 30c 
Clover.. va . -75&10% CORD. 
Tanged, Firmer. 2 Picture 
PEN a Meat. _ White Wire (new Het)... ....<.88% 
CHUCKS, DRILL. samt. iii 
Goodell’s, for Goodell’s Screw Regal Brand.........-. per Ib 35c 

Drivers... per doz. $6 25} Puritan Brand.. = 25¢ 

Yankee, for Yankee Screw 
ani ds 06 gales CORKSCREWS. 
: pg PE eee ree 334% 
car we Ww Williamson's Regular........ 40&10% 
Sok <5 ohes Williamson’s Forged Worm..... .50% 
Belle, Barrel 
mon Dash, Gal eae SPRING. 
oun x" tee eeeees All sizes—new list.............. .#% 
nion, 

Ase ae:ne a6es COUPLINGS, HOSE. 

’ iad ossa 0 occ cae per doz. $1 00 
Aeiannette ,,| Brass Plated.......... 85 
mon a eee COVERS, WAGON—See Tents. 
Hose. 


Sherman’s, brass, }-in., per doz.. 
Double brass, }-in., 





CRADLES, GRAIN. 





42c 
90c 


Morgan’s Grapevine. . . per doz. $22 25 
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CRAYONS—S 
NS—See Chal 
r edge Point 5 Cloth. 
oni IS per tb 38c Sie. <e sich aa GREASE, AXLE. 
. Pp 7 xes. 
Red Devil.. Fle 60 to 150, per tb.. 7 3 kegs, kegs. Diamond.. Bi HANGERS 
S lour.. 4c F ‘arn Door h 
oon i lien 0 - c 3c 4c erent “Re -per gro. $5 50] U.S.R 1 
oodward.. cpanel 50% ENAM 3c} Hub Lightning... , ; sh Nenana 9 50| Matchl olled Bearing... Bor. 
Meat. “497%,| A-BI EL, IRON. | PREABOR eveseececesecsceees 3 95| Storm €B8veneeeeeeeerees 5 608109, Inch... 
Enterprise, N ron Enamel, 3 doz. cai = oe Meggett ratte nt, b de 6 75 World’ Rl as xs OEY. 508109, Per doz 
32 and 42.. os. 5, 10, 12, 22, Messhent. ict eae per Ht 15 aay $y 15 tb. 80c; 25 tb. $1.30 Wagner’ ere a Brads. 10% mar 
Pros 202, list, “ i : wal aac ’ ; : 7c ightning, 15 tb. Bbc. —_ Warehouse djustable.. ’ ne 50% ©: (See 
dpe. a.  40&74% EXTR r each. ; 25 tb | Cond: ig Twin.. (0&109, Bush 
Stanwoods .N See Force ACTORS, PIG. pene . meter: 2" 23% Commer 
PP eee an 085 2 2 3 rs . 1 cars Graphite. Iwan’s Perfection Chain. 
law and Crout. 00.85 $1.00. 4.08 Bright Wire Screw— ; 3 Ib. per pee teeter eee anes $9 Eave Trough. 1a a 509, -_ 
3-k D Se gross... 50| Baker’ 0 Per 100. 
nife Crout rifting Pick. e Goods, B. W pe cared. cca 95 00 aker’s..... | 
I-knife Slaw........ per doz. $11 50 eattedes oe 60, 108.5% POPE Ys 37 00 Imperial............. per gro. §2 35 Clothes Le 
ite Slaw... 1 20) Brass... el. GRIDDLES. See seta Japan 
ee tee......... “ ; OOM... <kéckckacn cee ae oapstone.....-++++-+++ 33} prs Sense fee's 2319, Coat and 
DAMPE 1 °° sagrenieine-ettenie tahe 6 GRIN temisetbiens 2. ME........... Cast Ir 
Sonal... RS, STOVE PIPE. Schroeder's RS, STORM SASH. |" Inet RINDSTON ES. il eam ao 8% Gem W 
en ~ Schtosder's.....4:. +++. per doz. $0 Inches... .. eso erage me Conductor 
ee eas aeeel ae -— = Per doz.... ‘ a ae 8 10 lek s New Model hate 3 50 Malleat 
DIES . 50% FAUCETS—Se Loose. -+ee-$7.75 9.75- 12.50 Ri Roy Noiseless a a 3 10 Wroug] 
Di AND STOCKS. e Cocks. Per ton... idee’ 04. ss...2. 4 00 Corn 
scount.. om, |Pel FILES AND RASPS Mounted. Kime oe 40-10% Commi 
% Brecerreeseee : , all Bearing.... ‘ red. 
Post Hole. DIGGERS. Nicholson'’s— oop tennnseye 70% we “s9. 2 3 |Hinge, W — Little ( 
See American a wpa Bearing .. 3.60 3.35| With “Sedat Ae eka Gate. 
MEG: 53:::58.03 per doz. $9 25| Bla = yy eta peng dees .75810%| gre gr he ples—See Staples. 40% See Ge 
Eurek eS ie ae i es oe aa lack Diamond éevacs é 75& 1 0 a 3. 15 3. 00 . in 
ee Dae ke? 9 00 Eagle RINE eo ts 8 504 ee sot, WADS om 
“oe le ee 7 50 ee ae ae 75& 10% ee Ammunition.) c HATCHETS. Per de 
Iwan’ plit Handle.. “ 10 25 ew tl ee cae 75& 10% | B HAFTS, AW rescent..... diet 
Iw. s Perfection. ss 750! Nich ee a oe ane 75& 1 — S, AWL. Gest Glew... oer Gee. 0 50&10% pr 
fan's Hercules pattern “ 9 00 k — Le eS NS 758 10% Common........ Cast Shingling... per doz. $1 10¢ Gypsy 
Ryan’s...... pattern 10 00 ie Sere [eee ee ey Peg. ....per doz. $0 19 Genmeiniote agiad =e Hammot 
an also Augers—P ¥ 17 00|Simond avese Patwern......... aa 0 Comnentes Leah Sree d Resin cahaiecss. - don With 
ividers, Wing... ost Hole. itenton's mrasekgubunsleeod 10% ae plain top eyed * 22 ‘al With | 
DOOR CHECKS—See C "65810% |Heller’s.... 2... ese e eee *** aloe Seetae leather top...“ 5, | See Kniv HAY KNIVES Lambre 
—See Checks A IRAP 7 Comn 2 €s. ; Picture. 
, LUE ST 0% mmon..... 
DOO OPPER Pat “ Potato a 
: in. 4+-panel ae S—See Stoppers. WEE a5.) oe ca secee "a ~ HAY RACK BRA Screw. 
in. 4 » painted..... N , ACKETS Bras: 
ih in one a, Prices| Superior, FORCEPS, PIG. Jute one HALTERS. Wenzleman’s No. 1. TS. , 
kc me Ab Oe Superior........-»----PeF don. 4 78| Web -- adda a i tae fe seat St 
5 hick wate * evcce 52 Se AP ee? Sy? 1 9 60 
DOOR HA Barley. FORKS. Ppa Sao Oa ae “ 85 I 
NGERS—- ‘ ather, ro : . 2 HINGES 
RS—See Hangers. ae rye List.. “é Leather, eines pea 8 a Blind. : 
tines, per doz . -65c1 vanes ise Cl 
Bit Stock.. DRILLS. Hay per Wess saeks OG B HAMMERS, HANDLE aris nce Gravity. . per doz. s ¢ Elastic 
Blacksmith's T: : — 2-tine...... lacksmiths’ Hand D. Sheph nah as 
Breast wist.. | 3 seveessaeessesse sees «60M5| Engineers’. ‘ pherd's s Noiseless . - 65% 
Prey’s 2 . 60% Bes appranbeteey NT SE ing oe hae cee 508&10% Casing.... S, ‘for Wo ‘ood ° 
r NS SE * ong. ies * Seeger een per do 
Mill UR Rs 60& 10 ro ate. z $1 05 
aa* ao + «ee * RE 50&10%| Clark's... 
Goodell’ Scoop...... ce oes REX Machint ee alin anti ges 40& 10% Hi s & Ltch. doa. $2.50 3 eelipa 
— Automatic. ce aD 30%| +++: c | Hinges only...“ 2.00 on 4.2% ° Diamo 
Per doz. . 03 3 3-ti OS” 23 eatanaa pe ipblane nt 60& Latch ——— Genev 
20 SS ee 5 es onl “ sag. + 
Goodell’s Single Ges 50 $12.50 $11.00 4“ POPE ee 6085% Q cetasaneee cesar % Knuckle. . “fa .90 90 Tlinot 
Millers’ Falls * ear.per des. 15 95 isgnince cus Sea weense 608 —, pleat 40&74% eos nabs per doz prs. $6 00 COT 
‘ — “ Double “ “12% gos go Sano per dos. $3 8% Superior........ “sets 675 High ( 
os cies te AB Seen Door, 
Reciprocating. 15 25 ee eC Riveting. RRR Pi, Screen Door. prs. 9 50 Speci 
Re enemetee: Se 60% ee 0 fron... Leade 
NRE em ad . cree ccccccccocecs teel... ste tesa wees 
Paces wi heise ” EET FO Miki ae erate 
tandard List . . 60&5% @00% Cream Pail - SS per doz. $095 Chicane” ae 
. @10 | Fai : ron.... ile soe Nos. . 
DRIVERS o ‘airmont. Pol’ Fein Withee tel per d “TORS piesa 50% 

‘ SCR smpasese ae Sas m ron, Hick Oz. $0 35 Colu . Per 
eg scl a sca Marking, Mortise, etc per doz. $3 7t| Mall. Iron, camo 50 gps Acting. "jostosse Nos... 
Cc 9 St SR RREROrI Ry 3 —4 Mrveeeveees agnetic... % 155) Ideal D Per 

hampion. . ppdvnine ea eee 60% ey ES AA 50&16% ae 1 2 M etachable.. 25% Nos 
or cag a alate . 60% | Paw. o| M . $0.70 3 atchless. . per gro. $11 a 
Clark » a hiss | ce a 50% | Wire agazine.. ..... 80 1.00} New Idea . 0%, Per 
Edison tinea Pagal: tk HA TT per doz. 475| O%f0Pd.....--- seo ‘pergro. $7 20 — 
Reed’s Lightai oye w% ee ear . Heavy meres HEAVY Wrought Aa 20% oul 
armmamenee «| Guay sovveveed $ n 
Yankee siebel...... * 45&5% . ee: os ane rob veh Per g 
fankee Ratchet ....... "50, 10, 5&24% | Di GIMLETS pbs. and over.........,..758 veil eee aide 
Ss ial ae 50%, Discount..... z Single. HW Secretion, ee eee 
r a. Oe RAE i _ * 60% 
inhib Seng Go... GL i aalies | nes ee ae Seats T ness ostpane tare See I 
EAVE 40&5% A rete i reveee es 3081 : 
“4 ES TROUGH, GALVANIZE © |Single.. SS, WINDOW. Auger. HANDLES. bf Racin Maney F Sinem... "30810 
VES, TROUGH, GALVANIZED |Double.....oosss++s _eonttg 1% 
sina on 2% for cash. Fa hte scccagessisnpinalle 90&207% Sanaie J Assorted.. Screw Hook and S _* Curl 
generally deli PEE Ey seme ea ca gray ratt’s Ad . per doz. $0 6 t : trap. Cc 
ivered. © prepreg 90825 justable, N . $0 55 o 12 in.. . 
See also conductor pi %\ ty per doz....... , Nos. 1 & 2, 14 to 20 in.. “per 100 ths. $4 25 B. 
EGG BEATE pipe and elbows. GLASSES, LEVEL Passe Adjustable. ....per set, 4.75| 22 to 36 in.. . be A. 
é ZRS—rSee Beaters. Oe eae we a Chisel Me Th ds teenie han Servew Hoth end 3 75 pul 
; ELBOWS—Stove Pi “er SR A, oz. $0 70 Hicker . Tanged Fi Ol) Dib cic : ye Pink 
Ad Riis ict tai oes ee “ irmer . P Plan 
justable Stove = 55 Hickory. So 38c per doz. ee ue Finesse other eee W 
Inches. . ; 27 cket Fi in.. pea eer’: “ ea ( 
Cc irm . “ 7 75 
aos per rdoz.. ms 6 7 Bulk. GLUE. Pn ave py 30c per d des. Assorted, B 9 75 sa 
C eae hae ee B Amber....... Joe it gH pong Weedng 5 ge G — Ge 
orrugated Stove ae Oe Ms kak. perb. 18 ¢| “sorted = Large, ie pet doz. cadet a a 
rugoed Stove | HES Amb csenee “ ed..... . Firm Sakae oe. ce 10%, P 
F mesma ae ‘ 5 6 H. S. Amber ae Be a per ao os Extra 70&10% Co 
Pol'd, doz..$0.75 $0.90 $1. seseseseeene “eT Soo le aca 30) Hazel 7 Ol 
7 a eS 16te} Fil ES al “atin ek Bee 707 Le 
Plan’d pm 40 1.65 , . e, assorted, 18c; Large, 16c pe 40% adies’ and B “per doz. $5 00 Le 
Four-Pis . 2.25 2.35] A Hammer. Large, 16c per doz. Morta oye’. pe Mt 
: 2 ohn Stove 2.90 3.75 rmy & Navy. Adze E per doz. Shineeta = fe bet 4 
= 3 i et Be r Ee c 
wen te ia 5 A ; Le Page’s— - + M% Blackemitis’. ....per doz. 36 to 75c Wood... 3 Yen $% bs 
Planished, “ Oz. ‘$0.60 $0.65 $0 List “A” Ha achinists’..... : : : : . “1 40c @7. ee 708&10% 
.1.7%5 1 .95. ecceeeses ichet... . 45c @80c LOW WARE 
ELBOW: 95 2.55 List “B” wo nceses 8th% | Hay and Nae dete Sag “ H See Ware 4 
Plai S—Conduct J : pteeeecescens Hoe and anure Fork.. 40| ind E OOKS. _ 
R ain one. or Pipe. List “C” fees 334% Plai Rake.... ¢ = ae Tu 
vie manda. es EO Oe ee a md Rake..eeve. v.00 2..- 85%) rome... Pe 
s gated... - 78% se 0025%| Varnished........... Roe ae ne c 1) 
guae®, etriuanten........0<02 713% sie o oui tne TSE PS or doz. a 2 pliers eect een aa 60% D 
sadicapaiail 60&10% | Bri DS. ‘A river. . sol Bets eal, o.+.cc eeu Sos OM Si 
right Wire.... gga bee ~e - per gro. 80&107% 
eer vie ee eee: Ww! 
soca> SMG) Site and Bball... . = Jones argiees teint 708&5% Wr 
SRR ae 65857 * 
Stops, Bench. 0 


Iwo 
vies 
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: Standard. 
60&1 —. 7 10 12 Nos LIN1 
* er ere NG, STOVE 
50g 100% Per doz...++ . $1.90 2.10 2.25 2.66 orale lila se 1 2 ’ x NA 
60%, ae ers © s..per doz. $2 50 Siete... $0.60 1.00 Bricks.............. per crate, 42c | See Pullers. vad Sepmaen 
itt pe ee right Wire.) Nos ate ine <'s Paves MACHINES. See Sets NAIL SETS. 
250, Common Axe Handle. per doz. $7 00 ach.......... $0.85 1.20 2.90 Boring. Without . With NETTING, POULTRY 
Chain. KETTLES. A Augers Augers | Galvanized before eee: : 80&20 
a Tach... <8 1& fe i a ES ye een 15% ngular.....perdoz. 300 440 Galvanized after weaving... .80&1 oa 
50% fe pn lr Upright..... “ 260 400 Fgekien ec _ | hana B5R5% 
s ines. ‘ DCA ahs 5.6 gin. o & oF Leather Ri 
£2 35 Japanned .. . .per doz 22c@24e Maslin...........-..+.... su 6% Chi = - NIPPERS. 
20%, Galv aniglicaenivee. Wc | SUBAT- «+--+ += +. + icago, Pomeroy....per doz. $9 00 End Cutting. 
334% Coat and Hat pale sateen 50%| Excelsior...........+ “ 2 00 weg Pattern. Inches 5 6 
Cast Iron... . per gro. 72c@$1 50| Beet Toppin . Handy........-..+++ “ 2 00 er dozen..... : $4.65 6.75 
875 Gem Wise.e.siscdsssv'e's's'ss ---80%| Clyde, 9-i © cin Little Giant......... sp 3 00) 22 and Diagonal Cuttin 
2 69 Conductor. “4 Calif  9-IN1. Scimiter Blade, doz.$3 85 Pony, Pomeroy...... - 7 20 Swedish Side. Inches 5 : 
i wr aheatitind Sate woe idas ERS Sere pe 3 ac] Washing. Per dozen nenes $4 50" 5 75 
310 Wrought ..s< sakes sees 272" "309% > ~<a veo cece Ky peneettitan's<+---+--: 5 25 Me : ) 
rt Corn. a Typhoon: 2220 0.0.000000015 @ 09 oe Sapa - . 408:10% 
0-10% Connon, gues: eaaneel eeeeaeties*-*--*: per doz. $1 75) Wat ii dues ethic ahs 00d as 6 50 Cee errr 
red. <c4aadee eee nee NESS) 0 hye helen 2 75 ee ere ere 12 00 NOZZLES 
Little Giattds .vi'sice's « 3 25 Woodford Oia o ree = 3 00 MAIL BOXES 4? 90 . 
409, + ' , : aa. ‘ 2 25|See Boxes. : ae wa Gem........ per doz. $3 90 
? % ee Goods, Bright Wire. S MA BORE. cicwcossccsece - 3 
Grass tandard......... (New Li oy LLETS. Mystic. = 
eee sie ‘ . Adjustable... ist) . ‘on “Flore He KGae es ¢ 3 00 
. NOs..... “pene ¢ lhe tree eeees b oan 
weeps 2 ie A" Barton = Carpenters i) Head, Small....per doz. $5 00 NUTS, HOT PRESSED 
GerMaN...eeeeeeeees per doz 1% Hay. g Handle.............25&5% “ “ oy ium. 5 75 pee Pw 
%10% Gypsy..++++ * re * : Tyee. 7 0¢ "s 
me co hedee 280| American, Si Round Hickory. .... “ tb 9 Be Gc Bac oe 
1 3 Hammock. Canton, Sickie Bdge’ 4 — $10 50 = Bisteey. @ : b — Tapped ile patina Nae as 
30% With plate...+.+++.. perdoz. 50 ec ., _ = Square Hickory...... “ 250) a *, + 3 
; With screw.....-..++ “ 45| LWan’s, Sickle Edge.. 224, ee Lignumvite... “ 4 75 . he Whe 8 The ihe Bic 6c 
Lambrequin, or Drapery, per gro. .2lc Iwan’s, Impv'd Serrated. “ Bs a Th , Pcl pe ‘boxes add tc per fb. to 
Pitre... ss vaesiviebes — @50810% Lightn’g, Holt's Genuine. “ 0 00) 4 *mners . prices. 
Potato and Manure.. ... 664 Lightning Patt - “6 50 Applewood..... paede 1 7 OILERS. 
Screw. % Wadsworth’ wera 0 ing hs 6 00} Hicko | Chase Pattern. 
pete se |Hodes orth’s Sp'r Point.. “ 900] pricy nine phen Kore **1.00@1 50| Brass and Carper. 70%, 
ie cians alee waren k ickor “ : 
(See Goods, Bright Wire.) °! Challenge... y Sheet Iron... 1 50 ou ade dc coden 
9 00 Seat Spring... ese+e+0-+.-per Ib Sieten’s............ per doz. $6 00 MATS ngincers'. : 
9 60 . 5ic “os ap seeing “ 3 75| Door ees: . 35% 
; N ° = Pre », 
HOOPS, TUB a a ee = 60 saa IC wee 50, 10&5% | Machine. Per doz. $2 00@$2 25 
. mon, b a ol ee %) C 
wil Streeter. 4Blade.... “1 30/Stow. *1% | Copper Plaied Steel. 100 
10 astic... per case of 2dos.... $1 60| _ Streeter. 6-Blade... sw geggt No.3. isin... Song 
a Putty. a es Genes aeesaw ae per gro. $3 25) Japanned ie tee RE os 
0 re rere ree 3 50 scese wees .65@75e 
HOSE, GARDEN. Ghaer'as..... per doz. $0 60@1 00] No.1 Asbestos fove ‘Mats 
1 05 Co wih 1 40@1 75|  Wifecovered Stove | Mats OPENERS. 
a a morn See pres tl in 
Velvet, 3ply-2” guar. press...... The Beech Handle........... 75@1 00 ate, & Askertes ‘Toasters, ‘wah Pat eee oa ay 
3 Eclipse, 9 Lander’s......... 5 25 WOE cescscecses perde.  @ ME. sees os .per doz. $5.50 6.00 
95 Diamond oe oe chaos co 2 Slee Sa ama anger ata ae @6 00 — > eee ee + 2 50 3 80 
sin - tee ¢ q ig = 
Cnt Se Ln ¢ [Door. KNOBS. MATTOCKS. Delmoni 
a 2000) Mi Phumbes.........00¢ Jelmonico .........-per doz $1 % 
coTT 20 ¢ OTA oss. c ces cese per doz. $0 90/E Ore eS ne ee 65 
m Pans: ON COV. RUBBER HOSE. | Pporcelai EUER.ccccccceccccces oc ccc cel OO “nme 
‘ S g srade-# “guar. press 400 tbs. 11} J | ee as 1 00 meron PUMCNeek eka venons “ 5 75 
50 pecial I Ck RR e kd 6 0% 00 sd 1 00| Iron, Ibs OUTFIT . 
lee ae ees aah ae , Ihe...... 16 «18 S COBBLING. 
100“ Tic C LADDERS. Per doz.. a . rt . - 5.60 Combination...... per. do 11 00 
65 . ag Long thea face, i 10 14 er Bt ee a has ~ 465 
75 USKERS. Mie co ayaves cone ints 9c@l4c comen.:...... a0 amily.....-...--.++. : 
Nee B Beer tte : yf i meee PADLOCKS ™ 
% Ps eas me by E cancels tamaabsens: léc ake Super’r & Oregon Pat. 75&5% | Eureka....... % : 0 
70 NOM. ssies coe Sk aig 4 -80/ Common, per f the —agliine jE Ra aa + 1085% 
A Per gro...... $5.40 K | Common, with ‘Shelf, ‘add 10c. iim 1s le . 
"0 Nos. a > 10.50} Keystone... 15e|G pk. 1 pk. } bu.| Cr PAILS. 
eevee ts spweses Oo . eee alv: lp u. ream 
Per OARS ewes $550,900 24.50 Triumph, per fe.....0..00..++. 0 > oncom per doz. P25 3°00 3.85 eat without gauge, per doz. $2 oe 
u ’ ° 
; Brinkerhof’ "15 2.15 85 1.45(2Mll's Eve Police. MILL a enone 1 00 
r, f’s. 3 -in. Flash Light. . “per doz. * 00 S, COFFEE. * t..G 1 
PW Gira a sces $14 40 2t-in. Regular 7 50 aoe eae oes wa. 2 = alvanized, per 100... .$17 00 
SERS ches é eocevees ker... sPidecatach stad Dade 0 ery a +. ee 
aes ns ae “ 8 00 p hors i aan rare jue oo ‘ 33 3 
N. ubular. fs See (yg, sainnamanadaates 24% og 3 .. 3000 
See Metals.—First column. Dietz & Hams’........-. net prices = at. IC Tin. “ -- 28 00 
LEADERS, CATTLE _ MITRE BOXES. 14 hee Rees os v7 09 
: ee ; t. “ oan 
Carlin. IRONS. NOS. oes esos eK Wats IX J Tin. es - 16 00 
peetire te a: i OZ...  o'ss “70 A , OPS. a Woes 20 00 
£3 te Ey ged sa 0 0 LEATHER, LACE. Handled Cotton. per doz. $3 15) Stock. vi . 22 00 
Aecesseeeeeeeeeees 2 ord EERIE SE re 333% | Pounds....... } Te amet Galv'd. ats. 3 2 
toel here i 1 4 Ex. Quality per sq. ft., 27 Per dozen....$2.00 2.35 2.65 3.25 — 8 w ‘ i 5.00 5.00 
n W0B.ssesveeccc. ce, “ .125] "  parHERS P' wo ; i Galvanized . 
Plane. 701 tw LEATHERS, PUMP. _ MOWERS, LAWN. ee: ee es 
ee e and Plunger.. ges Gladiator—B. B. Wood. %, 7 
Sad. cee es « -20&5% LIFTERS. ee 16 18 «(20 Cable, 2-Hoop...... per doz. $1 90 
Charcoal... Stove Cover. ar 6.50 7.25 Cable, 3-Hoop.. “ 9 
Comnesncaniienaak cnas per doz.$11 00] Cop; King U ‘B. 7.25 8.00) Cedar, 3H ent a 2 10 
No 70" Peiahed. per100tb. 3 75 lil per gro. 1 75@3 65| f * h niversal—B. B. ne ae gg a ‘ 3 15 
= oF Sbestos........ ? 2 net 7 eoarty ae : 5 50 — . 5.25 5.75 6.00 Standard, 3 Hoop. Bee ee 2 s 
Chinese Polish plated, +. 135 net) Alaska, Nickeled. “ He Giant. : : 350 390 42 PANS 
Laundr olishing.....per doz. 7 40|7 ransom. 00) Little Giant 3.50 3.90 4.25) Dripping..... 
: undry, No. 1.. “ i 4 ‘ OP Pre ee 65% 
Laundry, epee ca og PP re eee eee 80% Common 
No. i J. Chalk. LINES. NAILS. EREIED << 0s. =< - + «+ RE 
No. 80 J. Enterprise, per set 98 Cut Steel ........ a -60% 
No. = i; ‘s - 90 Sse” in 20-ft. hankn, LE Pit ae. $2 00 Paxton, 
pe Oe “ aie ete 160 200 225 250 300  Seval aaa <i) perae’> gave) etn 450. 3.5 
_ Tailors’ artemis per tb. 54 wisted in 50-ft. tes Carload Tobe Neate cea anaes $210| Neverburm. . 4. 00 4.50 5.50 6. — 
Tuiee: +b 54 , $e eesevees 2 3 4 Seniens © Se CoE ede Savory, No. 200. .....per doz $9.00 
Single D = Be 30c  35e le oated.............. 190 , 
Double sNSs -per doz $5 25 Braided i in 20-f a aoa PAPER 
ie doo est . oy 6 25 ae 2 BS 2 3 —; Ape rine Ere 55&5% Building. d 
aives ee veves ss  22C c 35c Ee % ae ) 
. _ JACKS. i +n 00 fe. hanks. ..den. Oe Perfect “on pepe . ' See Pees. Tarred. ce. Sih 100 tbs. $1 = 
ocomotive. . othes RRS pee ements 70 rred Felt.. 
Wag a?” eee “i eeneeeet ter 20&5% | No. 20, ; 1 83 
Miller ioe on. Tats sessseee es -pOr dos. 0 95 a aid ie 30-59% No. 30, Red Kosi. ices nr 
Oumar en eereas ees % » JULC... eee ee ee vi 15] 5; are . per Ib., pa Sand and E sees 5 
Wen: Mina 4 a ae Pree H nal See low list, 50% 
Bache cecceccccL 90.00 90-88 50-ft. Cotton... ..... ee ae Bee eersenestenensneneess 0% 
ate .80| 50-ft. Braided Cotton. “ 95 | Parniture....ccecscecc Ol iver 
MMiceiaa.scisesc Oe MM ecole cok. per tb. $3 75 
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abis PARERS. Tinners’. PUNCHES. 
pple. SOMO... <i 96050 okuen geen 40% | Conductors’. 
an. eekae oak eh I each, Bic] No 22.........+00+5 per doz $2 25 

” stb a PLUMBS AND LEVELS MGCHINB. 060000000000 per tb 19 
White } Mountain... .. 5 00 Saddlers’ 
1 ES eae 7 COICOMMOR . 66.065 525s cine eee Nets!" Common per doz 60 @70e | "A tiing® 
Potato. Oeil. «066 9hks hae 40% peers #4 90.0.8 Bs Creeee. 405:10%, 
: 3 eal oe 72c@8de| Disston’s 
Goodsell’s Saratoga, 10} in., doz. 6 50| Davis’ Iron ...........-0es0000. 25% PUTTY hpi eel 0% 
Goodsell’s Saratoga, 5 in., doz. 550 Davie’ Jaciieedetes 10% | tw Bteddore : yee vt le 
ceenseease nee ; EE COE ee f 
PICKS. POINTS Strictly pure......per 100 tbs. 3 00 Disston’s.......+...++.+..... 4g 

Nec bf, be gc ee CO 70&10% | Drive Well Points............ .75&5% RAIL. Hiles’. «......++.+0s+ee0e, 508 10% 

Drifting and Poll Picks.......... 70% aheteaa a Ban Dea, Simonds .......-.++-+...... % 

Plumbs, Railroad....... 70&10% e xe . STOVE Matchless, I-in... ......0e0008 3 c|Compass. 

Surface...................+.-..70%| Wr't Steel, str’t or bent, per doz. $0 55] . Matchless, If-in.............. Sc} Atkins’..................... 35% 

. Vr’t Steel, wood hand’ls =‘ i Seer is 4c ee sce eee “per dor $1 35@1 6 
PINCERS. Nickel Plated, coil hand’ls ‘ 65| Sliding Door. ISSCON'S . +. 0 seee seers sense, 26% 

Carpenters’, cast -_ P POKES, ANIMAL Painted steel...........perft. 4tc Cnet 
Inches...... 6 8 10 12 a Bronzed wrought iron...per ft. 8c a pete terete ee teen ee ed 5% 
Per doz..... $2.00 2.60 2.95 3.75|Cracker Jack, wr't steel, per doz. $4 50 A isston's 45% 

Seiineliie’ ............. 6... POLISH RAKES. ENS cco ctwaeeNdeasacs..t 30% 

MS AEIS 5. abs \ic0+0aeacceke 40% Meial. ‘ Coal or Wood......... per doz. $5 20 | Dehorning. 

Black Silk, No. 50, }-gallon Garden. Soe oT Ea aah 
PINS. ag 2 _ SSE Oe eye ee oF: 70% ISStOM'S.....+++-00s per doz. $8 75 
: doz.. o ‘ 

Clothes Black Silk, No. 60, 6- Ph gnc sidins EE ee ee re 70% Grooving | 
Common.. “per box of 5 gro $0 52 per doz...1 00} Malleable iron, heavy....... 60&10% | Atkins’..........seeeeeeeee. 50% 
oe eee 31} Black Silk, No. 70, 1-pt. cans, Hay. wr 
3 PER SS ti ‘9 70 rdoz..... 2 25 RE reg hs Skier ae 30% 

Picket. Black Silk, No. 80, “V-guart PBs PEIN eo) #1 S0@S2 00 EE Sn 25% 
Fluted, 15-in........ per doz. $100) pi.cy sink, No. 90, Pentre 375 Re iden OF 2A) Bem eee 4G 
Fluted, 21-in.....-..-  % 1 60 ‘satan, -12.00| Automatic........... “ 5. 25 Hand d and Rip ete ‘a 
RR oe 1 90} Shoe Lawn Queen........ . 2491 RMN bi; vuusukedess % 

: “3S eae per doz.....86¢@50c} Jumbo, 36 teeth..... “60s Bie 30% 
PIPE. oe eee ME Ses 4 RASPS—See Files. Disston’s Nos 8, D8, 12, 76, 112, 
Conductor. (ey BS ot a 55c@$1 75 D100. and 120 (new ist). ks «ae 
Gal. Steel Charcoal] Imperial....... per gro..... 5 B . RAZORS. Keystone... ; ‘30% 
2 f 8. te Desens $ PORN is i x.n.048 50 ba BRS oo kal 50% | Enterprize, shand.. “Per doz. $5 00 

Eastern ..... .708&10% . . .508&108&24% tove. RS ere 50% | Our Saw, h hand.. 40 

Pittsburgh. “T58:10&5% ......... 60% Black Eagle, DAD. cnten, BOTS GRADE. iio possi eee akas chsecaen 50% | Our Saw. » Tip. Kesha ees 4 50 

r Nn Reames 15&10% ......... 60% Black Silk— RWON a s5xd <cokoh saw Cio 50% Keyhole— . SAS es aa 25% 

Northwestern. 75&73%.-........ 60% ROAM, «based to sos ashen $0 70 RAZOR STROPS) Atkins’........+0+eeeeeeeees 357% 

Western..... 70&124% ..-. .50&123% Paste, 5-oz.cans......per doz. 75|Star (Honing)................. 50% nares See 50%, 

Tennessee . . . .70&10% . .50&124% Paste, }-tb.cans...... “ 100 REGISTERS. DUIS ccckbchstvascsss... 30% 

Southern.........70% .50&123% Liquid, }-pt. cans “ 100 z 
sonra a" Geaete 50&5° aquid, eS SG (All Sizes) Ome Man........-.seseecereeee 40% 

Southwestern ... .70% % Liquid, 6-0z. can “ 75 Atki 40% 
Terms 60 days; 2% Cash 10 days. }pt. Air Dryi vm Japanned, Bronzed and Plated.. .75% Panel salir icy eee r 

ys; ‘ ing Iro i i 
Factory shipments generally delivered. “ E a oe White Porcelain Enameled. . . . . .65% CE ee) 35% 
ee eer 1 25] Solid Brass and Bronze Metal... .40% : : , 

Lead. Black Jack, 3-tb. cans. g 95| Single Valve (Baseboard and hy S| eee 30% 
Pull coils ....... per tb. > Dixon’s Carb.ofIron. “5 75 apes eee Pp DDT EES. 0% tn 30% 
eS ee eee a c Nickel Plate “ 450 R FACES Disston’s ee Ro ee 25% 

See ee aa Secesitiid Unicemed and Pinied Pa PU aah ce eawceeSs.s « 

bes : : ‘ Rift 
—— Inches.... 5 6 7 POPPERS, CORN. On OP IGEN... . 26s ses nae oe Ae "ee ere 50% 
mooth, perjt.. 8c 8c 10hc R oe - ee Co te ee ee ae 45% 
Planished, ‘ 30c 31c 38 ¢|Round or Square, I-qt. per doz. $1 00 Heavy Round Gratings...... 75&10% | Wood 
Peerless—Smooth, Tic 8c 9c Square, 2-qt........... “4 1 60) White Porcelain Enameled ...50&10%| Common............ per doz. $4 50 
Polished........ Sc “Whe Birdie ss se hh sacs 3 00) Solid Brass or Bronze Metal..... 40% | Clover Leaf.......... os 
, POTS, FIRE. 
Planished.......28¢ Sle Shc ; RINGS. SAW BUCKS—See Bucks. 
Made-up—Inches.. 5 6 7 |Clayton & Lambert’s,each, memes 00} Bull. ‘ SAW SET 
Gate City 6 26) Copper 2bin. 3in S—See Sets. 
oon “Bipgeaiane Me Be pete ss ednerenas ir tes 3 - PP Ete sipws'o bate aed ae ee SAW TOOLS—See Tools 
7 to 6 in. Smooth Tapers, pr. jt..1le eae oe Perret ss < 5% Wet ees ‘ Ww 4 
Sin. Smooth T's....-... “Be = Piercing copper. pr dos 2 0 SNE o> Fee 
ses ommon, plain.. ‘nn doz. $1 2 
7 to 6 in. Planished Tapers sane ee 45c POWDER. Steel, gor den.......... 100] Gommon’ auasee oes ++ 
Yale Patent Lock Pipe—Stove. | See Ammunition. Nickel plated.......... 1 3s SCALES. 
5 ao 7"to6”| PRESSES, FRUIT AND JELLY. ne eee See me Counter. 
ww . nq ir’ a d *- @eeeve 

Battle Axe Blue... 7 7% 9% 104|2nterprise Manufacturing Co.....25%| > 81S tins. Ser os ; s\Pleteoe” ne ean soya 

Can’t Slip 7 om ee Brown’s Rings....... * NOR s. Secb a desawss 000 eOO% 

Peerless = a 7% 869©68%©6—COo0 sil PRIMERS Brown's Ringers..... “ 80 SCISSORS 

Duplex "oe 11 13 14 See Ammunition. Champion Ringers. ys a 1 60 Star. POCO eee e reese reeseseees % 

Yale, Rus. Fin....16 16 17 18 Hill’s Ringers........ 70 SCOOPS. 

Duplex Planished. 29 31 37 38 PRUNERS. Hill’s Ring, boxes.... sag £5 |Grain. 

Galvano,Gal......15 16 17 18 Disston’s Pole 2 _per doz. $6 Major Rings......... “ 60| 4-bu. “Hercules’’.... per doz. 13 70 
If wanted made up. add per joint |Henry’s Improved. .... * 75&10 Perfect Ringers...... <a 1°0| J-bu. “Hercules’”’..... a 15 00 

or grooved, Ic; riveted, 1}c. Crating | Water's Improved..... “ 80%| Wolverine Rings..... “ 1 40 SCRAPERS. 

made-up pipe extra. Wolverine Ringers.... “ 80 | Box. 

Wrought Iron Gas Pipe. PULLERS Fruit Jar. pammine.. te tees per doz. $4 00 

$@F-in., black........ discount, 60% | corp. : Sey eee per t......30c | Cae os per dos , 60c@75e 

#@i-in., black... ....  “* 60,10&5% Daisy....+++...++++++ egeb, $3 1 Key. Road. : 

3-in. to 6-in , black... > OO eA ee nd 140 Split, round..........per doz. $0 17 Cubic ft. 7 5 3 

7-in. to 12-in., black... og 623% Quick. ond Hasy..ccccce 2 70 Split, square......... ey 32| Without run’s,ea. $4.00 375 3.50 

ion in., galvanized.... 55 2% ae. . aegen) 86 ae = 40| With runners,ea.. 4.25 4.00 3.75 

}-in., galvanized.... “* 50% GG 5 50 bas oie vom doz. 
f-in.to 6-in.,galvan’d “ 574% | Giant Pattern........ oo RIVETS. Seen SCOR SINGES. 65 
- ND Pea 9 00 ee eer gross $6 
7-in. to 12-in., galvan'd 45% Tack Giant ARR SE ES 40) and erg HO). cece cece crccccves a: 
: er ae SCREWS 
PLANES ana Rss 5 ces ea 60&10&5% | Bench. 
Sargent Iron Bench............. 60% PULLEYS. Tinners’. Peer LS eee 1 % 
Stanley Iron Bench ............Nets | Awntng—Jap’d... soveceon eee ec th lH SS a OS eae per tb. $0 10 $3 674 4 20 5 25 
PLATES. TIN Clothes Line....ccccesseeess -O0K10 Slotted Clinch per doz 40c@45c Wood, white maple. . per doz.$3 67} 
, . Hay Fork. 1 73 Tubular Hand—Wood...........-. 65% new list 
See Metals in Column 1. iron Wheel. 6-in.-+° . -per doz. a Nos 1 and 2 assorted sizes, doz, 45c a Rath... 22. esesresens ood 
ales CAS a Xe «cin eke Penta? % 
PLIERS. Wood Wheel, 6-in., Piper do 2 88 RIVET SETS Lag or Coach—all sizes, gimlet 

Giant, Button’s—80% off list. Hot House—Jap'd.. . 10% See Sets. Sa Ss. 55448 > wde ERS © 70% 

Cutting Sarew~—JOd' Ge. oon0scesscccvtges ROPE. Saw—Centennial. 

Bernard's. 30% ii iamaaa spasreucasses 50&10% | Cotton. Pee oe eR ee CG 
fi ash. i ei ; ; 25c 
Lod dias per oe. 01s] fr S18 Com on eels. pert. the| Per dos. Ie Me 28 Me 2 

Upper End and ‘Diagonal Cutting Common-Sense, 2-in..  “ ’ ‘gla orl rehawe sae 2% 

Swedish Side.. --10%| Empire Pattern, 2in.. 4, 5-16 Imperial in coils. . 2ic| F. H. Bright........ «+ « 87485107 
Utica Drop Forge & Tool Co.. . Net Shade eae 4 78 20} Stsal. ‘ : 8585 107 

Fencing. RRR EN 852 ‘tla i. ee ae Str yee SS Mere yee 
Black Bull.:........ per doz. $8 25 Hardware Grade, rates, pertb.. 10jc/ #. H. Bras "TRB 
Farmers’ Choice.. .per doz. $8 00 PUMPS. Pure Manila. §8&10% 
Russell’s..... 4 a 8 25 Pitcher. s t. OS SPS ee per tb.144c R. H. Nickel Plated... 

Flat and eat ra — Pre 3 3 4 | HardwareGrade, rates... ‘ .12}c SCYTHES. dos. $8 00 
ee EE 90% | Bach.22) $1.00 1.45 1.80 1.70 RULES. me Ps an 5p er 5 
German......................65% | S@ray. Boxwood Nets |Clover Leaf Dutchman. “ 7 50 

: A eee -per doz.$14 §0|Boxwood...................+. Nets |Clover Leaf Dutchman. “ a 
ela a“pititenets be, ' an Sealeuen tie... 0 A ; : “0 SAL s 63-4 b's Sp > ne old hes Nets eet en: Rew = : 5 

Ges—lnches.. 7 8 0 18] Be ew C8 SASH WEIGHTS. SHAVING SETS 

Per doz..... $3.00 3.50 4.50 5.50 Little Giant....>.-..each,... 228| See Weights. ...... Smith & Hemenway..... seus 0'40 00% 
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ERICAN 
Nati SETS. ARTI 
Rour d SAN 
Round, common... 500 d AND HA 
are, a o4 
: oo pr oe — $0 meri ry ty I Nn cememee RDWARE RE 
No. 6 eave “ee Mi ‘or blui ees bie EL 4 
Riot. point, ivuried. gee = T rags ng, $2.50 ain Beal List TAPES. M CORD 
pee armefs’.. « ree 75 ry ~_ Bevel oz., net.) eo Skin.. , MEASURING. 6 
Saw ners’. +1 tt 0 eae Se Fox’ Miter N P Ran stale Solid Bo. 9 
y z.$ s. oe fe “ - 40& : x. 
oa . : , 1 2 Winterbo eee Sa S | Cufki t Leather ey 10% Williamso ete ee ness 
Commo attern..... - ttom’s.. -++.per doz : lade ie ae ea +++ 20% Ws Widieieedl........ 405%, 
Dissto n Lever... per doz $3 50| © SQUEEZ re Se $5 00 n’s Metalli seesees éoec cage St Ww he ss 
Diss n’s Monarch tee “ ommon W. ERS. LE rey ic... oo paren ove Hollow ARE. .-. -WO% 
Geriial s X Cut . sie : 4 — viead Beene derrsenay ts TEE BEVE CESS Sen 30% Plain or U Ware. 
aie Briel oe “ 43 60 | Pos pe a oe Siig Poe a LS—See Bevels 2 weer waaresd...... 
Coy eee ; Se $e 1a Caseneas-n-per don 8 ) Soh eee 
Na b's Mace i 80 Little Gi e, ‘ind tet “ 1 20 Wood yea ° Country H Se ie: weaana 334% 
tillma: eeee ‘ 2 15|D ant, tin’ ET 1 90/G ack oz Whi ollow cere t, 
S n's Leve: ° 5 rum, j , tin’d i Glass. eowee Petar. 80c @$ hite E Ware, .. .0&5% 
tillman’s X C Poses’ ib 4 20 Deum. japanned ia 2 35 eee ~ $2.00 125) Masi nameled W , per 100 tbs 7o 
SHARPE ithe: s' ss a 1 30 - nickel plated... i 400 AT a .00@12 00 Maslin Kettles... are. _ $3 00 
Dia nond. . NERS, SK 2 50| Bli ed... “ 3 60 Bale. TI 12 00 K erbreak Fla 
pi oes 2 a ale $l stew... battles ewes aitincc Sh 
wa ottor 
Iron SHAVES, fort . a a monn Te Sees cv ~All other, land: eeeece Tin'd wat: Sehr ottom 
Wood... ...smea OKE -20% | Fen CL aaeagiaaa, per tb See ‘ Chair reese cece ce SOE % Enamel Turn’d ad 
Wood +--+. per doz $1 10 mnce—less than car >a sitar: £5% | Glue P  ieguappanommateag 
Goodell’s : 1 85 Retehed 4 neat, 8 @8}c 700 ‘ &, Toned’ tee wes 
pee Se 75 Galvanized. iiss. ape se Disston’s Uni LS, SAW + aezcae 10% 
Prunin SHEAR eoeorvest 1 % “ co~aneei paint o tbs. $2 10 Miniat niversal . En eled.... oddwctwes 
B e S 15% Galvani 2 Smi ‘gt ocees ae, ovenssvens v2 ++ 25% 
So No. 1 Wrought. zed.... 45 th & Heme Pr herry Bloss PO 
Cal ceye, No. 2....... per d Wro ...-per 100 Ibs nway . x WA ossom and C ~~ 
pir ula Pat., PP ao Goz $5 75 geught Stapl s. 400 So a ASH BOARD hrysolite..50 
ee rnia Pat., 1 in. is 7 40 St ples, Has es, Has rgent’ TRAPS o S—See 50% 
ee oe + pale aaa + Ecanies. — ps. Hooks and .- ca Standard O er Boards. 
Henry ut, No. 4 400| Extn €8...... bole on SP oth mah cast i 
3 er v&; Pa. 6 “ 13 75 MAILS. ci... > ine oo rs ee In. iron in ‘all we 
he $1. 01 16 50 Lieithon as: 10&10% |M Dcccs-tsanes ail per tb.: t tb. 23c 
Seo ae: 40 2.10 2.90 2.80 STEELYARD. “H810% Ree sone) te be he be Se of 
as No BBA. bbe os per ide 2 80 Dise ARD 0 eddick’. . 10 0 I ught steel i 5c 4 { 1 
— aM oz $4 00 ount 25%. Mouse pein Piven “2 fae in 5-tb. box c Mic. atc 
Nar. Gap. Ba se fe Axe. STONE ? Holdem Rat. «+ -Der doz. $6 10 7 3 es, per fb.: 
Star rip.,doz. . . $11.25 11 » 7 Hind 6. Holdem Mouse aes bc Sic f. 1 
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ADVERTISER’S INDEX 


ALPHABETICAL LIST. 


Ambler, Holman & Co.........++++ 
American Can Co........-.+-ee+0% 
American Rolling Mill Co........ 


American Sheet and Tin Plate Co.... 


Clark, Smith Hardware Co.......... 
Clayton & Lambert Mfg. Co......... 
Cleveland Castings PatternCo........ 
Clipper Lawn Mower Co.......-..-- 
Coldwell Lawn Mower Co.......... 
Co-Operative Fdy. Co......-....0+8+ 
Cooper Oven Thermometer Co....... 
Cope, Geo. W., Stove Pattern Works. . 
DeKalb Wagon Co........-.-++e00+ 


Delta File Works.........+.+.s0005 


Double-Mitre Mfg. Co.............. 
Dreis & Krump Mfg. Co. ............ 
Du Pont de Nemours Powder Co.... 
Eagle Woodenware Mfg.Co.......... 
Enterprise Mfg. Co. of Pa.......... 
Follansbee Bros. Co..........++..++ 
Forest City Fdy. & Mfg.Co.......... 
ET EAR bikes dcrcvdscseace 


Globe Gas Light Co...........05... 


Globe Ventilator Co................ 
Harrington & King Perforating Co... . 


Haynes-Langenberg Mfg.Co......... 


I nck 66bs Kb 500 00s ccewtn 


BR @ OO GIG... occ rccccecccss 


ge eee 
Merchant & Evans Co.............. 
Meyer & Bro. Co., F......0..0s000% 
Moeschl-Edwards Corrugating Co... 
Michigan Safety Furnace Pipe Co... . 
Milwaukee Corrugating Co.......... 
Monroe Fdy. & FurnaceCo.......... 
SE Sy Ns Mics ascccvcsvace 
Munsell Co., Eugene.............. 
Nationa! School of Pattern Drafting. . 
National Sheet Metal Roofing Co.... 
Niagara Machine & Tool Works...... 
Nickel Plate Stove Polish Co........ 


Puritan Cordage Milis.............. 
Quality Stove & Range Co.......... 
Quincy Pateerm Co............2... 
Cn 


Robinson Furnace Co.............. 


Robinson Mig. Co.,J.M............ 
Scheible & Moncrief Heater Co...... 
Schwab, R.J.& Sons Co............ 
I Na a ods shape noosksaans 


Smith & Hemenway Co... ........ 
Sprague Fdy. & Mig. Co............ 
Standard Ventilator Co............ 


Stanley Rule & Level Co........... 
Stark Rolling Mill Co.............. 


Stoll Co.. D H 
Sullivan-Geiger Co................ 
Supplee Hardware Co............. 


Symonds Register Co.............. 


Phe cavers sdeesesticons 


Taylor & Boggis Fdy. Co.......... 
Universal Stamping & Mfg. Co...... 
Utility Stove & Range Co.......... 
en re 


| Vedder Pattern Works. . cerceses eer 


E. G..Washburne & Co.........e0+ 
Welss. H. & Co... cecccesvccccece 





Weller Pattern Co;.......-..se00+ 18 
Wheeling Corrugating Co.......... 74 
96 Wrought Iron Range Co..........+++ 1 
oo | Youngstown Sheet & Tube Co....... 14 
77 | Zacharias, C. R éoawe socecesecaceces, VO 
75 
93 | 
4 CLASSIFIED LIST. 
98 | — 
I Barb Wire. 
og | American Steel & Whre Co., 
75 | Chicago, Til. 
83 | 
82 Boat Patterns, 
9 Barbour Metal Boat Co., 
13 | East St. Louis, Il. 
91) 
85 Boilers—Steam. 





83 

g1| Boynton Furnace Co., Chicago, Ill. 

7g| Schwab & Sons Co., R. J., 

96 | Milwaukee, Wis. 

80 Smith Co., Charles, Chicago, Il. 

83 | 

13) Boiler Handles, 

$. | Berger Bros. Co., Philadelphia, Pa. 

8) 

13 Brass and Copper. 

“4 Hussey & Co.. C. G., Pittsburgh, Pa. 
| 

a4 Buckets. 

96 | Eagle Woodenware Mfg. Co., 

81 Hamilton, 0O. 

95 

82 Cans, Garbage. 

oy | American Can Co., Toledo, O. 

92 

80 Carpenters’ Tools. 

19| Smith & Hemenway Co., 

3 New York, N. Y. 

80, Stanley Rule & Level Co., 

82 New Britain, Conn. 

83 

81 Ceilings, 

79 | Berger Mfg. Co. Canton, 0. 

13 Burton Co., W. J., Detroit, Mich. 

12|Canton Art Metal Co., Canton, 0. 

73) Friedley-Voshardt Co., Chicago, Ill. 


73|Milwaukee Corrugating Co., 


2 ovington, Ky. 
81 Mullins Co., W. H., Salem, 0. 
5 Wheeling Corragetigg Ge 

eelin ng. W. Va. 
77 
94 
81 Cement—Roofing. 
99| Auld & Conger Co., Cleveland, 0. 
83 
98 
76 Chimney Caps. 
7|Standard Ventilator Co., 
78 Lewisburg, Pa. 
1l 
99 Combination Heaters. 
= Smith Co., Charles, Chicago, Ill. 
13 
73 Conductor Pipe. 
80; American Rolling Mill Co., 
2 Middletown, O. 


13|Berger Bros. C., 


97| Berger Mfg. Co.. Canton, 0. 
72| Burton Co., W. J., Detroit, Mich. 
8|Canton Art Metal Co., Canton, O. 
94/Clark, Smith Hdw. Co., Peoria, Il. 
98 | Friedly-Voshardt, Chicago, Til. 

Hussey & Co., C. G., Pittsburgh, Pa. 


Milwaukee Corrugating Co 


11/ Mullins Co.. W. H.. 
99 | Wheeling Corrugating Co., 





12 

od Conductor Hangers. 

g2| Berger Bros. Co., Philadelphia, Pa. 
95 

12 Cord—Sash. 

80/ puritan Cordage Mills, 

93 Louisville, Ky. 
76 

a Cornices. 

88| Berger Mfg. Co., Canton, 0. 
11/ Burton Co., W. J., Detroit, Mich. 
79|Canton Art Metal Co.. Canton, 0O. 
100 | Friedly-Voshardt Co Canton, 0. 
98| Moeschl-Edwards Corrugating Co., 

2 Covington, Ky. 
89| Mullins Co.. W. H.- Salem, 0. 


96 Iwaukee, Wis. 
78 Moeschi-Edwards Commmueains Co., 


Philadelphia, Pa. 


Milwaukee, Wis. 
Salem, 0. 


eeling, W. Va. 


13 
- 81 
- 82 


Cornice Brakes. 
Bertsch & Co., Cambridge City, Ind. 
Dreis & Krump, Chicago, Il. 


Niagara Machine & Tool Works, 
3 N. ¥. 


Robinson Mfg. Co., J. 
‘Cincinnati, 0. 


Crimping Machines. 


Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Robinson Mfg. Co., J. M., 
Cincinnati, O. 


Stoll Co., The D. H., Buffalo, N. Y. 


Culvert Machinery. 


Bertsch & Co., Cambridge City, Ind. 
Stoll Co., D. H., Buffalo, N. Y. 


Cutlery. 
Ambler, Holman & Co., Chicago, Ill. 


Smith & Hemenway Co., 
New York, N. Y. 


Cut-Offs—Rain Water. 


Milwaukee Corrngating Co., 
= ness Wis. 


Sullivan-Geiger Co.. 
ae. Ind. 


Dampers, 


Taylor & Boggis Fdy. Co. 
Cleveland, Ohio. 


Dies. 


Stoll Co., D. H., Buffalo, N. Y. 


Dynamite. 


Du Pont de Nemours Powder Co., E. I. 
Wilmington, Del. 


Eaves Trough. 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, 0. 
Burton Co., W. J., Detroit, Mich. 


Canton Art Metal Co., Canton, 0. 


Milwaukee Corrugating Co., 
Mi waukee, Wis. 


Moeschl-Edwards Corrugating Co., 
Covington, Ky. 


Mullins Co., W. H., Salem, 0. 


Wheeling Corrugating Co., 
Wheeling, WwW. Va. 


Elbows. 
Canton Art Metal Co., Canton, 0. 
Elbows—Conductor Pipe. 


American Rolling Mill Co., 
Middletown, 0. 


Milwaukee Opreeetig S ws 
waukee, 8. 


Elevators. 
Kimball Bros. Co., Council] Bluffs, Ia. 


Enameled Ware. 


Avery Stamping Co., The, 
Cleveland, 0. 


Lalance & Grosjean my, Oo - 
icago, “ 


Explosives, 


Du Pont de Nemours Powder Co., E. I. 
Wilmington, Del. 


Facings. 


Dixon Crucible Co.. Jos., 
Jersey City, N. J. 


Fencing—Iron. 
Cincinnati Iron Fence 


Co., 
. Cincinnati, O. 
Fencing—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Files. 
Delta File Work, Philadelphia, Pa. 


Food Choppers, 
Enterprise Mfg. Co. of Pa. 





Furnaces—Hot Air, 
Boynton Furnace Co., Ohicago, [y. 
Co-operative Fdy. Co. 
Forest City Fdy. & Mfg. Co. 

Cleveland, Odio, 
Baynes-Langubes Mtg. Co., 
it. Louis, Mo. 
Henry Furnace Co., T. H., 
a, 0. 
Kelsey Heating Co., Syracuse, N. y. 
Koons, W. V., 
Monroe Fdy. & Furn. Co., 
Monroe, Mich. 
Peck-Hammond Co., Cincinnati, 0. 
Robinson Furnace Co., 
Scheible Moncrief Furn. Co., 
Cleveland, 0. 
Schwab, R. J., & Som Co., 
Milwaukee, Wis. 
Smith, Chas., Chicago, 11), 
Smith Co., Charles, 
Sprague Fdy. & Mfg. 
Council 1 tutte, Ia. 


Wrought Iron Range Co. 
St. Louis. Mo. 


Furnace Pipe and Fittings, 
Meyer & Bro. Co., F., agel Til. 
Michigan Safety Furnace Pi 








Detroit, Fics. 
Fur Snaldavsinge 
Ashton Mfg. Co., Newark, N. J. 
Bayley Mfg. Co., Sidney, 0. 
Bernz, Otto, Newark, N. J. 
Burgess Soldering Furnace OCo., 
Columbus, 0. 


Clayton & Lambert a t - 
ich. 


Double Blast Mfg. Co., Ohicago, Ill. 
Globe Gas Light Co., Boston, Mass, 
Ringen Stove Co., St. Louis, Mo. 


Furnace Repairs, 
Brauer Supply Co., = Ne 
. Louis, Mo. 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Hammers, 
Van Doren Mfg. Co., 
Chi 


Handles—Sad Iron. 
Universal Stamping & =. Co., 


Hardware Jobbers. 
Bullard & Gormley, Chicago, Ill. 
Clark, Smith Hdw. Ce., Peoria, Ill. 


Hardware Specialties. 
Avery Stamping Co., Cleveland, 0. 


Double-Mitre Mfg. Co. 

Enterprise Mfg. Co. of 
Lufkin Rule Co., 

North Bros. Mfg. Co., 
Philadelphia, Pa. 
Smith & ney S Co., 
Stanley Rule & Level Co., 
Taylor & Boggis Fay. 


Van Doren Mfg. 


Co., 
Cleveland, 0. 


Hollow Ware. 
Avery Stamping Co., Cleveland, 9. 


Ice Cream Freezers. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Iron Enamel. 
Nickel Plate Stove Polish Co., 


Kitchen Utensils. 
Avicy Stamping Co., 
Lalance & Grosjean uy. Co., 

bicago, 





Philadelphia, Pa. | 


Lard Presses. 


Enterprise Mfg. Co. of P. 
Philadelphia, Pa 


Chicago, 11, 


Danville, 1, 


Obicago, 11), 


— I. 


cago Heights, Ill, 


eveland, 0. 


Ambler, Holman & Co., Chicago, Ill. 


Rerger Bros. Co., Philadelphia, Pa. 
Kansas City, Mo. 


Pa. 
Philadelphia, Pa. 
Saginaw, Mich. 


York, N. Y. 


New Britain. Conn. 


Co., 
Chicage Heights, [1). 


Chicago, Ill. 


Cleveland, 0. 
Ti. 
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Lanterns. Razors. Sheets—Black and Galvanized. Tapes. 

»] Stamping. Co., Detroit, Mich.| Smith & Hemenway Co., /American Rolling Mill Co., Lufkin Rule Co., Saginaw, Mich. 

Buh New York, N. ¥. Middletown, 0. 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Lawn Mowers. agra Berger Mfg. Co., Canton, 0. Technologist. 
clipper Lawn Mower Co., Dixon, Ill.|Henry Furnace Co., T. Follansbee Bros. Co., Pittsburgh, Pa. | Hooper, C. N.. Dubuque, Is 


philadelphia Lawn Mower Co., 
¥ Philadelphia, Pa. 


supplee Haw. Co., Philadelphia, Pa. 


Lineman’s Tools, 
Smith & Hemenway ag 


w York, N. Y. 
Metal—Perforated. 
Harrington & King Pectestiog Co 
Chicago, ni. 
Metal Polish. 
Nickel Plate Stove Polish Co., 
Chicago, Ill. 
Metal Shingles. 
Burton Co, W. J., Detroit, Mich. 
Canton Art Metal Co., Canton, O. 


Milwaukee Corrasefing Oo 
waukee, Wis. 
National Sheet Metal Roofing Co., 
Jersey City, N. J. 


Wheeling ae: 8 Co., 
eeling, W. Va. 


Mica, 


Brauer Supply Co., A. G., 
St. Louis, Mo, 


Munsell Co., Eugene, 
New York and Chicago, 


Miters, 


friedley-Voshardt Co., Chicago, Ill. 


Mops. 
Eagle Woodenware Mfg. Co., 
Hamilton, O. 


Dobbins Mfg. Co., Minneapolis, Minn, 


Motors—Water. 


Smith & Hemenway, 
New York, N. Y. 


Ornaments—Sheet Metal. 
Canton Art Metal Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ill. 
Moeschl-Edwards Corrugating Co., 

Covington, Ky. 


Mullins Co., W. H., Salem, 0. 


Paint-Silica-Graphite, 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Plumbago. 
Dixon Crucible Co., Jos., 
ersey City, N. 


Plungers, 
Berger Bros. Co., Philadelphia, Pa. 


Powder. 


Du Pont de Nemours Powder Co., E. I. 
Wilmington, Del. 


Presses. 


Btoll Co., D. H., 


Buffalo, N. Y. 


Presses—Punch, 
Robinson Mfg. Co., J. M., 
Cincinnati, 0. 


Punches. 
Bertsch & Co., Cambridge City, Ind. 
Niagara Machine & Tool Works, 


a N. Y 
Robinson Mfg. Co., J. 

Cincinnat!, oO. 
Stoll Co., D. H., Buffalo, N. Y. 


Weiss & Co., H., New York, N. Y. 


Rasps. 
Delta File Works, Philadelphia, Pa. 


Steins. oO. 


Schwab, R. J., & Sons Co 
Milwaukee, Wis. 


Symonds Register Co., St. Louis, Mo. 


Roasters. 


Wheeling Coreen Le we. Ye 


Rolls Forming. 
Bertsch & Co,, Cambridge City, Ind. 


Niagara Machine & Tool Works 
Buffalo, N. Y¥. 


Roofers’ Supplies. 
Auld & Conger Co., Cleveland, 0. 
Berger Bros. Co., Philadelphia, Pa. 


Roofers’ Tools. 
Auld & Conger Co., Cleveland, O. 


Roofing—Iron and Steel. 


American Rolling Mill Co., 
Middletown, 0O. 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 
Burton Co., W. J., Detroit, Mich. 


Canton Art Metal Co., Canton, 0. 
Follansbee Bros. Co., Pittsburgh, Pa. 
Friedley-Voshardt Co., Chicago, Il. 
Inland Steel Co., Chicago, Il. 
La Belle Iron Works, Steubenville, O. 


Merchant & Evans Co 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Moeschl-Edwards Corrugating Co., 
Covington, Ky. 


National Sheet Metal Roofing Co.. 
Jersey City. N. J. 


Stark Rolling Mill Co., Canton, O. 
Tanner & Co., Indianapolis, Ind. 


Wheeling Corrageins Co., 
Wheeling, Ww. Va. 


Youngstown Sheet & Tube Co., 
Youngstown. 0. 


Rope. 


Puritan Cordage Mills, 
Louisville, Ky. 


Rope—Wire. 


American Steel & Wire Co.. 
Chicago, fl. 


Rules. 


Lufkin Rule Co., Saginaw, Mich. 


Sad Irons. 


Ideal Sad Iron Mfg. Co., 
Cleveland, O. 


Sausage Stuffers. 


Enterprise Mfg. Co. of Pa.. 
Philadelphia, Pa. 


Saw Sets and Saws. 


Smith & Hemenway Co. 
New York, N. Y. 


Schools—Sheet say Pattern Draft- 
g: 


National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo. 


Screens—Perforated Metal. 


Harrington & King Perforating Co.. 
Chicago, Ill. 


Screw Drivers. 


North Bros. Mfg. Co.. 
Philadelphia, Pa. 


Shears—Sheet Metal. 
Bertsch & Co., Cambridge City, Ind. 
Fuller, Otis L.. Goshen, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Robinson Mfg. Co., J. M., 
Cincinnati, O. 


Detroit, Mich. 
Buffalo, N. Y. 
New York, N. Y. 


Smith, H. Collier. 
Stoll Co., D. H., 
Weiss, H., & Co., 








Inland Steel Co., Chicago, Ill. 
La Belle Iron Works, Steubenville, 0. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Stark Rolling Mill Co., Canton, O. 
Tanner & Co., Indianapolis, Ind. 


Wheeling Corrugating Co., 
Wheeling, Ww. Va. 


Youngstown Sheet & Tube Co., 
Youngstown, 0. 


Sheets—Ingot Irons. 


American Relling Mill Co. 
Middietown, 0. 


Sheets—Toncan Metal, 


Stark Rolling Mill Co., Canton, 0. 
Sheets—Vismera. 
Inland Steel Co., Chicago, Il. 


Shovels, 


Avery Stamping Co., Cleveland, O. 


Skylights. 


Canton Art Metal Co., Canton, O. 


Skylight Gearing. 
Weiss & Co., H., New York. N. Y. 


Slate Roofing. 
Auld & Conger Co., Cleveland, 0. 


Slating Nails. 
Auld & Conger Co., Cleveland, 0. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Soldering Irons—Self Heating. 
Dobbins Mfg. Co., Minneapolis, Minn. 
Lyon, Conklin & Co., Baltimore, Md. 


Stampings. 


Avery Stamping Co., Cleveland, O. 


Statuary. 
Friedley-Voshardt Co., 
Mullins Co., W. H., 


Chicago, Ill. 
Salem, 0. 


Stoves and Ranges. 
Co-operative Fdy. Co., 
Foster Stove Co., 
Quality Stove & Range Co 


Belleville, 12). 
St. Louis, Mo. 


Ringen Stove Co.. 


Utility Steve & Range Co., 
Tealienapelte, Ind. 


Stove Patterns. 


Cleveland Castings Pattern Co., 
Cleveland, O 


Cope Pattern Works, Geo. 


Quincy Pattern Works, Quincy, Il. 
Vedder Pattern Works. Troy, N. Y. 
Weller Pattern Co., Quiney, Il. 


Stove Pipe and Fittings. 
Hemp & Co., St. 


Stove Polish. 
Brauer Supply Co., A. G 


St. Louis, Mo. 


Dixon Crucible Co., Jos., 


"Jersey City, N. J. | 


Nickel Plate Stove mr. Co., 


hicago, Ill. 


Stove Repairs. 
Brauer Supply Co., A. G 


Chicago, Il. 
Ironton, O. 


W., 
Detroit, Mich. 


Louis, Mo. 


Telephone Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Thermometers—Oven, 


Cooper Oven Thermometer Co., 
Pequabuck, Conn. 


Tin—Perforated. 


Harrington & King Perforating Co., 
Chicago. Tl. 


Tinners’ Tools. 
Berger Bros. Co., Philadelphia, Pa. 
Bertsch & Co., Cambridge City, ind. 


Dobbins Mfg. Co. 
Minneapolis, Minn. 


Double Blast Mfg. Co., Chicago, Ill. 


Dries & Krump Mfg. Co., 
Chicago, Il. 


Fuller, Otis L., Goshen, Ind. 
Lufkin Rule Co., Saginaw, Mich. 
Niagara Machine & Tool Works, 


Buffalo, N. Y. 
Robinson Mfg. Co., J. M., 

Cincinnati, O. 
Smith, H. Collier, Detroit, Mich. 
Stoll Co., D. H., Buffalo, N. Y. 
Weiss & Co., H New York, N. Y. 


Tinplate, 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Berger Mfg. Co., Canton, O. 
Follansbee Bros. Co., Pittsburgh, Pa. 


Merchant & Evans Co., 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Tanner & Co., Indianapolis, Ind. 


Wheeling Corrugating Ce., 
Wheeling. Ww. Va. 


Tools—General, 


Van Doren Mfg. Co., 
Chicago Heights, Ill. 


Torches, 
Ashton Mfg. Co., Newark, N. J. 
Bernz, Otto, Newark, N. J. 


Burgess Soldering Machine Co., 
Columbus, O 


Clayton & Lambert Mfg. Co., 
Detreit, Mich. 


Chicago, Ill. 
Boston, Mase. 


Double Blast Mfg. Co., 
Globe Gas Light Co., 


Trowels, 


Avery Stamping Co., Cleveland, 0. 


Ventilators. 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, 0. 
Friedley-Voshardt Co., Chicago, Ill. 
Globe Ventilator Ce., Troy, N. Y. 
Lee, Thos., Cincinnati, O. 


Merchant & Evans Co.. 
Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Moeschl-Edwards Corrugating Co., 
Covington, Ky. 
Standard Ventilator Co. 
Lewisburg, Pa. 
Washburne & Co., 


E. G. 
New York City 





St.’ Louis, Mo. 


Wagons—Hardware Delivery. 


| DeKalb Wagon Company, 
DeKalb, Ill. 


Weather Vanes. 


| E. G. Washburne & Co 
| New York City 


Wire. 


American Steel & Wire Co., 
Chicago, Ill 
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Wants and Sales 


For paid Yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties de= 
siring to purchase a business, business 
forsale, partners wanted, to exchange, 
etc. Not exceeding fifty words, the 
price to non-subscribers is one dollar, 
payable in advance. Those who re= 
spond to these announcements will 
please mention that they 
*““READ THE ADVERTISEMENT IN 
AMERICAN ARTISAN.” 

secured. Trade-Marks Reg 


PATEN T istered. Patent Validity and 


Infringement Opinions 
Consulting Expert HERBERT E.PECK Patent Attorney 
Established 1895 WASHINGTON, D.C. Barrister Bldg, 














U. S. and Foreign Patents 











BUSINESS CHANCES. 





For Sale—Stove, tin and furnace busi- 
ness in the wealthiest town in the state 
of Ohio for its size. Fine farming and 
tobacco country. Best location. Cheap 
rent. Reason for selling—too old to at- 
tend to outside work. Stock invoices 
$1,200. Address A-25, AMERICAN AR- 
TISAN, 910 Michigan Boulevard, Chicago, 
Illinois. 19-3t 


For Sale—An excellent stock of hard- 
ware and furniture in good farming 
country in North Dakota. Stock is in 
first-class condition. Doing good busi- 
ness. Don’t fail to look this up, as it is 
an excellent location. Address A-22, 
AMERICAN ARTISAN, 910 Michiga 
Boulevard, Chicago, Illinois. 19-3t 


For Sale—$300 buys one of the best 
sheet metal shops in the city, including 
office fixtures; also good will. Address 
S. G. Twamley, 306 Hill St., Dubuque, 
Iowa. 19-3t 


For Sale—My hardware business, locat- 
ed at Beaver Dam, Wisconsin; large man- 
ufacturing center and richest farming 
country in the state. Business has been 
established thirty-two years. My reason 
for selling is I wish to retire from active 
business. Address F. Rassmann, Beaver 
Dam, Wisconsin. 17-ufn 


For Sale—Plumbing and sheet metal 
shop in good town in central Kansas, 
county seat, population about 2,000. Water 
works and fine surrounding territory. 
Will keep at least three men busy the 
year around. Good reasons for selling. 
Small stock. Good tools. Address A-13, 
care of AMERICAN ARTISAN, 910 Mich- 
igan Boulevard, Chicago, IIl. 17-3t 


For Sale—Our sheet metal and cornice 
shop with complete equipment of tools 
and good will for sale. Cheap if taken 
at once. Address Racine Sheet Metal 
Works, Racine, Wis. 17-3t 


Tinners Wanted—To solicit subscrip- 
tions for AMERICAN ARTISAN. Liberal 
cash commission paid. For particulars 
address Circulation Department, AMERI- 
CAN ARTISAN, 910 Michigan Boulevard, 
Chicago, Illinois. 


For Sale — Old established hardware 
business at 75 cents on the dollar if taken 
at once. Address A-16, in care of 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, II. 17-3t 























For Sale—Hstablished hardware busi- 
ness, with tinshop, in a live town; good 
location. Reason for selling—sickness. 
Will sell at a discount if taken at once. 
Address A. O. Giese, 106 West First 
Street, Duluth, Minnesota. 6-ufn 








TINNER’S TOOLS. 


For Sale—One Mays Groover, 36 inches 
long, with wheels to groove stove pipe. 
Has been used but a short time and is 
in first-class shape. Price $20.40. Ad- 
dress W. De Forest, Cerro Gordo, Illinois. 

19-3t 

For Sale—Brand new wiring machine, 
never used, and setting down machine, 
in fine condition. Address O. W. Davis. 
221 E. 35th St., Chicago, Illinois. 19-3t 





TINNER’S TOOLS. 


HELP WANTED. > 





= 





For Sale—Tinner’s tools at reasonable 
price. All tools necessary for jobbing. 
Going to leave the city. Address A-15, in 
care of AMERICAN ARTISAN, 910 Mich- 
igan Boulevard, Chicago, Ill. 17-3t 


Wanted—A 30-inch bar folder. Ad- 
dress Edward <A. Marquart, Orchard 
Park, N. Y. 18-3t 


Wanted—A good second-hand 30-in. 
squaring machine. Must be in good 
working order and price right. Address 
H. C. Westphal, Wonewoc, Wis. 17-3t 














HELP WANTED. 








Wanted, at once—Plumber, tinner and 
furnace man, capable of figuring work; 
must be hustler, sober and reliable. Ad- 
dress A. T. Taylor & Son, 21 North Sixth 
St., Indiana, Pennsylvania. 18-3t 


Wanted—Tinner, for country shop in 
Southeastern Iowa; must be able to do all 
kinds of tin, galvanized and furnace 
work. Will pay $3 per day; steady job 
to right man. Must be strictly sober and 
a hustler. Address A-21, AMERICAN 
ARTISAN, 910 Michigan Boulevard, Chi- 
cago, Illinois. 19-3t 


Wanted—An experienced hardware 
clerk—one who is a hustler, a good stock 
keeper and a good store keeper. Rec- 
ommendations and wages wanted must 
accompany first letter or no reply will 
be made. A live wire is wanted; others 
need not apply. Location, Central Wis- 
consin, in a good, live town of about 
9,000. Address A-23, AMERICAN AR- 
TISAN, 910 Michigan Boulevard, Chicago, 
Iilinois. 19-3t 

Wanted—-Young man with some ex- 
erience in tinning and plumbing shop. 
tate wages and experience. Address 
Box 57, Linden, Michigan. 19-3t 


Wanted—Stove salesman to handle an 
old, standard line on a commission basis, 
in Mllinois, Indiana, Missouri, Kansas, 
Nebraska, Iowa and the Pacific Coast 
and Northwest. Previous knowledge of 
stove business not absolutely necessary, 
but desirable. Address Evansville Stove 
Works, Evansville, Indiana. 19-3t 


- Wanted—A good tinner and sheet metal 
worker—one having a good knowledge of 
plumbing work. Good wages and steady 
work. Address R. W. Isaacs, Clayton, 
New Mexico. 19-1t 


Wanted—A good, all-around tinner and 
plumber for country Shop. Good pay and 
a steady job to an honest workman. Ad- 
dress H. F. Dallman, Clinton, Wisconsin. 

19-3t 

Wanted—Manufacturer to make metal 
mop wringer on royalty basis. Address 
Eddy Clark, American Artisan, 910 Mich- 
igan Blvd., Chicago, Illinois. 19-3t 


Wanted—A comb. tinner and plumber, 
one who can do good work and not a 
boozer. A young man of this type can 
find a steady position at good wages. 
Come ready to go to work. Single man 
preferred. Address C. A. Williams Co., 
Farmington, Illinois. 19-3t 


Wanted—A young man for hardware 
clerk. Must be strictly honest and come 
well recommended. One who can repair 
screens and be generally useful around a 
store. Address J. Harry Brown Hard- 
ware Co., 319 S. Monroe St., Springfield, 
Illinois. -3 


Wanted — Competent hardware clerk. 
Prefer one with country town experi- 
ence familiar with farmers’ trade, build- 
ers’ hardware and paints. Permanent 
job at good wages to right man. We 
don’t sell implements or stoves. Ad- 
dress A. T. Vandervoort & Son, Lansing, 
Micn. 18-3t 


Wantea—A good all around tinner for 
country shop. One who has knowledge 
of plumbing, heating and furnace work. 
Steady work the year around. No boozer 
need apply. Address Niethammer Broth- 
ers, Mokena, Ill. 18-3t 


Wanted—aA first-class foreman for cor- 
nice department in sheet metal factory. 
One who can get out a good metal win- 
dow preferred. Also a good tinner who 
can do all kinds of tin work. Steady 
work guaranteed. Address A-18, in care 
of AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Ill. 18-3t 


Wanted at Once—Plumber, tinner and 
furnace man capable of figuring work; 
must be hustler, sober and reliable. Ad- 
dress A. T. Taylor & Son, 21 North Sixth 
St., Indiana, Pennsylvania. 18-3t 


Wanted—A good handy man. One who 
has had experience around a tinshop and 
hardware store and can do a little gut- 
tering and spouting. Wages paid accord- 
ingly. Steady employment and married 
man preferred. Inquire at once. Address 
Eckhard Mercantile Co., 721-23 East 
Second St., Alton, Il. 18-3t 


















































Wanted—An up-to-date stove and fur. 
nace man. Must be sober, industrious 
and reliable. One who understands the 
different makes, good stock man, good 
repair man, good salesman on the floor 
and a good judge of values to enable him 
to make satisfactory exchanges of new 
stoves for old ones. Must be experienced 
and a hustler. References required. Aqd- 


dress A-19, in care of AMERICAN 
ARTISAN, 910 Michigan Boulevard, Chi- 
cago, Ill. 18-3t 





Wanted—All around tinner who under- 
stands furnace work and can do little 
plumbing. Strictly sober. Work every 
day the year around. Wages $3.00 per 
day of ten hours. Address Kewaunee 
Hardware Co., Kewaunee, Wis. 18-3t 


Wanted—Experienced tinner and fur- 
nace man to take charge of tin shop. A 
good opportunity for the right man. Will 
sell interest if desired. Address Hoernei 
Hardware Co., 311 6th St., Racine, Pt 

7-3t 

Wanted—Tinsmith familiar with hard- 
ware who can clerk in store. Steady job 
the full year. A young tinner preferred. 
Address J. R. Beeman, George, . : 

(dt 

Wanted—At once, first-class tinner cap- 
able of doing all kinds of tinwork, roof- 
ing, furnace and general repair work. 
Steady work every day the year around 
for a good-man. Address Roanoke Hard- 
ware Co., Roanoke, Il. 17-3t 


Wanted—All around tinner; one who 
understands furnace work and plumbing. 
Will give steady work. Wages $3.00 per 
day. No boozer need apply. Address 
Dodge & Wall, Nevada, Iowa. 17-3t 

Wanted—Young man with some experi- 
ence at tinning to work in tin and plumb- 
ing shop. State wages wanted and ex- 
perience in first letter. Must furnish ref- 
erences. Address E. J. Ketchum, 229 
Central Ave., West Duluth, Minn 17-3t 

Wanted—A hustling young man, famil- 
iar enough with hardware stock to take 
charge of stock room in large hardware 




















store. State age, experience and refer- 
ences. Address A-14, in care of 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Il. 17-2t 





Wanted—Several first-class tinners for 
general job work. Men capable of meas- 
uring up and getting out work preferred. 
Good wages and working conditions. Ad- 
dress T. B. Callahan, 198 Frank St., Ak- 
ron, Ohio. 


Wanted—An Al plumber; one preferred 
who can do heating and tinwork. State 
age, experience and wages expected in 
first letter. Address P. O. Box 273, Her- 
mann, Mo. 17-3t 


Wanted—A live, hustling young man 
to take working interest in hardware 
store, havi some experience as tinner. 
Steady employment the year around. 
None but honest, hustling men need ap- 
ply. State in first letter salary wanted; 
whether married or single. Address Nor- 
ton & Rosencrans, Rowley, Iowa. 17-ufn 


Wanted—Tinner who has a fair knowl- 
edge of plumbing, hot water and furnace 
work. Steady job the year around. No 
lost time. Illinois town of 1,800. Must be 
sober and reliable. Address Geo. Collier 
& Co., Farmer City, Ill. 17-3t 


SITUATIONS WANTED. 


Position Wanted—By first-class plumb- 
er, steamfitter and furnace man. Am 
strictly temperate and a good mechanic. 
Can come any time. Iowa or South 
Dakota preferred. Address A-26, AMER- 
ICAN ARTISAN, 910 Michigan Boule- 
vard, Chicago, Illinois. 19-3t 


Position Wanted—By thorough tinner 
and sheet metal worker; 20 years’ ex- 
perience. State wages in first letter. 
Address C. A. Storch, 819 N. State St., 
Chicago, Illinois. 19-3t 


Position Wanted—By high-grade sales- 
man. Three years’ road experience in 
Pennsylvania, Ohio, Indiana, with one of 
the largest stove plants in the country 
Brought up in the stove business. Now 
managing stove and kitchen-furnishings 
department. Twenty-nine years of age 
Open June 1 for high-grade proposition 
only. Capable of handling big business— 
gas or coal. ddress E. H. Ssatern, 713 
Water St., Sandusky, Ohio. 19-1t 


Situation Wanted — By competent 
plumber, tinner and heating man: both 
country and city experience; married 
man, 28 years old. Want a good, per- 
manent position; Michigan preferred 
Please state wages. Address Plumber, 
Manton, Michigan. Lock box 213. 19-3t 
Position Wanted—A practical salesman 
in boilers and_ furnaces wants traveling 
position. Address A-20, in care of 
AMERICAN ARTISAN, 910 Michigan 






































Boulevard, Chicago, II. 18-3t 
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SPECIAL NOTICES. 


SPECIAL NOTICES. 





SITUATIONS WANTED. 





position Wanted—By young man with 
en years of retail hardware experi- 
e, in a first-class ‘hardware store 
where ability and salesmanship is desired. 
Best of references. Will give particulars 
if vou answer the advertisement. 

dress A-24, AMERICAN ARTISAN, 910 
Michigan Boulevard, Chicago, Illinois. 


Se 





19-3t 
Position eee aa ge plumber 
and furnace man be at liberty 


May 15th. Am capable ~A taking care of 
any kind of work that comes to a country 
shop. Have nine years’ experience. 
Nothing but a steady job considered. 
State wages in first letter. Address Edw. 
E. Stoffer, Lock Box 343, Mapleton, Minn. 

17-3t 








- SPECIAL NOTICES. 


Tinners’ Tools and Machines For Sale 


ais each 
1 Lundy Tinners’ Furnace in mee order. . lhe . 74 
4 Gem Tinners’ Furnaces 
36.00 
1 








order 
Shear 3 31 inch, alight’ as used. 
‘ormer 31 inch, slightly used, 


iT 
1 Wright S-Pipe Folder 31 inch, slightly used. 10.25 


1 Wee Pipe Folder 31 inch, new handle 
NaC ERs hts « bdib'd 0.0.4.6 6010.0 49 0:0 0+ 8.00 
1 Good Bar Tin Folder 20 inch, slightly used .. 24:80 
i Severs Beader and Crimper, slightly used eas 
ORES OE TEE PTT 8.00 
1 Large Turning Machine, ay eek Miah W ef's 7.80 
1 Small Burrine. Machine, slightly used ....... 7.80 
2 Brass Mounted Groovers 20inch..........-- 8.00 
4 Machine Stands Perr 80 
1 Pr. A Re Tongs slightly used ........ 2.80 
: Good Gutter inch, aughtly used . 2.40 
Mandrel Stake 30 “inch, Slightly ly used ....... 3.60 
1 Double Seam _ ~~ slightly used ........ 5.75 
1 Blow Horm, slightly used .................. 3.20 
2 Candle Mould ~ A slightly used ......... 1.80 


Any of the Seve can be returned by paying freight 
charges back us, if returned at once. Address, 
Chas. ?. Scott,  Cremphis, Texas. 19-3t 


T) SHEET METAL WORKERS 


You can get one of the best specialty lines you 
ever heard of to make and sell cabinets with insect 
and dust proof doors for many purposes too nu- 
merous to mention. Made entirely from sheet 
metal. From No. 26 to 30 gauge galvanized steel. 
Done with folder and cornice brake. The most 
ready device for keeping bread and cake and other 
foods, or for any other purpose, when insect and 
dust proof inclosure is needed. You can obtain ex- 
clusive territory under Patent No. 933238. Satis- 
faction is absolutely guaranteed or you pay no 
money. Write me for particulars. Address, H. W. 
Diers (owner and patentee), 915 So. 2nd St. West, 
Cedar Rapids, Iowa. 19-1t 


FOR SALE 


An A-l manufacturing plant in the heart of the 
Calumet district, twenty miles from Chicago, on 
the Indiana Harbor Belt Railway lines. Chicago 
freight rates in and out to all points. One and one- 
half acres of land. Main building of steel construc- 
tion, 100x170 feet, with switch tracks on two sides. 
Boiler house 30x35 feet, with coal house attached 
12x48 feet, iron roofs. 150H.P. Boiler. Producer 
Gas house, oak frame, iron roof, 35x35 feet. Frame 
warehouse iron clad and roofed 30x50 feet. Frame 
office 20x30 feet. All in first class condition. 
Rapidly growing town of 25,000 inhabitants. 
Many large industries in successful operation here. 
Six more of large proportions have recently bought 
extensive acreage here for the erection of new 
plants. Address, B-29 AMERICAN ARTISAN, 
910 Michigan Boulevard, Chicago, Illinois. 19-4t. 


WANTED 


A going sheet metal factory located in Northwest 
Texas City, with splendid railroad facilities and 
cheap natural gas, wants man with executive ability 
and the necessary previous e rience, to take charge 
of office or manage plant. Must i invest $5,000.00 to 
$10 ,000.00 and have high grade credentials. Busi- 

ness presents unusual opportunity and will bear 
the closest scrutiny. Address, B30, AMERICAN 
ARTISAN, 910 Michigan Boulevard, Chicago, 
Illinois. 19-4t 


WANTED 


Gentleman thoroughly acquainted with 
the stove business. Must be a SALES- 
MAN; to take interest in a well-known 
lant. Splendid opportunity for a man with 
ome capital. Address B28 AMERICAN 
\RTISAN, 910 Michigan Boulevard, 
‘hicago, Illinois. 19-2t 

















MANUFACTURERS’ AGENTS 


OFFICES: New York, Chicago and San Francisco. 


Traveling eight sales- 


men, visiting at regular intervals every hardware jobbing city in the United 
States and having an acquaintance of many years’ standing with the hard- 
ware tere and supply trade; maintaining an export department; repre- 


senting at t 


e present time three high class manufacturers; interested in 


considering a proposition from a manufacturer for the cxclusive sale of his 


line on a salary basis. 


Also interested in securing the exclusive sale of several 


additional lines for the South and New England, including New York State 


and Pennsylvania. 
Michigan Boulevard, Chicago, Illinois 


Address B-24, in care of AMERICAN ARTISAN, 910 


14-ufn 





WANTED 


Assistant in metal ceiling department. 
Must be thoroughly familiar with draft- 
ing and clerical work. In applying state 
salary expected and give number ot years 
experience. Address B-27, AMERICAN 
ARTISAN, 910 Michigan Boulevard, 
Chicago, Til. 19-2t. 


SIDE LINES WANTED 


Staple articles selling to the hardware 
trade, lumber and coal dealers or general 
building contractors preferred. We sell 
in Northern Illinois. Address B-26, 
AMERICAN ARTISAN, 910 Michigan 
Boulevard, Chicago, Ill. 18-4t. 


FOR RENT 


The Lattimer Stove Foun- 
dry at Columbus, Ohio, being 
115 by 133, fully equipped 
with all necessary machinery 
to properly conduct it. This 
foundry is up-to-date and in 
first class shape and the renter 
can have immediate posses- 
sion and can rent it for a term 
of years. If desired other 
buildings in connection can 
be had to increase the out- 
put. For information ad- 
dress The Lattimer Stove Co., 
Columbus, Ohio. 15-6t 














$1.00 will bring this cut to your office. 
C. A. REETZ, 820 Grove St., Elizabeth, N. J 





Metal Boat Patterns 


We sell all kinds of Metal Boat Pat- 
terns, including the “SHOAL EATER,” 
lightest draft metal propeller boat in the 
world. Runsin fiveinches of water. Write 
for Catalog “A”. BARBOUR METAL 
BOAT CO., East St. Louis, Illinois. 11-ufn 





LAWN MOWER GRINDING 


My Money Making 
Lawn Souer Grinds 
has distinctive merits. 
Sold under positive 
guarantee. 

Send for catalog of 
this Power Driven 
Grinder. 
ments. 


Cc. R. ZACHARIAS - Asbury Park, N. J. 


Easy pay- 











Cc. N. HOOPER 
DUBUQUE,IOWA 
Vitreous Enameling 


TECHNOLOGIST 


Designs, builds and starts new plants, 
improves er and reduces cost, in 
those already established. 


DIXON’S 


Ticonderoga Flake 


GRAPHITE 


Reduces friction and saves 
_ power by perfect lubrication 


JOS. DIXON CRUCIBLE C0. 


Jersey City New Jersey 


























C.G. HUSSEY & CO. 


Rolling Mills and Office 
PITTSBURGH, PA. 
MANUFACTURERS 

Sheet Copper, Bottoms, Roll Copper 
Tinned and Polished Copper 
Nails, Spikes, Rivets 
Conductor Pipes 
Eaves Trough 
Elbows, Shoes, Mitres, Etc. 


Branch Warehouses in 
New York, Chicago, St. Louis and San Francisco 














Advertising is 
Business Bait 











Booklet “NOW” 


not compete. 








Our Home Study courses 
If it’s BIG Money you want to earn; 


DON’T fail to get our SHOP Methods. 


THE NATIONAL SCHOOL 
O. W. KOTHE, Priac. 


“Sheet Metal Workers 


NEW JOBS——NOW OPEN 
FOR SPECIAL TRAINED PATTERN DRAFTSMEN 


If you truly want to add from $3.00 to $12.00 more a 
week to your present wages; then why not write for our free 


are ina class where others can 
then 


3553 Olive St., ST. LOUIS, MO. 
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REGUS PAT OFF. 


Sig THESE ARE THE CORCO WINNERS 


Open Hearth Sheet Steel Roofing Accessories. 

Soft Workable Base— Properly Formed — Care- 
fully Inspected. 

True to size, gauge and weight. Made in all 
gauges, No. 30 to 18, inclusive. 


Conductor Pipe,*Elbows, Shoes, Hooks, Strainers and 
Cut-Offs. All shapes, sizes, styles and angles of Elbows. 
One-piece, Two-piece and Adjustable. 


Series 























Eaves Trough, Single and Double Bead, with Lap or 
Slip Joints. 


” 


. 
ean Fuk ol BS 








<| 
o One-Piece Mitres, Wire Hangers, Ridge Roll, 
3 Two-Piece Mitres, Steel Hangers, Ridge Tile, 
Xt End Pieces, Shanks and Circles, Finials, 
End Caps, O Gand Box Gutters, AngleCaps, 
Outlets, Valleys, Etc., Etc. 


Made from Galvanized Steel, Terne, Portsmouth Iron, 
Galvanized Charcoal Iron, Ingot Iron and Copper. 


The Elbows and Shoes are made in one piece, having 
locked seam, which is strong and absolutely water 
tight, There are no crevices to hold dirt. Require 
no clipping to insure fitting nor soldering for holding in 
position. They are made from full weight prime stocks 
and are formed on specially constructed machinery, 
operated by men who thoroughly understand the 
machines and what they are required to produce. 


The CORCOBrands are strong, true to shape 
and size, are well balanced and properly 
finished. 














The Best is most Economical. 





We make them Right. 


ee fo Get prices from nearest office. 


WHEELING CORRUGATING COMPANY. Warzunle NA. 


BRANCH OFFICES AND STORES: 


NEW YORK CHICAGO PHILADELPHIA 

ST. LOUIS KANSAS CITY CHATTANOOGA 
Also Sales Offices : 

DALLAS DENVER DETROIT LOS ANGELES 


PORTLAND SALT LAKE CITY SAN FRANCISCO SEATTLE 
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a Ceiling Which 
Will Land Customers, and a 
Ceiling Which Will Hola Them. 


? 4 jf” Steel 
Berger's Cassthe Ceiling 


does both 


Write for Particulars 


The Berger Mfg. Co. 
Canton, Ohio 


For the best service address nearest branch. 


New York St. Louis 
Boston Minneapolis 
Philadelphia San Francisco 


Wealso manufacture Ferro- —— 


=>% Lithic and Multiplex Rein- == = 
forcing Plates, Metal Lath, { , 
Roofing, Eaves Trough 


and Conductor Pipe, and ; 
Sheet Metal Building f 


Products of all kinds. 














The *Tinner’s Terne” for 
Better Business 





LOOK FOR THE STAMP 


“C. B. OPEN HEARTH" 


To obtain best results—specify and 
insist upon having Copper Bearing 
Open Hearth Roofing Tin. Manutfac- 
tured exclusively by this Company. 


American Sheet an Tin Plate Company 


General Offices: Frick Building, Pittsburgh, Pa 





St SPISTRICT SALES OFFICES: 


Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh 
Export Representatives: UNitep STaTES STEEL Propucts Company, New York City ; 
Pacific Coast Representatives: UNitep STATES STEEL Propucts Company, San Francisco, Los Angeles, Portland, Seattle 


St. Louis 





\/ 
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EAD <file> <tc iain <cite> cf a er 
<fONCAN> <[OncAd> <[OncAd> <{Gych> <COncAd> <fOncai> <fGyca> <COyca> 
OO Te: ij me: 


Denver, Colo., 
2/24/1912, 


Stark Rolling Mill Co., 
Canton, Ohio. 


Gentlemen: 


You may readily determine our opinion of 
Tonean Metal when we state that we selected thie 
material after a very thorough investigation of all 
the metals on the market, 


The result of the investigation was that 
we found Toncan Metal to be in a class by itself 
possessing to a higher degree all those qualities 
eo desirable and essential in sheet metal work. 


This investigation was made entirely 
independent of and without the knowledge of the 
manufacturers of the metals investigated. 


Toncan Metal is all that ie claimed for it. 
We unhesitetingly say that Its use will fully 
demonstrate these claims to be both safe and sound, 
It is Non-corrosive, highly rust-resisting, takes 
superior coating of zinc, works easier than any 
other metal, makes good sound business friends 
for both manufacturer and buyer. We use it in 
large quantities. 


Sincerely, 
THE HESS FLUME CO. 


Per Geo. L. Hess, Pres. 





When Experience Speaks 


Ad No. 
hegre this — 


<T TON CAN> 
METAINe 


Rust-Resisting Anti-Corrosive 


Write today for our new ‘‘Text Book on Corrosion’’ 


The Stark Rolling Mill Company 


Canton, Ohio 


Also Manufacturers of Black and Galvanized Sheets 


and Formed Products 


‘ 





<fGncAd> <(GncAd> <fOncA> <fAncAd> <fdncA> <fOncA> <TOncé <L[OncA» 





























A Valuable Photograph 


dition as the day it was laid. 


Both sections are of No. 27 Standard Gauge, 
for the same period. 





The roof shown is constructed of black steel sheets (no coating of any character). The upper portion displays a corrugated 
roof of ordinary steel, almost decomposed. The lower portion shows a roof of “‘COPMETL.” in almost as good con- 


were laid simultaneously and have been exposed to the atmosphere 


ANNOUNCEMENT 


Old Style Roofing Tin 


The public will be vitally interested in the 
exhibition of “COPMETL,” for both time 
and service tests under atmospheric action 
and also the accelerated acid test. 


The best minds in the metal industry have for years been 
devoted to the development of sheets, either black or coated, 
which would show the best non-corrosive properties in actual 
service under atmospheric tests. Our investigations and tests 
have discovered and proven the superiority of the basis being 
alloyed with copper, and we therefore now offer the trade our 
latest scientific roofing product, “COPMETL” OLD STYLE 
ROOFING TIN, which, being manufactured by our Special 


Palm Oil process, will show longer life and better 
results than any product heretofore offered, 
either under atmospheric action or the accelerated acid test. 


The trade can therefore see that “COPMETL” will rapidly 
be recognized as the standard for roofing plates. Both tests and 
the reliability of our endorsement will serve to give the public 
immediate confidence in the superiority of “COPMETL” OLD 
STYLE ROOFING TIN. 


Samples will gladly be furnished for examination and testing. 


6 PHILADELPHIA NEW YORK 
bead CLEVELAND CHICAGO 


MERCHANT & EVANS COMPANY 


& 
BROOKLYN BALTIMORE ME 
KANSAS CITY WHEELING = 


Works: PHILADELPHIA, WHEELING AND CHICAGO 
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‘Service, 
after all, 


is the 
LA BELLE greatest 


thing in 
life’’ 


La Belle Service begins 
with the ore in the mine. 
It ends with the delivery 
of the finished article. 


La Belle service includes 
the whole process of mak- 
ing and marketing La 
Belle products. 


_ Makethe goods right,de- 
liver them when promised. 


To make this policy real 
—not mere advertising talk 
—requires exceptional re- 
sources, unusual equip- 
ment, high aims and a 
fixed purpose. 


These are La Belle character- 
istics. 


They are what the La Belle 
imprint on sheets.and other 
products stand for. 


Uniformity of quality, quick 
delivery. 


‘*From mine to market.”’ 


La Belle Iron Works 
General Offices: Steubenville, O. 


Factories: 


Steubenville, O. Wheeling, W. Va. 








We Bank on YOUR 


Intelligence! 


Make your Knowledge and 
Education COUNT! 








A DURABLE SHEET METAL 


Means Economy and Dividends 
on Your Investment 


If we furnish you such a metal, you 
are going to be pleased and say 
so. You will send us REPEAT 
ORDERS. Our business will | 
increase. | 





You can only use your intelligence by 
reviewing the facts of the case. 
NOT what WE say, but what 
those who have used 


American Ingot Iron 


———— 








Say—Those who have used it are 
pleased, and are sending repeat 
orders. 


The Only Knockers of This 
Product Are Its Competitors! 


Are you willing to at least KNOW 
ABOUT it before buying? 











If so, tear out this ad, sign your name 
and address—we do the rest. 





PLATES SHEETS ROOFING 
WIRE BOILER TUBES 





The American Rolling 
Mill Company 


MIDDLETOWN $3 OHIO 


Licensed manufacturers under the International 
Metal Products Company’s patents. 


DISTRICT SALES OFFICES: 
CHICAGO = = = «= «= £313 Peoples Gas Building 











oor” - = = «= 952 Rockefeller Building 
ETROIT = = = = = = 614 Ford Building 

MILWAUKEE - - ~ 222 Grand Avenue 

NEW YORK - = « ” 551 ‘Hudson Terminal Building 

PITTSBURGH 

ST.LOUIS - - 


- 1832 Oliver Building 
- 814 New Bank of Commerce Building 
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BUILDING MATERIAL 





WRITE FOR OUR 1913 CATALOGUE « 
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CANTON 
ART METAL CO. 


CEILINGS 


are the kind that have the fa- 
mous Punched Nail Holes and 
Repressed Beads which save so 
much time on the job and in- 
crease your profits. 


Perfect Fitting Plates 
Artistic Designs 


Write for our mammoth Art Metal 
Book, just fresh from the press, for 
further information. 


TheCanton Art Metal Co. 


‘‘Quality Products 
CANTON, OHIO 


Eastern Office and Wareroom: Western Branch: 
The Canton Steel Ceiling Co. The Cantne ‘Steel > ne Co. 
lith Ave. and 25th St. 206 S. 3rd S 
New York City Minneapolis, Minn. 





Perfect Enameling 


is made possible by 
the use of 


ISMER 
IRON 


Enameling that has wo 
pinholes and enameling 
that sticks is secured 
when you use Vismera 
Iron sheets. 








Pinholes and other imperfec- 
tions in enameling are usually traceable 
to the chemical or physical reaction of 
impurities in the iron or steel sheet 
used, these impurities forming gases 
that cause tiny eruptions of the enamel. 


By using manganese to purge 
our iron of all impurities we largely, if 
not wholly, eliminate this trouble; 
and the rust-resistance and corrosion 
proofness of Vismera Iron due to our 
use of a copper alloy, prevents rusting at 
rivet holes or on raw edges. 


The extreme care with which 
we cleanse the surface of our sheets 
makes possible a uniform and perma- 
nent adhesion of the enamel to the sheet. 


We will be glad to send samples 
of Vismera to manufacturers 
who wish to test it for its 
enameling properties. 


Inland Steel Company 
First National Bank Building 
Chicago 


Works, Indiana Harbor, Indiana 


BRANCH OFFICES: 


ST. PAUL ST. LOUIS DENVER 
Pioneer Building Nat’! Bank of Commerce Bldg. 1618 Stout St. 


DALLAS MADISON, WIS. 
Praetorian Building 929 Spaight Street 
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fF; BOOKS 
FOR SALE 









































HE Publisher of AMERICAN ARTISAN sa €D | 
os 
will take pleasure in supplying books of aes. 
whatever character, at catalogue prices, 1 2a ©& ' 
prepaid by express, to any address, on receipt 
of price. The following are lines specially nian 
represented: MANUFACTURERS OF 
Perforated Steel Plates and Sheets (Black and Galvanized 
Sheet Metal Working Perforated Sheet Copper, Brass, Bronze, Aluminum, , 
The Foundry Lead, Zinc, Monel Metal and Other Alloys. 
The Workshop Screen Plates and — ps — Stone, Cement, 
Heating and Ventilating Grain Cleaning and Sorting Apparatus 
For Centrifugal Linings, Filter Press Plates, Drying Floors, 
Plumbing and Drainage False Bottom Strainers, Extractor Baskets, Revolving 
The Store and Office Screens, Shaking Screens, Chute Screens. 
Grilles and Ornamental Screens for Radiators, Ventilators, 
| Air Vents, Heat Vents, in Private and 
Send f or Book Catalog Public Buildings, made to suit local requirements. 





Perforated Tin and Brass of Standard Sizes carried in stock. 


DANIEL. STERN Anything in Perforated Metal. 











PUBLISHER AND BOOKSELLER ee eee yi eared @ | 
910 Michigan Boulevard, CHICAGO Lene w YORK OFFICE, 14 LIBERTY S 


























TANNER— protects the—TINNER 


Telegraph, telephone or write. 

Always have what you want. 

No shop too large. 

No shop too small. 

Exclusively wholesale. 

Remember we ship the same day order is received. 





a San 


See 


ees 


& goods carefully packed. 


eS 


ee eter iv 


Care will be given all inquiries 
On day they are received. 


Black ail Galvanized Sheets Sheet Copper and Zinc 
Roofing Plates in all Grades’ Bright Plates Solder 
Tin and Lead Tinners’ Supplies Generally 
DISTRIBUTORS FOR 


Taylor’s Target & Arrow Old Style Tanner’s Genuine Charcoal Ternes 
Scott’s Extra Coated Ternes Griffith’s Genuine Charcoal Ternes 
Toncan Metal, Black and Galvanized (Sheets and Formed Products) 

Peck, Stow & Wilcox Tools and Machines Jones Side Wall Registers 
Favorite Furnace Pipe and Fittings Burt Patent Ventilators 








TANNER & CO. ‘Shivers Indianapolis 
Lo 
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IT’S A QUALITY PROPOSITION 


Made from start to finish in our own mills—greatest care from 
the selection of the pig iron and iron ore to the finished product. 


SCOTT'S EXTRA COATED ROOFING TI 


HAMMERED OPEN HEARTH 


Any authority will tell you of the advantages of pure open hearth 
base. A glance will show you the superiority of our product. 


WE MAMMER OUR INGOTS-—Let us write you about it 
FOLLANSBEE BROTHERS CoO. Manufacturers, Pittsburgh, Pa. 




















| Sheet Metal Cornices That Defy Time 


are the kind that come from the Mullins factory. Only the very best Crimped Gal- 
vanized Steel or Copper used. Made by artisans of the highest type. Thousands of 
stock designs to select from. Attractive prices. Prompt service. Estimates quickly 
submitted on special designs. @ Wealso make qe eer 
Skylights, Building Fronts, Metal Tile Roofing, 
Garlands, Medallions, Enriched Moldings, Cap- 
itals, Tympanum Panels, Rosettes, Faces, ete. 














Your request brings complete, illustrated catalog by return mail 

















K THE W. H. MULLINS COMPANY, 209 Franklin Street, Salem, Ohio | 


WALTERS 

















FRIEDLEY-VOSHARDT CO. 


MANUFACTURERS OF 


Architectural Sheet Metal Ornaments, 
Statuary, etc. 








One 


All Kinds 
Trial 
Will 


of Stamped = ~ 
and i = S ‘ 
Spun Work % Convince 


Art Metal Ceilings and Side Walls Made from Galvanized Tin and Painted Tin 
Storm, Rust and Fire Proof 
Do you want to increase your business? 


yt iO" LE 2 














Send for Architectural Sheet Metal Catalog No. 31 This is your opportunity. Write for cata- 
logue, samples and prices. 
General Offices, 733-737 S. Halsted St. National Sheet Metal Roofing Co. 
Factory, 761-771 Mather Stes CHICAGO, ILL. mace 





PLECKER’S CORRUGATED 
EXPANDING CONDUCTORS ||) ROOFING SLATE 


WILL NOT BURST WHEN FULL OF ICE We operate our own quar- 
ries, manufacture and sell 


all grades of Slate, Roofer’s 
Supplies, Tools, Cement, 
Nails, Felt. Write for de=- 
livered price. 


HAVE NO CROSS SEAMS. MADE OF GALVANIZED IRON IN 10 FT. LENGTHS. (No quotations or sales 


to consumers direct) 


The Clark-Smith Hardware Company THE AULD & CONGER CO. 
PEORIA, ILLINOIS 999 PROSPECT AVE., CLEVELAND, O. 























HOUSANDS OF RETAIL MERCHANTS are using AMERICAN ARTISAN 
ADVERTISING MANUAL fiifover brio, Uselt this means youcand improve ‘your advertising. 
Price is MODERATE, $3.50 per Copy—from your bookseller or DANIEL STERN, Publisher and Bookseller, 910 Michigan Blvd., Chicago, Ill. 
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The “CENTENNIAL” 
RAIN-WATER-CUT-OFF di, 
The strongest, most dur- 
able and cheapest CUT- 
OFF on the market. 
The only single cut-off 
made - fit Corrugated 
and plain pt f 
or which can 
used lps ex- 
tra pipe or elbows. 
For sale by all 
ead ing jobbers. 
Manufactured only by | , 
THE SULLIVAN-GEIGER CO. i i 
601-509 Madison Ave., Indianapolis, Ind. 


1 & ASURECURE 


FOR THAT SMOKY CHIMNEY 


































Standard Ventilator 


Responds quickly to the slightest draft. 
Prevents down-draft. ; 

Price always surprises its purchasers. 
Ask for prices and particulars. 

STANDARD VENTILATOR CO., Lewisburg, Pa. 














Lundy Gas Firepot 
SAVES MONEY 


Heats solder 
irons twice 
as fast as any 
other pot 
made with 
$ the gas. 
Equipped 
with the 
famous 
Double 





Flames moved 
instantly by 
turning the wire 
coil lever. 


Simple, Serviceable and Reliable 
Send for Catalog 
DOUBLE BLAST MFG. CO. 


NORTH CHICAGO, ILL. 


mH ELEVATORS 
2% 


Improved, Quick and Easy 
Rising, Steam, Electric 
and Hand Power. 
SEND FOR CIRCULAR 
KIMBALL BROS. CO. 


: 1034 Ninth St., COUNCIL BLUFFS, IOWA 
Kaneas City Office, 717 Commerce Bidg., Keneas City, Me. 


No. 45 Gas 


























“LEE” VENTILATORS 


have been for the past thirty years the stand- 
ard of perfect ventilation. Under the most 
trying conditions they have proven that they 
are built on the only correct principles. “Lee” 
Ventilators are now in use upon every style 
; ; of building. 7 
Our booklet givesa detailed description showing the great variety of styles 
and sizes they are made in. When writing for the book ask for trade discount. 


THOMAS LEE 


i32 Second Avenue Cincinnati, Ohio 











of Every Description 


Made of Best Materials 


For Long Service 


Self-Lubricating Rotary 


SCREW VENTILATORS 


That produce a vacuum and give a 
steady, sure ventilation , 





USED EVERYWHERE. 


Let us quote prices and give 
you further information. 


E. G. WASHBURNE & CO. 
317 Fulton Street, New York 


We are 
Specialists. 

















The “GLOBE” 
is built on 






The “GLOBE” Ventilator 


in COPPER, GALVANIZED IRON“ 
and with Glass Tops for Skylight purposes. 
ABSOLUTELY STORM PROOF 


For Perfectly Ventilating Schools, 
Churches, Halls, Mills, Factory and 
Audience Rooms of Every Character, 


SMOKY CHIMNEYS CURED 
“GLOBE VENTILATED RIDGING” 
SEND FOR PAMPHLET 
Manufactured by 


GLOBE VENTILATOR CO., 


init 


Wi 
HULL 


Patented and 
Trade-Mark 
Reg. U.S. Pat.Off. 






Troy, RN. Y. 








MANUPACTURERS OF 
Steel Ceilings and Side Walls, 
Cornices, Skylights and 


Fireproof Windows, Roofing 


Eastlake Metal Shingles, Prepared Asphalt Roofings. 
SEND FOR CATALOGUE, 


The W. J. BURTON CO., Detroit, Michigan 














Brighten Up a Bit 


if Use some electrotypes in your ad- 
Cael vertising. Often puts life into a 
| S® dead ad. 

Send for free circular illustrating 
a large array of cuts suitable for 
your advertising. 


DANIEL STERN 


910 Michigan Boulevard 
CHICAGO ILLINOIS 
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Power 
i Squaring or Gap 
Shears 


OF ALL LENGTHS AND FOR ALL GAUGES 


SUBSTANTIALLY BUILT 
EXCELLENT WORKMANSHIP 


This Shear 
will Cut }-in. 
Stock 13 ft. 
long; made 
in all Sizes, 
for allGauges 


Attractive Prices and Quick Deliveries 


THE D. H. STOLL CO. 


31 Lansing Street, BUFFALO, NEW YORK 








“QUICKWORK” Rotary Shears 


zl for Sheet Metal Workers and 
ete ais Warm Air Furnace Installers. 


Brings your shop right up-to-date. Does the work of five men 
with hand snips, leaving the metal absolutely flat—as perfect 
as die-work. Cuts any irregular curve as small as 14” radius 
and will make holes 3” in diameter without cutting in from the 
side. No other Rotary Shear or even hand snips will do this. 


Send for full particulars as to prices, delivery, etc., 
and ask for free sample cuttings made by shear. 






TYPE No.2 


30-inch throat. Capacity 
14-gauge steel and lighter. 
Weight about 1,000 
pounds. Provided with 
both hand and power 
drive, interchangeable at 





will instantly. 
H. COLLIER SMITH 
sent . MAKER OF SHEET METAL WORKERS’ MACHINERY 











814 Scotten Avenue DETROIT, MICH. 











Slip Roll Former : Sk 1; ht G ; 
Tools for Sheet Metals |i a Se 

































AND 
INCLU DING Chain Lifts 
Tinners’ and Roofers’ Tools, er mi 
Shears, Punches, Presses and Coins - 
= Dies, Can-Making Machinery commer and 
Madeby NIAGARA MACHINE & TOOL WORKS smiths 
BUFFALO, N. Y. TOOLS 
s T, 
THE “RAPID” SLITTING SHEAR | | lhreading a 0 
FOR ALL SHEET METAL WORKERS Machines 
Cuts N © , 
Sure. a lp erm g iting Seong AAiataie | | Second Hand 
Cuts iron for valleys, 7 rang gutter, eornice, skylight bars, etc. Very fast. How 
iacnines 
OTIS L. FULLER GOSHEN, IND. Bought and 
' Sold. Ear 
a eae 20 Cliff Street. NEW YORK 
Chicago Steel Brakes 
a high oe — just because 
they are the highest class brakes - 1 
made. Oh,no. They are sold 31 Inch Forming Roll 
at a very reasonable cost. You Catalog “E” 


will be surprised how low. 
8-foot for 16-gauge and lighter. 
Made in all sizes. 
DREIS & KRUMP MFG. CO. 
Halsted and 29th Streets 
CHICAGO 














This Forming Rollis builtin all standard sizes, 
with our Patented Opening Device, by means of 
which it is opened and closed in a few seconds. 





We build a complete line of Shears and 


business men have advertised 
Where Successiu is pretty safe to advelties. ' BERTSCH & CO., Cambridge City, Ind 
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SOLDERING FURNACE 


is what you want for your 


SPRING WORK. 


Write for latest catalog showing im- 
provements. PARCEL POST will 
bring repairs to you. All new parts 
fit old furnaces. 


Burgess Soldering Furnace Co. 





Dept. A. COLUMBUS, OHIO. 











Here’s a BARGAIN for YOU 


The NEW MARVELL Self-Heating Soldering 
Iron is Guaranteed to Make Good. If it doesn’t 
we take it back. 


You’ve got to have a NEW MARVELL in your 
shop or on the job. The operating cost is about two 
cents aday. The fire is inside, where you want it, and 
the heat at the point where you use it. Fire under abso- 
lute control. Any degree of heat can be had in a 
few moments. 

NEW MARVELL Self-Heating Soldering Iron 
means quicker work, better work, easier work and there- 
fore larger profits. 

By attaching the brazing burner to the generator 
you have aj TORCH. It can be converted into a 
BRANDING IRON also. 

Invest ina NEW MARVELL now. It will pay for 
itself in a short time! A postal brings our circular to 
you. Give us your address. 


e Pn sleo Maqginesnrs x 
onductor Pipe, Eaves Trough, S 
Stove Pipe, Elbows, Ete. Baltimore, Md. 
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Pos Century Firepot 


is the BEST 
MADE. Will 
hold a steady 
fire without at- 
tention. Tc 
start fire fill 
the pot one- 
third fullof dry 
coal, and the 
rest with wet 
coal. Close the 
top tight and 
use the back 
down draft on- 
_ ly. Will use but 
half as much 
Charcoal as 
other pots. 


Se 
PRICE $2.00 Peveipvor pies. - 


P.H. BAYLEY MFG. Co. 


SIDNEY, OHIO 


















**Always Reliable’’ 


B. Kerosene Furnace 


is a money-= 
making 
equipment. 
Two quarts of 
kerosene w iil 
burn as long 
and doas much 
work as four 
quarts of gaso- 
line. You are 
saving one- 
half. The B. 
Furnace will 
pay for itself 


in a short time. 

It is safe. Itis 
durable, with au- 
togenously weld- 
ed joints. Heavy 
metal construction. 
If your jobber does 
not stock this arti- 
cle write us. Price 
$7.00 net. Can fur- 
Dish this furnace 
with tinner’s hood 
for $8.00. 


Manufactured by 


Otto Bernz 


NEWARK, N. J. 





BEST BY TEST—IS THE VERDICT 


of all the users of the 
“Neuerinit” Gasoline Torch 


The best quart size torch on the market. It will 
do twice the work of any quart size torch made. We 
guarantee it. Every Tinsmith and Plumber should 
own one. ‘Sent on receipt of price. Express paid. 


Torch only $6.00. Soldering Iron Rest, 50c extra. 


‘ GLOBE GAS LIGHT CO. 


25-27 Union Street BOSTON, MASS. 
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A Noiseless and! (ASK YOUR JOBBER 


Smokeless Fire Pot To, supply you 


high grade, up- 
to-date Fire Pot 
or Torch. Re- 
Member—you 


Is just what you have | | 
been looking for. Are 
we right ? More heat 


units and no noise. buy fuel of- 
An ordinary conver- ten, but a 
sation can be carried Fire Pot or 
on while the user is Tost onky 
heating a pair of cop- occasionally, an 
pers and melting a pot pn Fh 4 — 
of lead, if desired. Sconanentineear 
The No. 57 is CER- their cost in sav- 


ing of fuelexpense 
alone, and have 
advantages mak- 
ing them indis- 
pensible to up-to- 
date mechanics. 


TAI , TO PLEASE 


YOU 
TON &L Am, 
All leading jobbers , Wee, Coa 
will supply at factory 
: —— price, or we will ship 
No. 57 Red-Hot Fire Pot ‘direct if cash accom- . as 
Price Each, $6.00 Net. Panes the order. No. I Fire Pot factory priceor we 
Price each, $6.00 net. will ship cine 
. * eashaccompanies 
Send for Our Pree Catalog the order. Send for Catalog—it’s free. 


ASHTON MFG. CO. | | CLAYTON & LAMBERT MFG. CO. 
13 Alling St., Newark, N. J., U.S.A. || Detroit, Mich., U. S. A. 


No,).) # 
DETRDIT,MICH U,Se¥* 
a Your nearest job- 


























































100 Tinners’ Patterns 
Complete for $1.00 


Sent Postpaid on Receipt of Prioe. 





DANIEL STERN, 910 Michigan Blvd.. CHICAGO 
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Your Competitors’ Customers 


HEY interest you immensely, don’t they, Mr. Hard- 

ware Dealer? You'd like to have them come into 
your store, new faces every day, so you could show and 
tell them about the high-grade wares you have on the 
shelves. You asm to get new customers—but do you go 
about it in the right way? 


Do you know, Mr. Dealer, that besides the local newspaper, 
your window display is the best medium for increasing business 
and getting new customersP The fact that large department stores 
spend thousands of dollars every year for window displays is proof 
of the advertising value of attractive window displays. Put a little 
more time on your window in the future. You will see material results 
immediately. 


To stimulate the interest of hardware men in attractive window 
displays and to provide them with an incentive toward the preparation 
of something “different” and unique in the way of hardware window ex- 
hibits; The AMERICAN ARTISAN AND HARDWARE RECORD 
is offering $100.00 in cash for the best window displays of Hardware, 
Cutlery or Sporting Goods. Every hardware man is eligible and should 
compete for these handsome prizes. Take a chance—send your dis- 
play to us. 


THE PRIZES 


FIRST PRIZE = = = = - = $50.00 in Cash 
For the Best Photograph and Description received of Window Display of Hardware 
SECOND PRIZE = = = = = = $25.00 in Cash 
For the Photograph and Description Second in Excellence 


THIRD PRIZE = = = = = = $15.00 in Cash 


For the Photograph and Description Third in Excellence 


FOURTH PRIZE = = = = = = $10.00 in Cash 


For the Photograph and Description Fourth in Excellence 


THE CONDITIONS 


Photographs with descriptions may be sent by mail or express, charges prepaid, and must reach 
this office not later than August 15, 1913. Address all pictures to AMERICAN ARTISAN AND 
HARDWARE RECORD, Prize Competition, 910 South Michigan Boulevard, Chicago, Ill 


The photograph and description must be signed by a fictitious name or device, and the same 
name or device must be put on a sealed envelope containing the real name and address of the con- 
testant. Enclose this sealed envelope with the photograph. 


AWARD OF PRIZES 


A competition committee of three will be appointed, one of whom will be an expert window dresser and one 
an experienced hardware man. The committee will pass upon the merits of all photographs and descriptions received, 
without knowing the names or addresses of the senders, and will decide the winners of the contest. 


AMERICAN ARTISAN AND HARDWARE RECORD reserves the right to publish all photographs and 
Gescriptions submitted in this competition. 
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Quality Price Service 


A RE three facts that the dealer must consider when selecting a jobber. 

We can prove the quality of our goods by the number of our sat- 
isfied customers. If you are in doubt whether we can supply you with 
goods that will please your old trade as well as attract new, ask one of 
our fatrons what he thinks of the articles we have shipped him. Our 
customers repeat because their customers call again. Their customers 
call again because they were satisfied with the quality of the goods they 
tought. We depend on our profits from permanent customers as much 
as you do and quality is the prime requisite of permanency. We give 


you QUALITY. 


We invite a comparison of prices—if you don’t believe our goods are 
cheap considering their quality, look up the matter of prices. We will 
send you our prices and catalogs describing our lines and you may study 
them before ordering. We couldn’t do business if we tried to sell a dol- 
lar’s worth of quality for five dollars. We give the best price consistent 
with good quality, good service and a fair profit. 


A good article at a fair price is worthless if it arrives long after you 
need it. The excellence of our service is our strong point. We ship the 
day we receive your order. We don’t file orders for future filling. We 


act immediately. 


If you want to be shown try us with an order—we know you'll come 
back with another. Send for our catalogs, select some articles, send for 
them and watch us get busy. Then notice the quality of the articles we 
ship you, the price and our promptness in shipping. If our actions don’t 
speak louder than our words, we won’t ask for repeat orders. 


We issue catalogs of sporting goods, fishing tackle, cutlery, 
mechanics’ tools, builders’ hardware and general hardware. 


Write for them today. 


Bullard & Gormley Company 


WHOLESALE HARDWARE 
173-1785 N. State St. 8-10 Couch Place 7-9 East Lake St. 


CHICAGO, ILLINOIS 
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ACTIVE GUN CLUBS 


Increase Dealers’ Sales and 
Extend the Shooting Season 





6 hapesveegrssived at a live Gun Club affords opportunities for fre- 
quent and fascinating recreation with the shotgun. 


Rivalry amongst members develops interest in shooting and creates a 
steady demand on dealers for shells and sporting goods. 


Keep the Gun Club members posted that you 


Sell Du Pont Powders 


by using our attractive electros to advertise Dupont, Ballistite, Schultze 
or Empire Smokeless Shotgun Powders. 


There’s over a century of experience back of these Powders and the 
guarantee of the pioneer powder makers of America assures sportsmen of 


their superior qualities. 


For full information about Gun Club Organization, Sporting Powders, 
and ‘‘Helps for Dealers,’’ address Dept. 12. 


E. 1. DU PONT DE NEMOURS POWDER CO. 


WILMINGTON, DEL. 


Established 1802 Pioneer Powder Makers of America 
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Order Now and be Ready for the Rush 
COLDWELL 


= Demountable Cutters 


é a te 
: 1% 


for 


Every body who wants a lawn mower will want | 
a **Coldwell Demountable’’ (patented) this year. | 
a. Nothing élse like it in lawn mower construction. 
Cutters interchangeable, like the blades of a | 
safety razor—two or more with each machine. Ea 
Coldwell Demountable Cutters are a brand | 
new feature, but there is such a demand for them 
| already that 
| Orders must be placed now to insure prompt delivery. 


| ) _. Horse and Putting Green Mowers 
| 








Write at once for full particulars and prices. 


COLDWELL 
LAWN MOWER COMPANY 
NEWBURGH, NEW YORK 
Philadelphia 








Chicago 
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Twenty Million Buyers 


of | 
PENNSYLVANIA QUALITY LAWN MOWERS 


Sida is what we are creating this season by our National Advertising 
4 Campaign. Weare creating the demand and selling Pennsylvania 
Lawn Mowers for every dealer who handles our line. We could not unload 
stock on the dealer and let it go at that. No sir, that would be like cutting 
off the limb we are sitting on, because we are depending on the volume 
of sales that is coming to us this year. We make the dealer a representative. 
Our co-operative advertising campaign reaches into his very territory and 
hits the nail on the head every time. It’s a snap for the dealer; we take 
the chances. 





Do you want to get in on 
this, Mr. Dealer? It’s a 
safe and sure proposition 
for you. We will consider 
that proposition with you 
now. 









Pennsylvania Lawn Mow- 
ers are backed by a reputa- 
tion throughout the country 
for quality and 100% efficien- 
cy. The blades of the Penn- 
sylvania Lawn Mowers are 
made of crucible steel, har- 
dened and tempered in oil, the 
best material for cutting pur- 
poses. This means a saving to 
the user. The mover is al- 
ways in cutting condition and does not require the slightest attention. 


Pennsylvania Lawn Mowers run true and easy because all bearing parts are 
drilled and reamed to fit—not simply cast. Highest grade materials, highest 
grade workmanship, and thirty years skill has produced the best Lawn Mower 
on the market. 


A big and easy selling Lawn Mower backed by a reputation that sells. 
Write to us. We can do a 

big business with mutual eae 
benefits. Get our catalog and =. 
prices. 
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“State the State for |e 
Quality’s Sake.” |_ "4; 














Supplee Hardware Company 


PHILADELPHIA, PA. 
iets iinet | 
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an Doren Warranted Hammers 


Are Sold under Our ‘‘No Questions Asked’’ 
Guarantee. Hardware Dealers the 

World Over are Authorized 

to Replace at our Expense 

Any Hammer Proving 

Defective. 





‘THAT's a policy we can do business under because we have absolute faith 

in the “‘make good” qualities of VAN DOREN products. No matter 
how careful a manufacturer may be there will now and then arise conditions 
which may demand a replacement on a hammer. When such an occasion comes 
up you'll want to be right there to make the replacement at once— cutting out 
all red tape talk such as “‘refer to the factory,’”’ etc. It will only anger your 
man, with the result that he goes to your competitor. 


When we have a policy like above it is easily understood why VAN DOREN 
Hammers must be the dest. We could not afford to make anything but the 
best. Do you see the point ? 


VAN DOREN Hammers are made from drop-forged 
crucible stock tool steel, a process by which the steel is 
worked or coaxed into the dies. This means fine, close 
and compact steel. The old method of press-forging gives 
a spongy and inferior grade of steel. Our steel is tem- 
pered in oil and a special shape forged into the eye so 
that the head cannot fly off. Handles are of second 
growth hickory, seasoned. 


Write for our booklets: ‘‘A Talk On Hammers’”’ and ‘““How To 
Talk Hammers In A Way That Sells’Em.”’ No obligation on your 
part—a postcard will bring them. Let us tell you about our plant 
and methods. 





Showing ‘‘Vandor"" Vanadium 
No. 21% hammer that has made 
a hit with the people. Sold under 
our absolute guarantee. The claw 
of this hammer, and all our ham- 
mers, is designed with a perfect 
bite that will engage anything 
from a headless brad to the largest 
nail. We have an advertising 
placard showing thts feature. It 
is furnished to Dealers. 


VAN DOREN MFG. COMPANY 





Toolsmiths CHICAGO HEIGHTS, ILL. 
DISTRIBUTORS 
E. B. SUTTON & CO. A. P. WORTHINGTON KEATING SALES CO. 


356 Market St., San Francisco, Cal. 1220 San Pedro St., Los Angeles, Cal. St. Louis, Mo. 
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“BUILT LIKE 


A 
BA'TTLESHIP”— 


Is a characteristic description 
of the strong rugged 


CANCO 
GARBAGE CANS 


CANCO Cans will out-wear, out- 
last, out-satisfy, any similar can 
on the market. It’s ailong lane, 
but satisfied customers come back. 





AMERICAN CAN COMPANY 
TOLEDO, OHIO ATLANTA, GA. 
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Judicious Buyers 
Should Secure Our Prices 
Before Buying 
TWENTY-FIVE years of ex- 


perience in the manufacture /j 
of Lanterns have enabled us to fy 
produce the Buhl “Little Giant” ¥ 
Cold Blast Lantern, the latest | 

addition to the BUHL Line. It is “= 
backed by a reputation for good materials and 
workmanship. Recommended by those who 


use the BUHL Lantern. 


BUHL ROYAL TUBULAR LANTERNS are 
big sellers. Their practical features appeal | 




















to the customer. For instance: they clean 
easily, cannot smoke, are strong and dur- 


able, and at the same time they are | 













popular priced. The bottom lift has all 

the advantages of a side top lift lantern 
and eliminates the necessity of tilt- 
ing the globe back when lighting. 


Send for particulars and prices. We will 

convince that BUHL Lanterns are 

the best on the market. We will show 
why it would be to-your advantage 
tocarry them instock. Write today. 


BUHL STAMPING COMPANY 


Third and DETROIT , 


Larned 
\ Streets 
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A Big Business This Season 


“ENTERPRISE” 


Lawn Sprinklers, Ice Shredders 
and Flag Pole Holders 


N enormous number of ‘‘Enterprise’’ Lawn 


Sprinklers, Ice Shredders and Flag Pole 
Holders will be sold this season. The demand will 
be large and the Dealer who has a supply will reap 
the profits. 





[; means a quick, profitable turn-over, and all you 
have to do is to display ‘‘Enterprise’’ Hard- 
“Enterprise” Lawn~Sprinklers are tinned and ware Specialties. They sell easily because ‘‘Enter- 
nickel-plated. Each machine is furnished with prise’’ 1S another name for quality. It gives 


a cord so that the Sprinkler can be easily moved ‘ 

Ree eine eee it enters the + YOU a prestige that makes the people have con- 

ae een ae eerie’ — fidence in you and your store. Your customers get 
full value in ‘‘Enterprise’’ Wares. They will come 


back—not the goods, but the customers. 





66 ES NTERPRISE”” HARDWARE SPECIALTIES 
are the result of many years’ specializa=- 

tion along one line. They are mechanically 
perfect. Made for hard use—and lots of it. 
~ = ae They have a country-wide reputation for high- 

tage when. drocing the bade over the ie "The est quality. They are known for their accurate 


used in sick rooms and for icing fruits, drinks, work and durability. 


etc. Can be had tinned or nickel-plated. 





OU must consult your jobber so that you may 

be ready for the trade. Don’t ever be in a pre- 
dicament and tell your customer: “I'll have that 
in soon’; or, “I am placing an order for that 
to-morrow’’—because you will lose the business and 
your competitor down the street will get it. 





WRITE for our catalog and get our prices if 

“Enterprise” Flag Pole Holder comes in size your jobber tries to substitute ‘‘Enterprise’’ 
ol “in dic¢ d oO in design e 4 

tp ey The Sot anil prem wll a oo Hardware Specialties. 


The Enterprise Mfg. Co. of Pa. 


PHILADELPHIA, PENNSYLVANIA 
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Stanley Metal Gauges 


The compactness, ease of adjustment, 
and accuracy of graduation combine to 
make the metal gauge attractive for all 
classes of work. 


During the past year we have added 
a number of new styles and patterns to 
meet the increased demand for these tools. 


JUST A FEW SELLING POINTS: 


Nos. 90, 97 and 197 are Marking 
Gauges only, having but one bar. Nos. 
91,98 and 198 are Marking and Mortise 
Gauges having double bars. 


The bars in all numbers are six and 
one-half inches long and-graduated in six- 
teenths of inches for five inches. 


The narrow gauging face on the metal 
heads is very convenient in many instances. 


The roller cutters on Nos. 97, 98, 197 
and 198 enable the user to scratch a fine 
line across the grain and over knotty places 
in the wood without splintering . 


The rosewood head on Nos. 197 and 
198 make them very attractive to many. 
Both sides of the head are protected by 
brass face plates to prevent wear. 


The metal parts of all numbers are 
heavily nickel plated and highly polished. 


These Gauges will sell readily if prop- 
erly displayed. 


Stanley BuleR Level Co. 


New -BRITAIN.CONN. U.S.A. 


American Steel & Wire Company's 


Seelne 


diWire 



















In the following 
Standard Brands: 


American 
Glidden 


Ellwood 
Glidden 
Baker Perfect 

Waukegan 


2-point 


Lyman 
4-point 


Waukegan 


4-point 


American 
Special 
2-point 


Illustrated Catalogue 
furnished upon 
request 





Chicago New York Cleveland 

Worcester Pittsburgh Denver 
United States Steel Products Company: 

San Francisco Los Angeles Portland Seattle 
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THE GENUINE 


“Philadelphia” Lawn Mowers 


The easiest selling lawn mowers on the market 


B ECAUSE they have a reputation for 
durability and accuracy of mechanism. 
Since 1869 PHILADELPHIA LAWN 
MOWERS have stood the test for quality and 
service. They are unsurpassed — not only 
because we say so but. because people who use 
them say the same. They are the acknowl- 
edged STANDARD in the Lawn Mower Field. 
Their points of merit have made them famous 
throughout the world. 


FULL and complete line of Lawn Mowers, 

both hand and horse, suitable for all 

classes of trade and for all kinds of work. 
Every part is mechanically perfect. Knives 
are made from Vanadium Crucible Steel. 
Workmanship the best. 





‘‘Wherever grass is grown, Philadelphia Lawn Mowers are known.’’ 
SEND FOR OUR CATALOG AND PRICES! 


The Philadelphia Lawn Mower Company 


31st and Chesnut Streets, PHILADELPHIA, PA. 


Manufacturers 





— 
SSSR 




















For Thirty Years the Standard 
AGATE NICKEL-STEEL WARE 


The superiority of Agate Nickel-Steel Ware 
over all other makes of culinary utensils con- 
sists largely in the fact that the enamel is so 
hard that the fusing point is not reached until 
the nickel-steel of which the articles are made 
is about ready to melt, thereby combining with 
the pure vitreous composition and forming a clinch and perfect union. 
No heat or acid can destroy that joint. 


Agate Nickel-Steel Ware is double coated with a hard vitreous 
covering, presenting a smooth, highly polished and beautifully mottled 
gray surface. 


MR. DEALER:—Do you realize the prestige of handling wares that 
are the bestP Every customer that buys Agate Ware from you is satisfied 
—he will come again. He knows you give Value. 





Send for catalogues and prices at once. 


LALANCE & GROSJEAN MFG. CO. 


NEW YORK 1900 S. Clark St., CHICAGO, ILL. BOSTON 
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PLIERS FORGED STEEL »> NIPPERS 

The Tools and Specialties 

You Should Stock 
Are the Genuine 


ED DEVIL” mass 










Hack 
Saws 





The Most 
Popular 
Brand 


a 


= 





Nt wall in watt . 
tand3 WHEEL CG], ASS CUTTERS 6ana7 WHEEL 
Over 3,000 Articles Carry the “Red Devil” Trade Mark 


A Guarantee of Perfection, § 
Satisfaction and Service 


ANY LEADING JOBBER WILL SUPPLY 


Smith & Hemenway Co. 


150 CHAMBERS STREET, NEW YORK CITY, U. S. A. 
(Smith Hardware Co., Ltd., Montreal, Canada) 


Nail 
Pullers 



























3 Toolsin 1 af Does Not Require a Bench 
the Price of 1 baa | 


The Beveling 
SAW -GUIDE 


issold under the unqualified guarantee of 


ACCURACY 
PERFECT CONSTRUCTION 
and DURABILITY 
Fig. 1 shows the‘*‘Guide"’ in position for 
peony Big 45-d angles at the 
same time, by merely resting the board 
on knee of user. 

Fig. 2 shows i eel adjusted to cut 
a vel. 

Fig. 3 showsthe “‘Guide"’ in position for 
cutting a 15-degree back-bevel. 

Fig. 4 shows the “Guide” adjusted for cut- 
ting a perfect square. 

More Flooring Boards can be cut in 

ONE DAY by use of this “‘Guide”’ than 

n 
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Y 
ete Beers mae Co 7 
»**D,’’ he mS Le : - ae 
a to which the indicator *‘F’’ a ate OS He aes Qa ZS. . 
tting any o 


in any other manner. Y 
*‘A*’ is the squaring-rib, to be held agairst 
att straight edge YY 
points. Sek ae 
“G"’ is the spring saw-guide which k-ld : Gases 






NOT How Big, But What It 
WILL DO! 


The Double-Mitre Mfg. Co, 
Kansas City, Mo. 


Chicago Office, 62 East Lake Street 
Tel. Randolph 6155 





























(Patented June 25, 1912) 


It Is a Time-Saver “@ 



























te TN 


and pliers. 


THOUSANDS SOLD EVERY DAY! 


The EAGLE CLAW WRENCH 


is easily sold to farmers, mechanics and automobile owners 
because it does the work of all wrenches and work no other 


bet : 
It is the combination of a nut wrench, pipe wrench 


You can make large profits on the Eagle Claw Wrench. 
Put them on your counter—they’ll go like hot cakes. 


AMBLER, HOLMAN & CO., CHICAGO, ILLINOIS 


AMERICAN ARTISAN AND HARDWARE RECORD 





tool can do. 


Simple in construction— 
no screws or springs to get 
out of order. 


Write us for par- 
ticulars. 


565-571 W. Washington'Blvd. 
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Attract Women Buyers! 
The D. & B. Mop Wringer and Pail 


_ Brings Housewives to Your Store 


The Dobbins Mfg. Co. 


They: buy it because it is: 
Durable—All metal construc- 
tion—no wood to warp, split 
and fall to pieces. 
Sanitary—No wood to absorb 
dirty water and make cleans- 
ing hard or impossible. 
Convenient — Pail and wringer 
combined— detachable by re- 
moving one bolt. Operated 
by foot—no bending and 
stooping. 
Many other selling features that 
appeal to the woman customer. 
The D. & B. sells itself. 
Write today for catalog. 





Minneapolis, Minn. 




















definite more-than-satisfactory way. 





The “IDEAL” Self-Heating Sad Iron 


The “Ideal”’ belongs in your house furnishing goods department. 
ready, steady seller. Because it meets a definite need of the housewife, in a 


“‘Ideal’’ never gets out of order—it irons—never loafs. 
grade cast iron, hand polished, copper and nickel plated. 


You can sell it. Try it. Write us for prices or ask your jobber. 


The Ideal Sad Iron Mig. Co., Ceveland, onic 


It’s a 


Made of highest 


























_The Hardware Dealer who doesn’t push Iron 
Fence is overlooking one of the most profitable 
branches of his business. Write for catalog. 


iit 


ASP 








Pre 
th tf 


Cincinnati Iron Fence Co., Dept. R, Cincinnati, Ohio 








j The CLIPPER 


“SESNRARMMENY =— Box 10, Dixon, Ill. 







There are three things that de- 
gtroy your lawns—Dandelions, 
— Buck Plantain, and Crab Grass, 
r] i In one season the Clipper will 
a drive them allout. Your dealer 
= should have them— if he has 
\ not, drop us a@ line and we will 
= send circulars and prices. 


Sa. Clipper Lawn Mower Ca, 





























DELTA 


Tie the Constant 
File User 
Tight to Your 
Store 














Hard to D0? 
No! 


Simply give him a 
file that will make 
good with a ven- 
geance under any 
and all conditions. 


He is only human, 
and habit is master 
of the human race. 


He will soon get 
the habit of using 
that file and no 
other. The file will 
satisfy tho in every 
particular. 


This Is Our Part 


Delta Files are 
Made With This 
End in View. 


They are made to 
give your customers 
the file habit. 


Concentrate this 
habit on your 


(a) store. 
Get the results yourself. 


Stock the 


Only line of Files from 3 to 
24 inches, made absolutely of 
crucible steel. ¢ 


From expert makers. 


Delta File Works 
PHILADELPHIA, PA. 


Chicago Office: 62 East Lake St. 
New York Office: 260 West St. 
















C 
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now—for shipment later if you 
like. They are always in demand 
and well advertised. They are 
easily sold and stay sold, which 
’ means!a good NET profit to the 
dealer. They bring trade and 
help to keep it. Do it now. 


Your Jobber Will Supply You : ~ i 











Eagle Mop Wringers and Buckets Combined 


are known the world over—Janitors, Porters and 
all who ‘have the care of floors will have no other. 


Your Jobber has them. If not, write {us and we 
will supply you. 


CAUTION—Dealers will take notice of infringe- 
ments and imitators. 


We Will Protect Our Patent Rights 


The Eagle Woodenware Mfg. Co. 


Sole Manufacturers and Owners of Patents 


Hamilton, Ohio 

















For Our Advertisement This Week 
See Back Cover Page 


THE TAYLOR & BOGGIS FDY. CO. 


Chicago Sales Office: 
62 East Lake St. Cley veland 











a logger places a wedge in a log and hits it 

a blow he does not know how much of a split 

the effort will make, but he does know that if he 
continues to hit the wedge the log will soon lie in 
twain, The driving wedge to business is advertising, 
You cannot expect to make your success with a single 
ad, no matter how large, Continual rapping does it. 
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De Kalb 


Business Wagons 


TO every business house that uses 
one or more wagons we would like to 
send a copy of our big catalog showing 
the best wagons for every trade. 
DeKalb wagons are built for service— 
better construction is not known. 
Catalog gives full details. Your request on a postal brings it. 


Dealers Wanted In Unassigned Territory 
A mighty good proposition for the right hardware or implement hs peal Full protection— 
sincere and complete co-operation. Details are yours for the asking 


DeKalb Wagon Co. “rer jinn 109 Garden St., DeKalb, Ill. 


Wagon Works 














REGAL Sash Cord is always marked with 
TWO BLUE STRANDS 


This sash cord has been approved by the United States Government and 
many leading architects. It will outwear the best Chain 3} times. It is 
perfect in construction and, therefcre, without waste. 


Send for the surest test, that made by the Government, and for free samples. 


PURITAN CORDAGE MILLS, 1561 Story Ave., Louisville, Ky. 


4. — 























The UNIVERSAL 
Sad Iron Handle 


Eres = ze BE 3 
PAT AUG. 3010. OTRER PATENTS PERD'G 


A new handle that fits all of 
the twenty odd makes of 
Mrs. Potts Sad Irons. Patent 
lock that grips the iron firmly. 
Wood handle with proper 
slant. Frame of steel. Mil- 
lions now in use. Order from 
your jobber or write us. 


THE UNIVERSAL STAMPING & 
MANUFACTURING CO. 


a, 




















LIGHTNING RODS 


. There will be more good cable rods put up this season than ever 
before for the farmers have found that it does not pay to buy any- 
thing but the best. Our heavy cable and Patent Four Leg Brace 
and new design glass ball and fixtures give you an outfit on which 
there is no competition whatever. 

Write for our catalogue and net prices and also ask for one of 
our large hangers that is an ornament to any office. We only sell 
to one dealer in a territory. It will pay you to write now. 


MAHER MANUFACTURING CO., Preston, lowa 














Keystone Boiler Handles 


No. 1 Regular size for oval boilers. 

; No. 2 Regular size for square boilers. 

No. 40 Medium Heavy for oval 
boilers, hooked. 

? The illustration herewith shows 

i the No. 40. The sides are heavy 

| stamped steel, nicely tinned. 






Send for samples. 


BERGER BROS.CO. 
PHILADELPHIA 


Warcrooms and Factory, 100 to 114 Bread Street 











“NEVER-BREAK” 


Steel Spiders, Griddles and Kettles 


WILL NOT Scale Of like cheap enamel. 
WILL NOT Scorch or Burn like light fry pans 
and skillets. 


WILL NOT Absorb Grease or Flavors like cast 
iron. 


CATALOG FOR THE ASKING. 






“NEVER-BREAK” 





No Tin Handles to come off. 


The Avery Stamping Co. 


Sole Manufacturers 
“NEVER - BREAK” Cleveland 
Goods. 























FOR THE SHEET METAL WORKER 


A new and valuable book 


The XXth CENTURY SHEET METAL WORKER 


the most practical work of its kind ever published—a book that the apprentice will 
find indispensable and that the journeyman will find of very great. value. 


The ‘‘XX Century Sheet Metal Worker’’ is furnished in two 
bindings. $1.00 cloth bound and 60c. for the flexible cover. 


For sale by all booksellers or by 


AMERICAN ARTISAN AND HARDWARE RECORD 
910 Michigan Blivd., Chicago, Ill. 
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WE make a specialty of Cornice Brakes, 
and build the most up-to-date Cornice 
Brake now on the market. We can furnish 
same in any length from 30 inches to 10 feet, 
and we guarantee our Cornice Brake for No. 
20 gauge material and lighter, and with heavy 
bending attachment for No. 18 gauge. 





We also make a complete line of Power 
a Punching Presses. 


Cornice Brake 


THE J. M. ROBINSON MFG. CO. 


$282 to 3288 Spring Grove Avenue’ - - « CINCINNATI, OHIO 
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UFAII MEASURING TA PES | | 


are made in every conceivable variety, to 
suit every purse and purpose, but ali of the 
 _—_—__—— same superior quality. 








Our extensive advertising creates a demand that every pro- 
gressive dealer should be able to satisfy. 


PLEASE MENTION It takes but a minute and a postal to ask for our catalog—it’s 
AMERICAN ARTISAN more than worth while. 


TH FHI SAGINAW, MICHIGAN, U.S.A. 
E [UFKIN foULE (0. New York, London, Eng., Windsor,Ont. 



































Our 12 different styles of metal roofing meet all demands of modern buildings. PERMANENT and ECONOMICAL. Investigate our prices. 


Galvanized roofs last 30 years and longer. 








MILWAUKEE CORRUGATING CO., Milwaukee, Wisconsin. Branch: KANSAS CITY, MO. 
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We Are Specialists 


[N the manufacture of Builders’ Hard= 

ware. Our business policy from the 
start has been to make the highest quality 
wares and to give complete satisfaction in 
service and otherwise to those who dealt 
with us. We preferred to~be known as 
the best rather than the largest manufac- 
turers in our line and our business has 
expanded so rapidly that* we are “known 


not_only_as the. best but.also_as..one-of .the 
largest manufacturers. 


We make a complete line of door sets 
in modern and unique patterns that are 
used throughout the country by people 
who know. We also make Stove Pipe, 
Dampers, Damper Clipes, Oil Stoves, 
Hot Plates, Furnace Lamps, etc. 


Our new catalog is ready for distrib- 
ution. Send for one: It is free. 


The Taylor & Boggis Fdy. Co. bested 
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